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In THE ais RANK FOR 25 YEARS 


“AMERICAN SEAL” 
ELASTIC OIL ROOFING CEMENT 


STOVE PUTTY and ASBESTOS 
FURNACE CEMENT 


aad the superior quality of these geods Is still universally recognized. 


THE WM. CONNORS 
PAINT MFG. COMPANY 


MAKERS 
TROY, N.Y. 
Western Agent 


FRIEDLEY-VOSHARDT 00, 
W204 Mather Street Chiones, i. 


Southwestern Agent 
STOCKHOFF SUPPLY COMPANY 
107 B. Main St., St. Louis, Mo, 


RYING to do business without advertising 
is like winking at a girl in the dark; you 
know what you. are doing but nobody else does. 


a aaa 





Mae of best quality Malleable 
irou. The two sets of Steel Roller 

feduce friction and 
make an exceptionally easy run- 
ning hanger. Lateral and vertical 
adjustment. No special track re- 
quired. Ask your jobber or write us. 


Ashland, Ohio, stausiiton, Unt., Can 





UY. S. 
CLOTHES 
PINS 


Never rust, 
smut, split, 
or blow off 
the line. 


Any Special 
Ciips made 
to order. 


U. S. 
CLOTHES 

PIN ff 
COMPANY # 


Montpelier, 
Vt., U. SAL 





DELTA FILES 


DELTA FILES 


“") DELTA FILES A 


Lest You Forget—We Say it Yet 


DELTA 


CARVER FILE Co., 


DELTA 


FILES 


- Philadelphia, Pa. 


An independent orgeninetice met connected with the trust ia 
y form, shape or manner. 








ROWN WELDLESS COW Bie og 


Twice as strong as welded chain. 
“amp' (full length) del’vered for ONE CENT. 


Ir Re: || Dealer sending postal card request with 
fame { Jobber secures sample prepaid. 


Sole Manufacturers 



















































feet. 


Lift Off Nickel. Lift Out Fire Pots 


The Back of a 16-inch Fire Pot 


CINDERELLA BASE BURNER 


(ANY STYLE) 


Has a little over 9 square feet of 
radiation between the skirting and 
the Heat Collar. 


Most 15-inch Fire Pot Base Burn- 
ers have 5 square feet of radia- 
tion or less: Véry few have as 
much as 6 square feet of radiation 
and still fewer as much as 7 square 


This is why people find Cinderella 
Base Burners so Powerful and /so 
Economical. 


Their’ price is less than is being 
asked for many stoves of ordinary 


construction. For They are Made 
in Ptttsburgh. Over 49,000 in use. 


== QQ | STOVE & RANGE C0, OF PITTSBURGH 


7 MB ch PITTSBURGH, PA. 


All are Double Heaters. All are Five Flued. — 











Any New School Buildings ? 


There’s no better way—no more effective bo P 
an wi 


ing, or a church, or any kind of public building, t 


roperly heat and ventilate a schoo! build- 
h the KELSEY System. 


With the KELS there is supplied not only an abundant volume of pure, warm air, but 
this warm air is forced to all parts of the building, maintaining an even, uniform temperature and 


perfect ventilation. 


In recent years the KELSEY has been installed in many large high schools and churches, in 
competition with other systems, and in every instance the results have been most gratifying. 


f a new school building, or a church, or any kind 
of a public building is contemplated, or in course of 
erection in ge vicinity, we'd like to make you a 
proposition for securing the heating contract. 


But remember—the KELSEY gives equally good 
satisfaction in the most palatial country homes .or the 
smallest suburban cottage! 


May we send you our Agency Proposition ? 


Kelsey Heating Company 
SYRACUSE, N. Y. 


New York: 156 Fifth Avenue. 


Van Evera & Lewis Mfg. Co., 
104-106 W. Lake St., Chicago 


Jemes Smart Mfg. Co., Brockville, Ont., Sole Makers for Canada 
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zines, 





New York 
Boston 


Philadelphia 





Bal timore 


Flowers of Business 


The most fragrant and hardy flowers of the 
heating business are the good words of praise and 
satisfaction passed from home to home about the 
Steam and Water heating outfits which please the 
mothers, grandmothers, sisters, aunts, and protect 
their little friends, who, like the real flowers “ enjoy 
the very air they breathe.” 





Illustration for one of our advertisements which 
appeared in 9,500,000 September family maga- 





IDEAL Boilers and AMERICAN 
Radiators are justly famous for this 
kind of home satisfaction. Made in 
all kinds and sizes for the smallest 
cottage up to largest buildings, they 
work well every day in season, out- 
wear a generation of house-owners and 


advertise the man who sells them. 


— 5, |DEAL 


RADIATORS 


BOILERS 








AMERICAN RADIATOR COMPANY 


General Offices, 282 Michigan Avenue, Chicago 


Buffalo 
Pittsburg 
Cincinnati 
Detroit 


Minneapolis 

St. Louis 
Omaha 
Kansas City 


Denver Indianapolis 
Seattle Atlanta 

San Francisco Cleveland 
Milwaukee Brantford 
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FOSTER’S WINNE 


The latest and best Steel Range on the market. 
Up-to-date in every respect. embodying many 
thoroughly good features notifound in others. 

















It is a “‘trade winner’’ right from the start. It is a range of quality. Every good feature 
known to modern steel range making is found in the “Winner.” There is not a single part in 


Foster’s Winner Steel Range 


which is not made of the highest grade of materials and in a way to insure the greatest Durability. 


Special Features. The body is made of heavy, polished, Wellsville 
Steel strongly riveted every two inches, and lined with asbestos 
throughout. Balanced oven door. Swing ash pit door. Wood 
extension firepot. Duplex grate. Heavy cast linings. Cast 
encased reservoir with large enameled tank. Full sized ovens. 


Attractive Prices. Catalog on request. 


THE FOSTER STOVE CO.,Ironton, 0. 
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MI & D> 
AMERICAN STEEL RANGES 


Embrace many practical features:and present an 
exceptionally fine appearance. For perfect satis- 
faction they cannot be too highly... recommended. 


UT aa 
H 2 


The more critical the examination of essential features of the American Range, the more conclusive the 
opinion of the purchaser that it represents greater value for the money than any other range ever made. 


SPECIAL FEATURES 


Body is made of either heavy polished steel, or smooth steel enameled and is interlined throughout 
with asbestos. Top consists of three heavy, interchangeable, key plates supported by heavy cast- 
iron brace. Oven is a perfect baker, iron framed and braced to prevent warping. Oven door is 
poised by iron weight. Duplex or Dock-Ash grate—can be removed by simply opening the grate 
door. Fire pot is heavy and durable. Fire-pot Extensions at rear, for wood, and drop end door on 
every range. Easy access to entire grate surface. Pouch Feed when so ordered. Extra large, heavy 
ash pan. Reservoir is white enameled and either encased or exposed, with Japanned lid, flushed with 
top of range. Heavy cast base on every range. High closet or high shelf made of blue polished steel 
The entire range is put together with bolts not rivets. It will bake more perfectly and last much longer 
than many ranges sold at much higher prices. Finely illustrated catalog and prices sent on request. 


M& D RANGE CO., 100 Lake St., Chicago, III. 
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GET STARTED RIGHT—BECOME A STOVE SPECIALIST 


COLE’S ORIGINAL HOT BLAST ®dvantages of pushing specialties, after selling 


for soft coal, lignite, hard coal, our stoves 12 years. 
ahter fuel, 


wood and | 
(styles, 5 sizes. 


COLE MFG. CO..,) Chicago, 

Gentlemen:—As we remember, we have been handling your line of heaters for the past 12 
ears. Started with 6 stoves and sold first season 94. Have made a specialty of Cole's Hot 
last and Air Tight Heaters ever since retailng as high as 250in one season. Have been in the 

stove trade for more than 30 years and have cleaned up more money on Cole’s Hot Blast and 
Air Tight stoves than all the other stoves combined. Ringlep. Hdw. Co. 


Exclusive agency to one legitimate dealer in each town. COLE’S COLEIZED STEEL HOT BLAST 





Every selling feature on a stove or range which has true merit helps 
to place the dealer above both local:and:cut price mail order house 
competition. Every special selling feature means a talking point, 
an additional argument, which makes it easy to close a sale at a 
satisfactory: profit. 


The great money making stove and range 
specialties on the market to-day are 


Cole’s Original Hot Blast Coal Stove 
Cole’s Coleized Steel Hot Blast Range 
Cole’s Hi-Oven Hot Blast Range 

Cole’s Original Air Tight Wood Stoves 
Cole’s Radiant Our New Magazine Hard Coa! 
Specialty 


Read what one of our agents says about the 


Maquoketa, Ia., Oct. 14, 1907. 


Write today for catalogue? Prices and terms.  ifinowu 


COLE MANUFACTURING CO. 


3218-38 South Western Avenue, 


CHICAGO, ILLINOIS. 









































VAN’S 


Patent Improved 
Wrought Steel Portable 


RANGE 











Families. 





For Hotels, Restaurants, 
Public Institutions, Board- 
ing Houses and Private 


Hotel Implements for culin- 
ary purposes. Manufact- 
ured and for sale by 


All kinds of 








CINCINNATI 


Ohe 
JOHN VAN RANGE CO. 


Southwest Corner 
5th and Broadway 


- - OHIO 
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“GOLD COIN |..." 


is a mental thing or process, the 











intelligent co-operation of one mind 
with another; it is accomplished by 
the power of persuasion—the abil- 
Remember, Mr. ity to persuade another to your 
Dealer—the Gold || “#Y of thinking. 
Coin is the only || 
ventiduct Base 
Burner on the 
market. The only 
correct one— all || 
Others are Base | 
imitations. It's || 
beautiful and orig- | | 
inal, design sur- || 
passes anything 
yet produced in 
the stove maker's 
art. 


Has stood the 
test for many 
years and is an 
acknowledged 
success. Massive 
in construction, 
elegant in design 
and for simplicity 
and convenience 
of operation is 
unsurpassed. 

No Stoves’ 
radiation is as 
powerful as the 
Gold Coin. 








Send 
for 
Catalog 






| It is easy to persuade a buyer 


| when selling the FAULTLESS. 









ST. CHARLES, ILL. 





CHICAGO STOVE WORKS, 9 ®“ YE ISLAND. and CHICAGO, ILL. b. FAULTLESS STOVE WORKS, 








A Strong Selling Combination 


When you consider the quality of materials we use and the quality 
of finish we produce in the manufacture of 


Champion Steel Ranges 


You will readily see what a strong selling combination we offer you. 
By selling the Champion Steel Range 


You Can Successfully 


overcome the cut-price, cut-quality kinds of competition and make a 
good profit too. Your interest in our catalog is sure to be of money 
making benefit to you. Send for it. 


Champion Steel Range Co., 


CLEVELAND, OHIO. 

















Economy Gas Heating Stoves 


Are 

The acknowledged leaders of the world, built for hard service. They are carefully made, 
beautifully ornamented, quick, powerful heaters, and are 

Business Getters 


Material, workmanship, style and economy of gas are only a few of the points 
where the “Economy” is ahead, but they are mighty good 


Selling Points 


Prices are always as low as goods of corresponding quality can possibly be sold. 
They are much cheaper in the lohg run than goods merely made to sell, with no thoughts 


of the future. 
27 Sizes and Styles 


We manufacture Gas Goods only. 


WRITE FOR CATALOG 


Economy Stove Co., - Cleveland, Ohio 


WESTERN AGENTS: Steele Hardware Co., Parsons, Kansas. 
Richards & Conour Hardware Co., Kansas City, Mo. 
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top of cast iron. 


vertising. 








Sell The Cosby Patent Baker & Heater This Season 


The fastest selling stoves on the market, because they fill the needs of 
the people. Cosby Baker and Heaters do double work — they cook 
anything—heat any room. Bottom and 
If you want to sell 
more stoves—to make more money— 
write us at once for full information. 
Merchants everywhere are adding the 
line. We are doing much general ad- 


Union Stove Co.,, ano. 
50-2 Mutual Bullding 








Richmond, Va. 













Peoria Lexington Steel Ranges 


They Always Lead 
Have Never Been Beaten 


In the manufacture of these ranges we have spared no expense and can 
honestly claim they are the best, most substantial and most perfect — 


ing range made. 


lave double walls of heaviest steel, lined with heavy 


Asbestos Mill Boatd. Hand riveted every two inches with Steeple Head 


Rivets. 


THE NEW NEVER-BREAK OVEN DOOR 
(recently patented), is one of the special features of the Peoria Lexington 
Steel Range (not found on any other range). 
All parts coming in contact with fire or "e intense heat are Se ate 
e 


with cast iron plates. Highly ornamented. 


ry economical. perfect 


baker. Cooks well. Send for printed matter. 


Culter @ Proctor Stove Company 


Hamilton and Water St. 





PEORIA, ILL. 








BOOKS BY MAIL. 





{The publisher of THE AMERICAN ARTISAN will take pleasure in supplying Books, of whatever character, at catalogur 


prices, prepaid by mail, to any address, on receipt of price. 


The following are in lines especially represented by this journal 


NO Books EXCHANGE CD 





SHEET METAL WORKING. 
GRAY’S PERFECT ELBOW PATTERNS. 


On heavy blue print paper, F'rom one inch to twenty inches; price $1.50, 
prepaid. From twenty inches to forty inches, price $1.50, prepaid, From 
one inch to forty inches, made in 2,3,4,5,6 7 and 8 pieces with 160 patterns 
and angle chart showing all angles and degrees of same gotten from 160 
patteraos, price $3.00, prepaid. 


GRAY’S PERFECT SKYLIGHT PATTERNS. 


For single pitch, gable and hip skylights. Contains 6 to 8 and 10-inch 
ventilator patterns and skylight chart, giving the length to cut hip and 
rafter bars for any size skylight up to 24 feet wide, for % pitch skylights. 
Pull set of patterns and ehiarte. rice, $3.50, prepaid. 


TIN: SHEET IRON AND COPPER PLATE WORK. 


This is a work of the greatest value to all who work in sheet metal. 
It describes the method of laying out near! oven yeneng which the metal 
worker will be called upon tomake. Joints,elbows,and all kinds of kitchen 
utensils are fully described. The work is supplomented by rules for men- 
suration and hundreds of valuable — L. J. Blinn. This book 
contains 296 pages with 169 illustrations, bound in cloth. Price, 82.50. 











TINNERS’ HELPER AND PATTERN BOOK. 
By H. K. Vosburgh. Rules, diagrams, tables, 123 pp, 53 figures, 
Price, $1.00. 





PATTERN-MAKERS’ HANDYBOOK. 


A valuable work for the ner. It is thoroughly practical and has 
@ deservedly large sale. By P. N. Hasluck. Price 50c; 50c edition is paper. 


THE CORNICE WORK MANUAL 


Is a 240- book, illustrated with 104 engravines. It is thoroughly 
indexed and attractively gotten up, \7ith substantial red cloth covers, 
embossed in gold. Chapters treat of Tho Cutters’ Bench, Drawing Too's 
and Angles, Cutters’ Tools, The Entebulcture, The Reading of Drawings, 
The Measuring of Cornices, Estimating, Rieht Anr e Mitre Patterns, 
Bracket Patterns for Panel Sections, Right Angle Return Mitre Pat 
terns, Patterns for a Pediment and Thoir Dov-lopment, Patterns for 

ental Section of a Pediment. Det‘ \ils and tterns for a Finial, 
Bracings and Fastenings of Cornices to Buildings, Staging and Scaffolding 
for Cornice Work, Ornament Stamping Machine, The Management of 
Ropes and Hoisting Tackle, Plan and Details of a Gable and Horizonts! 
Cornice, Detail of Slating and Slaters’ Tools, Details for Horizontal an 
Raking Mitre Patterns, and the development of Details and Patterns of 
the Turrets. Price, $3.50. 


THE TINSMITHS’ PATTERN MANUAL. 


A 250-page book, containing over 200 illustrations, By Joe K. Litte. 
This book gives several methods for developing some of the most diftcult 
and complicated patterns. It also devotes corsiderable attention to par 
terns of irregular shape and unequal taper. The laying off of patterns by 
triangulation is shown at length. This book is eminently practical and ‘s 
recognized as the paramount practical authority in its chosen sel 
Price, 83.50 per copy. 


SHEET METAL WORKERS’ GUIDE. 

A collection of rules and diagrams, for describing the most useful 
tterns ordinarily required, preceded by chapters on Sheet Metal W +. 
Idering, Geometry as applied to Sheet Metal Working. By W. J- 

Orane. ce, postpaid, 60 cents. 


100 TINNERS’ PATTERNS. 
THE AMERICAN ARTISAN Full Size Patterns printed on manills 
paper, from which they are readily transferred to heavy sheets and a 
out ready for use. Price, sent postpaid, for the full set of 100 patterns, *» 














DANIEL STERN, 


"BooKeeLter, O9 “strect. GHMIGAGO 
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Cast Iron : 
Also 


\ 
WANT 
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NEW BLOOD! 
NEW IDEAS! 
NEW FIRM! 

NEW FURNACES! 


A new and complete line of warm air 

















furnaces— made in every style—for every 
fuel—and adapted for every climate—all cast 
iron—all steel—cast iron with steel radiator 
—all with one name—one style—one qual- 
ity—THE BEST. 





All Steel Furnace 


With a life long experience in furnace work, this complete uew line em- 
bodies many practical improvements, and the entire line will carry the name of 


WALTER S. RAIT @ CO. 


which will be a synonym for all that is best in warm air furnaces. 


J 

Littwe. 
iftcult 
to pal 
wns by 
| and is 
\ field. 





Cast Iron with Heavy Steel Plate Return Flue Radiator All Cast Iron, with Radiator cast in one piece. 
Also made with large feed door, 14x15 inches, Also made with large feed door, 14x15 inches 


. trams « a 
Seem wendy enn . a Por ‘: 





Write for our illustrated descriptive matter—learn our prices and you will 
useful WANT the AGENCY. 


Work, 
an 


«WALTER S. RAIT @ CO. 


orns, 81. 


Inventors, Designers and Manufacturers 


211-213 Lake Street ‘< Chicago, Illinois 
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ONT OY, 


WARM AIR 





BOYNTON'S 





=prurnaces' 


ARE KNOWN THE WORLD OVER 


Over One Hundred Styles = Sizes 


Made of cast iron or steel plate or combination of both—portable or brick set— 
for hard or soft coal, wood, lignite or any fuel, and are adapted for any climate. 





Their General Excellence : | For Sixty Years 

has made for them a‘‘world- the name ‘‘Boynton”’ has 
wide’ reputation. The very ! proven to be a synonym for 
best goods ever put on the honest value — because 
market. When price is | . under this name, nothing 
considered, Boynton’s Fur- but the best goods have 
naces will outclass any be . ever been offered the trade. 
other. The greatest vari- Be OM a Boynton’s Furnaces have 
ety, over one hundred styles ; | Sas. been tested andtried. They 
and sizes. We are abso- 4 ) | cy are the most durable, power- 
lutely sure that we can sat- jj 3 » ful and reliable goods made. 
isfy the worst critic. The 4 ©, Always first with every real 
Boynton Line deserves = “J improvement. Quickest to 
your attention. a F! sell and easiest to operate 


Boynton’s Steel Dome Furnace 


The New Patent | 

Square Firepot 
Found in All 

Boynton’s Latest 





Catalog Cheerfully Sent 
on Request. 


Boyaton’s 
Crusader Furnace 
Admiral Furnace 


— 


“yeni ‘ 


The Boynton Furnace Co. 1-1 save swes:.cacaco. 1s 
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Large Radiating Surface Important 


o—.. It is the radiating surface which deter- 
mines the amount of heat a furnace 1s going 
to get out of the fuel used. The size of the 
fire pot determines the amount of fuel a 
furnace will burn, 



















































Lennox Torrid Zone 


steel furnaces have very large radiating 
surface nearly doubled in area by the extra 
indirect radiator through which the hot 
smoke is made to pass for eight feet of smoke 
travel. A hanging partition in this radia- 
tor causes the smoke to descend within 
eight inches of the bottom of the radiator 
before passing up the other side. This is 
longer smoke travel than any other furnace 
has and is possible only by reason of the 
convenient direct and indirect draft change. 
In Torrid Zone furnaces the indirect draft 
does not have to be strong enough at all 
times to permit of opening the fuel door for 
the direct draft can be had at one pull of a 
damper rod. Thus when fuel door is closed 
and damper is turned for indirect draft 
more of the hot gases can be held back 











. from escaping up the chimney and used as 
oT fuel. This makes Torrid Zone furnaces fuel 
savers. Itis only one of the many great 
selling points of this furnace, 
1g 
. WRITE FOR 40-PAGE CATALOG 
ve 
e. Lennox Furnace Co. 
a Marshalliown, lowa 
ey 
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: A great fuel saver. = 
Ly qe 
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ow <q 
ry R , a 
> Will last a life- S 
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. . at 
g time. > 
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> Our catalog free. z 
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ALL. PEORIA, ILL, s 
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Shaded Sectional Cut 
of the 


“Low Down” 
Crown 


Warm Air Furnace 


‘Designed to show the 
direction taken by the 
Gases and warm air. 
Also the _§ thickness 
and staunchness of 
its parts. 


March-Brownback Stove Co. 


POTTSTOWN, PA. 








































































Robinson Hot Blast Furnace} | =-~ststs2.2" 


With Corruga- ° 

ted Dome and J | oncrie 
Cast Radiator. 

For Soft Coal. 
Slack or Lig- 
nite. Made en- 
tirely of cast 


Warm Air Furnace 


iron. 


Strong and 
Durable. 


Gas-tight 
throughout. 


ate ae 


All Cast lron 
Se ee Duplex Grate 


: Large Radiating Surface 
points of Top Return Flue 
Double Fire Pot 


the 
MONCRIEF Large Grate Surface 


HENRY & SCHEIBLE CO. 


825-29 Long Avenue, N. W. 
CLEVELAND, 0. 


Western Sales Agent 
J. C. KIMMEL, 3314 E. 15th St. 








ROBINSON FURNACE C0,, 107-109 Lake st., Chicagn, il omaha 





















ae 
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Dealers Who Are. Selling 


THE NEW AKRON 
AIR BLAST FURNACE 


CONTROL. THE TRADE 


The NEW AKRON AIR BLAST embodies all the 
good features of the old original and many new 
ones. You can not afford to handle any other furnace 
LAST. Read 
the testimonials from parties who have used the 


when you can get the AKRON AIR 


furnace from 15 to 17 years. 





Not One Dollars’ Worth of Repairs in 11 Years. Can Find No One Who 
Used Other Makes to Equal Mine in Economy. 
Akron, O., March 16, 1907, 
MAY & FIEBEGER, Akron, O. 

GENTLEMEN:—For eleven years I have used one of your Air Blast Furnaces in 
my home of eight rooms, to the entire eh of myself and family without one 
dollars’ wen of repairs, excepting one new smoke stack, and this would not Lave 
had to be replaced, only that in yy my house several years ago, when I had 
to take down the furnace, thought best to replace the stack with a new one. I can 
say without fear of being centradicted, that the grate and inside linings are practic- 
ally as good as when the furnece was put in. And I have yet to find any one who 
heats their house with any other furnace as economical as does the Air Blast and 
I a had large experience with your Furnaces in Public Buildings. 

is with pleasure I make this acknowledgment and I cheerfully recom- 
ae Py to any who are in quest of a good Yours truly, 
ISAAC C. GIBBONS. 











Send for Catalogue and Prices to the Manufacturers 


MAY @ FIEBEGER 


AKRON, 





OHIO 








More Than 10,000 in Use in St. Louis Alone Giving 


Absolute Satisfaction. 
WHEN WE PROVED THAT 


The Front Rank Steel Furnace 


burns successfully any kind and any grade of fuel—the radiator not 
choking up—people in St. Louis stopped installing other furnaces and 
10,000 of ’em and they are giving abso- 


installed the ‘‘Front Rank,”’ 
Jute satisfaction to-day. 


How about you taking the agency in yotr town? Good money in it. 
The Front Rank Has the Greatest Demand and Brings 
the Most Money. Write To-day. 


HAYNES-LANGENBERG MFG. CO. 


ST. LOU'S, MO. 


4045-4057 FOREST PARK BLVD. 





























191 Reed Street 


and describes, viz— the 


“MUELLER” 


furnaces.and combination heaters. 


We have just published our 1907 catalog, 
though we say it ourselves, it has no equal. 


This also is true of the line of goods it illustrates 


A Big Line—Large Variety. 
/ If you are interested in “MUELLER” heaters, send 
for a copy of catalog. 


L. J. MUELLER FURNACE COMPANY 


ESTABLISHED 1857 


MILWAUKEE, WIS. 





and al- 
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It Forces 
The Warm 
Air 





MADE. STRONG 


The long warm air pipe that does not have much 
pitch may be made as strong as any pipe from the 
furnace by capping one of the tubes of the “Canton 
Perfect Blast Furnace’ with a common elbow. It 
pushes the heat. 


One of the good features. There are others. 


THE BONNOT CO., Canton, 0. BUIPERS Sf rs 


























A Furnace With Special Features 




























Green Foundry and Furnace Works, (lept.4) Des Moines, Iowa 





Which will appeal to your customers with a big margin of 
profit is what you are looking for. Why sell a Furnace 
almost like your competitor’s? A man to make money must 
get a specialty and push it. It costs no more than any good 
furnace and sells a great deal easier. 


GREEN'S COLONIAL FURNACE 


Hot Air Blast Fire Pot which allows the heated air to pass 
into and over the fire, converts the gas and smoke into heat 
reducing coal bills. 

Double Feed Doors which admit large chunks of coal. 


Long Distance Heating by means of the oval opening 
through the center of radiator. The rooms fartherest from 
the furnace can be as easily heated as rooms with short runs. 
Heavy radiator with Jong smoke travel, provided with 
direct draft and cleanout. 

Grate bars each operating independent of the others, three 
outer supports instead of one inner support; deep ash pit, 
large combustion chamber; water coil pocket; one-piece base 
ring; large hot air chamber. Heavy, Durable, Economical. 


WRITE FOR DISCOUNTS! ORDER A SAMPLE 




































BOOMER FURNACES 


Quickly Establish a Local Reputaticn 


It is always a little hard to introduce an old Furnace in New 
Territory. 

But the first BOOMER Furnace you sell will pave the way 
for an unlimited profitable furnace business. 

It is likewise better to take an old, time-tried furnace like 
the BOOMER, and sell it in new territory, than to continue sell- 
ing, or endeavoring to sell, a Furnace that does not ‘stand up 
the way you would like to have it. 

The BOOMER Furnace is one of those always-reliable, sure 
to-give-satisfaction commodities that is a genuine pleasure to sell 

The BOOMER Agency, remember, has attractive inducements 


We'll gladly send you our Furnace catalogue upon request. 


Ghe HESS-SNYDER COMPANY 


Manufacturers * MASSILLON, OHIO 
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FLORAL CITY FURNACES 


are as easily managed 
as an ordinary stove. 


They will burn Hard 
Coal, Soft Coal and 
Wood Equally Well. 


Our Furnaces are recog- 
nized as the most reli- 
able on the market. 


No Dealer Should 
be Without Them. 









Send for our latest 
CATALOGUE 


MONROE FOUNDRY & FURNACE CO. 


MONROE s¢ 22 22 MICHIGAN 





























PECKHAM @ SMITH. 


Marshalltown, Iowa, 


Write us;-—- 


We have sold our tools tor cash through 
your paper. Please stop the deluge of letters. 
Yours is a fine medium to reach buyers. 


The APEX ”: Wem Furnace 


is an extra heavy, 
durable furnace with 
a most powerful 
heating capacity. 
Its construction is strong 
enough to resist the fiercest 
fire. Absolutely gas tight. 
Will burn hard coal, soft coal 
or coke. Simple to 
to operate, econom- 
ical and thoroughly 
efficient. 



















Write Today for 
Catalogue 


Youngstown Furnace @ Supply Co. 


Chicago Office, 211-213 Lake St. Youngstown, Ohio 
Rood & Molntyre, Kansas City, Mo., Southwestern Distributors 
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MINNEAPOLIS 
101-106 2nd St.South 2nd and Main Streets 





Plain 


Radiators 


‘Don't 
Forget this 


Send for Catalogue 


Kellogg Nachkaylameron le 


K.-M.-C. Building 


Michigan Ave. and 12th St. 


CHICAGO 


KANSAS CITY 


SEATTLE 
639 New York Block 
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why the C. D Ne } 
for you and best fez your customer. Sent Free. 


Retails for $25.00. Write for Trade Discounts. 
C. D. HOWARD AUTOMATIC FURNACE 


REGULATOR COMPANY, 
127 West Fayette Street, SYRACUSE, N. Y. 


Most Accurate of all 
Furnace Regulators 


te 
uniform at ar _ 
int Build srs and Furnace Men should 


Ww 


THE 
C. D. HOWARD 


AUTOMATIC 


REGULATES EXACTLY 


criptive Booklet which tells 
ward Automatic is cheapest 
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Evolution of the Perfect Furnace 


| : The New and Setter SS 
3 Way of Home Heating / 


We make our own complete heating plants, 
warm air and hot water. 











etme a ne 

























Offices and Exhibit Rooms 
40 Dearborn St., Chicago, Ill. 


Factory 
Chicago Heights 











Live Dealers Wanted 


Mail orders for immediate shipments received 
Oct. 8th, 69 furnaces. For Oct. 9th, 140 furnaces. 
For Oct, 10th, 37 furnaces. Oct. 11th, 31 furnaces. 


QUAKER MEG. “CO. 


GILT EDGE BADGER 
For Hard Coal 


COMBINES ALL THE FEATURES 


necessary to make it a most convenient 
perfect working and economical furnace. 


CAST FIRE SECTION 


with steel dome and return flue radiator. 


PERFECTLY BUILT 


and perfectly mounted and having the 
best of all modern conveniences. Made in 
20, 23, 26 and 29-inch fire-pots. 


CATALOGUE ON APPLICATION 


R. J. SCHWAB @ SONS’ CO., 


MILWAUKEE, WIS. 























































SAVE ONE-HALF YOUR FUEL 


by using the 


- Rochester Radiator 


Satisfaction guaranteed or money refunded. Over 100,000 of them in use. 
Fits any stove or furnace. Price from $2.00 to $12.00 We make the origi- 
nal and genuine ‘‘ROCHESTER RADIATOR.” 

WE DO NOT SELL TO CATALOGUE HOUSES. 

For Hard or Soft Coal, Wood or Gas. We refer all inquiries to you from 
your town when you carry a stock of our Radiators. e guarantee our 
adiators not to choke or interfere with the draught, they are easily cleaned 
Write for Descriptive Catalogue and prices. 


ROCHESTER RADIATOR co. 
























{20 FURNACE'STREET, ROCHESTER, N. Y. 

Boston, Maes.,8.M Howes Co. Detroit, Mich. Standart Bros. Ltd. 

a Paul. Mtad., Pawel, Soa, Kirk & Co. Omaha, Neb., Wright & Withelmy Co, 
oux a nepp pencer Co, Chicago, Iil., ‘Orr & Lockett Hdw..C 

Kansas Mo, The Harbison & Modica Mfg. Co. Portiand, Ore., F F W Ish cated “ 

Kingston, N. Y., Canfield Supply Co Hamilton, Ont. The D. Moore Co.. Lta 
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Does it Pay You to Make Furnace Pipe? 


We have machinery specially designed to make Furnace 
Pipe and Fittings. These goods can be installed in less than 
half the time required to put up hand made goods. 

Send for Catalogue and Prices. 


The Perfection Furnace Pipe Co. 
600 BROADWAY, TOLEDO, OHIO 























MAKE MORE MONEY 


That's easily done—install Improved Handy Furnace Pipe. It pays 
the dealer a larger profit than any other because he can 


SAVE MORE TIME 


and time means money, every time. Improved Handy Furnace 
Pipe can be practically thrown together. The one end is §-inch 
canuee than the other, and it has the longest slip of any double 
wall pipe made—therefore you can 


SAVE MORE LABOR 





IMPROVED 


HANDY 


FURNACE 
i i = 





Send for Samples. 
All our other lines such as Round Pipe Elbows, Registers, Asbestos, etc., etc., are complete. Our shipping 
facilities are unsurpassed. Send for Catalog. 


F. MEYER & BRO. CO. 


PEORIA, ILL. 
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“NEW IDEA” CONVEX REGISTERS 


Actually save one-half. the workmen’s 
time in installing: Made in standard 


sizes and require no special tin work. 


The price will interest you. 


ENT REGISTER & MANUFACTURING CO. 


CLEVELAND, OHIO 


-INDEPEND 











North Pole Discovered ! 


Seen the news ? 
And how it did occur ? 
Exploring party took along 
A Symonds Register. 


The ice did melt, the ship did float, 
With one heroic spur 

The sailors shot right to the pole 
With Symonds Register. 


Let's shout once more for our country, 
One great, grand, loud hurrah; 

Our nation’s free, o’er land and see, 
With Symonds Register. 


Write the Explorers 


EAST ST. LOUIS 
ILLINOIS 


Hold Fast Hook and Bolt Device 
Patent Pending 


SYMONDS MFG. CO., 


The Heating and Ventilating Question Has 
Always Been a Problem 


§| The objection to Hot Air 

- Heating is the unsightly Black 
Iron Cold Air Face that should 
be installed in the house. 





§] The objection to Steam or 
Hot Water Heating is the un- 
sightly Radiator. 


| Now we have solved the 
problem. We make Hard- 
wood Cold Air Faces for Seat 
Fronts, Stair Panels, Side 
Wall, etc. 


WRITE US FOR THE PRICE LIST 


THE WOODEN VENTILATOR C0., East Palestine, Ohio 

















lene Generators | 


Are Ideal in construction, Ideal ete producing power, 
Ideal in giving out steady light, Ideal in selling qualities, 
Ideal jn lighting Dwellings, Stores, Hotels, Churches pt Towns. 
Acetylene light is the safest, best, cheapest, brightest, finest 
light in the world, when produced in the Ideal Epworth Genera- 


Satisfaction guaranteed. Agents wanted. 
EPWORTH ACETYLENE CO., (Successors to Epworth Gas, Light & Heating Co., Waterloo, lows, ) 


Natural Gas 
Hot Air Furnaces. 


The “M 4 
e anest 
Is easy to operate. Is gas'tight. 
Utilizes the waste heat. Has 
exceptionally large radiating 
surface. Write for the agency 
in your locality. Write today 


The Mannen & Esterly Co. 


CLEVELAND, OHIO. 





HOME 
STORE 





Tue AMERICAN ARTISAN 





JOHNSTON, PA. WATERLOO, IOWA 


Want Ads fill your wants. 
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THE LATEST NOVELTY 
Go ee « 2 SS 


Side Wall Cold Air Inlets easeeeeey 


LOOK WELL — WORK WELL aL Y 


Large Capacity Small Price 


WE ec ALL KINDS OF REGISTERS 


Ferrosteel Company, Cleveland, Ohio . 


ccceeenerescoeccoooocosocososecosecososoncoeeoooooasescescccescceeococeescccose 


REGISTERS 


WE DO NOT BELONG TO THE ASSOCIATION 
MAKERS OF WARM AIR REGISTERS 


Neat in design and of superior finish. Are interchangeable with all first 
class makes: We have the largest foundry of any Register manufacturers 
in the United States. 


Our molding room 75x950 feet. We carry large stock insuring prompt shipment, 


SOCCHCESSCCOCEOEO4 
es 


CeeeeSeeSseeesecesessssooseses 


& eeeceeeeeeeneoeo 


Get our prices. We can save you 25%. 


STANDARD REGISTER CO., Cleveland, Ohio 


Register Department of The Standard Foundry & Mfg. Co. 





REGISTERS 


Semi-Steel Floor—Cast Iron Floor 
Wrought Steel Special Side Wall 
Cast Iron Special Side Wall 


We make them all—in all Finishes 
Get our prices before buying 





ESTABLISHED 1857 


L. J. MUELLER FURNACE CO., 191 STREET, Milwaukee, Wis. 


Convex Registers for 
Side Wall Heating 


Prevents heat from discoloring the wall. 

Are shallow and do not obstruct the flue. 

Made in Cast Iron, will not rust out but will last a 
life time. 

Our 60 years’ experience proves these registers to 
be the best for Side Wall heating. 


Tuttle & Bailey Manufacturing Co. 


ESTABLISHED 1846 
New York Chieago Boston 
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Century 
Warm Air 


Furnace 


The Large Combustion Chamber, 
formed by the radiator, is a spe- 
cial feature of the Century Furn- 
ace, making possible a perfect 
combustion of gases and deriving 
the fullest benefits from the fuel 
ee eae ae ee ee ee 





Send for Catalog 
It’s Worth Having 














FOREST CITY FOUNDRY & MANUFACTURING COMPANY, 
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narch 
Air Blast 


Furnace| 


The most practical soft coal furn- 
ace known to the trade. The 
Air Blast is in the form of a sec- 
tional perforated upper fire pot, 
through which heated air is fed 
upon. the fire surface, completing 
and perfecting combustion... . 








Send for Catalog 


po 1tT NOW 








CLEVELAND, OHIO. 
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ESTABLIS 


1880, 





Representative of the Stove, Tin, Hardware, Heating 
and Ventilating Interests. 


PUBLISHED EVERY SATURDAY. 


TERMS OF SUBSCRIPTION IN THE UNITED STATES AND ITS POSSESSIONS, 
(Invariably in advance): One Year, Postrace Parp, 82.00 
In Foreicn Countrigs Inctupine Canapa, One Year, Postace Pap, $4.00. 


Address all Letters, Communications, and Remittances to 
DANIEL STERN, Pvstisaer anv Proprietor, 
@ DEARBORN STREET, CHICAGO, ILL, 

Entered at the Chicago Post Office as Second Class Matter. 


Tus Paper 1s A MEMBER OF THE CHICAGO TrapE Press 
ASSOCIATION. 
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CHICAGO, OCTOBER 26, 1907. 





Courtesy in business costs nothing and brings big 
returns. 








Ex-BANKERS are being made of copper magnates 
at a great rate these days. Heinze set the pace. 








Wuew the hardware trade wants a parcels post 
for the benefit of catalogue houses it will ask for it 
and will demand that it shall bear the signature of 
every retail merchant in America. 








Reapers of THE AMERICAN ARTISAN will remem- 
ber that we long ago pointed out the dangers likely 
to follow indiscriminate attacks on capital. With 
every possible reason for a continuance of general 
prosperity we see today that business is threatened 
by reckless talk in the house of its friends. 


HARDWARE convention reports received from At- 
lantic City, New Jersey, just at this writing would 
make it appear that the attitude of the retail hardware 
trade as it relates to publicity advertising has been 
somewhat misunderstood, and that while not opposed 
tu publicity advertising it is opposed to the vituperation 
and innuendo that is directed against them in the mat- 
ter of substitution. Or in other words, the trade very 
properly resents the interference in the conduct of its 
business affairs by magazines, the press at large or by 
any other agency. 





An American consul in Asia Minor reports that 
the importation of nails into Asia Minor and wire 
for the manufacture of nails is very large. Although 
it is very difficult to ascertain the exact quantity im- 
ported each year, he has been informed that it is about 
2,000 tons to one port alone. At present the greater 
part of the nails is imported from Austria and Bel- 
gium, and a comparatively small quantity from the 
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United States. Small quantities are also manufacturéd 
by a local factory, but the amount turned out is in- 
finitesimal compared to the demand. He states that 
a business man called at the consulate recently and 
requested to be put in touch with some American 
firm desiring to extend its markets in this territory. 
He was of the opinion that if a pushing manufacturing 
firm is willing to try its best to compete with Euro- 
peans in this market he could obtain, by degrees, a 
very good share of the trade. 





Every meeting of any of the great associations of 
hardware men adds to the weight of evidence that 
these organizations have accomplished 


The and are accomplishing a vast deal of 
Hardware : : 
Pt good in the trade. In fact there is no 


longer any question of their usefulness 
and effectiveness in bringing about an era of better 
feeling among those engaged in the same business, 
whether as manufacturers, jobbers or retailers. It is 
well for brethren to dwell together in amity and the 
meetings of the hardware associations encourage and 
promote a more fraternal spirit among hardware men. 
The members of the various branches of the trade 
learn to know one another better and to sympathize 
with one another’s troubles and difficulties. While 
not surrendering in the slightest degree their indi- 
vidual rights as business competitors, they are enabled 
to continue their competition with a noticeable lessen- 
ing of rancor and prejudice. In other words, they 
“get together” to mutual advantage, and all members 
of the trade can be congratulated on the admirable 
results that flow from the periodical gatherings of the 
hardware associations. 

A very desirable feature of association work is the 
bringing closer together of manufacturer, jobber and 
retailer. The manufacturers in convention assembled 
listen with interest to the presentation of matters of 
importance to the retailer and fraternally greet the 
retailers’ representatives who attend for that purpose. 
In every retail convention the manufacturers bear a 
part and by valuable papers and addresses seek to pro- 
mote the general interests of the trade. In many re- 
spects the interests of the wholesale and retail branches 
of the trade are identical and can best be conserved by 
such co-operation as is promoted and provided by the 
association. 

Dangers that threaten the trade are promptly 
brought to the notice of association members and safe- 
guards are usually sought with success, for in the mul- 
titude of counselors there is wisdom. Business meth- 
ods are discussed and elucidated for the general bene- 
fit; the problems of office and department manage- 
ment are debated by men experienced and successful 
in coping with them, and mutual advantage results to 
all concerned. 

The work of the associations is a continuous per- 
formance and their benefit to the trade is of a con- 
tinuing nature. New problems, new dangers, arise 
from time to time and call for solution and safeguards. 
New methods come into being and call for commenda- 
tion or condemnation. New men of light and leading 
arise with new ideas which they are willing to exploit 
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tor the common good—and the associations afford 
them not only a forum but a sympathetic hearing. 

Much has been accomplished by the hardware asso- 
ciations in the past and the future is full of promise 
for their continued usefulness, May they grow and 
prosper ! 








PRESIDENT AsBuRy’s address, delivered before the 
American Hardware Manufacturers’ Association in 
convention assembled at Atlantic City, 
President New Jersey, during the week, is thor- 
Asbury’s . ‘ 
Addieess. oughly well regarded. It is not an essay. 
It was not intended that it should be. 
It is a clean cut business-like talk by a thotoughly 
well-versed business man to men who have made the 
affairs of business their life aim and have given to it 
their careful and constant consideration. It is the 
measures of business that most interests these people, 
particularly in situations where the environment ap- 
peals to the business senses, chiefly, an environment in 
which the other affairs of life are not to be taken into 
account, and so President Asbury, keenly appreciat- 
ing with an unusual exactness the real vital purposes 
of the situation, quite happily has eschewed all ex- 
traneous and diverting consideration and devoted him- 
self to a business-like consideration of business affairs 
as they relate to the American Hardware Manufactur- 
ers’ Association. The address is timely, prudent, con- 
servative and wholly commendable. To say that it is 
excellent would be but to repeat. 





AT THE beginning of the present year of grace it 
was freely predicted, in a spirit of bounding optimism, 
The that the increasing demand for copper 
Sensational would surely keep its price at the high 
Slump point which it had then reached. It was 
in Copper. iiniversally agreed that the demand for 
the metal for electrical purposes was a growing one 
and producers generally seem to have accepted this 
view and sought to take advantage of the situation by 
steady production to the limit of their capacity. 

Then came a stringency in the money market, a 
tightening of the grasp upon ready cash, a feeling in 
the eastern money markets of insecurity and uneasi- 
ness. Capital was being made the subject of organ- 
ized attack; corporations were being prosecuted with 
a certain amount of fierce vindictiveness. State and 
national politicians were making capital out of such 
attacks and legislatures joined gleefully in the assavit 
upon corporate and capitalistic interests by legislation 
of drastic and unprecedented character. Capital then 
became nervous and money became tight. Railroad 
projects of additions and betterments were perforce 
modified or abandoned for lack of the funds necessary 
to carry them into é¢ffect. The extension of the inter- 
urban system of electric roads, calling for much cop- 
per wire, was limited by the same conditions—and as 
one result of the money stringency it gradually dawned 
upon the metal trade that the supply of copper was 
far in excess of the demand. At the existing high 
prices consumers curtailed their orders and in very 
many cases refrained from buying. The prices, from 
25% to 27 cents for Electrolytic, Lake and casting 
copper, were so high in fact that it is said concerns 
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like the Western Electric Company of Chicago found 
profit in throwing manufactured copper on the market 
at the price then existing for the raw material, the) 
having bought the raw copper originally at a much 
lower figure. 

Under such conditions the prices of copper naturally 
began to crumble. The great selling interests an- 
nounced reduction after reduction until, in the lan- 
guage of the street, the bottom fell out of the market 
and copper is now quoted at considerably léss than 
half of former prices. Great quantities of the metal 
have accumulated on the premises of the producing 
companies and—too late to save the situation from the 
producers’ point of view—production is being cur- 
tailed on every hand. 

The leading authority on copper has summarized the 
situation thus: 

“The advanced guard in the field of transportation 
has been taken by the trolley lines. There are about 
40,000 miles of trolley roads in the United States, in- 
cluding both urban and interurban lines, and plans are 
under way for increases aggregating nearly 50 per 
cent of the existing mileage. Owing to the general 
tightness of money, the new trolley lines have not been 
able to raise the cash required for their construction, 
through bond issues, since the beginning of 1907. In- 
ability to find cash for building new lines, supplement- 
ed by necessity for economy on the part of most ot 
the existing lines, many of which have-large require- 
ments for wire, resulted in a nearly total paralysis of 
the copper wire trade. This led to a great and imme- 
diate curtailment in the demand for copper, the wire 
trade being one of the largest consumers of the Ameri- 
can copper supply. This caused rapidly increasing 
stocks of the metal, and the situation was aggravated 
by the unusually high price early in 1907, for which 
high price consumers, rather than producers, should 
shoulder the principal burden of blame. As a conse- 
quence of the paralysis of the wire trade, with de- 
creased demands in other lines, supplemented by un- 
duly high prices, the copper industry was caught in a 
peculiarly vulnerable position and has suffered ac 
cordingly.” 

It will take some time, possibly a year or more, t 
deplete the existing stocks of copper, and the situation 
is not helped by the fact that next year will find the 
country in the throes of a presidential election. with 
all its anxiety and uncertainty. But the copper indus 
try is rightly regarded after all as sound at the bottom, 
since the demand for this very necessary metal is sure 
to recover from its temporary check. Prices will proba 
bly remain around present quotations for some time 
to come and in the meantime copper producers have 
learned a lesson they will not soon forget. 


Turning from copper the metal to copper stocks we 
note the cutting of the quarterly dividends of th: 
Amalgamated Copper Company from 2 to I per cent 
and of the Boston and Montana Copper Compan) 
from $12 to $6. The bank failures resulting from th 
collapse of the copper corner engineered by the broker 
age firm of Otto Heinze & Co., New York, should con 
stitite a warning against reckless speculation in min 
ing stocks and afford additional examples of the dan 











gers that lurk in the path of those who blindly follow 
the lead of “Napoleons of finance.” 








RANDOM NOTES AND SKETCHES. 





BY SIDNEY ARNOLD. 


What do you think of that? The swell “Hardware 
Special” special train which took the swellest hardware 
bunch in America direct to the thirteenth convention of 
the American: Hardware Manufacturers’ Association, 
whose last session occurred on Friday, left the big 
Chicago station on Track 13 at 13 minutes after the 
13th hour. There’s a combination for your life, and as 
| ruminated upon it as the train spun away I resolved 
that if Pop Bennett swung her through to Atlantic City 
safely he might play my money any old time. 

ok * * 

It was a swell train all right—swell cars, swell deco- 
rations, swell flowers, swell buffet, swell party of tour- 
ists: my, how swell, and “Pop” Bennett, its general- 
isimo, the happiest kid in the outfit, for he was 
boss of the whole caravan from the point of the cow- 
catcher to the end of the last bumper on the rear ob- 
servation platform. 

“Pop’s” a wonder—such a nice fellow, such a “‘jol- 
lier,” such a mixer. Of course everyone aboard knew 
him familiarly, and calls for Pop, Pop, Pop, came from 
all directions, except in the buffet car, and there the 
calls were all for Mumm’s, Moet & Chandon, gin 
rickeys, firewater, and other things, plenty of ’em, at 
anywhere from two bits to eight dollars a throw. Pop 
was not at all considered, but the other items were 
very much considered both before and after taking. 


* * * 


The train arrangement this year was certainly ex- 
cellent. The coaches were rich and beautiful. The 
car nomenclature was in readable, pronounceable, re- 
memberable titles, so dear to the hearts of all of us 
at times and the platforms were solidly vestibuled and 
locked and barred good, very good, and plenty so that 
belated comers and goers to and from the liquid cara- 
vansary up in the front office hadn’t a chance to fall 
off the train. The only line of travel was forward and 
backward, from front to rear, along a good wide aisle, 
where lost ones could be grabbed up and flung into 
their respective bunks, and above all, as a very wise 
provision, a large refrigerator section was hooked into 
the train where, should occasion require, all-night dele- 
gates might be laid away for recuperation and safe 
keeping. Surely, Pop Bennett’s a genius, an organizer, 
an all-round wonder. 

.- a8 


Not for me, thanks. Mr. Meyer may keep his little 
old parcels post layout. When I have to have one 
lll have an imported one that’s a thoroughbred and 
goes all the way. What do you think of it, anyway? 
Here’s our President, whenever he’s not shooting bears 
and bob cats down in Louisiana or somewhere else, 
he’s chopping away at the railroads, the Standard 
Oil, the trusts and other things, and handing us the 
fable that he’s working to split up the money so that 
we'll all get a chance at it, and at the same time he 
allows his hired man at the head of his P. O. Depart- 
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ment to work along framing up a game that will 
allow a few catalogue houses to grab off all the money 
that our retail merchants and everybody else are split- 
ting up among themselves already and all the time! 
Really this doesn’t make any kind of a hit with me. 


i ee 


In the language of my friend Casey, “I’m agin it.” 
If we’re going to have a parcels post at all, what’s 
the use of letting a lot of back number European 
countries beat us to it? I don’t think I want it, but 
if I have to have one, let it be the imported one, that 
will hand me anything I want from a fried egg to an 
automobile with stamps all over it, through the instru- 
mentality of a liveried letter cartier, 


“ ok * 


I have followed the proposed U. S. parcels post pro- 
gramme pretty closely, and it don’t get to me why our 
big nation should be “pikers’ in a matter of this kind 
and let the sleepy back number countries abroad beat 
us to a frazzle. It’s moré than I can understand. If 
we're going to have a parcels post, let’s beat everybody 
to it. Let’s take off the limit and let free born Amer- 
ican citizens play it open all the way from duly 
stamped eggs or fried oysters by letter carrier to re- 
moving four-story houses by putting stamps and new 
street numbers upon them. If we're going to have a 
parcels post, let’s cut things wide open and make it a 
“good one.” Anyway I’m agin it because Casevy’s 
for it. 

* * + 


It isn’t often that anyone sidesteps and refuses to 
take as a gift seven thousand dollars in cash, but a 
recent actual instance of this kind reveals to me that 
such a happening may be pulled off even in Chicago. 
It was a case of an old rusted, ill kempt and worthless 
gas stove which had been kicked about for a long, 
long time, “always in the way,” because its owner was 
afraid to dump it in the back alley for fear of being 
pinched for it and because he had repeatedly tried to 
give it away, but no one would stand for it. But 
finally an humble wandering junk man, by name Louis 
Bloom, actually bought it and paid for it in money, 
though homeopathically no doubt. And then for a 
time there was joy in the old stove’s former abode. 


4 * * 


But it appears, however, that Bloom was of an 
investigating turn of mind, so he took a “rubber” into 
the bowels of the old wreck and out rolled a wad of 
seven thousand “bucks,” all in five hundred dollar 
Williams. Williams? Sure Williams for me. I’m 
not well enough acquainted with these coarse ones to 
call ’em Bill. 


ca * » 


Well, anyway he got the stuff all right and foolishly 
refrained from “sawing wood” and as a consequence 
the former owner is out gunning for Louis Bloom 
(capitalist) in an endeavor to make him cough up the 
finances. All of which leaves me guessing as to 
which is the wise guy—the one who picks out the 
empty safe to drill and dynamite, or the one who has 
the stuff dumped into his “mit” easy money, and then 


talks himself out of it. 
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News Siftings 


The Nashville (Tenn.) News is an authority for a 
statement that Detroit parties are arranging to build a 
$200,000 stove manufacturing plant in the city of 
Nashville, 

A fire in the premises of the Wilcox stove store at 
Little Falls, New York, on October 15, occasioned a 
loss of $10,000 partly by fire and largely by water. 
The stock was amply insured. 

The Perry Stove Company of Ellettsville, Ind., has 
been incorporated with a capital stock of $30,000. The 





directors are Harry A. Axtell, Fred I. Owens, Eugene. 


Perry, Fred Perry and Oliver K. Harris. 

It is reported that following the extended shut- 
down of the stove manufacturing plant at Royers- 
ford, Pa., owing to a stove mounters’ strike, the 
Buckwalter Stove Works, Floyd Wells-& Company 
and the Crander Stove Company have decided to 
operate closed shops. It is also reported that a large 
number of workmen have been arranged for to take 
care of the work under open shop conditions. 

A new stove plant has been arranged for and will 
go into work right soon at Meeker Junction, Wash- 
ington. The product of the company’s plant will be 
steel ranges and sheet stoves, but it is expected that 
a foundry plant will be added and that gas stoves 
will also be made. The company’s title is the Herron 
Steel Range Company. About thirty workmen will 
be employed at the time of the opening of the plant. 

The Woods-Everetz Stove Company of Springfield, 
Mo., have under consideration the erection of a new 
plant to be built of concrete blocks. The buildings are 
designed to cover respectively 86x180 feet and 60x180 
feet. They will be located upon land adjoining the 
present factory of the company on Pine street, just 
west of Jefferson street. The premises occupied by 
the company at the present time will be also made a 
part of the plant and will be used for warehouse pur- 


poses, 

W. N. Best of New York City has invented a com- 
bustion chamber for gas or oil stoves by which the in- 
ventor seeks to provide a means by which heat will 
be increased to assist combustion, and siphon sufficient 
air requisite to promote combustion in the chamber, 
and to provide means for expansion of consuming 
gases. Next, to effect highest economy in fuel by con- 
trolling and confining the heat in the chamber, not per- 
mitting generated heat to waste by passing out under 
the stove ; and lastly, to provide a combustion chamber 
of such construction that the generated heat will be 
directed against the object to be heated. 

An envelope “slip” card of the size that it is so 
convenient to slip into outgoing letters and which re- 
lates to Black Silk Stove Polish comes to us from the 
Black Silk Stove Polish Works at Sterling, Illinois. 
The front of the card shows a pretty illustration of an 


exceedingly pretty little girl in the act of polishing . 


her dolly’s stove. Evidently she has just discovered 
that the polish she is using shines “just like black silk” 
and that it is peculiar in that it makes no dust. Upon 
the reverse side of the card are some illustrations of 
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regular packages of Black Silk Polish and some very 
good advertising and descriptive matter relating to 
the goods." It is a very clean and good advertising 
proposition. 

We have from the Joseph Dixon Crucible Company 
of Jersey City, N. J., a tastefully executed and com- 
prehensive .booklet treating upon the Philosophy of 
Protective Paint. The booklet takes up the subject at 
the time when protective paints were first put into 
use and carries it along through various stages up to 
the perfection of the 20th Century product. It is an 
interesting and valuable publication and is well worth 
asking for. Accompanying the booklet referred to 
comes a folder relating to the Lubrication of Linotype 
Machinery. It is a clean and very excellent piece of 
trade literature, and in form and execution it runs 
along the lines of the very carefuly considered adver- 
tising items that come from the Joseph Dixon Crucible 
Company. 

Schill Brothers Co., of Crestline, Ohio, offer to the 
trade a new oak heating stove for which they claim 
superior advantages. It is known as the “Schill 
Oak.” The new oak has a triangular geared grate, 
which has proven wholly acceptable as a combination 
arrangement for both coal and wood burning. By 
a suitablé arrangement a magazine may be hung into 
the structure making a satisfactory coal self feeder. 
By omitting or by removing the magazine and the ad- 
justment of a wood burning plate above the coal grate 
the stove is nicely equipped for correct wood burning. 
The adaptable feature of both coal and wood burning, 
it would seem, should make the “Schill Oak” quite 
desirable in localities where either or both varieties of 


fuel are used. 
—_——_—. ——___e-@-e—— 


THE NOVO STEEL RANGE. 








The Glazier Stove Co., of Chelsea, Michigan, are 
in the market with a new steel range, which is known 
as the Novo. For many years past the company has 
been a prominent factor in the oil and gas stove mak- 
ing industry, and as their equipment is such as might 
invite them into the field of larger wares, the advent 
of the Novo steel range is not an altogether unex- 
pected occurrence. The Novo is put up in wholly 
substantial form. It is double steel walled, with heavy 
corrugated asbestos interlining throughout. The fire- 
box plan is a somewhat original one, which offers many 
conveniences and advantages. The ash pit, fire and 
oven doors are ground and closely fitted, an excellent 
grate arrangement is provided, and a convenient poised 
oven door is a feature of the equipment, as is also 
an original and convenient damper arrangement. The 
range is put up on excellent lines, and the workman- 
ship in the bending, forming and riveting of the steel 
plates are accomplished in a most satisfactory manner 
by the utilization of correct methods and appliances 
and skilled workmen. The oven top is blanketed in 
asbestos. The oven plates are rigidly braced in by 
cast iron parts set into the encircling sheet flue and 
simple provision is made for the protection of the sheet 
work at points where the action of the fire is most 
severe. The range. js primarily designed for coal 
burning but a wood arrangement and equipment is 
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,rovided by which long wood lengths may be burned. 
Ornamentally and practically the Novo is an up-to- 
jate creation. It is nicely dressed in good nickel work 
and it possesses choice modern features that insure 
correct action combined with thorough convenience. 
It is made in three sizes and in the ordinary steel range 
combinations. A new catalogue with illustrations may 
be had upon application by addressing the company as 
above indicated. Kindly mention THe AMERICAN 


ARTISAN. 
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GLOBE STOVE COMPANY’S CATALOGUE. 








A very rich and interesting catalogue of stoves, 
ranges and steel ranges has just been issued by the 
Globe Stove & Range Company of Kokomo, Indiana. 
It comes 9x 12 inches in size and is from the press 
and engraving departments of the Cargill Company at 
Grand Rapids, Michigan. It contains 80 pages of text 
and illustrations. The illustrations, which are quite 
large and wholly good, are in photo half-tone work, 
one of them only being allotted to each of the large 
pages, each of which is surrounded by a wide, rect- 
angular border done in sepia, with the company’s title 
engraved at the head. The inner title page is done in 
large panel effect with deep black shadows and is 
also in sepia treatment. Following this comes a large 
engraving of the company’s plant in color, and again 
follows a monitory and introductory insert leaf in light 
brown linenized paper richly done in red and black 
effect, which is indeed very good. Then follows the 
body of the work, opening with a page on terms and 
shipments, and then the illustrations and descriptions 
of the several catalogued items, which include thirty- 
six splendid illustrations of steel ranges, three of steel 
cooks, three of cast ranges, four of cast cooks, and 
thirteen of heaters and laundry stoves, The text is 
thoroughly well written, as are also the descriptive fea- 
tures of the work, which is put up under a rich brown 
cover of heavy, flexible, semi-rough board of excellent 
manufacture with the company’s exterior title in gold 
in German text, accompanied by a golden globe set into 
foliated surrounding in dense olive. It is an exceed- 
ingly rich and expensive stove catalogue. The trade 
will be regularly supplied and trade inquiries will be 
attended to by addressing as above indicated. Kindly 


mention THe AMERICAN ARTISAN. 
© SR Se 


RANGE REASONS. 





Reading Catalogue No. 107, which is entitled 
“Range Reasons,” by the Faultless Stové Works, of 
St. Charles, Illinois, is a distinctly handy and compre- 
hensive digest of Faultless malleable ranges. It is 
small, brief and altogether unpretentious in appear- 
ance, and contains but sixteen pages of 5 x 634 inches, 
but it tells a complete and wholly satisfactory story of 
the things it deals with. Two good, large engravings 
of the range’are shown, one showing the encased res- 
ervoir and one showing the copper bracket reservoir. 
Aside from the pages are wholly devoted to clean, 
crisp descriptions and explanations of the materials and 
methods used in producing the range, and their every 
'mportant part and detail .is fully, carefully and accu- 
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rately described, and in most instances good small 
illustrations in sectional or operating form are worked 
into the subdivided comments and descriptions that 
make wholly clear the import of each statement or 
reference made in relation thereto. The work is well 
written. It is so arranged that it will not only aid the 
retailer and educate him in the company’s method of 
steel range building but it also appeals to the consum- 
er by making him familiar with everything relating to 
the inner and outer features and workings, and this, 
be it known, is something that a consumer is rarely 
given sufficient information upon. A dealer who 
handles the Faultless should make a hit with it through 
the instrumentality of this little booklet alone if he 
gave to its distribution proper time and attention. It 
is a very creditable publication. It may be had upon 
application to the address as above given. Kindly 
mention THE AMERICAN ARTISAN. 
aiditetinn 


SHERIDAN STOVE CO’S CATALOGUE. 





Catalogue No. 6 by the Sheridan Stove Co. of 
Quincy, Ill., is now in the hands of the trade. It is a 
splendid volume of its class, about which apparently 
no pains or expense has been spared. The work con- 
tains 126 pages exclusive of the cover and is 6x9 
inches in size. The arrangement of the catalogue is 
exceedingly good. It opens with a splendid large, 
well executed illustration of the plant at Quincy. 
A following page carries the title of the work 
and this in the order named by two opposing pages 
displaying a facsimile print of the first award blue rib- 
bon won by “Sheridan” stoves and photographic re- 
productions of both sides of the gold medal that ac- 
companied it that were won at the St. Louis World’s 
Fair. The next page is given to a well prepared notice 
to the trade, the next to very concisely stated terms, 
the next to comprehensive directions for setting up and 
operating the stoves and then follows a hundred and 
twenty odd pages of stove illustrations, descriptions, 
weights, measurements and other necessary accom- 
panying data. The illustrated sequence of the cata- 
logue is this: Steel ranges, 40 pages; steel cooks, 7 
pages; cast coal cooks and ranges, 37 pages. The re- 
maining pages are devoted to base burners, oak stoves 
air tight and other heating stoves, together with an as- 
sortment of laundry stoves. The work is admirably 
executed. The illustrations, nearly all of which are 
in photographic half tone work, are all excellent, and 
the composition and presswork are of thoroughly high 
standard. 

The work is done on extra heavy glazed paper, in 
strong black ink, and the cover, with a specially de- 
signed title plate, is in heavy rough wood-brown, flex- 
ible board. The catalogue is an exceedingly rich one 
in all ways. It will be sent to the trade upon appli- 
cation as above indicated. Kindly mention THE 
AMERICAN ARTISAN. 
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If you have a tin shop make it pay. There are many 
odd jobs around town that the tinner can do in idle 
moments. He can fix up lamps, carpet sweepers, sew- 
ing machines and all kinds of household machines and 
articles that get out of order. 
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THE AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing western 
hardware and metal prices corrected weekly. You 
will find these on pages 64 to 69 inclusive. 








J. A. White has purchased the C. G. Gleason hard- 
ware store at West Grove, lowa. 

A new hardware store has been opened at Pelican 
Rapids, Minnesota, by G. H. Goecke. 

Henry Verseck of Holstein, Iowa, has sold out his 
hardware business to E. & L. Wheatley. 


Adam & Co. have opened up a new hardware and 
furniture store at The Dalles, Oregon. 

J. J]. Buchannan of Bennettsville, Indiana, has dis- 
posed of his hardware business in exchange for a farm. 

Chas. A. Mollart and John W. Eald have bought 
out the hardware store of E. W. Hoyt at Decorah, 
Iowa. 

The Lenoir Hardware & Furniture Company of 
Lenoir, N. C., are about to erect a business building 
68x19 feet. 

H. W. Keeler & Co. have traded their hardware 
store at Garden Grove, Iowa, to Wm. Critchton for 
a farm property. 

Geo. Enner, of Prescott, Michigan, has removed 
mto a new store room which gives him better facilities 
in a number of ways. 

Starck & Starck Company, hardware dealers at 
Gregory, South Dakota, have sold out to J. Mapetrika, 
who is now operating the business. 

The single gun manufacturers have decided on a 
further advance of 75 cents each, 50 cents to take 
effect at once and 25 cents on June 1. 


Jas.. Nelson, at Nome, North Dakota, is erecting a 
concrete store building at that place for occupancy 
with his hardware and furniture stock. 

* F,.W. Brown of Carleton, Nevada, has sold out his 
hardware stock to H. L. Weimer and H. F. Smith, 
who will take possession at an early date. 

The J. A. Roell Hardware Company at Minot, 
North Dakota, are about to move into a new store 
building which has been prepared for them. 

George Foster of Eau Claire, Wisconsin, has pro- 
vided himself with new quarters for his hardware 
store. The stock will be increased to some extent. 

E. Froning has bought out the hardware stock for- 
merly carried by C. D. Van Nest at Chapin, Iowa. He 
has taken possession and is now conducting the busi- 
ness, 

A. S. Beede of Linton, South Dakota, has sold his 
hardware business to G. Daffinrud, who now has un- 
der way the erection of a new store building for his 
purpose. 

Fred Vosin, hardware dealer at Rapidan, Minnesota, 
is arranging to build a new store building, the store 
room now occupied being too small for his increasing 
business. 

The hardware establishment of E. J. Love & Com- 
pany, Benwood, W. Va., has been sold to a new cor- 
poration to be known as the Grafton Hardware & 
Furniture Company. The new concern is chartered at 
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$2,000 capital. The incorporators are J. B. Knapp, 


J. S. Little, John Cox, E. L. Love and Hugh War: 
ner. 
A new addition is being built to the plant of th. 


Reading Stove Works at Reading, Pa. The construc- 


tion is nearing completion, part of it being alread 
under roof. 

The retail hardware business of C. F. Lane of Dog- 
den, North Dakota, has been purchased by M. Tim- 
mer, of Upham, North Dakota, who will in future 
continue the business. 

A petition in involuntary bankruptcy is reported 
filed against the Updike & Gaylord Hardware Com- 
pany of Oswego; Illinois. The liabilities are placed 
between $6,000 and $7,000. 

It is reported that the hardware establishment o{ 
H. H. Peebles & Sons of Savannah, Georgia, was de- 
stroyed by fire on October 15. The loss is estimated at 
$70,000, with full insurance. 

The Sonebrake-Gillum Hardware Company oi 
Erick, Kansas, has been incorporated with a capital of 
$10,000, The incorporators are L. J. Bonebrake, Geo. 
E. Johnson and Fred Livingston. 

The hardware stock of E. O. Peterson of Red 
Wing, Minnesota, has been bought by the W. S. 
Schwartz Hardware Company of Selby, South Dakota, 
who will remove the goods to Selby. 

The Austin Hardware Company, of Terre Haute, 
Indiana, has been incorporated with an authorized cap- 
ital of $30,000. The directors are C. A. Mansing, 
Nicholas Kadel and Edward J. Kadel. 

The Rockford Wholesale Hardware Company, of 
Rockford, Illinois, have under construction several 
new buildings to be used in the conduct of their re- 
cently established wholesale business. 

The Pawtucket Manufacturing Company, manufac- 
turers of bolts, nuts, etc., at Providence, R. I., have in 
process of erection a new bolt shop 4o0x1oo feet in 
area and the foundation is now being put in. 


The hardware business of Thomas & Jaspers at 
Wellsburg, Iowa, has been sold out to Henry DeVries. 
Mr. DeVries at a former time was the owner of this 
same store and is a practical hardware man. 


The Buffalo Hardware Company of Buffalo, Mis- 
souri, has been incorporated with an authorized capital 
of $10,000. The incorporators are Wilburn Smith- 
peter, John N. Davidson and Lydia Smithpeter. 


The Hayden-Corbett Chain Company of Columbus 
Ohio, has reincorporated under the Ohio state laws 
with a capital of $250,000. Heretofore the compan) 
has been operating under a West Virginia charter. 


The Watertown, South Dakota, House Furnishing 
Company has been incorporated at Watertown, wit! 
a capital stock ‘of $50,000. The incorporators are |. 
J. Shaw, T. C. Murphy, L. G. Hill and J. B. Hauten 


The Marlin Firearms Co. of New Haven, Connect 
cut, have issued a splendid hanger in colors to adver 
tise their wares. It is a typical scene of a birch-bark 
canoe pushing out into the water with two stur() 
hunters manéuvering it. It is done in rich color work 
and is thoroughly good. It is 14x24 inches in size, '* 
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iounted in brass edging and is wholly attractive. 

opies on application. 

The Higgie Hardware Store, at Girard, Kansas, 
was sold recently to Robt. L. Sullivan, who has already 
taken possession of the business. Mr. Sullivan, we are 
‘informed, is a young but quite experienced hardware 
man. 

The Topeka Novelty Works of Topeka, Kansas, 
which proposes to manufacture slicers, peelers, cake 
pans, etc., from pressed steel, has finally got their fac- 
tory into operation and are turning out goods to the 
trade. 

A two-story brick warehouse occupied by the Price 
Hardware Co., of Mobile, Alabama, was totally de- 
stroyed by fire on the night of October 14. Some- 
thing over $10,000 worth of hardware goods was con- 
sumed. 

The Rochester Reel Company of Rochester, New 
York, has been incorporated with a capital stock of 
$50,000. The product will be fishing reels. The in- 
corporators are Harvey B. Carlton, R. H. Gonsline 
and J. A. Barhite. 

Burglars entered the hardware store of J. A. Vil- 
mire at Assumption, Illinois, on October 14, and car- 
ried away pocket knives, razors, small arms and silver- 
ware to the value of $100. Bloodhounds were utilized 
to capture the robbers but without effect. 

The Minneapolis Galvanized Iron Company of Min- 
neapolis, Minnesota, has taken over by purchase the 
business of the Ellis-Parrott Company, which has 
been making the “Ideal” ash sifter and the “Beck- 
with” mop pail, galvanized garbage cans, etc. 

Burglars recently effected an entrance to the hard- 
ware store of Hodge & Homer at 56 West Madison 
street, Chicago, and managed to carry away 300 pocket 
knives of the expensive kind valued at $450 and a 
number of razors, the value of which was $50 or $60. 


The Reflection Mfg. Company of Boston, Massa- 
chusetts, is the title of a newly incorporated establish- 
ment that will manufacture cutlery. The authorized 
capital is $10,000. The officers are as follows: Wm. 
R. Thompson, Henry F. Heustis and John R. Belis. 

The Whitney Hardware Company at Albuquerque, 
N. M., has decided to retired from the retail hardware 
feature of its business and to devote the future wholly 
to their wholesale interest. In other words, it is to 
be a° strictly wholesale hardware establishmént for 
the future. 


W. H. Hancock & Son have bought the J. M. 
Pickens Hardware store at Haskins, Iowa. Mr. Ross 
Hancock, the son, will conduct the store. Mr. W. H. 
Hancock is identified with the Brenneman Hardware 
Company at Bloomfield, Iowa, and will continue his 
interest therewith. 

J. W. Girod has purchased an interest in the hard- 
ware business of H. J. Wilson, Van Wert, Ohio. The 
business will be conducted under the name of Wilson 
« Girod, which was the style of the firm prior to Mr. 
Girod’s retirement from the business and removal to 
California for his health. 

George L. Curtis Company, New York City, has 
recently been incorporated, The concern will manu- 
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facture hardware, woodenware, etc. The capital stock 
is placed at $10,000. The incorporators are George L. 
Curtis, Hewett-E. Felding, Frederick A. Southworth 
and Frank T. Warburton. 

Fire recently injured the stock of the Jewell Hard- 
ware Company of Albert Lea, Minnesota, practically 
everything in the store having been damaged to a 
greater or lesser extent. The amount of the loss is 
not stated, but from what we can learn the stock was 
fully covered by insurance. 

The hardware store of Van Velzer & Bro., at Mason 
City, Illinois, was burglarized recently with the result 
that what money was found in the cash register was 
taken and a number of knives, razors, 22-caliber car- 
tridges, Ingersoll watches and other property valued at 
about $80 was taken away. 

Kemp Bros. of Paxton, Illinois, have sold their 
hardware business to the Illinois Heating and Plumb- 
ing Company, a new local organization. It is reported 
that the hardware part of the stock will be closed out 
and the. future business of the new concern will relate 
solely to heating, plumbing, etc. 

The Independent Tack Company of Cuyahoga 
Falls, O., has increased its capital stock from $5,000 
to $50,000. It proposes to build a large plant and 
very materially increase the scope and magnitude of 
its business. The increased capital is one step in the 
direction of a new line of policy. 

An extensive fire at Oakes, N. D., occasioned a 
loss of $120,000. Among the fire losses is reported 
that of Senton & Brown, hardware dealers, whose loss 
is reported at $9,000 with an insurance of $4,400. 
Also the Bush harware store, whose loss is reported 
at $14,000 with an insurance of $6,000. 

Citizens of Warren, Ohio, have subscribed for 
$20,000 stock in the Case Cutlery Works, with a view 
to inducing this establishment to locate in that city 
It is stated that the arrangements for locating there 
are about completed and that the work of erecting 
buildings therefor will begin quite soon. 


Helling & Halverson, hardware dealers of New 
Ulm, Minnesota, have bought the building and prem- 
ises heretofore occupied by Hanska Hardware and Im- 
plement Company. They are at present making altera- 
tions and improvements in the premises and will re- 
move into it some time during the winter. 


The Empire Washboard Company of Brooklyn, 
New York, is the title of the manufacturing company 
recently incorporated by Barnet Chrimsky, Hyman 
Satzslein, Moses Shaffron and Max Monfried. The 
capital stock is placed at $5,000, the product is to be 
wash boards and other articles of wood, zinc and tin. 


Mr. T. C. Montgomery, who has been connected 
with the Simmons Hardware Company for the past 
fifteen years, has just resigned his position as secretary 
of the Hurty-Simmons Hardware Company of Minne- 
apolis, Minn., to accept a position as sales manager 
with the Lefever Arms Company of Syracuse, N. Y. 
Mr. Montgomery will make his home in Syracuse. 

Mr. John J. Howley of the hardware firm of How- 
ley Bros. of Scranton, Pennsylvania, was accidentally 
killed in the cellar of a new home which he recently 
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occupied by the explosion of the waterback of a hot 
water heater. The firm of Howley Bros. is one of the 
oldest establishments of its character in Scranton, the 
house having been among the pioneer business insti- 
tutions of the city. 

The Corbin Bros. Company recently incorporated 
in Connecticut, will occupy a new factory plant to be 
erected by George W. Corbin. The factory will be 
102x122 feet in size and be of substantial one-story 
brick construction. The incorporators are George W. 
Corbin, Albert F. Corbin and H. H. Wheelock. The 
authorized capital of the company is $50,000, of which 
$20,000 will be used in the business immediately. 

Mr. Frank A. Bare, secretary of the Ohio Hardware 
Association, advises us that the association is receiving 
new applications for membership right along as a re- 
sult of the active interest of members and their travel- 
ing representatives. An unusual number of inquiries 
relating to the Ohio Hardware Association’s Exposi- 
tion are coming in steadily. There will be a vast 
amount of room to be taken in the building for the 
purpose, which is now being erected, but promise is 
given that the whole area of the floor space will be 
taken up. A number of new features bid fair to make 
the forthcoming convention and exhibit. more inter- 
esting and more practical than any of those hereto- 
fore held. He also advises us of a determination on 
the part of Ohio hardware merchants to defeat the 
parcels post measure and that this is helping the asso- 
ciation to realize the value of concerted effort. 

The Wing & Parsons Manufacturing Company of 
Chicago, manufacturers of garment and hat hooks, 
toy savings banks and many other handsome special- 
ties, has arranged to move its works to Adrian, Mich. 
The growth of the company’s business in Chicago has 
filled up their present quarters so completely as to 
make it necessary to secure a great deal more room and 
better shipping facilities. An ample plant will be pro- 
vided for them in Adrian. Excellent railroad facili- 
ties will be had. The plant at Adrian formerly occu- 
pied by the Continental Screen Door Company will 
be made over for them and a foundry plant will be 
built that will take care of all their foundry work. 
The plant will be taken possession of early in next 
February. Two hundred men will be employed at 

once and in a year it is expected 400 employes will 
be given employment. The company gets a cash 
bonus of $5,000 and other valuable concessions. 

The Wisconsin Retail Hardware Association gives 
notice through 'the medium of a tasteful form of letter 
that the twelfth annual convention of the association 
will be held at the Public Service building in Mil- 
waukee on February 5, 6 and 7, 1908. The usual in- 
teresting hardware exposition which is a part of the 
same general programme will cover the same dates 
and also will be held in the same building, which is 
as fine a building for both purposes as could be imag- 
ined. A diagram upon the back of the notice sheet 
carries a complete diagram of the exposition spaces 
and gives locations and measurements complete cover- 
ing two entire floors. A blank application for space 
during the exposition also accompanies the communi- 
cation. The attendance of the 1908 convention is ex- 
pected to surpass that of 1907, which was the largest 
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the association ever had. In connection Secretary |. 
Kornley of the exhibit committee makes the following 
announcement: “We are now ready to reserve space 
for exhibitions. We inclose herewith plan of the hall. 
also an application blank, on which we kindly ask you 
to write the number of the space you desire to secure. 
If the space selected by you has already been taken 
when your application arrives here, we will reserve thc 
space next to it, or such other as we have left.” 


+ 
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$100.00 FOR HARDWARE WINDOWS. 


The current show window contest for retail hard- 
ware dealers which is being conducted by Tue 
AMERICAN ARTISAN is awakening much interest, as is 
indicated by increasing inquiry for suggestions in line 
with the subject. It should be borne in mind that the 
real purpose of this paper is to get the trade to think 
about the subject as it relates to them individually and 
to their own business. It should also be remembered 
that the real good to be derived is through getting in 
action in endeavors to learn and improve in window 
dressing work. Even a poor result initially helps, for 
it leads to ideas for future improvements, it awakens 
an interest in the subject and also lets your townspeo- 
ple know that you are striving to make your place at- 
tractive to passers by, and for this, credit and apprecia- 
tion is always given. Try often; each try will be found 
wholly better than the preceding one. ° 

A list of prizes to be awarded and the conditions 
governing the contest follows: 

The Prizes. 

The prizes will be awarded as follows: 

First Prize, $50 in gold for the best photograph and 
description received of a window display of hard- 
ware. 

Second Prize, $25 in gold for the photograph and 
description second in excellence. 

Third Prize, $15 in gold for the photograph and 
description third in excellence. 

Fourth Prize, $10 in gold for the photograph and 
description fourth in excellence. 

The Conditions. 

The conditions of the competition are as follows: 

The photographs may be sent by mail or express, 
charges prepaid, and must reach this office not later 
than noon, January 1, 1909. Address all photographs 
to THE AMERICAN ARTISAN Prize Competition, 69 
Dearborn street, Chicago, Illinois. 

Each photograph and description must be signed by 
a fictitious name or device and the same name and de- 
vice must be put upon a sealed envelope containing 
the real name and address of the contestant. This 
sealed envelope is to be enclosed with the photograph. 

AWARD OF PRIZES. 

A competition committee of three will be appointed, 
one of whom will be an expert window dresser and 
one an experienced hardware man. This committee 
will pass upon the merits of all photographs and de- 
scriptions received, without knowing the names oF 
addresses of the senders, and will decide the winners 
of the contest. 

THE AMERICAN. ARTISAN reserves the right to pub- 
lish all photographs and descriptions submitted in this 
competition. 
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TUESDAY. 
The meeting of the Executive Committee of the Ameri- 
can Hardware Manufacturers’ Association went into session 
on Tuesday, October 23, at 10 o'clock a. m. i 
After the usual opening formalities, the committee pro- 
ceeded with its regular order of business which was quietly 
and speedily disposed of. The meeting then adjourned. 


WEDNESDAY. 


The 13th convention of the American Hardware Manu- 
facturers’ Association went into session on Wednesday, Octo- 
ber 24, at Atlantic City, New Jersey, at 2:30 p. m. President 
Asbury in the Chair. The convention was very largely at- 
tended and a vast amount of interest was centered in the pro- 
ceedings. Following the usual opening formalities the fol- 
lowing address was made by the President. 


PRESIDENT ASBURY’S ADDRESS. 





It may be quite proper for me to outline, as a matter of 
record, the actions of your officers during the past year, 
notwithstanding the fact that a partial report was made 
orally at the convention held in Richmond, Virginia, in June 
last. 

At the time of your last annual convention you adopted 
clear-cut and concise resolutions bearing upon the abuse 
by customers of the cash discount periods, which resolutions 
were interpreted by your officers as committing this associa- 
tion to a certain definite policy, and, therefore, it became one 
of their duties to use the influence of the association to pro- 
mote among the membership, and among their customers, a 
strict enforcement of selling terms. In compliance with your 
expressed wishes a plan of action was mapped out, which 
was the sending of a series of letters to each member of 
this association calling attention to the position the associa- 
tion assumed, and asking for individual co-operation. 

Another form of letter was sent to the jobbing trade 
at large, including all of the members of the National Hard- 
ware Association, all of the members of the Southern 
Hardware Jobbers’ Association, and a large number of other 
jobbers not affiliated with either. 

In order that you may fully understand this detail of pro- 
cedure I give herewith the form letter referred to: 

New York, November 22, 1906. 
Dear Sir :— 

As you probably know many of our members were im- 
portuned by the jobbing trade to continue the former terms 
in selling their products—i. e., 30 or 60 days net, or 2 per 
cent for cash within 10 days—the result of which was the 
passage of the enclosed resolution at the last convention of 
our association. 

We feel very sure that a majority of our members are 
heartily in favor of the spirit expressed in this resolution. 

Our executive committee and our association desire as 
far as possible to co-operate with the jobbing trade if a 
majority shall express themselves in favor of a continuance 
of cash discount terms as expressed in this resolution. 

Will you kindly give us the benefit of your judgment 
and an expression of your opinion upon the fairness of the 
Position we have taken? 

This communication is addressed to you by order of our 
President and executive committee. 

Yours very truly, 
(Signed) F. D. MircHett, 
Secretary-Treasurer. 









































The New York office received a large number of replies, 
the general tenor of them being a hearty support of the posi- 
tion taken by this association. In fact, there was only one 
letter which failed to give this support, the writer suggest- 
ing, as a matter of convenience, that the cash discount should 
be allowed in 30 days instead of 10 days. 

Nearly all of these replies from the jobbing houses were 
signed by the head of the house, showing clearly that the 
policy of nearly every jobber in the United States is in har- 
mony with your policy. 

As soon as this correspondence was completed we again 
addressed our own members; advising them of the result of 
the correspondence with the jobbing trade, and stating that 
this correspondence would be kept properly tabulated and 
on file for the benefit of our members, inviting them to make 
use of it whenever difficulties regarding cash discounts con- 
fronted them in the transaction of their individual busi- 
nesses. 

The next step taken was an invitation to members to 
advise the secretary of this association, in confidence, of 
the names of any jobbers who made a practice of abusing 
cash discount terms. To this invitation there was a large 
response, and whenever a number of our members reported 
unwarranted deductions of the cash discount by any one 
jobbing house the secretary then addressed the jobbing 
house in question as follows: 

April 18, 1907. 

Dear Sirs :— 

We have received complaints from several of our mem- 
bers recently, that your financial department is deducting 
cash discounts after the expiration of the agreed cash dis- 
count period. 

May we ask your support in our efforts to secure gen- 
eral co-operation? 

It is probably unnecessary to add that this .movement 
will no doubt be reported through the trade press to retailers 
generally, the result of which we asume will be largely 
beneficial to the jobbing trade in securing for them more 
prompt remittance from their customers. 

If, therefore, you will be good enough to issue instruc- 
tions to your financial department to accurately comply with 
agreed terms of payment when remitting, your action will be 
appreciated. 

Yours truly, 
(Signed) F. D.-Mrrenetr,* * 
Secretary-Treasurer. 

Nearly all replies to this letter up to this time have con- 
tained an expression of gratitude for the information given, 
as well as assurances that greater care will be taken in re- 
mitting strictly within the agreed terms. There was, how- 
ever, one exception, in which case the jobbing house appeared 
to take offense, and appealed to the individual members of 
your executive committee against the policy pursued. Your 
executive committee, by unanimous vote, indorsed the policy, 
after carefully examining the correspondence in’ question, 
and so advised the jobber complaining. 

We entertain the hope that our actions have mitigated 
the evil about which you complained in the formal adoption 
of the resolutions last year. But the work upon this evil is 
by no means complete. I commend to the attention of your 
incoming officers continued action on this subject, feeling 
confident that a far better condition will exist as soon as 
the trade at large appreciate that the manufacturers are in 
earnest opposition to the abuse. 

Another matter which engaged your attention at the last 
annual convention seemed to impose upon your officers the 
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duty of continuous attention to it. I refer to the resolu- 
tions adopted a year ago urging the membership to discon- 
tinue contribution to jobbers’ catalogues. 

In investigating the circumstances under which job- 
bers’ catalogues are sometimes issued, instances were found 
where publishing houses were the -beneficiaries instead of 
the jobbing house, as commonly supposed; the plan being for 
the publisher to assume all risks incident to the publication 
of the jobber’s catalogue, asking in return only the privilege 
of using the jobber’s name and stationery, in requesting 
contributions from manufacturers. We believe there have 
been instances where a large amount of money has been 
made by the publisher through this course. We also ,found 
instances where jobbers, having assumed all risks them- 
selves, made very large profits through the issue of cata- 
logues, asking and receiving from manufacturers several 
times the cost’of the issue. 

The members have been kept fully advised as to this 
development by circular letters issued from the secretary's 
office. 

So much for the principal items engaging the attention 
of your officers, by which I do not mean to say that there 
have been no others. : 

We have kept up a continuous correspondence with mem- 
bers filing with us complaints of a general chzracter, and 
we have been more than repaid by very courteous letters 
from them expressing gratitude. 

We now approach a time when it is highly desirable 
to diligently ‘seek the weak spots in our respective businesses, 
and to consider ways and means by which they can be 
strengthened. 





Charles w. Asbury, President, American Hardware Manu- 
facturers’ Association. 


There seems to be one which is far more common 
among manufacturers than. most of us appreciate, and in 
importance it assumes great dimensions. [ refer to the 
more or less loose method practiced by many manufacturers 
in keeping currently advised ‘as to the actual cost of pro- 
duction of the goods they make. 

It would seem to be perfectly obvious that a successful 
business. cannot be managed without definite information 
upon costs, yet it appears to be true that many manufac- 
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turers are guided in their management by a mere esti 
or guess as to costs. Selling prices are, therefore, 

largely upon whatever salesmen report the market con 
to be, or by prices said to have been quoted by competi: 


I think it will be admitted that indirect expression: 5 


buyers are often accepted by salesmen as mezning cut 
mantifacturing competitor, This nat 
means that the employer of such a salesman must 
reliable information, or if he has not, the. temptat 
great to cuthorize his salesman to meet or beat th 


quoted by a 


George W. Corbia, Vice-President, American Hardware Man.- 


facturers’ Asseciation. 


posed quotation, which is based upon an indirect statement 


The result of this is that there are well authenticated in- 


stances of articles in hardware being sold very consider 
ably under the actual cost of manufacture. 
are taken to get to the root of this evil there is danger 
serious consequence. 


It seems to me to be within the power of such a larg 
and influential body of men as compose this associatio! 
devise and put into effect the corrective. 

In making this suggestion I call your attention 
fact that the result would be equally as valuable t 
manufacturer, with definite knowledge of costs, as it is to t! 
manufacturer who would be rescued by such a plan 
man who has definite knowledge of his own costs 
that his competition would not be so deadly. To 
who does not provide himself with reliable inform 
probably means a preventive of an exceedingly serious 
dition to him, 

I take it, therefore, that such a subject is entire’) 
worthy of the very best efforts which can be put th Dj 
your incoming. officers. 

We all, of course, recognize that there are ma 
dreds of items entering into manufacturing costs 
the worst items of mercantile costs are insignificant 
parison. The danger, therefore, is many times gr 
overlook or forget to include many of these numerot 
The result being that a manufacturing cost based 
estimate is almost invariably very much lower 
actual cost of production, when the actual facts ar 
tained. It is not uncommon for a manufacturer t 
that a certain article costs him a certain sum to produce, 
which assertion is made with the utmost confidenc: 
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known instances where, when the figures were pro- 


red to show the actual cost, this same manufacturer would 
express not only surprise, but would be incredulous untjl it 
was shown to him, beyond question, that his estimate was 
iow, and that the actual figures were correct. I have known 
it to surprise this class of manufacturer when he learns how 
easy it is to provide a system by which his cost can be kept 
currently, and at comparatively very small expense. 


Generally speaking, it requires only the employment of 
some one to make it a special business requiring his atten- 





Wiliam M. Pratt, Vice-President, American Hardware Maau- 
facturers’ Association. 

tion. It is obviously impossible for the manufacturer him- 
self to keep the required data, and indeed there is a dispo 
ition to avoid going into the subject at all, because of the 
pressure of other matters engaging his attention. If, how- 
ver, the real intrinsic value of such a system could be ap 
preciated by the manufacturers there would be less likelinood 
f disastrous results to many. 

| suggest that this association, either working through 

secretary's office or by direct employment of a capable 
man, take such steps as may be necessary to assist members 
i securing actual and reliable information as to their costs. 
\ plan might readily be devised under which such work 
‘ould be done in an entirely confidential way, and I submit 
that the benefits would be large to each individual member, 
whether he ‘operates under a proper cost keeping system or 


( 
t 


You will notice tnat Mr. S. R. Miles, president of the 
National Retail Hardware Association, is scheduled to ad- 
dress you to-morrow morning, his principal subject being 
Publicity Advertising.” Judging from the public reports 
of the convention of the National Retail Hardware Asso- 
‘lation, held in Boston, it would appear as though some 
retailers are inclined to entertain extreme views against 
the policy of general or publicity advertising. 

Many of our members were so far interested as to urge 
this association té take some action for the defense of the 
policy of advertising. It may be quite true that this subject 
will not be of interets to some of the manufacturers who 
do not advertise, but the question is an interesting one. from 
‘n ethical standpoint, and as is true in most cases, there 
ae two sides to it. 

For many years it has been generally assumed that pub- 
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licity advertising was of real tangible value to the retailer, 
in that it stimulated and maintained a current demand for 
goods, as well as creating new demands. It was believed 
that expenditures for advertising were for the mutual benefit 
of the manufacturer, the jobber and the retailer. Recently, 
however, some popular periodicals have devoted consider- 
able space, at their own expense, in an attempt to educate 
the buying public to refuse substitution, believing by such a 
course that they were serving both their advertisers and 
the buying public. It has developed, however, that several 
different makes of the same line of goods were widely ad- 
vertised, and the retailer contends that he should not be 
forced to carry several stocks of the same line, but that 
he should be privileged to use his judgment in recommend- 
ing to his customers the line he carries. 

As I take it, one of the objects of our association is to 
work in harmony wherever possible with both the jobber 
and the retailer, and I am confident that some fair middle 
ground can be found upon which all interests can stand. 

After hearing a presentation of this subject from Mr. 
Miles, I am sure you will take such action as to you seems 
best. 

Before the next convention of this association it is just 
possible that there may be some agitation by the public upon 
questions which should be largely business ones 

In recent months manufacturers in some lines have 
been urging an early revision of the tariff laws. You, of 
course, appreciate that there are few questions which more 
directly affect the business interests than this, and it would 
seem wise if this association should speak in an authorita- 
tive way, if for no other reason it should be for the guidance 
of your incoming officers 
One other large and influential organization of manufac- 





. 


Robert Garland, Vice-President, American Hardware Manu- 
facturers’ Association. 


turers has, by formal resolution, recommended the revision 
of the tariff laws at the earliest practicable date, and has 
urged the appointment of a tariff commission to consider 
the intricate questions bearing upon each schedule, and to 
recommend to Congress such changes as have been care- 
fully considered from their standpoint. 

There are here, however, two distinct important rec 
ommendations. One is that the tariff laws .shall be revised 
at the earliest practicable date; the other is that a change 
in the tariff laws shall be first considered by a non-partisan 
body in a scientific way, and that their recommendation 
shall be reported to Congress for action. The question 
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presented at this time is, whether this association shall in- 
dorse either or both of the recommendations referred to. 
There would seem to be little theoretical objection to the 
appointment of a tariff commission, but I submit for your 
consideration the wisdom or unwisdom of agitating or urg- 
ing an early revision of the tariff in the same way in which 
it has been handled heretofore. It seems to me we should 
remember the diverse interests of those who represent us 
in Washington, depending largely upon the section of our 
country from which they are sent to Washington. The 
difficulties in the ‘way of a revision of these laws by Congress 
itself are so well known to the manufacturing world as to 
need no further comment. 

There is one more subject which I desire to submit for 
such consideration as you deem wise. 

There seems to be among certain classes of people a 
clamor to restrain development and progress through the 
enactment of laws, the effect of which will probably go 
beyond the intent of those who are now urging them. I 
submit that it is both unwise and unfair to restrain by stat- 
ute co-operation among competitors because the power at- 
tained through co-operation has been misused and shame- 
fully abused by certain individuals in certain specific in- 
stances. That real tangible benefit to the general public 
results from the prevention of ruinous competition cannot 
be seriously doubted. : 

I take it that the jobber much prefers to pay fair prices 
for manufactured goods, provided he is assured that his 
competitors do not get unfair and discriminatory advan- 
tages, and am sure that all sensible people will readily 
recognize that unrestrained competition is actually and lit- 
erally ruinous, especially so among the manufacturers, due 





F. D. Mitchell, New York City. Secretary-Treasurer, American 
Hardware Manufacturers’ Association. 


to the great difficulty of ascertaining actual costs of pro- 
duction. 

We have all heard much bitter criticism of combinations 
in all forms from those’ who are insufficiently informed, 
but after all is not the trust question one which in nearly 
all cases will automatically settle itself? _If those who are 
working under agreenients advance pricés beyond a fair 
return of invested capital the early result is new competitors, 
and’ conditions worse than ever. 

There have been innumérable instances of this, and the 
lesson is easily learned by any who desire to seek the knowl- 
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edge. Those who enter into arrangements of any kind for 
the control of prices of hardware with the expectation of 
squeezing the buying public beyond a fair return on the 
capital actually invested, are extremely unwise, for th: day 
wilt surely come when they themselves will be the worst 
sufferers, and this result will come without the aid of legis. 
lation, which in itself will be harmful to the industry ang 
commerce of the nation. 

It. is sometimes feared that the administration of the 
so-called “Sherman Law” will extend to such reasonable 
trade arrangements and bring about harmful results. 










































































C. F. Carrier, Member Executive Committee, American Hard- - oe 
ware Manufacturers’ Association, 

The numerical and financial strength of your associa- . q 
tion will be covered in the report of your secretary-treas Rapid 
urer. R 

Respectfully submitted, - 
President. W 

The address was enthusiastically received by the conven W 
tion and occasioned much comment and applause. Following Cc 
the regular program the minutes of the last meeting were 1! Th 
order. This formality was however omitted. Otherwise the there 
regular order of business was followed. Secretary-Treasuret tion, te 
Mitchell’s report was submitted and was referred to the audit- of the 
ing Committee. The report of the Executive Committee, the Sex 
report of the Membership Committee, the report of the Ex tien ail 
tertainment Committee, the report of the Grievance Commit: the pee 
tee, the report of the Freight Committee and the report 0! factuner 
the Credential Committee were each taken up in their regi criminal 
lar order of business and the various reports were pass¢¢ member 
upon and disposed of. Inci 

Next in order followed the items of communications, U- had am 
finished business, new business and the announcement of th his defe 
Nominating Committee by the President. ings of 

COMMITTEE ON RESOLUTIONS. ferences 

The Resolutions Committee named by the Chai and sucl 
follows. interest 

Edward Ingalls, of the Atha Tool Co., of Newark, N. J bers app 

G. H: Jantz, of the American Wringer Co., of New York 

B. A. Hawley, of the Russell & Irwin Mfg. Co., 0! New 
Britain, Conn. he 

Howard M. Davis, of the American Sheet & Tin Plat After the 
Co., Philadelnhia, Pa. of the N; 

Henry B. Lupton, of the Oliver Iron & Stee! ©, ” Mr. Mile: 
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Ww. H. Bennett, of the Lawson Manufacturing Co., of 
Chicago, Ill. 

c. A. Earl, of the Corbin Screw Corporation, of New 
Britain, Conn. 

S. G. Gilfillan, of the Belfont Iron Works Co., Ironton, O. 

The Chair also named the Nominative Committee which 
is as follows: 

COMMITTEE ON NOMINATIONS. 

George E. Holton, Bryden Horse Shoe Company, Cata- 

sauqua, Pa. 


John J. McCaffrey, McCaffrey File Co., Philadelphia, Pa. 


E. M. Kemp, Member Executive Committee, American Hardware 
Manufacturers’ Association. 
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MR. S. R. MILES’ ADDRESS. 





Mr. President and Members of the American Hardware 

Manufacturers’ Association : 

I am glad of this opportunity to extend you and the 
members of your association the greetings of the National 
Retail Hardware Association, and to wish you a most pleas- 
ant and profitable meeting. 

Educated as I have been, behind the counter of a hard- 
ware store, where I “have always been taught to call a spade 
a spade, I will not take of your time to indulge in mere 
pleasantries or say the many nice things that could be said 
of your splendid organization, but will proceed at once to a 


discussion of some of the subjects in which the members of 


your association and those belonging to the association which 
I have the honor of representing here to-day, are mutually 
interested. 

When your honored president extended me an invitation 
to address you, he suggested that you would be interested 
in hearing the retailer’s side of, what for lack, perhaps, of 
a better title, has been termed “Publicity Advertising.” 

A discussion of this subject at the meeting of our Na- 
tional Association at Boston in June seems, in a way, to 
have stirred up a hornets’ nest. I desire to correct a wrong 
impression that seems to prevail quite generally among man- 
ufacturers, to the effect that resolutions were passed con- 
demning publicity advertising as a whole. This, gentlemen, 
is entirely erroneous. After a reading of a very able paper 
on the subject by Mr. F. R. Currie, a general discussion fol- 
lowed, participated in alike by manufacturers, jobbers and 
retailers. But neither at that session or any other was there 
a resolution offered touching upon the subject in any way. 

My predecessor in office, Mr. E. M. Bush, in making up 
his program for the Boston meeting, wrote me, asking me to 

























































T. H. Williams, Bissell Carpet Sweeper Co., Grand 
Rapids, Mich. 

R. B. Jones, Clyde Cutlery Co., Clyde, O. 

C. B. Lee, Hopkins & Allen Arms Co., Norwich, Conn. 

H. W. Caldwell, Cleveland Stone Co., Cleveland, O. 

W. Reitz, Pittsburg Steel Co., Pittsburg, Pa. 

Wallace L. Pond, Nicholson File Co., Providence, R. IL. 

C. C. Paine, H. C. Tank Co., Cleveland, O. 

The report of the Membership Committee showed that 
there were at the present time 243 members to the Associa- 
tion, ten of whom had been admitted since the last meeting 
of the Association in June, 1907. 

Secretary Hardy of the Canadian Association by invita- 
tion addressed the Association. In his address he explained 
the peculiar predicament in which Canadian hardware manu- 
factuvers had been placed and explained the status of the 
criminal prosecution which had been wrote against him and 
membership of the Association of which he is secretary. 

Incidentally also he mentioned that his attorneys’ fees 
had amounted to about $8,000 for the expense of preparing 
his defense. He also went into an explanation of the work- 
ings of the Sherman Anti-trust law and set forth the dif- 
ferences between the Canadian law and the American law 
and such other information as he was able to give. Much 
interest was given to the address and the Association mem- 


bers appeared to appreciate it highly. 


THURSDAY MORNING. 

‘he convention was called to order at 10 o'clock a. m. 
After the usual opening formalities President S. R. Miles, 
of the National Retail Hardware Association, was introduced. 
Mr. Miles read to the convention the following paper: 




























































C. A. Earl, New Britain, Comn., Member Executive Committee 
American Hardware Manufacturers’ Association. 


Suggest some question or questions that might profitably be 
discussed at that meeting. 

During January and February of this year I attended 
several retail hardware conventions. I think, without ex- 
ception, this question was up for discussion and excited as 
much or more interest than any other question. Having 
created such apparent interest at the retail’ conventions, it 
seemed to me a fit subject for consideration in our national 
meeting; not behind closed doors, but in open session to 
which all jobbers and manufacturers had been extended an 
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invitation. I make this explanation that you may under- 


stand why this subject has been made so prominent. 


The trade papers have been full of articles on this ques- 
tion and I can not hope to say anything new; but, if 1 can, 
as a retail hardware merchant, make clear to you the re- 
tailer’s position, I will feel amply repaid. . I will not tire you 
with a discussion of the theory of publicity advertising, for 


I am sure you understand this better than I. 


There are two sides of this question, both from the 


viewpoint of the manufacturer and the retailer. The per- 


centage of manufacturers engaged in a campaign of pub- 


licity is comparatively small. There can be no doubt but 
the manufacturer thus engaged believes, and with possibly 
an occasional exception, can produce the figures to snow 
that the money he is paying out for publicity is bringing him 
satisfactory returns. And there can be no question but 
what this campaign is being conducted, first, for the benefit 
of the manufacturer or jobber, and, secondly, for the benefit 
of the retailer. This method of creating a demand for his 
wares is one of comparatively recent origin so far as the 
hardware manufacturer is concerned. 

Trade conditions for the past several years or during 
the time in which this publicity campaign has been con- 
ducted most vigorously, have been unusual, in that almost 
without exception hardware manufacturers, and we might go 
further and say manufacturers in all lines, have been unabie 
to care for the business that has come to them. Just how 
the manufacturer can determine whether the increase in his 
business is due to his special campaign of publicity or the 
general prosperity that has prevailed in all lines, would, it 
seems to me, be something of a problem. I believe results 
could be much miore accurately determined after a period 


Chalmers M. King, Member sixecutive Committee, American 
Hardware Manufacturers’ Association, 

of, say, three to five years of trade conditions, when the 

manufacturer was obliged to seek business rather than have 

the business seek him. I trust, however, that such condi- 

tions may never again prevail in this country. 

It has been suggested that this question should never 
have been raised by the retailer, but that it is a question 
in which the manufacturer alone is interested. If a manu- 
facturer is selling his goods direct to the consumer or to 
mail order concerns, I grant you this is true. But where 
the manufacturer assures the retailer that he is taking him 
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into partnership in the sense that the money he is expending 
in this way is for his (the retailer's) benefit—then I thiy! 
the retailer becomes an interested party and should be. 
least, permitted to say whether or not he is satisfied wit}, 
his end of the bargain. 

I think a few plain facts can not help but prove of 
terest. I aim sure if you were to go to-day into the stores 
of a thousand of the best, most prosperous and up-to-date 
retail hardware merchants, from coast to coast, from t!, 
great lakes to the gulf, and ask them for their candid opi: 


W. T. Johnson, Glassport, Pa., Member Executive Committee, 
American Hardware Manafactur-rs’' Association. 


ion as to the benefits they were deriving from publicity ad 


vertising, they would tell you, almost to a man, that they 
could not figure perceptible results; that is, that the’ per 
centage of customers coming into their stores and ‘asking 
for certain advertised goods is so small that-it can not b 
figured as an asset. If you were to carefully inspect 
stocks of these same merchants you would find they*were 
carrying and displaying prominently a large majority of 
the articles which are being so prominently advertised. [i 
you would go further and examine the files of the daily and 
weekly publications used by these merchants, you would find 
that they, through local advertising, have been endeavori! 
to reap some of the benefits that have been so glowingly 
pictured as sure to follow this general publicity. If you 
would question them still further, you would find that they 
are just-as much at sea as to why direct results have no! 
been more apparent, as the manufacturer can -possibly b: 

Now, gentlemen, this is not guess work, but is the resu't 
of careful inquiry. I believe that it is possible for me, as 
a retailer, to get into closer touch with my. fellow merchants 
in the same line than.is possibly for either a manufacturer 
or jobber. And my conclusions are based upon heart-to-heart 
talks with retail hardware merchants. Because, some reta'! 
ers have been honest and candid enough to tell just how 
this campaign of publicity has appealed to them and Jus 
what effect it has had on their. business, they have | 
called “back numbers.” 

This, gentlemen, appeals to me as unfair. 

This. question .was raised by the retailer to bring 
if possible, some method which he could adopt, other ¢! 
he has already tried,.that would enable him to share in ¢! 
profits, which it is claimed are sure to follow this concer! 








D. 














fort. If after having taken advantage of everything that 
has been suggested to him as being necessary for him to do, 
:o reap his share of the reward, he is still not satisfied with 
the results—what then? It seems to me there can be but 
ne answer to this question, and that is that there is some- 
thing wrong with the system. If the retailer is at fault a 
riendly discussion should enable him to correct his former 
mistakes. 

Now, Mr. Publicity Manufacturer, if this be true you are 
rtainly just. as much interested in knowing it as the re- 


D. A. Merriman, Chicago, lil. Member Executive Committee 
American Hardware Manufacturers’ Association. 

tailer and should thank him rather than condemn him for 

is frankness and his willingness to assist you in every way 

possible to find a remedy 

It seems to me that the fact that the largest individual 
retailers of merchandise the world has ever known (the re- 
tail mail order houses) do not conduct what might be termed 
in up-to-date publicity campaign, but adopt other methods in 
ippealing to the consumer, should have in it a lesson for 
the manufacturer. 

Everlastingly advertising toothpicks will undoubtedly cre 
ate an increased demand for toothpicks [he question of 
whether or not®itwwill.ereate a demandafor any particular 
rand is largely in the hands of the retailer. That is to say, 

Norway & Co., whose toothpicks are being prominently 
lvertised in all the leading periodicals of the country and 
sold to the retailer at 75 cents per dozen boxes, and 
White Pine & Co.’s toothpicks, which are equally as good 
but are not being advertised at all, only to the retailer him 
self, are sold at 60 cents per dozen, it goes without saying 

t White Pine & Co. will get the business. If Norway & 
Co. were the sole manufacturers of toothpicks, they would 
loubtedly reap a harvest. Publicity is helpful,. but no 
r selling system ever devised equals in creative capacity 
of a well-posted salesman. 

[ think the whole matter can be summed up, so far as 
retailer is concerned, by, saying that he will gladly 
perate with any manufacturer making a reputable line 
oods in his efforts to place these goods in the hands of 
‘onsumer, by” any: legitimate method, which the manu- 
irer may adopt; just so long as he will leave for the 
iler a reasonable margin of profit beyond his cost of doing 
iess. Close profit margins do not permit a campaign 
‘reative publicity. 

Vhere is another element that has entered into this 
{uestion recently that is distasteful to the retailer, and | 
believe the manufacturer should take it upon himself to 
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see that the publishers of the periodicais which he is using 
in his campaign of publicity, discontinue their attacks on the 
retailer, who they are condemning without reason, charging 
them with substituting inferior goods for those advertised 
in their publications. These criticisms are not only unfair 
to the retailer but they are unfair to the manufacturer who 
does not believe it profitable for him to conduct a publicity 
campaign. What would be the result, do you think, if all 
manufacturers were to adopt this method of exploiting their 
wares to the consumer? 


Let me quote you what one of the best advertisers in 
this country has to say on this question of “substitution.” 

“What right, what business, what motive, beyond that 
of greed, can the publishers of this country have in their 
almost unanimous attack on the honor and integrity of the 
retail and wholesale business men of this country? Such 
insinuations, amounting to charges of downright dishonesty 
against the merchants of the country, can have but one 
result—a reaction against advertising value 

CONSISTENT FAKING 

“What a beautiful picture is presented by the majority 
of publications who wiil flaunt in pages and double pages 
the .great mining .schemes, the marvelous air-line railway 
from Chicago to Heaven, helping the swindler to rob their 
own readers, and in the next issue holding up hands in 
holy horror and. shockedness over the evil ways of the retail 
dealer who exercises his ability as a salesman to induce th 
customer to buy an article different from what he asked for 
\nd then very gravely and emphatically warns the great 
public to beware of the dealer 

“Beautiful picture, isn’t it? Aren’t you glad you're an 
advertising man? 


“Did you ever hear ‘Ivory Soap’ yawping about substitu 
tion ? 
+ aed , } 1 
Did you ever hear ‘Sapolio’ wailing over substitutior 
— 





F. E. Muzzy, Chicopee Falis, Mass., VWember Executive Committee, 
American Hardware Manufacturers’ Association. 

“Did you ever hear ‘Pears’ Soap’ lamenting over sub- 
stitution ? 

“Pretty successful propositions, too, aren’t they? Good 
advertisers—because they tell the truth and keep up an ag 
gressive effort. 

IS ON THE TOBOGGAN. 

“Measure up the man who howls ‘Substitution’ and you 
will find -he produces an inferior quality and he tries by 
the veneer of advertising virtue to create and maintain a 
















































































kindly gave me permission to touch upon subjects other than 
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market, purely on advertising claims rather than practical 
merit. -Then, when his market is touched by an article of 
merit, he immediately claims it’s not fair play, that his mar- 
ket has been disturbed, and calls upon the publishers to 
help. 

“When publishers and advertising men wake up to a 
realization of the fact that advertising is not an absolute 
necessity to any business; that ninety-nine per cent of the 
business of this country is done without advertising; that if 
every publication in the United States was suddenly to cease 
to exist, the great volume of commerce and trade would 
progress just the same with very slight variation; then they 
will realize -that advertising is simply an element in the 
business to be cultivated and developed, analyzed and ap- 
plied in that development.” 

Why should the retailer join hands with advertising 
agencies in an attempt to force all manufacturers into an 
advertising campaign? We are willing to leave questions of 
policy to the judgment of each individual manufacturer. - If 
this advertising craze continues to increase, operations for 
“advertisitis” will become as fashionable as have operations 
for appendicitis. 

There area number of lines in which, undoubtedly, a 
campaign of publicity has greatly benefited not only the 
manufacturer but the retailer, but what the retailer fears 
is that this campaign will become so general that it will not 
only take away from him the initiative in his business, which 
is one of his most valuable assets, but have a tendency in 
time to reduce his margin of profit to an unprofitable basis. 
If the manufacturer will put into his wares, quality, and 
maintain that quality, and market them through jobber to 





H. B. Lupton, Former Vice-President, American Hardware 
Manufacturers’ Association. 


retailer, to consumer, or retailer to consumer, he can adopt 
any legitimate method that appeals to him in exploiting his 
ware, and he will have little to fear in the way of criticisms 
or results. 


This question has been raised not for the purpose of 


criticizing the manufacturer, but to benefit the retailer him- 
self. If the final outcome shall prove beneficial to him, your 
interests will surely not suffer. 


In suggesting a topic for discussion, your president very 
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manufacturer. 
There is one subject which should not only interest , 
but one which we must join hands in an active campai; 


in opposition to, and that is a domestic parcels post, in any 


form. 

It has been my pleasure to attend several joint meeting 
of the American Hardware Manufacturers’ Association and 
the National Hardware Association, and to listen to ver 
able presentations of this topic by men much better qualified 





Samuel Disston, Ex-Member Executive Committee, American 
Hardware Manufacturers’ Association. 


than I am to discuss it. But, as any question develops, 
there are new thoughts and new points constantly arising, 
and with the thought that I might possibly suggest some 
ideas worthy of consideration, I will touch briefly on the 
subject. : 

In investigating any proposition, that I may understand 
it as fully as possible, I always try to get the arguments 0! 
my opponent. And I have been got a little surprised and 
disappointed in my failure to obtain some of the literatur: 
of the Postal Progress League. Repeated requests to this 
bureau and its secretary, Mr. Jas. L. Cowles, have resulted 
only in a failure to receive a reply of any kind. This sure, 
can not meari that this so-called Postal Progress League, 0! 
whoever it is composed besides Mr. Cowles, is asking the 
people to support this measure without giving them som: 
reason for so doing, or is it possible they believe they a' 
in position to get this measure through Congress witht! 
asking the support and backing of the public? 

There have been sent me from time to time editor's 
appearing in prominent metropolitan dailies, from different 
parts of the country, and it has been very interesting | 
note that in many cases these articles were identical 
in other cases had been only slightly changed, with the idea, 
possibly, of giving them the appearance of being origina! 
Reading these presentations can not ‘help but convince ©" 
that they were written by the same person. These leaders 
are made up very largely of attempts to discredit the ‘© 
tailer in his stand against the enactment of a parcels pos! 
law and to appeal to the prejudices of the people aga!” 
express companies. If there are good reasons why the 
Government should put in force a domestic parcels P 
why do not the friends of this movement proclaim them? 


and 
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publicity .advertising, interesting alike to the retailer and 
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The claim is made that the people are demanding a 
parcels post, but no attempt is made to show who the people 
are that are making this demand or to what extent the de- 
mand exists. 

It is estimated that there are one million retail merchants 
in the United States. A low estimate would be an average 
of five employes to each merchant, which would make six 
million people, to say nothing of the members of their 
families who do not favor a domestic parcels post. 

It is claimed the farmers are the people who are de- 
manding this measure become a law, and they are point- 





Julius C. Birge, Former President, American Hardware Manu- 
facturers’ Association. 


ing now to the fact that the National Grange and the Pa- 
trons of Husbandry are behind this movement and will push 
the same vigorously before the coming session of Congress. 
This may be true, but I venture the assertion without fear 
of successful contradiction, that the subject has not been 
brought to the attention of ten per cent of the members 
of either organization, and that not five per cent of the 
membership understand or know anything at all about it. 
This, is not due to a lack of intelligence on the part of the 
farmer, but is due to the fact that he has not been given 
an opportunity to study the question. 

It is the belief of a great many students of our postal 
system that a domestic parcels post would have a tendency 
to centralize mercantile business. If there is any class of 
peonle ‘who have been made to suffer by a centralization of 
business, it is the farmer. It has been my privilege to spend 
all of my life in one of the greatest agricultural states in 
the Union and to number as my best friend the farmer, and 
I can not permit his intelligence to be insulted by placing 
him on record either for or against any measure of such 
importance as the proposed domestic parcels post, without 
having been given full opportunity for investigation. If this 
question is to be left to the farmer who is supposed to receive 
the greatest benefit, it is the duty of your association and 
the one I represent to place the full facts in relation to this 
proposed measure in his possession. After this has been 
done, I am perfectly willing to abide by the result. 

President Roosevelt in his address to the Deep Water- 
ways Convention, at Memphis, Tennessee, October 4, said 

ng other notable things, “I most earnestly hope that this 
region as a whole will remain predominately agricultural. 
The people who live in the country districts and who till tne 
Small and medium sized farms on which they live, make up 
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what is on the whole the most valuable asset in our national 
life. The valley of the Mississippi is politically and com- 
mercially more important than any other valley on the face 
of the earth. Here more than anywhere else will be de- 
termined the future of the United States and indeed of the 
whole Western world; and the type of civilization reached 
in this mighty valley, in this vast stretch of country lying 
between the Alleghenies and the Rockies, the Great Lakes 
and the Gulf, will largely fix the type of civilization for the 
whole Western hemisphere. Already, as our history shows, 
the West has determined our national political development, 
and the fundamental principle of present American politics, 
political equality, was originally a Western idea.” 

It is these people who are being asked to support a 
domestic parcels post; to stand for a movement that will 
without question do more towards counteracting the great 
prosperity which now exists in the Mississippi valley than 
any law that has been passed within the last quarter of a 
century. 

Some of the friends of parcels post say it is along the 
line of progress and must come; that the harvester, steam 
thresher and other labor saving implements when first placed 
on the market were severely criticized and their adoption 
bitterly fought by the laboring class, who felt that their 
coming meant a death blow to the laboring man. They point 
out that the contrary has been the result and that those who 
are opposing a domestic parcels post are opposing the best 
interests of the country, and that the country and the people 
have adapted themselves to all of these innovations in the 
past and will continue to do so in the future. 

This I do not question. lf a domestic parcels post law 





Jos. M. Hottel, Philadelphia, Pennsylvania, Member Entertain- 
ment Committee, American Hardware Manu- 
facturers’ Association. 
is enacted and puts the retail merchants out of business, 
which many believe it will, they certainly will not sit down 
and starve. But is it best to force the people to adapt them- 
selves to every condition that the whims of a few people 
may suggest? If the tariff were removed, undoubtedly the 
manufacturing interests of the country would adapt them- 
selves to the change, but what do you, as a manufacturer, 
think would be the result? If the bars were let down and 
the pauper labor of Europe admitted to this country, the 
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laboring class would undoubtedly adapt themselves to the 
change, but with what results? The railroad and transporta- 
tion companies for years were given free rein. Why was it 
necessary for the several states and the general government 
to .take a hand in their regulation after the people had 
adapted themselves to conditions? The criminals filling our 
jails and penitentiaries adapt themselves to conditions, and 
yet we do not envy them. It does not necessarily follow 
that because we can adapt ourselves to conditions, that all 
are ideal. 

It is pointed out that this country is behind Europe in 
that we do not have a domestic parcels post. They tell us 
that this addition to our postal facilities would be helpful 
to the retail merchants of the country. An intelligent com- 
parison of retail conditions as they exist in the European 
countries having a domestic parcels post, and of this coun- 
try, would be interesting and, I think, enter very materially 
into the question. While we may not be familiar with the 
retail conditions in those countries having a parcels post, it 
is a generally conceded fact that most European nations 
are decaying nations. With most nations it is a question 
either of progress or poverty. A decaying nation is a nation 
of people who by “saving” hope to accumulate. The “sav- 
ing” method seeks to do by curtailment what the “making” 
method does by expansion. What the people of this coun- 
try desire most is greater opportunity to make money rather 
than for mere saving. To accumulate by “making” means 
progress. “Making” money means happy homes with con- 
fidence in mankind and the future; “saving” money is to sell 
the meat and pick the bones. To be compelled to “save” 
is to acknowledge defeat. 

If the putting in force of a domestic-parcels post would 
add to the general. prosperity and wealth of the whole peo- 
ple, then its cost, no matter if extreme, should not in any 
way be considered; but if, as has been pointed out, the 
benefits would accrue to a few at the expense of the many, 
this should not only furnish a reason but make it the duty 
of every law-abiding, country-loving citizen to oppose it with 
all the might there is in him. 

I think I can promise you at this time that there will 
shortly appear in compact form, literature that will give you 
some very interesting facts and figures on this subject, and 
for that reason I have refrained from a statistical discus- 
sion. A+ few suggestions for thought and I will close the 
subject. 

Germany either owns or controls all of her railways. 
England has practically control of all railways. In the’ Uni- 
ted States the railroads, vast as they are, can not satisfac- 
torily handle the present volume of business. Under such 
conditions, do you believe the Government would be able 
to make a favorable contract for handling parcels post? 
Based on the present rates paid by the railroads for handling 
second, third and fourth class mail matter, it is estimated 
a parcels post would mean an annual deficit. of $100,000,000. 
Divide this by four. Would the benefits be in proportion 
to the cost? Why should the Government pay for the privi- 
lege of delivering merchandise for “get-rich-quick,” “some- 
thing-for-nothing” mail order concerns? 

If the postal authorities are looking for opportunities to 
benefit the public, why not deny dishonest, fake advertisers 
the use of the mails? If this were done, a lot of editors of 
so-called magazines that are now howling the loudest for a 
parcels post, would be sawing wood instead of wielding a 
pair of scissors and a paste brush. 

One of the deceptive and dangerous suggestions looking 
toward the establishing of a domestic parcels post is that 
recently made by Postmaster General Meyer. Mr.- Meyer in 
an address before the annual convention of postmasters at 
Boston Oct. 12th was quoted as saying: 

“Two interests are opposing the extension of the parcels 
post in this country—the express companies and the country 
retail merchants. The latter fear that the mail order houses 
will derive a benefit to their own disadvantage. It is in con- 
nection with the country retail merchants that I desire to 
speak especially. 

HELPS COUNTRY MERCHANT. 
“I propose to recommend the establishment of a parcels 
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post on rural routes which will meet the objections of {| 
small storekeepers and retailers. This will be a boon to o); 
rural population and to the storekeeper, as the latter can ; 
ceive his orders by mail or telephone and dispatch the < 
sired merchandise by the rural carrier. It will enable ; 
storekeeper to increase his sales and meet the requiremen: 
of modern trade. . 

“If my recommendations are adopted it will cost 12 ce: 
a pound for the mail order house to send parcels to the ru 
delivery patron from any city postoffice, while for deliy. 
from the distributing office of the rural rdute, or if mail 
by a patron of any rural route for delivery to a patron « 
the same route or at the distributing postoffice of said rout 
the charge will be but 5 cents for the first pound and 2 cent 
for each additional pound up to eleven pounds, or 25 cx 
for a package weighing eleven pounds.” 

Taking up the first paragraph of Mr. Meyer’s addr 
he says there are two interests opposing the extension of 
parcels post—express companies and the country retail mer 


chants, As the express companies seem abundantly able to 


take ‘care of themselves, and as I have not been authorized 


to speak for them, I will confine myself to: more familiar 


grounds. 

A parcels post can only be established in this country 
by an act of congress, but once authorized the postoffice dc 
partment can proceed to enlarge it in any direction, and it is 
with the knowledge of this fact in mind that we desire +. 
discuss briefly this latest suggestion of Mr. Meyer’s. 

I would not have you think the retail merchant does not 
fully appreciate any suggestion or help that will tend to in 
crease his business. Far from it, but he must be given credit 
for having some knowledge of what will and what will not 
prove helpful. But you say, surely if his out-of-town com 
petitor is compelled to pay 12 cents per pound for what wil! 
only cost the retailer 2 cents, he must be benefited. If posi 
tive assurance could be given that Mr. Meyer’s suggestion 
if enacted into the law, would never be changed or amended 
there might be little ground for opposition on the part of th 
retailer. But what right has the retailer to expect or demand 
special legislation, and how long do you think it would bh 
before Mr. Meyer’s bill would be construed as class legisla 


tion, and in restraint of trade and the scope of parcels post 


enlarged to include.the entire country? 

Mr. Meyer is already extensively quoted as saying this 
is only a beginning, and it is his ambition to. enlarge th: 
scope of parcels post until it is on a larger scale than that 
of any other country. 

No, gentlemen, the retail merchant is not asking for sp 
cial legislation in his behlaf, but is perfectly willing to b 
governed by the laws that will prove the greatest good to t! 
greatest number. As to the claim this opposition to the pat 
cels post comes from the small country, or cross-road mer 
chant, the rural free delivery has practically put this class of 
merchants out of business. The merchants opposing thi: 
measure are what might be termed mercantile specialists 
having built up the present enormious retail business of t! 
country on ‘special lines. They have invaded the home of 
consumer in every nook and corner of the entire country 
by carrying large and complete stocks of goods, displaying 
and exploiting them in ways to attract the buying publi 
have built up a successful and profitable business, and 
they know that any act whatever that will enable the b 
to make his or her purchases at home have a decided t 
ency to curtail his business and will reduce the purchases 
a great majority of what are now liberal buying custon 
to buyers of the mere necessities only. 

Why is it progressive merchants everywhere are payi'¢ 
in many cases excessive rentals for mere display space’ | 
is because they know the value of showing goods. 1 
away from the customer the necessity of making his or ! 
purchases in person and of what value is display space. 
mainstay of the rental merchant is without question the ©? 
portunity he affords the purchasing public of seeing, se! 
ing and comparing. Conditions to-day permit the rural : 
rier to deliver small packages to patrons on his route, 
usually this is done without cost to the patron and r 








m; 
ne) 
or 
an 
ret 
the 
sto 
wh: 
ent! 
In | 


ther 


mis! 
so ft 
to n 
ts Oo 
your 
comy 
marg 
mere 

} 
your 


l des; 


ware 


ddre 


T 


lor th 
better 


use 


thers 


things 


Dy 
sta 
Ir ai 
om 
er 
nefit, 
nd: 
lhe 
tual. 
real 

















THE AMERICAN ARTISAN 


nerchants everywhere will tell you the amount of business 
coming to them in this way amounts to almost nothing. 
Does this look like the demand for parcels post was coming 
‘rom the farmer? If this proposed measure is so largely in 
he interests of the farmer and retail merchant, why are they 
ot demanding it and why are they not being consulted before 
a bill looking to the enactment of the parcels post is pre- 
ented to congress? 

Under the rule of parcels post, of course the sender of 
any package will be obliged to affix the postage. Suppose 
that a farmer called up by ’phone and requested his local 
merchant to send him 11 pounds of nails for which the mer- 
chant would charge him 35 to 45 cents and be obliged to 
affix 25 cents postage, who would pay this postage? Cer- 
tainly the local merchant could not afford to pay the charge 
of 25 cents for delivery on a 45 cent article, and it would be 
sit of the question for a local merchant to have one scale 
of prices to customers who could call for goods and another 
where they were delivered by parcels post. And on the other 
hand, mail order houses would adjust their prices all on the 
basis of ‘delivery. 

If it is the desire of the postal authorities to confer a 
real benefit on the greatest number of people, why not give 
us a one cent postage and restore the permission of mailing 
drop letters for one cent postage. 

In closing, I take it for granted that before your con- 
vention closes its session, you will give at least some atten- 
tion to that ever-present question, the mail order house. In 
discussing this question, a great many manufacturers have 
taken the position that it was for the best interests of the 
retailer that they continue selling mail order houses, feeling 
sure if they refused to sell them they would start their own 
factories. 

Gentlemen, I believe if these concerns were forced to 
make all of the goods they sell, the mail order problem would 
solve itself. Take, for instance, stoves. At least one mail 
order concern claims the largest stove foundry in the world, 
and their prices are certainly low. But, now listen—from 
retail stove dealers all over the country comes the word that 
they are no longer feeling the effects of this competition on 
stoves. Why? Because in their efforts to make stoves on 
which they could undersell all competition, they lost sight 
entirely of quality. And the purchasing public were not long 
in discovering this. And nothing on earth can regain for 
them this lost trade. 

The whole foundation of the mail order system rests on 
misrepresentation and price. As they have done with stoves 
so they will and are doing with everything they undertake 
to manufacture—make it so cheap and worthless as to prove 
its own undoing. Now, gentlemen, if you are unable to place 
your wares with a mail order house on a basis that will 
compel them to sell at a price that will leave a reasonable 
margin of profit for your best friend, the retail hardware 
merchant, let them start their own factories. 

Mr. President, I hope you will not feel that I have abused 
your confidence and taken unnecessarily of your time. And 
| desire to thank you on behalf of the National Retail Hard- 
ware Association for this opportunity of meeting with and 
ddressing you to-day. 

The association movement has accomplished wonders 
tor the retail hardware merchant. It has made of him a 
better merchant and a better citizen—a better citizen be- 
ause he has learned to consider more fully the rights of 
thers and to carefully study and interest himself in all 
things that go to make the country in which he lives and 

es, better morally, physically, and financially. 

During the coming January and February nearly all of 

states affiliated with the National Association will hold 
heir annual meetings. You will find there always a hearty 
clcoome awaiting you. And to the end of cultivating that 
Coser friendship that can not help but result in mutual 
benefit, you will find it not only pleasant but profitable to 
attend as many retail hardware conventions as possible. 

lhe interests of manufacturer, jobber, and retailer are 
tual. A personal acquaintanceship will eliminate many of 
the real and imaginary differences that exist, and I am sure 
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will not only make our business relations more oleasant, but 
more profitable. 

Following the reading of the paper a vote of thanks was 
unanimously tendered to Mr. Miles, its author. President 
Asbury then addressed the convention as follows: 

Gentlemen—It was arranged with Mr. Miles that his 
paper should be thrown open to discussion, his ideas being 
that the manufacturer and the retailer wanted to confer about 
matters which affected their mutual interests. If there are 
any manufacturers who desire to express any views on the 
subject, we will be very glad, indeed, to hear from them. 
If the chair car be pardoned for saying to Mr. Miles directly 
what has been the result of correspondence of this associa- 
tion with their membership upon some of these subjects, it 
might throw scme light upon it 

At the call of the convention of the National Retail Hard- 
ware Association in Boston and following it there was a 
great deal of discussion of this question of publicity advertis- 
ing, as Mr. Miles has said. As a result of it the executive 
office of this association has had quite a great deal of cor- 
respondence with its members, and those who were interested 
in the question, and I might go so far as to say that some of 
them urged the officers to take some steps for the defense 
of the policy, feeling considerably wrought up by the dis- 
cussion in Boston, and its subsequent discussion in the trade 
press. 

It might not be amiss to give to the representatives of the 
retail association a digest of that correspondence and son 
of the thoughts expressed by the advertising manufacturers 

First of all we understand that there are comparatively 
few items in hardware that are widely advertised, which 
possibly means that in volume of business the retailer is 
affected in a very small degree by public advertising. 

Second, the point was made that the publicity advertis- 
ing done by some of the members here was designed to be 
of direct benefit to the retailer as well as to the jobber and 
manufacturer, though naturally in a selfish way. The manu- 
facturer, as I take from this correspondence, has always feit 
that to be the fact. There are possibly few items of hardware 
which would warrant a publicity advertising campaig: 

Some of these manufacturers have told us and I think 
truthfully, that when they present their goods, however mer 
itorious, to the jobbing trade and attempt to confine their 
business methods to what have been held up to the manu- 
facturer as the legitimate channels, namely, manufacturer to 
jobber, jobber to retailer, retailer to consumer, they were told, 
“yes, that is very nice, that article is really meritorious and 
should have a large sale. We believe we could sell them if 
a demand was created.” The next proper thing said to the 
jobber was, “Well, I am here to take your order.” But he 
replies, “Oh, my men have no possible opportunity to talk up 
any one line of goods or any new article.”” They are naturally 
confined to selling thousands of items and to taking the 
orders of the retailer as it is presented by him, practically. 
He again says, “Yes, that is an article of merit, but we have 
a very large and varied stock of hardware. We have a great 
deal of money tied up as an investment in this stock. We 
cannot afford to use the time of our clerks in pushing any 
special article. If the article is in demand we would be very 
glad indeed to handle it, provided, of course, there is a 
profit in doing so.” After having gone along that line the 
manufacturer is led to a thinking position. He seems to be 
confronted with obstacles that are almost insurmountable in 
marketing his wares. About the only course left open to him, 
it would appear, is publicity advertising in order to create 
a demand. Sending of men from house to house on the part 
of the manufacturer is an impossible proposition as we all 
appreciate. 

So much in justification of the starting of publicity ad- 
vertising. 

How many of our advertising members, acting under the 
belief that they are serving the retailer by a publicity cam- 
paign mutually with themselves and the jobber, believe that 
the sending of-customers into stores to ask for an advertised 
article will result in the sale of other articles and be a matter 
of profit? When the question of profit to the retailer is 
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under consideration, they have felt that it was very largely, 
not wholly, but very largely in the hands of the retailer him- 
self as to the percentage of profit he made on an advertised 
article. In other words, the retailer’s profit will be based 
largely upon local competition. 

Now, one or two additional thoughts in a large way have 
been given to us in this correspondence. Probably the prin- 
ciple one is this: Assuming that the retailer, if affected at 
all, is affected on very few items of publicity advertised 
goods. Then it would appear to some of the publicity ad- 
vertisers as though the subject was not of so much import- 
ance as some of the other great problems, which are con- 
fronting the retailer. As the manufacturer had been led to 
believe, the retailer has two great evils to combat. One is the 
catalogue house competition when prices published in cata- 
logues are such as he cannot meet them and make a profit. 
That is the real large existing evil confronting the retailer. 
As the retailer has presented that subject so forcibly as to 
leave no answer, perhaps no answer can be given. 

The other evil confronting the retailer—and the manu- 
facturer has been led to believe it—is a prospective evil, and 
one of large dimensions is in the proposed inauguration of a 
parcel post. 

Now the point has been made by some of the advertis- 
ing manufacturers that possibly the retailer under the cir- 
cumstances may be making a mistake. Understand, gentle- 
men, these are not my views. I am acting as messenger here 
in giving you a digest of the correspondence which has 
passed between our office and the membership, and anything 
that is said along that line to you, I think is not in violation 
of any confidence, but is merely in the line of suggestion 
from the manufacturers’ standpoint. 

The error that has been pointed out that the retailer 
might be making is that those manufacturers who do con- 
duct a publicity campaign and who confine their sales to the 
legitimate channels, naturally look to these legitimate chan- 
nels for the easy distribution of their goods. 

Now, if retailers in any very large numbers, are taking 
a position in opposition to publicity advertising from the 
standpoint that their profits are interfered with through local 
competition without bringing into the discussion the cata- 
logue house competition, then the manufacturer might say to 
himself, “here is an obstacle thrown in my way in an attempt 
to market my goods through legitimate channels. How can 
I overcome that obstacle?” It would appear as though two 
ways would be open to such a man. One would be a cultiva- 
tion of sales. to catalogue houses in an attempt to secure a 
more direct distribution of his products. The other would 
be this, perhaps he would say to himself, “wherever I find 
these obstacles thrown in my way and those difficulties con- 
fronting me in certain localities, the parcels post would be 
of an immense benefit to me in overcoming those obstacles. 
Perhaps I had better lend my influence and my efforts toward 
the establishment of a parcels post.” 

Now the suggestion has been made that, ‘perhaps, if the 
retailer should consider those phases of the question, he 
might decide that it would be wiser for him to devote his 
energies toward the real, great evils confronting him, rather 
than in an expenditure of effort upon something else ad- 
mittedly of small dimensions, because it affects very few 
articles he handles, for by expending it on that lesser evil he 
would be increasing the larger one. I might say to you, 
gentlemen, probably unnecessarily so, that you have no better 
friends than the retailers at large that are sitting in this room 
today. I have personal knowledge of some of the men who 
are here, whose faces I get, who have devoted their time, 
their energies, their influence and their money in combating 
the prospective establishment of a parcels post. They are 
men, too, of large influence because of their affiliation with 
much larger associations than this, and their influence has 
been felt distinctly. Upon the matter of the parcels post, we 
have taken definite action, as you know. When we had our 
convention at the Hotel Rudolf, you will remember, the mat- 
ter was thoroughly discussed and a formal resolution was 
passed by this body with only one dissenting vote endorsing 

your views. 
I do not want to monopolize for one moment this discus- 
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sion. I have simply attempted to give what has come tv 


the executive office. I wrote Mr. Miles that we were having 
a great deal of correspondence with our members and de- 
sired to conduct it intelligently, and would very much appr: 
ciate having the retail association’s views upon it. I wan: 
to repeat that I am not expressing views in the matter tha: 
are personal. I think I have no reason to do so, I am ex 
pressing the views that have passed through our office as a 
clearing house. If they are of any benefit to you, they ar. 
yours. (Applause.) I think that I am perfectly justified in 
saying to you on the other side that so far as the membership 
of this body is concerned, there is an earnest desire on th: 
part of the manufacturers composing this association to act in 
strict harmony wherever it is possible, with the retailer, recog- 
nizing as they do his ability as a distributor. They recognize 
as fully as you could ask them to recognize, that the retailer 
of the country are really the bulwark of their business and 
in anything which directly affects the retailer, which is not 
directly contrary to their own interests, they are very glad 
indeed to co-operate with him. I think you will see that 
feeling growing as the time goes on, and I think we should 
have more conferences, as I believe that is the best way to 
solve this and all problems, 

I am very glad indeed that this matter has been brought 
out so clearly as it has been, and also that there can be no 
misunderstanding of the fact that the retailers are not op- 
posed to publicity advertising, that this obje®tion is directed 
against the epithets which have been thrown at him by pub- 
lishers. In other words, as I understand it, the retailer has 
no contention with us particularly. His main contention is 
with the unfairness of the publications which carry our ad- 
vertisements. That, I think, is a very long step in the direc- 
tion of a settlement of the question between these two in- 
terests. 

Following the speech of President Asbury, Ex-Governor 
Odell related some of his experiences, which pointed out the 
benefits of advertising, and was followed in the discussion by 
remarks from Secretary M. L. Corey, of the National Retai! 
Hardware Association; Mr. E, M. Bush, member of the ad- 
visory board of the National Retail Hardware Association, 
and by President S. R. Miles, of the National Retail Hard- 
ware Association. 

It was generally admitted by the retail hardware mer- 
chants present that they were not opposed to publicity adver- 
tising in the abstract, but that they did object to the publi- 
cation of certain advertisements and items in magazines that 
warned consumers and the public against. 

At this point the members of the trade press and the 
retail hardware dealers withdrew and the convention went 
into executive session. 


THURSDAY AFTERNOON—EXECUTIVE SESSION, 


The convention went into executive session at 2:30 p.m 
During the session the following resolutions were adopted: 

Whereas, it is feared that the application of the so-called 
Sherman law may be extended to the restraint of reasonable 
trade arrangements as distinguished from abuses to the public 

Resolved, that we recommend a qualification limiting th« 
scope of such trade arrangements as unduly and unwarrant- 
ably enhance the selling prices of commodities beyond a fair 
return for invested capital. 

Whereas, there has been in recent methods some degree 
of agitation of the subject of an early revision of the tariff 
laws, and whereas the reports of our officers set forth the 
possibility of interference with their business interests if an 
attempt is made to revise the existing tariff schedule by 
direct action of congress. 

Resolved, that this.association is definitely opposed (° 
the revision of the existing tariff laws except through tne 
instrumentality of a non-partisan commission with powers 
similar to the power now possessed by the interstate com 
merce commission. 

Whereas, some of our members have deemed it to the: 
interests to advertise their wares in various current maga 
zines and periodicals, and whereas it has seemed to be tlc 
policy of certain of such publications to print articles on su! 
stitution derogatory to the character, intelligence and inte: 
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rity of retail dealers, and whereas we believe and know that 
hardware dealers are as a class of the highest type of man- 
hood, and who rank as a trade second to no other line of 
mercantile business. 

Therefore, ‘be it resolved, that it is the sense of this as- 
sociation that we deplore the fact that the publications re- 
ferred to should stoop to try to influence the consumers to 
purchase advertised articles by any such methods, and most 
sincerely and emphatically disapprove of the same, and that 
we recommend to our members to do everything in their 
power to influence the offending publications to change their 
course and stop the printing of all articles of the nature 
referred to. 


FRIDAY MORNING. 


Following the usual opening exercises of the session, 
President Ashbury, introduced Mr, Frank Baackes, Vice- 
President of the American Steel & Wire Company. 

The President: “Gentlemen, we are honored this morn- 
ing by the presence of Mr. Frank Baackes, the Vice Presi- 
dent of the American Steel & Wire Company, and he has 
very kindly consented to give us his views upon the ‘present 
business and future outlook.” 

Mr. Frank Baackes: “Mr. President and fellow manu- 
facturers, nature has endowed us with five senses. As we 
grow older they deteriorate. Some of us are not willing 
to acknowledge that. But in addition there is a sixth 
sense that we all ought to have and that is common sense. 
That grows and develops as we grow older, and I think 
if we all use common sense in these present conditions we 
will weather the storm that blows around our heads. Of 
course this financial crisis is very serious. How far reaching 
it will be no man can tell. All the prognostications that 
have been made by the best informed men have been shat- 
tered on rocks and what its effect will be nobody knows. 
But this, gentlemen, I can-—tell you, that inasmuch as the 
Steel corporation was strong enough in times of prosperity 
to prevent undue inflations just that determination prevails 
today to prevent an undue slump. We are not going to 
run away with ourselves. I do not mean by that that 
there will be no fluctuations. There always were in good 
times and there will be in bad times. But there is nothing 
in my opinion to be pessimistic about. I think we are to 
be conservative not pessimistic, and that shoals be our 
watchword for the future. 

“Gentlemen, there is not a man in this room who can 
but admit that the situation of the past two years has been 
beyond endurance. We were all doing too much business. 
I know that has been the case with us. We have been 
behind eight and ten months and all of a sudden just be- 
cause we have not but three months business in sight we 
think business is going to hell. 

“Gentlemen, we are just coming down to normal con- 
ditions. I know of times before these recent prosperous 
days that when we had thirty or sixty days business on our 
books we patted ourselves on the backs and said what 
great fellows we are. Gentlemen, we are coming down to 
that normal condition today. You will not be able to sell 
one more pound of material at 25 per cent less than you do 
at present prices. Stand by your guns and adopt the 
policy of the United States Steel Corporation. Live and 
let live, and respect your competitor. Do not try in these 
times of adversity to enrich yourselves by getting a share 
of the trade that formerly belonged to your competitor. If 
you will do that you: will have trouble. It is true you 
are prevented by law to have associations and pools and 
combinations, but there is no law in the world to prevent 
you from co-operation with each other. What prevents us 
in the same lines of business in these hard times from com- 
ing together and have a lunch or dinner and talking it over 
instead of fighting and knifing each other. 

“Gentlemen, those of you that will be forced. by cir- 
cimstances to reduce your prices for heavens sake do not 
gum up the future by loading yourselves. up with low 
Price contracts. If you have bargains let there be a bar- 
gain day and let the man take the stuff and let him pay for 
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it. All are benefited by the experience you have had. Gen- 
tlemen, I do not see in this grand and glorious country 
how you can have a long adversity. Come out West and 
look at it. Do not stay in the East. 

“The sky is awfully blue here. The present financial 
conditions to any one who is in touch with the country 
is absolutely unnatural, In the twenty-nine years of my 
experience I have never seen so much prosperity on one 
side and so much adversity on the other. Therefore, the 
thing for us to do is not to be pessimistic, but absolutely 
stay ‘in the middle of the road,’ and if you will do that 
you will have no trouble. The jobbers do not want lower 
prices. There is not any necessity for it. If you will re- 
spect each other and work with each other for the main- 
tenance of prices and fair value you will succeed and as 
I said before the United States Steel Corporation will do 
its share. Now, gentlemen, just imagine. If it had not 
been for the formation of the United States Steel Corpora- 
tion in times like this what a loss you would have had in 
the business world, you have not had it yet, neither will you. 

“This thing does not alone refer to the steel business. 
The clothing manufacturers tell me they have never had so 
much business on the books and it is simply a question of 
getting wool. Gentlemen, I only hope, as I said before,. 
you will employ common sense. That is the only thing 
for all of you to adopt and hold to. Gentlemen, I thank you.” 

The address of Mr. Baackes was received with much 
applause and appreciation. 

The following resolutions were then adopted: 

Whereas, There are such difficulties and complications 
in obtaining reliable and accurate costs of manufacture in 
hardware lines, and 

Whereas, It seems to be desired to provide simple sys- 
tems of cost keeping for the members of this association; 

Resolved, That such portion of the report of the presi- 
dent as relates to this subject be referred to the executive 
committee with the recommendations that action be taken 
favorable to a plan of conveying information to members 
which will lead to more accurate ascertainment of costs of 
production, provided a practicable plan can be devised for 
the protection of each member. 

ELECTION OF OFFICERS. 

The following officers were then elected: 

President, Charles W. Asbury, Enterprise Mfg. Com- 
pany, Philadelphia, Pa. 

First Vice-President, William M. Pratt, the Goodell- 
Pratt Company, Greenfield, Mass. 

William M. Pratt, the Goodell-Pratt Company, Green- 
field, Mass.: Robert Garland, Garland Nut & Rivet Company, 
Pittsburg, Pa.; Edward Ingalls, the Atha Tool Company, 
Newark, N. J. 

President Asbury made a few pleasant remarks upon 
his re-election and appointed Mr. Irby Bennett a committee 
on time and place of next meeting, to confer with jobbers. 

Adjourned sine die to meet in Memphis, Tenn., in 1908. 
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An oblong booklet opening the long way of the 
leaves in envelope size is issued by the Adrian Wire 
Fence Company of Adrian, Mich. The booklet illus- 
trates and correctly describes the style of the fence 
that is offered by the company and makes clearly 
known the peculiar features which commend it. A 
feature of the little work is a series of rather humor- 
ous pictures that relate to fencing advantages and dif- 
ficulties as they present themselves under certain con- 
ditions, and these are made to illustrate the peculiar 
advantages of the Adrian Wire Fence. The descrip- 
tive parts of the booklet are very good and are quite 
comprehensively arranged. Measurements, capacities, 
prices and peculiar items of equipment are all made 
plain in the subject matter of the publication. It may 
be had upon application by addressing the company 
as herein indicated. 
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Meeting National Hardware 


Association 





WEDNESDAY MORNING 


The opening session of the thirteenth annual convention 
of the National Hardware Association of the United States 
was held on Wednesday, October 23, at 10 a. m., at Atlantic 
City, New Jersey. 

The meeting opened with the most delightful conditions 
of weather and attendance. Over two hundred delegates, 
ladies and guests attended the first and open meeting. 

W. S. Wright, president of the National Hardware As- 
sociation, called the combined meeting of the Jobbers’ Asso- 
ciation and the Manufacturers’ Association to order at I! 
o’clock a. m. on Wednesday. 

In opening the meeting, Mr. Wright said: 

Ladies and Gentlemén—I assure you that it is a great 
pleasure to welcome you under such delightful surroundings 
both inside and out, where with the most delightful outlook 
and under such beautiful skies we can renew old acquaint- 
ances and make new ones, and I hope enjoy both the busi- 
ness as well as the social features of this occasion. There 
is nothing in the present outlook that we can criticize. 
Particularly the jobbers, I feel, should be very much like 
the Pharisee who was able to raise his hands to Heaven 
and say, “I thank Thee that I am not as other men.” Wall 
street has its troubles, but Wall street is not interested in 
business nor business in Wall street. Other people outside 
of the jobber have their troubles; the farmer has his trou- 





W. 8. Wright, President, National Hardware Association. 


ble. The trouble with him is that for several’ years past 
his margins have been so large that he has been put to seri- 
ous inconvenience and embarrassment and _ passes . restless 
days and sleepless nights in the effort to know what to do 
with his surplus, and this year he is still more unfortunate 
because while his product has been reduced in ‘volume; ap- 
proximately about 10 pef cent, his returns: have béen in- 
creased 20 per cent; and the troubles that press upon him 
and which have pressed upon him for the last few years are 


thereby increased, because his net returns are larger, Th 
banks in the West now are in the same unfortunate positio: 


They have loaned all the money they. can loan locally; the. 


have loaned all the money that our Eastern friends are wil 


ing to take, and they are still troubled as to what to do with 
These troubles come up to the manufacturer 


the balance. 





John C. Koch, First Vice-President, National Hardware 
Association. 


He has to bear the burden of both. He has been in posi 
tion for the last few years where he has been put to th 
extremity of knowing what to do and how to take care 
the business that has pressed upon him. He has expendé 
all the surplus he should in enlarging his plant; he has 
lonaed the balance in Wall street to help out the stringent 
financial situation there, and still he is at a loss; the busi- 
ness has been so great that we have known of cases in ou! 


I 
! 
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own experience where a manufacturer after being pressed 
for months filling orders would finally ship it over a slow 
route that would take three weeks to deliver waen he might 
have used a route that would have taken six days, simply 
that he might be delayed in getting another. order which 
would burden him: to the same extent that the other one 
had. (Laughter.) 

Under the circumstances, I: say, gentlemen, that tne jo! 
ber has reason to feét very much elated at his position. | 
will admit that he has not. always had things turn out as 
wanted them, but he has up to this time been able to mai 
tain his good nature, his postoffice address, his appetite and 
sometimes is able to annex an extra two and one-half, whico 
the manufacturer has been able to: give. With that litt! 
distribution he is. contented, and satisfied, and I. am 
that if the interests to whom. I have referred had not ! 
such an unusual opportunity to reach a high position th: 
would not. under the present circumstances have ocacsiona|!y 
taken quite so depressed a view of the situation, but, like ‘ 
jobber, had an optimistic and friendly feeling for the w 
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a sins; forgive all our iniquities; and remember them 
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iarge and be disposed to look on the present conditions as 
articularly favorable and prosperous. (Applause.) 

President Wright: The next thing on the program is 

horus, “God Bléss Our Native Land,” led by Mr. Gladding 
\d Mr. Weed. 

[he audience then joined in singing the anthem. 

Rev. John R. Davies, D. D., pastor Bethlehem Presby- 
sian Church, Philadelphia, then invoked the Divine bless- 

in the following words: 

“Almighty God, our Heavenly Father, thou art infinite, 
ternal and. unchangeable in Thy being, wisdom, power, 
liness, justice, goodness, and truth, We come into Thy 
presence because Thou art the Hearer and Answerer of 
prayer. We would ask for Thy blessing to rest upon us. 
Preserve us from enemies without and from foes within. 





Brace Hayden, Second Vice-President, National Hardware 
Association, 


Be pleased to continue our peace and our prosperity. Help 
us to adjust every problem now perplexing us in keeping 
with Thy will, so that our land may be built up in everything 
that partakes of national richness, truth and purity. We 
ask for Thy blessing. to rest upon our president, upon the 
cabinet and congress, our state legislatures, our judges, upon 
all who have been called upon to bear power within our 
borders. We pray that they may bear their power with 
Divine wisdom and in the fear of God. We will present 
before Thee this company of business men. We would ask 
for Thy blessing to rest upon the officers and members of 
lis association. We thank Thee for the mercies that have 
come to them during the past year in their business, in their 
homes, and in their individual lives. Since last they met 
some have been taken from time to eternity. We pray that 
'hy merey, Thy grace, and Thy peace may go to those who 
this day are mourning the touch of a vanished hand, and 
the sound. of .e voice :that is stilled. And all through the 
deliberations of this convention, be pleased to guide these 
en by Thy wisdom so that they may deliberate not onl, 
for their own interests but for the interests of the great 
istituency that they represent, and for the building up. of 
‘hy kingdom. Be pleased to take them in safety to their 
homes and to their loved ones; give unto them fortune and 
Prosperity in their business. If any are specially burdened 
this morning, be pleased to say to them, This is the course 
take; this Gs the method to adopt; this is the work to do 

with. them in the days of prosperity and give them 
strength to bear every good fortune, and when the battle 1 
4ga\ost them’and when the storm is fierce, no sun by day, or 

by night, then Thou be their strength and their stay. 

their exceeding great regard. Be pleased to forgive 
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against us no more forever, and when our work is done 
and when the last duty is discharged, and when the things 
of time are drifting farther and farther from our vision, 
then be pleased, not through anything that we have done 
or can do, receive us in Thy own infinite mercy in peace to 
Thy presence in glory, and all we ask is for Jesus’ sake. 
Amen.” 

Mr. Fernley: Mr. President, it is essential that we 
should have a journal secretary for the convention, and I 
would like to place in nomination Mr. Frank B. Platt, of 
Farwell, Ozmun, Kirk & Co., of St. Paul; if that has a 
second. 

The nomination was seconded and the motion put, elect- 
ing Mr. Platt as journal secretary. 

President Wright: The next order of business is roll 
call. 

Mr. Fernley: I would suggest that the list‘ of those in 
attendance at this convention is quite correct. It will take 
some time to call our roll of 190 names. This will be done 
at the executive sessions of the associations. In the mean- 
time this can be a guide for our friends who desire to know 
who is here. It may be the pleasure of the convention to 
use this temporarily and dispense with the roll call. I 
simply make the suggestion. 

Mr. Supplee: I move the calling of the roll be dis- 
pensed with. 

The motion was seconded and carried 

President Wright: The next order of business is the 
president’s annual address. 

President Wright requested Mr. Bigelow to take the 
chair, and he thereupon delivered the following annual ad- 


dress: 


PRESIDENT WRIGHT’S ADDRESS. 





We have passed another milestone in our history, and 
when we adjourn will enter on the fourteenth year of asso- 
ciation work. During that period there has never been a 
time when we could look backward with more pride and 
satisfaction or look forward with greater ccnfidence and en- 


thusiasm than now 





P. E. Strauss, Member Executive Committee, National Hardware 
Association. 

For ten consecutive years every section of this great 
country of ours—East, West, North and South—has enjoyed 
and profited by a flood of unparalleled prosperity, which has 
been shared by manufacturer, jobber, retailer, producer and 
wage-earner alike. 

That the present temporary slackening of speed is a 
benefit and will tend to prolong the present era of pros- 
perity rather than to curtail it, cannot be doubted. The 
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commercial machinery of the country has been speeded to its 
fullest capacity for so long that a relief in the tension and 
an, opportunity to look over the weak spots and make needed 
repairs and changes should be a source of satisfaction—not 
of regret. : 

We should not overlook the fact, however, that while 
conditions were never more favorable, the future outlook 
never more promising and the pessimist never more dis- 
credited, we owe it to ourselves and the interests we rep- 
resent to take the fullest advantage of present conditions so 
that when the storm comes (as come it will), our commer- 
cial ship will be in a condition to ride it out in safety and 
look back upon it as a benefit and an advantage rather 
than a misfortune. 

It is pleasing to note the fact that the manufacturers of 
hardware and similat lines to a greater extent than before 
recognize the jobber as the most economical medium which 
they can employ in the distribution of their product, but 
this confidence should be treated by us as a liability—not 
as an asset. It should encourage and stimulate us to in- 
creased diligence in co-operating with and supplementing 
the efforts of the manufacturer through our salesmen, our 
catalogues and our friends, the retail dealers, to develop the 
largest possible distributive volume at the minimum ex- 
pense. 

Commercial strife is so keen that it should be our effort 
to use all honorable means to strengthen and maintain our 
present position, and I know of no platform on which as 
manufacturer, jobber‘ and retailer, we can stand and pull 
together in harmony for a common purpose, for the gen- 
eral advantage of all and the individual benefit of each, other 
than the broad platform of/a maximum of distribution at a 
minimum of expense. 

We look with encouragement and pleasure on the growth 
in strength as well as in numbers of the various state retail 





R. M. Dudley, Member Executive Committee, National Hardware 
Association. 


hardware oragnizations. Our interests are mutual and by 
united effort along the broad lines that have made for the 
success of both organizations in the past we may expect by 
reason -of greater strength and experience increased results 
for the future. 

One point in the development of retail organizations has 
been noticeable, and that is the growing disposition to de- 
pend on the jobber as the source of. their supply. The old- 
time merchant who bought heavily twice a year and let his 
stock run down and his customers be inconvenienced is not 
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in evidence in the modern organizations, whose young, acti). 
and aggressive executive officers appreciate and advocate 4 
rapid turn-over of stock as the most economical and profi- 
able method of transacting business and recognize the ad- 
vantage of the jobber’s stock in enabling them to materia|!y 
increase the volume of their business, in keeping their st>-; 
complete and in position to meet the demands of their trace, 
and are even impressing these ideas on some of the old 
timers, whose training has been along different lines. 

Our relations with the American Manufacturers’ Hard- tic 
ware Association has been most cordial and past experi- 
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A. J. \sthler, Member Executive Committee, National Hardware N 
Association. : Counc 

ences would indicate that more frequent conference and He w 
closer co-operation might prove mutually advantageous, ¢s- M 
pecially in view of the fact that this organization included advoc: 
in its membership nearly all the prominent manufacturers organ! 
of hardware. and similar lines. growtl 
We have reason to feel proud that our own association M 
stands as one of the oldest and strongest as well as the and o 
most conservative trade organization, and the secretary- denly 
treasurer is frequently called on to assist in the formation the sir 
of other trade organizations along similar lines. He 
This position of eminence and influence should be the es, 

O the 


pride of every member; it should be an incentive in support- 
ing and strengthening the work of your officers and making Mr 
each member of the organization an active and efficient por- and bo 
tion of a complete and perfect unit. This position repre- in his « 
sents a volume of work, a broad, generous and self-sacri Mr 
ficing spirit on the part of the previous executive officers Hardw; 
that has seldom been equaled and never excelled. 14th of 
If from this on we can work even more closely and He 
earnestly than in the past our efforts will be even more and hog 
generously rewarded. The strong will reap greater reward Its most 
in helping the weak than in striving to crush them. The He 
man who helps his neighbor builds up his own personal for the 
interests and happiness at the same time, and in association in religi 
work this ‘same spirit of generous co-operation will bene! Mr 
the organization and the individual to such an extent that Company 
we can no more afford to lose it than we can the cash dis- age on 
count, and if you are a few days late in your contribution "0 Mr. 
criticism will be made, nor will the remittance be returned 
We are called upon to recognize the fact that the pos! 
tions we fill, the duties and responsibilities that we assu<¢ 
are but temporary and from our ranks have been called ‘ 
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vive an account of duty well performed the following mem- 
bers of our organization : 

Mr. Henry F. Chorley, of W. H. & G. W. Allen, died 
on the 19th of November, 1906, after a brief illness. 

Mr. Chorley was unusually diligent in his business, and 
tad been connected with the house which he was head of at 
the time of his death for upwards of forty years. 

Mr. Chorley was sixty-two years of age, and an ardent 
advocate of the interest of the National Hardware Associa- 


tion. He was very active in church and charitable matters. 





J.D. Moore, Member Executive Committee, National Hardware 
Association. 

Mr. Fred. H. Hill, of The Empkie-Shugart-Hill Co., 
Council Bluffs, lowa, departed this life on February 7, 1907. 
He was in the fifty-fifth year of his age. 

Mr. Hill was a very active business man, and a strong 
advocate of this association, and was connected with many 
organizations which had for their object the commercial 
growth of his own city, and the general good of humanity. 

Mr. Theodore D. Buhl, president of Buhl Sons & Co., 
and our esteemed friend and worthy co-worker, died sud- 
denly in New York City on the 7th of April. He was in 
the sixty-third year of his age. 

He had been a member of the executive committee of 
this association at.one time, and was respected and esteemed 
to the fullest extent by his business competitors. 


Mr. Buhl was identified with many business enterprises, 
and bore a reputation which was second to that of no one 
in his community. 

Mr. D. P. Blish, president of the Blish, Mize & Silliman 
Hardware Company, was called to his heavenly home on the 
14th of May. He was in the seventy-first year of his age. 

He had been an invalid, but at all times was cheerful 
and hopeful. In his death the city of Atchison lost one of 
its most prominent citizens. 

He was actively identified in all movements which were 
for the good of the community. He was deeply interested 
in religious affairs. 

Mr. Joseph Bradford Sargent, president of Sargent & 
Company, departed this life in the eighty-fifth year of his 
age on July 15, 1907. 

Mr. Sargent as a manufacturer of hardware and as a cit- 
izen has bequeathed to the trade a reputation of which his 
family may well be proud. 

in closing my term of office, I want to express to the 
exccutive committee and advisory board my appreciation of 
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their courteous and considerate attention to the business and 
interests of the association. Neither time, effort nor per- 
sonal interest has been considered when the association 
work demanded attention. 

The secretary-treasurer has been earnest, active and 
enthusiastic in his efforts for the interests of the associa- 
tion and its members, and each individual member has re- 
sponded heartily and promptly to every suggestion in which 
they have been interested. 

The only regret that I have is that I have not been able 
to come nearer than I have to living up to the high standard 
established by my predecessors in the office with which you 
have honored me, but if in the future as in the past the asso- 
ciation work goes forward with the same spirit of con- 
servative aggressiveness and the same broad and consid- 
erate disposition of fairness to all interests, the future will 
bring larger results and a broader field of usefulness than 
in the past, and in these results each member is interested and 


should cheerfully and willingly advance his own interests and 


those of his associates by carrying his share of the load. 

Chairman Bigelow: What is your pleasure, gentlemen, 
in regard to the president’s address? 

F. W. Webber, of Arkansas: I move it be accepted and 
made of record. 

The motion was seconded and carried. 

President Wright: The next business before the session 
is the report of the secretary-treasurer. 

Mr. Fernley then read his report as secretary-treasurer 
as follows: 


SECRETARY FERNLEY’S REPORT. 


In again presenting another annual report it is indeed 
pleasing to state that our organization was never in a more 
prosperous condition. The manufacturers of hardware and 
kindred lines respect the association and freely admit that 





W. W.Suapplee, Member Advisory Board, National Hardware 
Association. 

its policy is one which is hélpful to them. The retail mer- 

chants of the country express themselves as pleased that 

there is a strong body of representative men prepared to 

assist in efforts of mutual protection. 

We do not, at this time, propose to go into the details of 
our work, believing that it is better to reserve such for our 
business meetings. 

Probably no trade association keeps its membership so 
closely advised as to what is being performed as does this 
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organization. During the year you have. received eighty-one 
letters from our office, in which communications full infor- 
mation has been furnished. We have kept in constant touch 
with public questions which have affected your interests. 
One year ago we reported that our efforts to have the 
National Board. of Trade reverse its favorable action on 
the parcels post question were very unsuccessful. We were 
then told that the hardware trade was the only one objecting 
to a parcels post. At the last meeting of the National 
Board of Trade, we succeeded in having that body, by a two- 
thirds vote, pass a resolution in opposition to a parcels post. 
This subject is now before the country, and must be settled. 
The Postmaster General has stated that he is in favor of 
such a measure, and will urge it on Congress at its approach- 
ing session. We hope our members will, through the boards 
of trade, commercial clubs and similar organizations, in their 
respective cities, bring influence to bear on the Congressmen 
to prevent any form of a parcels post being established. 
We do want one-cent letter postage, and this should be 
vigorously urged. It would effect an immense saving to 
every citizen whether in or out of business, and can be 
justly urged, because first-class mail costs three-quarters of 
a cent per ounce to collect, carry and distribute, and shows 
a profit of more than double the cost; while other classes 
of mail show a loss to the Government. 
If. a parcels post is established the present generation 
will never see first-class mail placed ona one-cent basis. 
We call special attention to the work accomplished by 
our metal committee. As a result of the meeting of the 
metal dealers of-the country, which was held in connection 
with our last convention, some valuable concessions have 
been made by the manufacturers of goods sold by this branch 
of our membership. 


CATALOGUE HOUSE COMPETITION. 


During the year we have, whenever occasion presented, 
called the attention of manufacturers to prices which were 
quoted in the catalogues which are issued in such large num- 
bers among consuming communities in all sections of the 
country. The educational work of our wholesale and retail 
joint committee during the previous three years had the 
effect of ‘causing nearly all first-class manufacturers of first- 
class goods to confine their distributing relations with the 
wholesale and retail trade of the country. 

This association has never insisted on manufacturers re- 
fusing to sell catalogue houses. The suggestion has fre- 
quently been made that we publish-a list of the manufac- 
turers who were selling catalogue houses, with a recom- 
mendation that retailers and jobbers should refrain from 
selling the product of such manufacturers. “This course has 
never been pursued by the National Hardware Association, 
first, because it would savor of a boycott and be un-Ameri- 
can; second, because it would, in all probability, be in viola- 
tion of the Sherman anti-trust law. 

During the thirteen years which are now closing, sug- 
gestions have frequently been made that the officers of this 
association pursue a course which, if acted upon, would un- 
doubtedly have led the organization into serious litigation. 

Our friends in several other lines of business have had 
many prosecutions brought through the action of their trade 
organizations, which have been very annoying to the asso- 
ciation involved, as well as quite expensive. The Sherman 
anti-trust law was evidently never intended to prevent busi- 
ness men from conferring with one another to the end that 
they should be protected in, their effort to obtain a living 
from the conduct of their business, but so drastic have been 
the decisions of some of the United States district judges, 
that it is essential to avoid doing anything which would in 
any way seem to restrain the business policy of anyone 
else. We are acting under the advice of one who is in the 
front rank of the American bar, and the members of out 
association and our friends need have no fear of our vio- 
lating any law, either national or state. 

We shall, in all probability, keep the wholesale and retail 
trade well informed as to prices which appear from time 
to time; in the catalogues, and it may be that the wholesale 
and. retail trade of the country may endeavor to- purchase 
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lines of goods in the sale of which they may enjoy a pro: 
but we shall always carefully avoid making any recommen(|.. 
tions. 

Some prominent manufacturers, who have discontin 
selling catalogue houses (wholesale and retail), gro 
houses and other objectionable concerns, have stated that :),, 
trade seemed to treat competitive manufacturers who <sojq 
this class of dealers, as favorably as they did those who | 
made a sacrifice of business for our protection. 

The subject is one worthy of sincere thought, and shoi\q 
be carefully considered by every member of the associat: 


MAIL ORDER HOUSES SOLICITING THE RETAIL TRADE, 
. 


There has sprung up recently a class of concerns, emp). 
ing no traveling salesmen, but issuing catalogues, which ar 
circulated mainly among the general store trade, quoting 
prices, which are in many instances apparently lower : 
those which could-be quoted: by a regularly organized job 
bing house. 

In many instances, a line of high grade goods is illus 
trated, but goods.of an inferior quality are sold. By direc 
tion of the executive ‘committee, during the last sixty days, 
we have been advisitig the members of our association a! 
frequent intervals in detail concerning the prices which have 
appeared in several of these catalogiies, and. we have gon 
so far as to suggest to the members of our association that 
they endeavor to pufchase goods at such a price as will 
enable them to meet this competition. A large number of 
letters have been written by members of our association to 
the manufacturers whose names -and goods have been 
alluded to. 

Your secretary-treasurer has received some unkind criti 
cisms; but in every instance, save one, the adverse criticism 
has been withdrawn. 

In these communications to our membership we have 
never stated that the manufacturer was supplying goods to 
mail order houses, but we merely stated that certain prices 
were being quoted in the catalogues. In a large number of 
instances we have found upon investigation that the illus 
trations of well known goods were used while second and 
third class goods were being supplied. In other instances 
manufacturérs have stated that they would insist that quota 
tions in the future must be on a basis which would permit 
their jobbing customers to enjoy a reasonable margin of 
profit. 

We propose to continue keeping the jobbing trade full) 
advised of the prices quoted in these catalogues. We do 
not propose to antagonize our manufacturing friends; to do 
so would be in violation of the aim and object of our ass: 
ciation, which as set forth in the constitution and by-laws }s, 
“To create more cordial relations between manufacturers and 
the jobbing trade.” 


CASH DISCOUNT. 


During the year we have been urging the members 
our association to respect absolutely the time limit in con 
nection with the premium which is given for anticipated pa) 
ment. Our association at its last convention placed itseli 
on record as favoring the resolution adopted by the American 
Hardware Manufacturers’ Association October last, whic! 
reads as follows: 

“Whereas, There has been complaint among our men 
bership relative to the abuse of customers of the usual terms 
of 30 or 60 days or 2 per cent for payment within 10 days 
from the date of each invoice, and numerous requests for 
deferred date payments, many specific complaints stating that 
some customers deduct the cash discount of 2 per cent wien 
remitting in 30 or even 45 days; and, 

“Whereas, Some of our members urge a reductio! 
the premium for prompt payment, 

“Resolved, That this association recommend to its me!- 
bership the continuance of the present terms of 30 or 
days or 2 per cent for payment within 10 days from the ‘ate 
of each invoice, but’ that these terms be ‘strictly and liter:!! 
interpreted.” 

It is not right or just to claim a premium which |s ‘ 
ered by a seller for the payment of ‘any account withi 
days after the date of the bill, unless: the condition u 
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very pleasing to state that the manufacturers generally 
mit that their terms are being almost universally re- 
[ ected, ’ 

We would call the attention of some of our manufac- 
ring friends to the statement that has seached us from 
eral quarters, to the effect that they are not in all in- 
inces respecting the terms when settling for the incidental 

ipplies which they purchase. 

Some few manufacturers are still trying to avoid giving 
liscount of 2 per cent for cash in 10 days, but the number 
-onstantly getting less, and we are convinced that those 

vho are holding out are losing more than they are gaining; 

forget or have never heard “that giving doth not im- 
verish, nor withholding enrich thee.” 

OUR MEMBERSHIP. 


During the year we have received quite a number of 
applications for membership, some of which have been acted 
ipon favorably, and some of which are still under consider- 
ation. We have now one hundred and ninety members, 
which is a slight increase over the number last reported. 

OUR FINANCIAL CONDITION. 


Our financial exhibit will show that our receipts have 
been in excess of our expenditures, and that we have on 
hand ample resources for our requirements. 

LOCAL AND SECTIONAL ASSOCIATIONS. 


During the year it has been our pleasure to meet, as far 
as possible, the various state and sectional associations. It 
is very pleasing to report that 2ll of these are in a prosper- 
ous condition. Among the most vigorous is the Southern 
Hardware Jobbers’ Association, which organization in June 
held one of the most successful conventions in its history. 
This organization, as well as nearly all the sectional associa- 
tions, has as its president a member of the National Hard- 
ware Association. 

SYNDICATE BUYING. 

The four principal concerns engaged in this line of busi- 
ness, sO far as we know, are respecting the understanding 
concerning the personnel of their list of clients. Your sec- 
retary-treasurer is being consulted concerning proposed addi- 
tions to the same and we believe his suggestions are being 
ibsolutely accepted. 

In commenting on this subject the Iron Age, a few days 
ago, said editorially: 

“In the meantime it behooves the trade to guard as far 

possible against whatever mischief may be inherent in 
onnection with syndicate brying and to minimize as far as 
may be its disturbing influence in the trade. Perhzps the 
ourse of the jobbers’ association is after all the wisest— 
to attempt to control—even though this implies a_ virtual 
ndorsement of what could not, perhaps should not, be abol- 
ished, rather than fruitlessly oppose a method of purchasing 
which seems to meet a want of the trade as evidenced by 
he extent to which jobbing houses avail themselves of its 
icilities.” 

CLASSIFICATION OF THE TRADE. 

\n increasing number of manufacturers are consulting 

meerning those who in our judgment should be classed 

jobbers. Some have the impression that we have a job- 
bers’ list. This is an erroneous idea, as we treat each line of 
goods independently. Some jobbers do not handle lines of 
goods which are sold largely by others. Geographical situa- 
tion and local conditions also must frequently be taken into 

sideration. We can only say that in all matters of this 
kind we try to deal justly with all whose names are pre- 
ted. 

CONVENTION ATTENDANCE. 

't is very pleasing to report that this is the most largely 
attended convention our association has ever held. Fully 
seventy per cent of our membership is in attendance, and 
wi it is considered that our association reaches from 
coast to coast, and that many in the far West are pre- 
vented from attending because of the great distance to be 
Covered, and the time involved, it is certainly a subject of 
ratulation to be able to report such a large percentage 
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present, and it-is also pleasing to assure you that those who 
have not been able to attend are loyal and enthusiastic sup- 
porters of the association. 

During the year your secretary-treasurer has been espe- 
cially helped by the advice and instruction of as worthy and 
able a man as ever presided over any trade organization. 
The executive committee have mapped out a course of 
action at the two meetings held since the last convention 
under which we have operated. The wishes of the associa- 
tion in providing that the former presidents should consti- 
tute an advisory board has been fully demonstrated, and the 
success of the organization to a very large degree is due to 
the services rendered by these most estimable men. It is 
undoubtedly your sincere wish that they continue to aid the 
association which they have done so much to create. 

In closing, we simply wish to express a hope that the 
retail trade of the country will continue to recognize the 
members of this association as their co-workers, and that 
the manufacturers will at.-all times respect the rights ot 
those who are distributing their goods for them at far less 
percentage of expense than would be possible if they distrib- 
uted through any other medium. 


President Wright: The secretary has some announce 
ments to make. 
Mr. Fernley: Before making the announcements which 


I have here, would it not be agreeable to have Mr. Gladding 
of the Manufacturers’ Association to make an announcement 
concerning something he has in his mind? 

Mr. Gladding addressed the meeting and said there 
would be an entertainment in the assembly room in the eve 
ning, in which the manufacturers would entertain the job- 
bers; that the ladies both of the manufacturers and the job- 
bers’ association would be welcome He said there would 
be dancing and something to eat and maybe something to 
drink. 

Mr. Fernley then addressed the meeting and said there 
would be a card party given by the ladies of the convention 
under thé: management of Mrs. Howard M. Davis. He 
also called attention to the banquet to be given on’ Friday 
evening, at the close of which Charles E. Littlefield of Maine 
would address the guests, also William A. Glasgow of Phila- 
delphia would speak; also that the guests would be énter- 
tained by some excellent music both instrumental and vocai. 

President Wright: The next item on the program was 
the introduction of Mr. Chas. W. Asbury, president of the 
American Manufacturers’ Association, but unfortunately Mr 
Asbury has been called to New York, but he has left a very 
able representative in the person of Mr. Robert Garland of 


Pittsburg. It gives me great pleasure to introduce Mr 


e 
Robert Garland as a representative of fhe American Hard- 
ware Manufacturers’ Association 

ADDRESS OF ROBERT GARLAND 

Mr. Garland said: 

I might say, ladies and gentlemen, and Mr. Chairman, 
tnat up until the last moment I hoped against hope that Mr. 
Asbury would return. I did not see Mr. Asbury this morn- 
ing, but I expected that he might be here and I have been 
watching the door very earnestly, because I did not know 
just what he intended to say, and I am sorry I did not have 
an opportunity of speaking with him to find out what he had 
lf 


1 


to say. I would like to convey on his behalf and on beh: 
of the Hardware Manufacturers’ Association our sincere ap 


preciation of the privilege of being allowed to address you 
at this meeting. It is my personal opinion—I am not speak 
ing Officially now in anything that I say. Please remember 
that what I do say has not been put into print and it has 
not been passed upon by any committee. I imagine that Mr 
Fernley’s address was official, and I might say some things 
that should not be considered as official 

Referring to one part of Mr. Fernley’s remarks, where he 
rather provoked a laugh upon the manufacturers, I would 
like to answer that part on behalf of the manufacturers. 
He. made a statement there, speaking of the cash discount 
question. It is a matter that is pretty well understood be 


tween the two associations to-day, and I believe that the 
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cash discount matter is something that we might as well 
get rid of for a while. We have agitated it long enough, 
and it is bearing good fruit, and at our executive meeting 
last year it was not considered as a matter to be talked of, 
but rather to be let alone, because everything is going along 
very smoothly, but he made the remark there that the manu- 
facturers themselves did not always take advantage of that 
cash discount. The manufacturers here generally will rec- 
ognize the fact—and I speak to them that they may all 
know just what I am going to refer to, but I would like to 
bring it to the attention of the jobbers also, and to the 
ladies. The ladies sometimes have a knowledge of business; 
they don’t like to be overlooked in matters of business, I 
know my wife comes to me now and then and says, “Tell 
me something about your business; you don’t tell me very 
much. When we were first married you used to do so, but 
you don’t tell me now.” But the ladies generally. know 
something about these questions, but referring to the intima- 
tion of Mr. Fernley in his report, I just simply want to call 
attention to the fact that when we buy our supplies gener- 
ally we do not get a cash discount. We do not get the 
advantage of it. We buy the raw material—I am speaking 
of manufacturers in that particular sense. I am speaking of 
go per cent of the manufacturers that buy the raw material. 
We buy rods and some other manufacturers buy billets, and 
such raw material as that, where the terms are not thirty. 
In the majority of cases there is no cash discount. Some of 
the largest manufacturers of raw material in the country 
will not get even a discount of 6 per cent per annum; so 
that it is hardly right to say that they do not take advantage 
themselves in buying supplies. 

As to the catalogue house question, I cannot speak upon 
that. I cannot speak officially. I do not care to speak per- 
sonally upon that point. It is a matter that will probably 
live forever and be with us for a considerable time to come, 
and we have to do our best to take care of it in the proper 
way. I don’t know what Mr. Asbury would have said to 
you about it, and I am sorry, as I said before, that I did 
not have an opportunity of seeing him. I do not believe it 
will be out of place. One subject that was close to Mr. 
Asbury’s heart and which he brought up at our executive 
committee meeting last evening, and it might have been 
his intention to have spoken about it. It will come up in his 
address to our meeting this afternoon. I don’t think it is 
out of place to mention it. That is the control of corpora- 
tions. Your president has said that the present flurry in 
finances does not particularly affect the hardware jobber 
in the West. The Western people are corn raisers and they 
are doing well in their line and everything seems prosperous, 
and they have all the money they want; but the manufac- 
turers generally lodk at the situation—they do not like to 
look at it with the same enthusiasm that Mr. Wright did 
in his address.. Mr. Wright seems to breathe prosperity and 
future prosperity, but there is no question, gentlemen, that 
there is a very dark cloud in our horizon, and the manufac- 
turers generally have to bear somewhat the brunt of it. They 
are not responsible for it in any way. It used to be years 
ago—twenty years ago—when business was altogether de- 
pendent upon crops. Now, there is no question but what 
the investigations of corporations have to some extent any- 
how brought about this feeling. It is a matter that will 
have to be remedied. And you gentlemen being a large 
part of the business now, just as we manufacturers are in 
our branch, will have to look at this question in the face 
and see if we cannot remedy it, and it was that point that 
Mr. Asbury will bring up at our meeting this afternoon in 
his address, the idea being that the federal government 
should take some action in properly supervising trusts. Now, 
you may not look at it—you may not concede that you are 
a trust, but personally I believe that you are, you jobbers, 
are a trust. You are organized for common protection. You 
are organized in a number of places in different localities, 
to fix resale prices in all probability. I don’t know that you 
do, but I think you do. I think you are -foolish if you do 
not fix resale ‘prices. You have known of some men who 
have asked the manufacturers to fix resale prices upon their 
goods. Therefore you are a trust. You are combined to- 
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gether for protection, and no body of manufacturers or »)), 
other body of men under the Sherman act can combine un- 
less they work under patents. If they work under Uniteg 
States patents, they have the protection of the government. 
They have a monopoly, and they can do as they please, }y; 
without the patents you cannot. Here, just a few days ago, 
under that same Sherman law, there was a confiscation of 
tobacco. That may be legal, but it is going a little too far 
In some of the states, Ohio for instance, the laws are very 
stringent. The manufacturers may take chances under the 
advice of eminent legal counsel, but we are taking long 
chances in these days. There is no reason why the admin- 
istration in following up the beef trust or the tobacco trust 
might not get after some of the minor trusts, and go after 
the hardware dealers; but it is necessary for us to stare the 
condition in the face and try and have proper legislation so 
we can combine, because it should be recognized even under 
the law that people should not encourage in business ruin- 
ous competition, and just this morning, if you will allow 
me, I will read a few lines and then I am through. Presi- 
dent Butler of the Columbia University is quite an authority 
on matters of this kind. Columbia has a large law school, 
as you are all aware, and I have no doubt that President 
Butler is high up in his profession. This is President But- 
ler’s criticism of the Sherman law—the point I say that is 
coming up in our meeting. President Butler says, among 
other things: 

“There is reason to believe that the Sherman anti-trust 
law commits the nation to a policy which is too extreme, 
to a policy that, in putting an end to certain admitted evils, 
also puts an end to certain demonstrable benefits. Many 
of us believe that the act unduly exalts the principle of 
competition, and fails to lay due emphasis upon the public 
benefits which may follow from properly regulated and super- 
vised co-operation.” : 

That seems to be a hit in the right direction. I am 
very sure that the large corporations of to-day are doing 
all they can to conform to the laws. They admire the Presi- 
dent for pushing matters probably to some extent. They 
might admire him for the aggressiveness he shows in push- 
ing them, but the large corporations would be glad to have 
some such a law on the lines of the Sherman law, but not 
so arbitrary or so exacting, which would allow a man just 
as President Butler puts it, to keep away from ruinous com- 
petition and still allow them to get together and say what 
shall be the price of their goods and what shall be the 
proper law. 

President Wright: We have the pleasure of having with 
us Mr. S. R. Miles, president of the National Retail Hard- 
ware Association, from whom we shall be very much pleased 
to hear. 

ADDRESS OF S. R. MILES. 


Mr. Miles said: 

Mr. President and Members of the National Hardware 
Association, Ladies and Gentlemen—The secretary of the 
National Hardware Association having always at heart the 
best interests and the convenience and comforts of the peo- 
ple attending his convention, has extended to me an invita- 
tion to say a word to you to-day. He said that I would 
not be expected to deliver a formal address, but would 
simply be called upon to make a little bow and say that ! 
was glad to be in Atlantic City. I can assure yout that it is 
a pleasure to be in Atlantic City at this time. It was my 
privilege to attend the first meeting of the two associations 
four years ago and it has certainly been a pleasure to at 
tend the meetings since that time. I was very much 1- 
terested in the report made by your president and secretary. 
In Mr. Fernley’s report he enlarged upon the growth of your 
association, but I think he overlooked mentioning the "¢?’ 
cause of this growth. It is certainly pleasing to see so ma"y 
ladies present as are here this morning, and I think. 
President, that you are to be congratulated on being 
to prevail upon so many ladies to attend your conve 
and if you will continue your work along these good !'"°° 
I am sure that in time your association and its work wil! 
reach the highest standard now attained by the Nat nal 
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Retail Hardware Association. I should like to touch upon 
one subject brought out in the reports this morning; that 
ic in reference to the proposed parcels post as recommended 
hy Postmaster General Meyer. I don’t care to enter into the 
discussion of that question at this time. Many of you know 
that he has referred to those representing him—has referred 
to it repeatedly to the fact that this measure was largely 
in the interests of the retail merchant. I want to assure 
you, as a representative of the retail merchants, that we 
are not asking for this measure in our behalf. The reasons 
why we are not asking we hope to be able to present to 
both of the associations in convention here before your ad- 
journment. We believe our reasons are good ones and 
sufficient and we trust that no action will be taken upon 
this subject until the retailers, who are supposed to be so 
largely benefited by this proposed measure, can be heard 
upon the subject. 

I desire, Mr. President, to extend to you the congratu- 
lations and best wishes of the National Retail Hardware 
Association and its thirty-three affiliated states at the pres- 
ent time more than ten thousand members, and I assure 
you that we are with your association in every movement 
that is for the betterment of the conditions of our citizens 
and for the betterment of the people engaged in the work 
in which we are mutually interested. (Applause.) 

President Wright: We have with us this morning Mr. 
F. D. Mitchell, the secretary-treasurer of the American 
Hardware ‘Manufacturers’ Association, and we shall be very 
much pleased to hear from him. 


ADDRESS OF F. D. MITCHELL. 

Mr. Mitchell said: 

Mr. President, Ladies and Gentlemen—It is through 
the courtesy and the generosity of the secretary of the Na- 
tional Hardware Association’ that it is my privilege to be 
introduced to you at this time,.and I have a suspicion that 
this honor comes to me again because of the brevity of my 
remarks on a similar occasion at our last annual conven- 
tion. 

This is an age of brevity, of short stories and short ser- 
mons; telegraphic messages and conversations over the tele- 
phone; short letters, short speeches and short cuts in almost 
every direction, and the transition from former labored ef- 
forts is being brought about with such magical rapidity that 
few appreciate how complete has been the change; but in 
marked contrast with this general trend I have noticed dur- 
ing recent years a growing tendency on the part of repre- 
sentative business men to devote more and more time to 
attendance at trade conventions, and perhaps I should make 
but brief reference to my pleasure in this connection, as it 
may be generally understood that were it not for successful 
trade conventions some of us who draw salaries as secre- 
taries might be obliged to work for a living. 

This is the thirteenth annual convention of the National 
Hardware Association, and the thirteenth semi-annual con- 
vention of the American Hardware Manufacturers’ Associa- 
tion, and we all appreciate the importance of an occasion on 
which the work of the preceding year will be reported, and 
questions of future activity considered. 

We have all felt that the pleasure of these occasions is 
enhanced each year by a larger attendance of the ladies. 
This morning the gentlemen have both the first and the last 
word, which is hardly fair, buf we hope that all the ladies 
will understand that we are complimented by their presence 
at this session, and that the refining influence of their at- 
tendance at these conventions extends also to the executive 
sessions. We hope that they will all come again and bring 
heir friends, 

I thank you. 

President Wright: We have with us this morning Mr. 
M. L. Corey, the secretary of the National Retail Hardware 
Association, and we would be very glad indeed to have a 
ew words from Mr. Corey. 


ADDRESS OF M. L. COREY. 
Mr. Corey said: 
Mr. Chairman, Ladies and Gentlemen—I assure you that 
a great pleasure to be with this representative body this 
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morning. About five or six years ago, you will remember 
that our elder brother, Bogardus; and myself attended one 
of the first meetings of these conventions. We came here 
feeling that we had as retailers some interests which were 
your interests as well as ours, but our interests were not so 
well understood in the past as they are to-day. You lent 
a willing ear since that time. The three associations have 
grown closer together and I believe as a result that a better 
feeling exists to-day throughout the entire trade because of 
that first mingling of the three leaders in the association. 
I am sorry to-day to tell you that Brother Bogardus will 
not be with us at this meeting. I know many of you know 
him and respect him as we do. He is ill and it probably 
may result seriously, although we hope not. 

We have attended different meetings and we have al- 
ways been cordially received and I have always felt that 
there was benefit given. 

I want to speak just at this moment to the manufac- 
turers here, and the jobbers also, although the jobbers have 
taken advantage of it more, that I believe it would be an 
advantage to you individually as representative heads of your 
firms, if you could meet with the retail trade at our con- 
vention more than you do, and you could learn also the 
needs of the trade better, and they would also be closer 
when it comes to matters of uniting upon general policies. 

I have always: felt that there was this to be gained in 
this and we would extend an invitation to any of you at any 
time whenever you are in the towns where we have our 
conventions—we will always be glad to have you attend. 

I want to say that during the year that the secretary 
of the National Association has taken up with us a great 
many trade questions. We have sometimes differed some- 
what, but after all when we come to solving them, to un- 
derstanding each other, it has been a wonder to me that 
there was really so little difference existing, and that feeling 
has gone out to the trade to-day, and I believe this feeling 
will increase in the future, for I feel it is to the best in- 
terests of all to stand together on nearly every question 
that concerns us. I thank you for your attention. 

President Wright: We have the pleasure of having 
with us this morning our friends as representative of the 
Canadian trade, and we certainly have great pleasure in in- 
troducing Mr. Dexter, the president of the Canadian Whole- 
sale Hardware Association. 


ADDRESS OF MR. DEXTER. 


(Of the Canadian Wholesale Hardware Ass'n.) 

Mr. Dexter said: 

Mr. President, Ladies and Gentlemen—On behalf of the 
Canadian Wholesale Hardware Association I wish to thank 
you for extending to us your very kind invitation to this 
your thirteenth annual convention. Some of our members 
have had the pleasure of attending former meetings, and I 
can assure you that we appreciate fully the right royal way 
in which we have always been greeted. I am glad to be able 
to tell you that our relations as jobbers with most manu- 
facturers of the United States, as well as Canada, are friendly 
and both are anxious to see goods sold in such a way as 
will show profits. We have had a fairly good year; it would 
have been better but for the shortage of some staple lines. 
This condition you also have experienced in this country 
and thoroughly understand. Our railroads are building miles 
of track every day, and opening up our country. People 
are coming from the lands beyond the great seas in great 
numbers and quite a few from the United States. The crops 
in some sections of Canada this year are not as large as 
hoped for, but the shortage will in a measure be made up 
by the high prices the farmers get for nearly everything 
they wish to sell. 

It is not necessary for me to take up your time any 
further about business generally in Canada, because the 
press, more especially your great trade journals, keep you 
thoroughly posted. The Canadian Wholesale Hardware As- 
sociation earnestly hope that the very cordial and friendly 
relations now existing between your great country and tne 
Dominion of Canada will always continue and that pros- 
perity, peace and happiness will abound. (Applause.) 
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President Wright: It is always a pleasure to have with 
us our Canadian friends, and I am sure that those of you 
who have been here before will be very glad indeed not only 
to hear from but to extend the glad hand of welcome to our 
friend, Mr. Hardy, the secretary of the Canadian Associa- 
tion. 

ADDRESS OF Jf. HARDY, 

(Of the Canadian Wholesale Hardware Association.) 

Mr. Hardy said: 

Mr. President, Ladies and Gentlemen—I am here some- 
what unexpectedly at this time. As you will observe, on tae 
program, we are not slated to say anything. As I have said 
on previous occasions, we have always been pleased to see 
you gentlemen and ladies in our conventions, but we had 
made up our minds, as you did not respond to our invitation, 
we thought we would stay away, but a few of the manufac- 
turers and other gentlemen turned up at our convention last 
week and we were very much pleased to see them, and we 
changed our minds and here we are. ‘ 

Now, geritlemen, I am not familiar with all the details 
of the hardware trade, as some of you gentlemen are, but 
I know a little about Canada and it struck me that a few 
extracts from a speech made by Mr. Blue, tne Dominion 
Statistician, will show you how we are getting along in 
Canada, and I may say something after I have given you 
this: 

“Our chartered banks, which in 1870 had assets of $103,- 
200,000 and in 1876 of $183,500,000, had assets of $459,700,000 
in 1900, and of $878,500,000 1n 1406, being a gain in the for- 
mer period of $80,300,000 and in the latter of $413,800,000. 
In 1870 the total cash on deposit in the banks was $48,763,- 
000 and $72,853,000 in 1876; and after thirty years the amount 
was $305,140,c0o in 1900 and $605,968,000 in 1905.” 

I think we are getting along very well in Canada. We 

have heard quite a number of remarks made that we are 
inducing your farmers to come from this side and go over 
to our great Northwest and settle there. We have got some 
land there which we know ‘is good, but taking the three 
provinces of Manitoba, Saskatchewan and Alberta, the total 
area of crops last year was only 28 per cent of the land occu- 
pied as farms and only 7 per cent of the surveyed land in 
the provinces. Now, gentlemen, we have 93 per cent for 
your farmers yet coming to Canada. We will be glad to 
have you and incidentally we are very pleased to know that 
some of the gentlemen who are manufacturers in your coun- 
try have also felt that it was necessary to come to us alto- 
gether. 
‘ Mr. Gladding, at our convention last week, said he had 
tried to jump the fence, but it was a little too high, and he 
thought it was better to come and live with us and be part- 
ners. Now, gentlemen, we would like to capture some of 
you and incidentally I see by the newspapers this morning 
that we are likely to capture one ofthese balloons you sent 
up from’ St. Louis the cther day, and we would be very 
much pleased ‘at all times to extend an invitation to all you 
gentlemen and ladies to come and see this great Dominion 
of ours and help us build it up, and I think with two na- 
tions side by side we will be able to exert a force that the 
whole world will have to take notice and do just as they 
say. (Applause.) 

President Wright: The next item that we have on our 
program is a very interesting one af an interchange of opin- 
jons concerning’ the business outlook. It is a proposition in 
which we are all interested. The time is rather short and 
I would like the opinion of the meeting as to whether it 
would be a wise idea to confine these expressions of opinion 
to any five minutes. I think what we want to do is to have 
a short expression of opinion, something in the nature of an 
experience meeting. 

It was moved, seconded and carried that the speeches 
be limited to five minutes. : 

President Wright: The proposition, gentlemen, is for 
an opinion on the future business outlook. Our friend, Mr. 
Garland, seemed to think that I was a little optimistic in 
regard to that matter, but some way or other we have de- 
veloped in our neighborhood an optimistic spirit and I 
thought it was a good thing to take along and if there is 
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anybody who has any criticism to make upon it, I shou! 
very happy to hear it. I want both sides. 

Mr. Walther: Mr. Chairman, in our country we ;.,. 
a good crop and we have larger prices than we ever 


before, and we are getting more money out of our co y 


than we have ever gotten out of it for many years past |j 
on the other hand you are living in Wall street and doi 
Wall street business, you are pessimists to a great e> 
Now, I see no reason why we should not continue to 4 
good business for the coming year. The West is beginiing 
to produce an immense amount of money, and all you 

got to do is to believe that the present conditions wil! . 
for the coming year and continue to do business. 

Robert Garland, of Garland Nut & Rivet Co., ‘Pittsburch. 
was called upon for remarks on the subject. 

Mr. Garland said: Mr. Chairman, I am interested 
line of business outside of the hardware line—in the 
trical line—which is feeling very directly this present lack 
of building—that is, building projects. Now, to show 
that there is a line of demarcation, I might say, being th 
East and-West upon this question, you are flourishing ou: 
there, you have got money and crops, but the. Eastern fina: 
cial people are those that back enterprises to put out on mone, 
to build buildings. The statistics for September of this year 
in the different states for building show an increase in th 
West and a decrease in the East against September of last 
year. I saw the comparison in the Wall Street Journal 
about a week ago and in the metropolitan district, which « 
prises Manhattan, Brooklyn and the Bronx, shows a de 
crease of 40 per cent in building projects. It is 40 per cent 
of the building- operations of the country. You see what 
we are doing in the East, and if building reflects any condi 
tion of hardware, it might go into the New Britain lin 
such lines as that. That is one of the places where it hurts 
the manufacturers of supplies and machinery. The Westing 
house people, I understand, have laid cff a couple of tl 
sand of men in the last few days 

Mr. Taylor: Mr. Garland speaks of the East. N 
we are located in the central part. We think it is the best 
in the world. We have not been affected there as he sp: 


of in the East—in our city of Cleveland. Our building 
tistics for the month of September excced that of a ) 
ago. It is a fact, as Mr. Garland states. that there is 


up. We should be conservative optimists. but to ge about 
and hang it on our coat sleeves that we are going to thx 
and all that, this I think is a bad thing to do. A great n 
times these panics are brought about by what people tl 
Now, if you will consider the condition of the country, 1 
only in the West, in the central part and in the east—| 
our statistician what percentage of our community w 
farmers and he said about 60 per cent. If you will 
over the country, you will find that those people have 
very prosperous for ten years. Théy have money with whi 
to do a great many things, and that is the fact, gentle: 
Now, while we have a let-up, it would be a good policy) 
all of us to be conservative in this matter, but don't 
talk of it. I have a litthke memorandum here which is 
my own, which was brought out by a concern in the FE: 
a very prominent manufacturer—I don’t think it wise to n 
tion his name. It says: 

“Some people are always watching the signs of the tin 
looking for trouble. If business is under high pressu! 
they are looking for and talking reaction, and inste 
hustling to take advantage of the many opportunities 
are continually presenting themselves, they stand at 
talking it over, while the wise man is industriously gat! 
ing in business, making everything he undertakes a su 
and as someone has said, ‘there is no tonic equal to su 
It is easy, simple—work and smile.’” 

The man who stands around, and we have all met 51”, 
is usually a pessimist, and the cheerful individual who 
the hustling, and we all like to meet him, is an optimist 

The difference between these two classes is well sun 
up in the lines— 

“’Twixt Optimist and Pessimist, the difference is dro! 
The Optimist the doughnut sees; the Pessimist the hole. 
There is plenty of business to be had and the mat 
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+ who.is cultivating his territory for all it is worth, and 
‘hat is intensive cultivation. 

President Wright: We would be glad to hear from Mr. 
Norvell of St. Louis. 

Addresses followed on this subject by Mr. Norvell of 
St. Louis, who spoke optimistically on the business and finan- 

ial prospects at the present time. He deplored the practice 
of some Eastern salesmen in talking the dark side of the 
busines outlook in the East. He recommended to the manu- 
facturers that they caution their salesmen in this regard. 

Mr. McKee of Merchant & Evans Co., Philadelphia, was 
called upon to speak on the subject. He said that in ‘is 
section of the West money was plentiful and collections good. 
He predicted that the adjudication that had been going on 
would soon stop. 

Mr. Pratt, of. Goodell; Pratt & Co.; also spoke and said 
there was no speculation in his product; that they were 
in a very good condition and their business. was still up to 
the old standard of prosperity. 

Governor Goddell was called upon and suid that business 
was prosperous with him, and it was all they could do to fill 
orders. 

Mr. Kirk, of Farwell, Ozmun, Kirk & Co., of St. Paul, 
said that in his judgment all sections of the country were 
closely linked together and what affected one section would 
have more or less influence on other sections.- He said that 
all would have to concede that there were some unfavorable 
signs and those conditions would have to be gotten rid of 
before we would have permanent prosperity. 

Mr. Chamberlain said that we had had good crops and 
prospects for business were fully as good as last year ;. that 
this was true of all New England; that there seemed to be 
money to be had for all legitimate business. 

Mr. Moore of Birmingham said that conditions in the 
South were good, and trade was ahead of the corresponding 
period of last year. 

The convention then adjourned to meet in executive ses- 
sion at 2 p. m. 


WEDNESDAY AFTERNOON. 
EXECUTIVE SESSION. 

The National Hardware Association met in executive 
session at 2:30 p. m. The time of the session was almost 
entirely consumed in hearing read and considering the rec- 
ommendations of the report of the executive committee. 

Before the meeting adjourned, President Wright ap- 
pointed the following committee on nominations : 

George T. McIntosh, Cleveland, O. 

J. D. Moore, Birmingham, Ala. 

Wm. Chamberlin, Portland, Me. 

H. L. Morton, San Francisco, Cal. 

J. P. Balderston, Philadelphia, Pa. 

T. G. Walther, St. Paul, Minn. 

J. B. Silliman, Atchison, Kan. 

The meeting then adjourned to meet at 10 a. m. Thurs- 
day, the 2gth inst., when the balance of the program which 
had not been completed would be taken up. All the members 
were urged to be present promptly at 10 o'clock. 





THURSDAY MORNING. 
EXECUTIVE SESSION. 


Following the opening proceedings the meeting took up 
the reports of the Transportation Committee and after a dis- 
cussion adopted it. The Committee on Heavy Hardware 


made its report which, after discussion, the Committee on 
One-Cent Letter Postage, the Committee on Fraternal Rela- 
tions, the Press Committee, the Committee on Premium 


Goods and the Catalogue House Committee submitted their 
reports in the order named. 


THURSDAY AFTERNOON. 
Thursday afternoon session was called to order at 
2:30 p. m. President Wright introduced Mr. Powell Evans 
of Merchant, Evans Company, Philadelphia. Mr. Evans read 
a paper on Fire Protection, which was well received by the 
convention: The matter of One-Cent Letter Postage was 
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again taken up and discussed by Mr. E. M. Bush, Mr. S. R. 
Miles and Mr. M. L. Corey of the National Retail Hardware 
Association. Secretary-Treasurer Fernley submitted his re- 
port as Treasurer which was referred to the Auditing Com- 
muttee. 

Mr. A. J. Bihler, of the Jas. C. Lindsay Hardware Com- 
pany of Pittsburg, and Mr. George T. McIntosh, of McIntosh 
Hardware Company of Cleveland, were appointed a commit- 
tee to confer with a committee from the American Hardware 
Manufacturers’ Association in the matter of selecting the next 
meeting place for the Annual Convention. Mr. Frank 
Baackes, vice-president of the American Steel & Wire Com- 
pany, delivered an address before the convention. 

Adjourned. 


FRIDAY. 


t the Friday session of the convention following the 
opening the report of the Exective Committee was adopted. 
The Mail Order House Committee made its report. The mat- 
ter of selecting the place for the next Annual Convention 
brought about an extended discussion as to the merits and 
advantages of different locations that were proposed. 

Mr. Harry Lupton and Mr. Irby Bennett of the Commit- 
tee on Location from the American Hardware Manufacturers’ 
Association offered eloquent appeals in behalf of the location 
they had selected, but the southern members stampeded the 
convention and brought about a unanimous vote for the loca- 
tion of the convention for 1908 at Memphis, Tennessee. 

ELECTION OF OFFICERS. 

The entire staff of officers were re-elected as follows: 

President, W. S. Wright, Wright & Wilhelmy Co., 
Omaha Nebr. 

First Vice-President, John C. Koch., John Pritzlaff Hard- 
ware Co., Milwaukee, Wis. 

Second Vice-President, Brace Hayden, Dunham, Carri- 
gan & Hayden Co., San Francisco, Cal. 

Secretary-Treasurer, T. James Fernley, Philadelphia, Pa. 

EXECUTIVE COMMITTEE. 

P. E. Strauss, Fitz, Dana & Co., Boston, Mass. 

R. M. Dudley, Gray-Dudley Hardware Co., Nashville, 
Tenn. 

A. J. Bihler, James C. Lindsay Hardware Company, Pitts- 
burg, Pa. 

W. D. Taylor, George Worthington Company, Cleve- 
land, O. 

J. D. Moore, Moore & Handley Hardware Co., Birming- 
ham, Ala. 

Chas. H. Turner, Albany Hardware & Iron Co., Albany, 
ae & ' 

The following resolutions were then adopted: 

“Whereas, The Postmaster General has announced that 
he proposes to recommend a Parcel Post System to Congress 
at its next session. 

“Be it Resolved, That in the name of the wholesale and 
retail hardware trade of the country, we protest against any 
Parcel Post of any character. 

“Resolved, That we urge all trade bodies to co-operate 
with us in our effort to have a One-Cent Letter Postage 
Measure adopted.” 

Adjourned. 


~~ 
-~eoo 


ENTERTAINMENT. 





The entertainment programs covering the evenings 
of Wednesday and Thursday at the Marlborough- 
Blenheim, as arranged by the entertainment commit- 
tees, assisted by the ladies, provided a reception and 
ball for Wednesday evening and a concert and card 
party for Thursday evening. The reception and ball 
was a brilliant affair. All the officers of the Amer- 
ican Hardware Manufacturers’ Association, the Na- 
tional Hardware Association and the Canadian Hard- 










































































ware Association were in the receiving line. Dancing 
began at 10:30 and continued into the wee sma’ hours, 
Refreshments were served throughout the evening. 
The attendance was exceedingly large and the event 
was a distinguished sticcess in all particulars. 

The Thursday evening program brought out an at- 
tendance of 312 members and their ladies; seventy- 
eight tables were in play. The concert features were 
excellent and a keen interest centered in the euchre 
contest, and the event was most admirably arranged 
and conducted and the hours of its tenure slipped 
away all too speedily. It was a jolly gathering and 
the mild zest of the card contest held the interest up 
to a late hour. Mrs. Davis’ assistants were Miss 
Belle. Clayton of Chester, Pa., Mrs. Charles W. As- 
bury, Mrs. Fayette Plumb and Mrs. Walter Birge. 
When the contest had closed, Mr. W. H. Bennett 
made the announcement amid.much enthusiasm that 
the first prize was. to be awarded to Miss Anna Len- 
felder of Brooklyn, N.Y. Miss Lenfelder was a 
guest of Mrs. L. A: Tranberg of Chatillont Sons. 
The award as selected was a very rich mahogany case, 
containing eighty-seven pieces of Oneida Community 
silverware. 

Mrs. Howard Davis, who led the ladies’ commit- 
tee in the management of the card party on Thursday 
night, displayed much skill and tact in the rather 
arduous. position to. which she was chosen, and 
it is largely due to her exceeding graces and accom- 
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Mrs. Howard Davis. 


sonality lent a distinct charm to the occasion, and 
her thorough and masterly executive capacity was the 
subject of general favorable comment. 


The Hardware Special 





Following an established custom which has pre- 
vailed for a long time, the “Hardware Special” train 
on which the Chicago and Western people journey 
to annual hardware convention carried a party that 
filled a splendid train of Pullman cars wholly devoted 
to their uses at the La Salle Street Station in Chicago 
on Saturday, October 19, spun away upon a fast 
schedule over the Lake Shore Railway, bound for the 
annual conventions of the American Hardware Man- 
ufacturers’ Association and the National Hardware 
Association, which occurred simultaneously at Atlantic 
City, New Jersey, during the current week. 

“The Hardware Special” was a magnificent creation 
of eight wonderfully complete and beautiful Pullman 
cars of the latest and most luxurious type, consisting 
of five sleepers, two diners, a buffet car and the re- 
quired complement of baggage cars. The cars which 
were of the newest vestibuled type, were rich, bright, 
luxurious, splendid in themselves, but in addition dec- 
orative artists had taken them in hand and adorned 
them with decorations, flowers, ferns and the like, un- 
til each one was transformed into a real bower of 
beauty. 

A large and brilliant party of delegates and their 
ladies took possession of the train promptly in the 
order of their several reservations and away spe:! the 





“flyer” toward the rising sun. Few gatherings like 
this one, outside the hardware trade, ever occur 
This same program is an annual event: and_ has 
been for a number of years. Practically mak« 
the journey regularly year after year, hence they 


. are all fully acquainted with each other, and the 


journey is like to a huge family outing: The “Hard- 
ware Special” is a creation of Mr. W. H. Bennett, or, 
as he is familiarly known, “Pop” Bennett, who has 
gotten the railway and entertainment features of the 
events down so close to a fixed and agreeable scienc 
that nothing is ever found missing or lacking that 
could conduce to the comfort, convenience or enjoy- 
ment of Pop’s hardware flock, for be it known “Pop” 
Bennett is a genius, a master in the -arrangement of 
and in the entire management of these happy “Hard- 
ware Special” events, as is quite readily conceded }) 
everyone who has taken part in any of them. 

The train badge for the trip, a reproduction | 
which is here shown, is bright gray satin. 

This year’s itinerary is an unusually interesting one. 
as it includes six hours’ sight-seeing in Washington, 
a brief visit to the Jamestown Exposition, and s:ils 
upon the Potomac River and Chesapeake Bay. ‘0 
the first day out at 5 p. m. a complimentary dinner. 
tendered by hardware manufacturers and their ages. 


t 
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plishments that the affair was so brilliant and suc- 
cessful. Throughout the evening her charming per- 
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DINNER. 
Blue Points on Half Shell. 
viock Turtle, a L’ Anglaise, : 
Olives Celery 
Fried Green Smelts, Tartare Sauce 
Cucumbers 
Calf’s Sweetbreads, Grille, a La Colbert 
cides ten 
Roas f Prime Bee us Jus 
Roast Sa Roast Long Island Duckling 
Apple Sauce 
Baked Sweet Potatoes, Mashed Potatoes, 
Cauliflower, Parsley Sauce 
Lettuce and Tomato Salad, French Dressing 
Ice Cream With Assorted Cake 
Roquefort or Canadian way 2 ra With Toasted Crackers 
Yoffee 


7 


ax Beans 


t. 
Spring water. 
Manhattan Comet 


Haw Sauterne 
Moet & Chandon, White Seal 


Benedictine 
Cigars En Route October 19, 1907 


Following is a list of the hosts as printed with 


the menu: 
CONTRIBUTORS. 
American Steel & Wire Co., D. A. Merriman. 
American Serew’Co., H. A. Taylor. 
American Sheet & Tin Plate Co., W. H. Eaton. 
AMERICAN ARTISAN, Daniel Stern. 
Ames Shovel & Tool Co., A. B. Birge, E. N. Birge. 
E. C. Atkins & Co., W. O. Sanford. 
Corbin Cabinet Lock Co., D. O. Macquarrie. 
Corbin Screw Corporation, Fred W. Fee. 
Clyde Cutlery Co., R. B. Jones. 
P. & F. Corbin, W.. C. Stephens. 
Dover’ Mfg. Co,, R. F. Lund. 
Eagle Lock Co., F. D. Ford. 
S. R. Droescher. 
Garland Nut & Rivet Co., Willard L. Harvey. 
The Iron Age, A. A. Ainsworth. 
Klauer Mfg. Co., W. H. Klauer. 
Lalance & Grosjean, Palmer W. Holmes. 
LaCrosse Steel Roofing & Corrugating Co., John C. 
Kroner, 
Lawson Mfg. Co., W. H. Bennett. 
Don McMillan. 
Warren McArthur. 
Milwaukee Corrugating Co., Louis W. Kuehn. 
Reading Hardware Co., W.-H. Bronson. 
Richards Mfg. Co., H. O. Spencer. 
Russell & Erwin Még. Co.. T. J. Usher, R. S. Hires. 
Oliver Steel & Iron Co., G. T. Bailey. 
Reynolds Wire Co., H. G. Reynolds. 
Sargent & Co., E. P. Dunning. 
Ward-Dickey Steel Works, W. C. Dickey. 
Wabash Screen Door Co., E. M. Kemp. 
J. D. Warren Mfg. Co., J. D. Warren. 
Baldwin Forging: & Tool Co., Frank M. Baldwin. 
Oneida Community, Ltd., G. W. Smith, W. T. Earl. 
Henry Disston’s Sons, Frank Gould. 


The banquet was a most enjoyable affair. A grand 
and joyous success from every point of view It will 
long be remembered by its swift flying participants. 
Here follows a list of the Hardware Special tour- 


Chas, Stollberg, Toledo, Ohio; Mrs. Chas. Stollberg, Toledo 
; Wm. T. Gormley, Chicago, Ill.; W. L.: Sanford, Chicago, 
Mrs. W. L. Sanford, Chicago, Ill.; Miss Sanford, Chicago, 
John Donohue, Chicago, Ill.; Mrs. John Donohue, Chi- 

ago, IIL; Don MeMillan, Chicago, Ill.; Mrs. Don McMillan, 

Chicago, DL; Miss McMillan, Chicago, lll.; T. J. Usher, Chi- 

cag fil.; Mrs. T. J. Usher, Chicago, IIL; W. H. Klauer, Du- 

uque, Iowa; D. B. Gann, Chicago, Il.; Mrs. D. B. Gann, Chi- 
L Iil.; J.C. Kroner, La Crosse, Wis.; Mrs. J. C. Kroner, 
La C rosse, Mo ; F. 8S. Hires, Chicago, Ill.; John H. Heimbuecher, 

ou ac Wayland Smith, Oneida, N. Y.; W. F. Earl, 


: elda, V. B. Topping, Ashland, Ohio; Jos. A. Fuller, 
Ae York, y YT: C. D. Clark, Peoria, Ill.; Mrs. C. D. Clark, 
eorla, Ill.; Miss Marie V. Clark, Peoria, Ill.; Miss A. A, Foster. 


4 ria, Ul; Mr. Rudolph Tenk, Quincy, Iil.; John Connover. 
M sas City, Mo.; Mrs. John A. Connover, Kansas City, Mo.: C 
M. Hurst, Decatur, tll.; C. A. Knapp, Sioux City, Iowa; Mrs. 


; \. Knapp, Stoux City, Iowa; F. E. Cutler, Waterloo. Iowa; 
.'S Bauer, Topeka, Kas.; Mrs. J. G. Bauer, Topeka, Kas.; J. 
Fie. illiman, Atchison, Kas.; H. BD. Lee, Salina, Kas; J. C. 
uM hie, Salina, Kas.: E. W. Morley, Saginaw, Mich.: R. C 
u Saginaw Mich.; C. C. Philbrick, Grand Rapids, Mich.; 


C. C, Philbrick, Grand Rapids. Mich.; Major T. G. 
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served en route, of which the following is the 


Consommé Brunoise 
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Walthers, St. Paul, Minn.; Mrs. T. G. Walthers, St. Paul, Minn.; 
F. B. Platt, St. Paul, Minn.; Mrs. F. B. Platt, St. Paul, Minn.; 
George Garland, Kansas City, Mo.; Mrs. George Garland, Kan- 
sas City, Mo.; E. E. Henkle, Lincoln. Neb.; Mrs. E. E. Henkle, 
Lincoln, Neb.; BE. S. Luetkemeyer, Cleveland, Ohio; C. H. Car- 
ter, Omaha, Neb.; H. J. Lee, Omaha, Neb.; 8S. R. Droescher, 
New York, N. Y.; John Stollberg, Toledo, Ohio; Mrs. John 
ee Toledo, Ohio; F. H. Mason, Spokane, Wash.; Mrs. 

. Mason, Spokane, Wash.; H. W. Caldwell, Cleveland, 
Chie: Mrs. H. W. Caldwell, Cleveland, Ohio; R. B. Jones, Clyde, 
Ohio; F. D. Ford, Chicago, Ill.; Mrs. F. D. Ford, Chicago, IIL; 
D. Oo. Macquarrie, Chicago, Ill.; H. A. Tayler, Chicago, IIL; 
Mrs. H. A. Taylor, Chicago, Ill.; Willard L. Harvey, Chicago, 
Ill.; Mrs. Willard L. Harvey, Chicago, lll.; Palmer W. Holmes, 
Chicago, I.; W. H. Bennett. Chicago, Ill.; H. G. Reynolds, 
Dixon, I1.; (Mrs. H. G. Reynolds, Dixon, Ill.; A. B. Birge, St. 
Louis, Mo.;'E. N. Birge, St. Louis, Mo.; W. C. Dickey, Indiana 
Harbor, In&; Mrs.:W. C. Dickey, Indiana Harbor, Ind.; Daniel 
Stern, Chicago, Ill.; Miss Flora G. Cutler, Waterloo, Iowa; J. R 
Miller, Cleveland. Ohio; Edward H. Lewis, Plymouth, Mich.; 
J. F. Richards’, Kansas City, Mo.; E. C. Hough, Plymouth, Mich.; 
Wm. Ross, Cleveland. Ohio; Mrs. Wm. Ross, Cleveland, Ohio; 
C. E. Shields,j Rock Island, Ill.; L. C. Staples, Salina, Kas.; Mrs 
L. C. Staples, Salina, Kas.; Miss Hattie McKim, Salina. Kas.; 
Mr. F. E. Sofensen, passenger agent of the Lake Shore railway. 


At the Elkhart, Ind., stop a hundred miles out of 
Chicago, the entire party lined itself along the station 
platform and with their train for a background the 





W. H. (“Pop”) Bennett Leader of the Expedition American Hard- 
ware Manufacturers’ Association. 


very excellent photograph which is herewith repro- 
duced was taken and then, away again flying east- 
ward. 

Mr. S. R. Droescher of New York City presented 
to each of the tourists upon the train an original pocket 
knife the handle of which are in imitation of razor 
hones. 

The party increased at both Toledo and Cleveland, 
Ohio, by the accession of Michigan and Ohio delegates 
and their ladies. As the arrival at Washington was 
seriously delayed, luncheon was served aboard the 
train instead of at Willard’s, as a time-saving meas- 
ure, after which all boarded sight-seeing automobiles 
and enjoyed a splendid tour around Washington. The 
party left the automobiles at the capitol grounds and 
viewed the inner and outer aspect of the capitol build 
ing, library building and their grounds until! 5:45 p. m., 
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and went by autos to the boat for the ride upon the 
Potomac. The automobile tour was a complimentary 
offering by the hosts of the banquet on board the train 
the previous evening. 

A shower came up while the autos were on their 
way from the Congressional Library to the steamer, 
but the party was scarcely inconvenienced on account 
of it. Upon boarding the boat everyone expressed 





Tuesday, an hour in advance of the regular schedule 
time. It was unanimously and enthusiastically agree: 
that this had been the most enjoyable convention tri, 
ever made and as an issue of the enthusiasm, “Pop” 
Bennett was unanimously elected the leader to whon 
would be entrusted the making of the arrangements 
for the Convention Hardware Special for 1908. The 
railroad arrangements which were the subject of gen- 

















The Elkhart, Indiana, Stop and the “Hardware Special” Tourists. 


delight upon finding their valises, packages and other 
impedimenta, which they had left in their sleeping 
car seats in the morning, nicely laid away in their 
proper statefooms on board the boat, their transfer 
having been made during the party’s sight-seeing tour 
to the end that they should not be bothered with look- 
ing after them. During the evening on the boat, the 
entire party assembled in the saloon and gave a 
sacred concert, at the termination of which a presenta- 
tion was made to “Pop” Bennett of an address which 
was perforated and made quite a “hit.” The testi- 
monial carried with it the signature of everyone of the 
Hardware Special party. 

Early upon Monday morning the boat touched the 
Exposition pier of the Jamestown Exposition and the 
party repaired to the Pine Beach Hotel where an early 
breakfast was enjoyed. There was no set program 
for the day, so each group made its own arrange- 
ments for the day’s enjoyment as best suited them- 
selves. Some went to Norfolk, others went to Old 
Point Comfort and others again visited the Army 
Post at Fortress Monroe. All of course enjoyed the 
visit at the Exposition and there was given an 1m- 
promptu hop on Monday afternoon in the ball room 
of the Pine Beach Hotel. The steamer ride from the 
Exposition to Cape Charles was highly enjoyed by 
an exceedingly merry party, the hardware contingent 
practically monopolized the entire boat. It was a trip 
which certainly will long be remembered. 

Arriving at Cape Charles a special train was found 
to be in waiting to convey the party to Atlantic City, 
where they arrived ‘at seven o’clock on the morning of 
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isfactory in their conception and in their carrying out 
of anything of the same nature that had been experi- an, 
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The Train Badge. Dy, 

made a thorough and complete success of everything Pe 
that came within his province. He looked after t! ( a , 
heavy baggage as well as the hand baggage, and his aa 
arrangements for the comfort and convenience of t!\ ‘ i ™ 
ti 






tourists was so entirely complete as to lead to 
sec 











decision among the party that some token of apprecia- 
tion should be presented to him, so a committee was 
appointed consisting of Mr. W. V. B. Topping, Mr. 
john McMillan, Mr. Edward Luetkemeyer; Mr. Dan- 
‘el Stern and Mr. Joseph B. Silliman, to attend to 
the details thereof, which eventuated in the selection 
of a handsome Masonic emblem, a Knight Templar 
charm with the Shriners’ insignia upon it. In the 
making up of the contribution for the purchase of the 
token there was an effort on the part of every man 
on the train to get into it, so-the little offering prac- 
tically represents the gratitude and appreciation of the 


entire party. 
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CONVENTIONALITIES. 


Mr. H. W. Avery of the Avery Stamping Company 
of Cleveland, Ohio, decorated all the convention at- 
tendants with a pin bearing a comic picture of a selec- 
tion from Palmer Cox’s Brownies. 

Mr. F. E. Dieckmann, of Cincinnati, Ohio, pre- 
sented everybody of the male persuasion with a neat 
nickel-plated cigar cutter. 

The suite of rooms occupied by the Lufkin Rule 
Company of Saginaw, Michigan, were much frequent- 
ed, as they were presenting to convention people a 
novelty, which appeared to be a leather covered rule 
case but which contained a receptacle much in demand 
on hunting trips. Theyalso gave out a number of 
small pocket tape lines to their friends. ‘ 

At 10 o'clock on Tuesday night the western con- 
tingent, which came on the Hardware Special, assem- 
bled in the main corridor of the Marlborough-Blen- 
heim Hotel, and surprised Mr. F. E. Sorensen of the 
Lake Shore & Michigan Southern Railroad with a 
magnificent Masonic charm as a testimonial of the ap- 
preciation of all the people who traveled on the Hard- 
ware Special train out of Chicago, in consideration of 
the care and attention he had bestowed upon them in 
looking out for their comfort during the journey. It 
was a pleasant little gathering and was thoroughly en- 
joyed by all concerned. 

Contributions were made by all the delegates and 
friends who journeyed on the Hardware Special for 
the purpose of offering a suitable testimonial to “Pop” 
Bennett in Chicago in recognition of his watchful care 
and superb management which made such a distinct 
success of the Hardware Special train and the journey 
to Atlantic City. The testimonial which was selected 
by Mr. Charles D, Hurst of Decatur, Illinois, and Mr. 
Charles D. Clark of Peoria, Illinois, is a magnificent 
hall clock. 

Everybody was glad to hail Irby Bennett, honorary 
member of the American Hardware Manufacturers’ 
Association, with the new title which has been given 
him in Tennessee, his native state. Governor M. R. 
Patterson of Tennessee having appointed Irby to the 
office of quartermaster of the Tennessee National 
Guard with the rank of brigadier-general. He was 
quite commonly hailed as General Bennett. 

Mr. Chas. E. Kersey of Richmond, Virginia, the 
new secretary of the Southern Hardware Jobbers’ As- 
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sociation, was on hand attending his first convention. 

On Wednesday evening, just before the reception, 
Mr. Henry G. Strong and Mr. James Cummings of 
the Pritchard-Strong Company of Rochester, New 
York, made quite a clever “hit” by sending to the 
room of every lady attending the convention a neatly 
wrapped box package containing a very choice Ameri- 
can Beauty rose with a thirty-six inch stem. Each of 
the packages contained a card inscribed: 


Compliments of 
The Pritchard-Strong Company 
Say “Prisco” 


William H. Coldwell, president of the Coldwell 
Lawn Mower Company of Newburg, New York, con- 
tributed yellow chrysanthemums at the Thursday even- 
ing party. 


The delegates’ badge is a pretty conceit as is shown 
in the illustration. The upper oval is in gold effect. 
The name of each member is printed upon a thin 
sheet of celluloid and has a white background. The 
ribbons run in four colors—red, white and blue and 
gold. The red is worn by members of the National 





The Delegates’ Badge. 


Hardware Association, the blue by members of the 
American Hardware Manufacturers’ Association, the 
gold by members of the entertainment committee, 
and the white by visitors. The arrangement is an 
excellent one, as the name is plainly seen and de- 
termines the personality. The color locates the 


wearer. 2\2 a 


The souvenirs distributed by the American Sheet 
& Tinplate Co. were bright tin plates, which were 
much in demand. 

> Aes 

The Meyer-Neville Hardware Company, of Meri- 
dan, Mississippi, are arranging for the erection of a 
large warehouse at Meridan for the accommodation of 
certain lines of its business. 
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THE “SNOWEWHITE” WASHER. 

The Benbow-Brammer Mfg. Company of St. Louis, 
Missouri, calls especial attention to the “Snowewhite” 
Roller Gearing Washing Machine, which is of their 
manufacture. This washer, it is claimed, is a par- 
ticularly well constructed machine made from Louisi- 
ana Red Cypress, the best known wood for the pur- 
pose. It has an extra large tub and all of the joints 
in putting together of the tub are tongue grooved, 
making it wholly substantial and water-tight. The 
inner side and the bottom are deeply grooved, thereby 
increasing the agitation of the contents of the washer 
when it is in motion. The legs are good, strong’ ones, 
and as they are formed by the extension of sections 





“Snowewhite”’ Washer. 


of the wood in the tub struction they are rigid and 
altogether enduring. “The illustration of the washer 
as herewith presented shows the nature of the power 
gearing and its, location and also the manner in which 
the parts of this feature are made and detached. It is 
quite simple in construction, is strong and durable, 
works on roller bearings when required and thus the 
friction is reduced to the minimum. The Snowewhite 
is a correctly built device and as it is finished in the 
natural color of the wood and has copper-bronzed 
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A NEW HOG WATERER. 





A convenient hog watering device which does the 
business properly and economizes in any way oug)h; 
to to be an excei- 
lent proposition for 
country hardware 
dealers to handle. 
The “Hawkeye” 
Automatic Hog 
Waterer is offered 
as one of the most modern devices for the purpose. |t 
is a good heavy metallic proposition and in its con- 
struction its makers apparently have carefully consid- 
ered and acted upon the peculiar habits of the animals 
for whose comfort and convenience this device is in- 
tended. The Hawkeye Waterer is warranted for five 
years, its capacity is five gallons. It is made with a 
view to extreme durability and practical utility and is 
built with absolutely nothing about it to get out of 
order. In practice four hogs can drink from it at one 
time. Printed matter relating to the Hawkeye Waterer 
which goes into descriptive matter and details quite 
extensively, may be had by addressing the distrib 
utors, The Paxton & :Gallagher Company, Omaha, 
Nebraska, and when writing kindly mention Tue 
AMERICAN ARTISAN. 
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THE NEW STEVENS TELESCOPE NO. 402. 








The accompanying illustration is of the new 460 
telescope attached to the Stevens No. 80 repeating gal- 
lery rifle for which it is designed. 

The makers state that the No, 462 telescope has suffi- 
cient eye relief to admit of its being placed forward 
of the receiver, and on top of the rifle. Telescopes 
having short eye relief can only be used with side 
mounts on magazine rifles that eject the shells from the 
top. As top mounts are generally preferred, the new 
glass is a favorite with shooters who use repeating 
rifles. This telescope has a power of 2% diameters; 
the field is as large as it is possible to make it, and is 
remarkably bright and clear. It is stated that at dusk 
or in the dark woods, where the ordinary sight is use- 
less, game is easily sighted with this glass. For target 





, 
No. 8 Gallery Rifle with No. 460 Telescope. 


hoops, the machine is an exceedingly attractive one, 
which is distinctly in its favor as compared with many 
others in the matter of selling qualities. The Snowe- 
white is in all ways an excellent device of its kind and 
its very rapidly increasing sale is an indication of its 
desirability both as a merchandising proposition and 
an item of utility when considered by the final pur- 
chaser. Trade literature and prices of the “Snowe- 
white” may be had from the makers upon application 
by addressing them as above indicated. When writing, 
kindly mention THe AMERICAN ARTISAN. 





practice it is excellent. It is offered by the J. Stevens 
Arms & Tool Co., of Chicopee Falls, Massachusetts. 
In writing them kindly mention THe AMERICAN 
ARTISAN. 


—_ 
~~ 


The Rubber Grip Tool Handle Company has ap- 
plied for a charter under the state laws of Kentucky. 
The arrangement for capitalization calls for a stock 
issue of $10,000. The purpose is to manufacture rub- 
ber hand grips for different kinds of tools. “The com- 
pany will operate at Paducah, Ky. 
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A PAINT CATECHISM. 





COMPILED BY G. B. HECKEL. 


No. 6. 


The past sections of “A Paint Catechism” as it has 
been published in these columns: has covered sixty-three 
paint topics, nearly all, if not all, of which open new 
lines of information and investigation for paint selling 
hardware dealers, who will find it quite to their ad- 
vantage to keep posted by becoming familiar with all 
that relates to paint and materials and processes that 
enter into its making. 

64. What is meant by producing a surface that is neither 
too hard nor too soft? 

A surface that is too hard is subject to abrasion, cracking 
and chipping off; a surface that is too soft is subject to re- 
moval by rubbing or scraping. This characteristic in extreme 
cases amounts to permanent stickiness; in another sense the 
phrase includes “chalking,” which see. “— 

65. What is meant by having an average life of four years? 

That, under average conditions of surface, climate and 
exposure, repainting shall not become necessary for surface 
protection more than once every four years. In exceptional 
or favoring cases this life of a good paint may extend to ten 
or fifteen years. Except for uncontrollable circumstances it 
should not fall below three years. Strictly pure white lead 
paint, except in extraordinary circumstances, will not last 
over three years. It frequently perishes in less than half that 
time. 

66. What is meant by “durable as to color’? 

That within the period fixed as the average durability of 
the paint there shall be no marked change in the original color 
of the paint beneath any surface deposit of soot, dust, etc. 

Strictly pure whité lead not only darkens on exposure 
to the gases of the atmosphere, but it has a bleaching or dis- 
coloring action upon many pigments in daily use, such as 
Prussian and Ultramarine blues, English and American ver- 
milions and para-reds, etc. Even on many of the natural 
earth pigments it has a bleaching action. 

67. What is meant by “leaving a surface suitable for re- 
painting” ? 

That when repainting becomes necessary the remainder 
of the old paint will present a practically unbroken surface 
ind permit of firm adhésion of the new coating. 

68. How does Paint disappear from a surface? 

It may chalk, peel, $cale, flake or wear away. 

60. What is chalking? 

Chalking is that quality (most characteristic of strictly 
pure white lead) which some paints have of disintegrating, 
falling into powder and dusting or washing from the surface 
irrespective of normal wear and tear. It is due to progres- 
sive chemical action between oil and pigment in the presence 
of oxygen, carbonic acid gas and moisture. The paint on a 
“chalking” surface will rub off on the clothing. Such paint 
has been included in a foregoing definition as “too soft.” 


70. What is peeling? 

Peeling indicates an imperfect attachment of the paint 
film to the surface. Thé term sufficiently describes the action. 
Any paint may peel if applied to a damp, greasy or resinous 
surface. Peeling may also be caused by interior artificial heat, 
driving moisture outwards under the paint film; by capillary 
moisture rising into wood in contact with the earth, etc. Pure 
linseed oil paints are niore liable to this defect than cheaper 
paints containing alkaline emulsions and water. 

71. What are scaling and flaking? 

The premature detachment of paint in small scales or 
larger flakes. A brittle paint, in the circumstances where a 
more elastic paint would peel, will scale or flake, according to 
its degree of brittleness. 

72. What is meant by wearing away? 
The ‘normal wear of paint is both a chemical and a 
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mechanical process. The action of atmospheric oxygen on 
linseed oil, as already stated, is progressive, from a tough 
elastic substance to a pulverulent mass. A coating of linseed 
oil alone disappears in this way. The addition of an inert, 
opaque pigment, obstructing the penetration of air and light, 
limits this action to the surface of the paint film. As the 
surface thus disintegrates, it is slowly and uniformly washed 
or worn away, exposing continually a fresh surface to the 
atmospheric attack, until the entire film is thus worn away 
Thus while this normal wear is dependent upon external 
causes, chalking is due to a’ destructive chemical action be- 
tween the components of the paint itself. 

73. What is the most Desirable Mode of Disappearance? 

Naturally by normal wear; and it is one of the chief ob- 
jects of the well informed paint chemist and paint manufac- 
turer so to compound and prepare his products that they shall 
not chalk, scale, flake nor peel, but wear away normally from 
the surface. 

74. How is this accomplished? 

By maintaining a due chemical balance between pigments, 
oils, driers and other ingredients of the paint, as well as by 
a careful selection of the single ingredients themselves—care, 
for example, that the iron oxides contain no free sulphuric 
acid; that the linseed oil is properly ripened and settled and 
the free fatty acid content not abnormal; that proper allow- 
ances be made in composition for umbers with a high man 
ganese content; that the chemical activity of the white lead 
selected be duly compensated for by some other ingredient, 
etc. 

75. In view of the foregoing facts, is it possible, or, if 
possible, advisable, to prepare all tints with a white base of 
fixed composition? 

By no means. It will be understood, from what has been 
stated, that practically every tint or shade, if the ideal prac- 
tice were followed, would require a separate formula and spe- 
cial treatment. But confining himself within rational practical 
limits, the enlightened paint manufacturer divides his tinting 
colors into groups with common characteristics and varies his 
white base and his formulas according to the group. Thus 
the well informed manufacturer may combine the vermilions, 
blues, para reds, etc., with zinc oxide, zinc lead, lithopone, the 
inert pigments, but he will be very chary of combining any of 
them with a base containing carbonate of lead? 

76. What is the cause of Blistering of Paint? 

Heat vaporing underlying moisture. Only new paint is 
subject to this evil, unless the heat be excessive, and one 
paint appears to be as much subject to it as another. Excess 
of volatile oil prevents it. Incompletely dried lumber would 
seem to be the chief cause. It may be partially due to a 
chemical action of light and heat on the oil, segregating glyce- 
rine under the blisters, and partially to the expansion of the 
water in moist spots under the paint. The blisters often dis- 
appear in a short time, but the paint is detached from the 
surface, and will scale away when the paint becomes brittle 
They are metely a detached covering, not an adherent coating 
of paint. 

77. What is “Alligatoring’”’ ? 

An incomplete form of peeling, where the paint cracks 
into large segments, one end of the segment loosening and 
curling back from the surface, while the other end remains 
firmly attached, the surface remotely resembling the back of 
an alligator. When the alligatoring is fine and incomplete it 
is usually termed “checking.” 

78. What is the cause of “Alligatoring’”? 

Heavy coats of paint applied to unseasoned wood will 
alligator, especially if the paint be slow drying, tough and in- 
elastic. Resin drier in zinc paints is said by Toch to be the 
chief cause of the form known as “checking.” 

79. What is the remedy? 

Scrape or burn the old paint off and repaint with thinner 
coats. 

80. How may chalking, peeling, flaking, alligatoring, etc., 
be avoided? 

By the selection of a properly prepared paint and its 
proper application to a surface in fit condition for painting. 


(To be continued.) 
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Fleating and Ventilating 


A RESIDENCE HEATING SYSTEM. 











BY OTTO FALKENHAINER, 


This plan shows a very complete heating and venti- 
lating system, one that we can Say from personal ex- 
perience has proven highly satisfactory. The arrange- 
ment of the house would make it seem difficult to heat 
the lower rooms owing to the open stairway in the liv- 
ing rooms. However, so perfect is the ventilating, re- 
turn and supply arrangement that after connecting an 
electric thermostat, this plant has readily taken care of 
itself with a minimum amount of fuel. 

The return is taken in at one large plate and, al- 
though larger than usually used, it has been effectually 
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concealed by settes, etc., at the same time allowing 
plenty of air to enter. 

The furnace is placed over a pit and an underground 
duct leads from it to the cold-air room. This room is 
directly under the return plate and is provided with a 
large window opening on the west. By having a large 
shutter or wing damper in this room, no cold air can 
get into the rooms through the return plate. No mat- 
ter how cold or windy the weather, we always open 
wide the outside supply and admit a lot of fresh air 
into the house, usually in the morning, and then closing 
it and using the return during the day. At night it is 
open a little all night, constantly sending into the house 
lots of good wholesome air. In this manner the house 
is constantly being supplied with fresh air. 

The ventilation is effected by means of a ventilating 
shaft, into which all chambers and bath are connected. 

The draft is obtained by warming of the shaft by 
smoke from furnace. The air in the chambers is as 
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pure in the morning as in the evening, and so perfectly 
does the system work that-even after a stag session, 
with cigar and pipe accompaniment, the odor is quick!) 
dispelled and no trace left. 

On this job, as in most of the recent work, we ha, 
used electro-plated registers. The finish lasts longer. 
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First Floor Pian. oa] 

When building this residence we gave the heating 

and ventilating problem the right of way, working on 

the theory that sunshine and fresh air prevent doctor 0 

bills. Six years’ residence has fully borne me out, and 
colds are a rare occurrence in our family. 
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By the way, another admirable arrangement of the Prick ma 
house and which aids greatly in the heating, is the fact each end 
that every bedroom has a south window. This meats ready to : 
sunshine in every room at some time of the day and In forr 
summer a cool breeze at night. the brake 
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WHAT A SHEET METAL WORKER SHOULD 
KNOW. 











BY H. E. OSBORNE, 





No. 16. 

Gutter and Gutter Miters—Octagon and Half Round. 

In Figures 1 and 2 are shown square miter patterns 
for octagon and half round gutter, the inside and out- 
side of miter of each, and each taking the same width 
of stock, in this case 9 inches. 

In Fig. 1 the dimensions are as follows, though these 
may be varied at will: © to.1, %in.; 1 to 2, % in.; 
2 to 3, % in.; 3 to 4, I in.; 4 to 5, I in.; 5 to 6, 2% 
in.;6 to 7, 1 in.; 7 to 8, 1% in. 

This takes just 9 inches width of stock, and is a 
very convenient size of gutter to make, as a 36-inch 
sheet of iron will cut 4 pieces without waste. 

To develop the pattern, draw profile as shown, then 
draw a stretch-out 9 inches from o to 8, and any de- 
sired length. Space the stretch-out 0 1 2 3, etc., the 
same measurements as O I 2 3, etc., in profile. Draw 
lines from the points of bend in profile to intersect 
the space lines in stretch-out as shown, and connect 
these intersections by straight lines. 

Cut on the miter line, and prick both ends of each 
piece on the space lines, and the two patterns are 
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Fig. 1. 


complete, by which any number of pieces may be 
marked and pricked for bending. In cutting out by 
these patterns one piece of each pair should be cut a 
half inch longer and notched in at each point of bend, 
to form a lap, as a much stronger job is made by so 
doing, than by butting them together. 

Vor marking the long pieces which are to have no 
miters cut on them, a narrow strip of iron may be 
prick marked 1 2 3, etc., and cut 9 inches long. Prick 
each end of the piece by this pattern, and it is then 
ready to form up in the brake. 

In forming up, put the o 1 2 3 edge of piece into 
the brake to the third dot (dot 3). Bend square up. 
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Reverse and put the same edge in, the other side up, 
to dot 2, and bend square up. Pull back to dot 1, 
and also bend square, this finishes the bead. Turn it 
around and put in to dot 4, and bend up to 45°, pull 
back to 5 and bend to 45°, then 6 and 7 each 45°. 

It is a good plan to cut a stay the exact shape of 
profile, and form the gutter to the shape of the stay, 
as nearly as possible. 

In Fig. 2 is shown a very similar development of 
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the half round gutter miter. The bead pattern is a 
complete two-piece elbow pattern, and the half round 
part is just half of an elbow pattern, and each part 
may be laid out by any method of elbow with which 
the workman is familiar. 

The bead in Fig. 2 is shown somewhat out of pro- 
portion, but the principle of development is the same 
regardless of the size. 





_——————_ soo — 


A NEW WHITACRE TRADE MARK 





The accompanying engraving is of a new trade- 
mark recently adopted by the J. E. Whitacre Manu- 
facturing Co., of Rock- 
ford, Illinois, and which 
will for the future be 
made prominent upon 
each piece of the com- 
panys manufactured 
goods. Their specialty 








is a most excellent one- 
piece corner miter for 
eaves troughs, which it 





is stated is made abso- 
lutely correct, true to size, shape and bead, and is so 
formed as to afford it the easiest possible connecting 
slip joint. The Whitacre one-piece miter is firm, 
rigid and enduring to a degree. It is built to last, to 
remain in shape and to be a labor-saver and a satis- 
faction-producer. The Whitacre miter is well known 
in the hardware roofing and eave trough industries, 
and is highly commended for its excellent merits and 
utility. Trade literature on application by addressing 
as above indicated. Kindly mention THe AMERICAN 
ARTISAN. 
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SOLD HIS TINNER’S TOOLS. 





We have the following letter under date of October 
18 from M. V. Brickey, Rankin, Illinois: “Gentle- 
men, please discontinue our ‘ad’ in THE AMERICAN 
ARTISAN. We have sold nearly all of our tinners’ 
tools already. We receive letters almost every day in 
regard to them and it keeps us busy answering them. 
Your paper, surely reaches the people and we thank 
you for your help in this matter. Yours respectfully, 
M. V. Brickey.” 





o> 
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A TIN ROOFING PROBLEM. 


A tin roofing experience had by W. L. Spear & Co. 
of Geneva, Neb., which was related in*the October 5 
issué of THe AMERICAN ARTISAN has awakened a 
widespread interest among tinners and tin-plate mak- 
ers. In our issues of October 5 and 12 considerable 
space was devoted to it and in our issue of October 
19 an entire page was devoted to letters upon the sub- 
ject. The matter is still open for discussion. Fol- 
lowing is a brief statement of Spear & Co.’s experi- 
ence: 

Under their direction a tin roof was laid upon a building 
which is a part of the State Girls’ Industrial School in that 
city. The building contained the boilers, engine room and 
laundry. The roof was put on during last February. The 
tin used was American A old style 20-pound coating and was 
bought from Hibbard, Spencer, Bartlett & Co., of Chicago. 
It was in good condition when received. Part of the roof 
was put on in standing seam and part in flat seam. The 
solder used was National Lead Company’s one-half and one- 
half solder was used as flux. The upper side only was painted 
after the roof was laid. The roof it replaced was a tin roof, 
which lasted for a number of years and then went to pieces 
rapidly. The Spear & Co. roof went to pieces and became 
worthless in six months. A sample broken out of the roof is 
practically eaten through from the under side. It is heavily 
corroded. Large holes have been eaten in it and the edges 
of the sample crumble at the touch. 

THE AMERICAN ARTISAN has submitted the case to 
expert roofers_and tin plate manufacturers for solu- 
tion. Following are some of the reports and sugges- 
tions: 

N. & G. Taylor Co., tinplate manufacturers, Phila- 
delphia, Pa., write: 

“We have run across so many curious, unusual, outside 
influences in our long connection with the American tin roof- 
ing trade that we hesitate to venture an opinion without full 
knowledge of the facts. 

“In any event, durability could hardly be expected from 
the common 20-lb. Bessemer steel base terne plate, made by 
machinery, with acid flux. It is just such plates as this that 
are a stumbling-block to the success of the sheet metal roofing 
industry. Such plates undoubtedly possess little resistance to 
destructive influences, and when rust gets a foothold, com- 
plete destruction of the sheet is soon effected. 

“The conditions in this case seem to have been especiallv 
severe, condensation no doubt taking place on the under side 
of the tin and quickly eating through the thin machine coating, 
after which the action would be assisted by any traces of acid 
flux and by impurities in the Bessemer steel. 

“Possibly paint on the under side of the roof would have 
stood off the trouble for a time, but the fault is no doubt 


, traceable to the quality of the plate used for the roof. 


“We venture to say that no further trouble will be ex- 
perienced in this case if extra heavily coated, strictly hand- 
made roofing-tin is used, and laid according to the specifica- 
tions of the National Association of Master Sheet Metal 
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Workers. It would be well, however, to paint the under 
two coats before laying, as a slight additional protection 


Phillips’ Sheet & Tinplate Co., Clarksburg, W. \ ,_ 
write: 

“We cannot coneeive any sheet metal, whether coate: o; 
not, and which would be 30 gauge and heavier, eating ou: jy 
the remarkably short time of six months. Two years ago \; 
covered the roof of a building adjoining our pickling +) 
with an I. C. 8-lb. Terne coated plate; the roof was put on 
with a flat seam and was thoroughly painted on both th, 
under and upper side; there is a large opening between the 
pickling room and this building, so that this roof was con- 
stantly operated on by the strong acid fumes and wast 
steam. We were sufficiently interested in this matter to ex 
amine this roof this morning and find that it is perfectly 
good. with the exception of one small spot, which is directly 
against an exhaust pipe of a small engine. At this spot the 
plate is corroded on the outside, which was evidently caused 
by the exhaust steam falling on it. This plate was our regu- 
lar manufacture and we made no effort to have it any better 
than the regular product, being strictly an 8-Ib. plate. 

“The roof of our own boiler and power plant, a building 
about 150 feet long, was covered in rI1901 with 24 gauge 
painted corrugated iron. This roof was removed ten days ag 
and replaced with galvanized 24 gauge. The old roof could 
have been used for another year if necessary. 

“There are only two examples in our individual experi- 
ence which we can positively verify. 

“The fact that the 20-lb..plate complained of was made 
with an acid flux is certainly not responsible for the trouble, 
inasmuch as this plate seems to have only been bad on the 
one side, whereas, both. sides of the plate are of course run 
through the flux. If this had been the trouble the outsid 
of the sheet would have corroded also. We think, without 
question, there must have been something in the local condi- 
tions that was responsible for this trouble. 

“Inasmuch as the plate was evidently made by the Ameri- 
can Sheet & Tin Plate Company, the largest manufacturers 
of roofing plate in the world, they being the only manufac- 
turers who used the word ‘American’ in connection with their 
brands, we think it would be to their interest, as well as | 
the general good of the trade, to make a personal investiga 
tion of this complaint. 

“In view of the fact that an ordinary 8-lb. plate wil! 
give service as mentioned above it seems unreasonable for a 
20-lb. plate to eat out within six months, unless there wa: 
some individual local condition that was responsible. Ther 
has at times been considerable discussion as to the relativ: 
value of steel base plates as against iron, etc., but we hav 
record of numerous cases where the steel base plate has 
given better service than other bases, Charcoal iron included.” 


Thos. Doudiken, Trenton, New Jersey, writes: 


“If I had such a problem to confront me I would rec 
omniend a tin roof—only, laid in the following manner: 

“The Oldy Style Tin (TX) laid on tar felt and on tongu 
grooved sheathing. Paint the under side of tin with a hard 
coat of paint, using varnish as dryer to fill all the pores; put 
in the roof one lowered ventilator, 8x4 (wood) for every 50 
feet of roof surface. Cut out brick work on all sides at ‘east 
one brick to give added draft. Solder all tin on both sides 
and lay flat seam.” 


Wm. Earley, Philadelphia, Pa., writes: 

“In reply to your letter relating to tin roofing, I beg ' 
say, in answer to the first question, I believe the plates wer 
faulty. I certainly question the amount of coating as stated 
in the letter of Spear & Company. I do not think that ti” 
sheathing has anything to do with the trouble. Unde: the 
conditions that exist in this case, and in view of the natur 
of the occupancy of the building the roofing should hav: had 
a good liberal coat of paint on the under side as well @s o 
the upper side. There are many thousands of feet of t" 
roofing in place in the city of Philadelphia that have *: rved 
their purpose for fifty years or more without having any 
at all on the underside, but in the days when these roofs wer 


paint 


































































lamp 
An 
Illino; 


From 
Can 
fireles; 
Ans 
Pearl ; 
frigera 
Al 
From ] 
town, P. 
Wou 
Can Co 


Ans,- 


From Lg 
Wher 
\ns,— 

land, O 

Ohio: N 

Ne w Yo 

bard stre 
Ware Cor 





ing 
uge 
ago 


ul 
eri- 


ade 
ible, 
the 
run 
side 
hout 


yndi- 


ided.” 


1 rec 


ongue 
. hard 
s; put 
ry 800 
t ‘east 


1 sides 


beg t 
s were 


{ 
stated 


nature 
vi had 
| is on 

f tin 
sé rved 


\y paint 


fs were 





THE AMERICAN ARTISAN 


iid they did not make the same kind of tin plate for roofing 
at they did for fruit cans, nor did they use any grades of 
heap tin such as roofers often do now. 

“The worst ‘botch’ that ever put on a tin roof 20 to 40 
vears ago could not furnish a roof that would go to pieces in 
one or two years. One great trouble is that the best roofers 
of today are unable to guarantee their work for any time and 
che worst of all.is that joint committee on tin plate has made 
t impossible to get anything better.” 


The Saginaw, Mich., Sheet Metal Works write: 


Replying to your letter of recent date relative to “A Tin 
Roofing Problem” would say that there are so many contrib- 
uting causes possible that it would be both guess work and 
presumption on our part to attempt to answer your questions. 

Your article referred to, and your letter, suggest an ex- 
periment, or test, often thought of by us and one which we 
would like to see made. : 

With apologies we will suggest the test. 

Take three sample sheets—20/28 of the various kinds of 
roofing tin obtainable and divide them into six sheets—14/20, 
treating them as follows: Paint both sides of two sheets; 
paint upper sides of two sheets, and two sheets without any 
paint. Use linseed oil and Venetian Red for paint. Lay in 
two like sections; one section with rosin sized paper over 
sheeting and the other without any protection other than 
the sheeting boards. The results obtained from such a test 
will answer many questions and will be conclusive. 

ini peice 


NOTES AND QUERIES. 





PURITAN OIL HEATER. 

From E. A. Shults, Lawrence, Michigan. 

Can you give us the name and address of the manu- 
facturer of the Puritan Oil Heater? 

Ans.—Cleveland Foundry Company, Cleveland, 
Ohio. 

CHALLENGE WINDMILL. 

From August F. Metzler, Mackinaw, Illinois. 

Can you give us the address of the firm who makes 
the Challenge. Windmill ? 

Ans.—Challenge Company, Batavia, Illinois. 

CHIMNEYLESS BURNER. 
From Tomlinson-Lanphere Company, 210 Jefferson ave., 
Detroit, Mich. 

Can you refer us to a firm who makes chimneyless 
lamp burners. 

Ans.—Warren McArthur, 46 Lake street, Chicago, 
Illinois. 

FIRELESS COOKERS. 

From W. R. O'Neill, Fargo, North Dakota. 

Can you give me the name of some firm who makes 
fireless cookers ? 

Ans.—Caloric Fireless Cook Stove Company, 124 
Pearl street, Grand Rapids, Michigan; Reynolds Re-. 
frigerator Co., Omaha, Nebraska. 

ADDRESS OF THE AMERICAN CAN COMPANY. 
From Freidhoff & Mahaffey, 400 Franklin street, Johns- 
town, Pa, 

Would you please advise us where the American 
Can Company are located ? 

Ans.—135 Adams street, Chicago, Illinois. 

METAL PORCH POSTS. 
From Laurence Henry, Dennison, Ohio. 

Where can I buy metal porch posts ? 

Ans,—Forest City Foundry & Mfg. Company, Cleve- 
land, Ohio; Canton Fdy. & Machine Co., Canton, 
Ohio; National Novelty Corporation, 826 Broadway, 
New York; National Supply Company, 7 W. Lum- 
bard street, Baltimore, Maryland; Pennsylvania Hard- 
ware Company, Reading, Pennsylvania. 
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Hyde Bros., Watertown, New York, have been 
awarded the contract for the tin work on the new high 
school building to be erected in that city. Follansbee 
Brothers Company’s Scott’s Extra Coated Roofing Tin 
will be used. 

We have from the Niagara Machine & Tool Works 
of Buffalo, New York, a pair of very nicely made and 
nicely finished five-inch “snips” which the company is 
offering as a souvenir. It is a very nice little instru- 
ment; is so nicely made and finished as to make: it 
exceedingly attractive, and as to its utility, of course 
that goes without saying. 

A brilliant blue post card upon which in sectional- 
ized form “Original Aluminum Coated Sheets,”’ a 
grade of sheets between galvanized iron and copper, 
is prominently advertised. It is stated that these 
sheets will solder or double seam without scaling. The 
center section of the card is printed in brilliant alumi- 
num effect. The card is by Merchant & Evans Com- 
pany of Philadelphia, Pa. 

One of the most important building operations in 
its section of the state of New York, is the new State 
Normal College now in process of erection at Albany, 
New York. The work is proceeding under the super- 
vision of the state architect. The R. T. Ford Com- 
pany of Rochester, New York, has been awarded the 
tinning contract in which the Follansbee Bros. Com- 
pany’s U. S. Standard Roofing Plate will be used. 

“Cortright Metal. Shingle Advocate,” a very taste- 
fully devised periodical publication by the Cortright 
Metal Roofing Company of Philadelphia and Chicago, 
carries upon its outer front cover a very excellent half- 
tone picture of the Laurium Grammar School at Lauri- 
um, Michigan, which we assume carries the Cortright 
Metal Roofing. The little work is interesting and as it 
relates to the affairs of the company, is always bright, 
crisp and timely. Copies may be had upon application 
to the company as indicated above. 

The handy Furnace Estimating Book and Tinner’s 
Ready Reference, issued by F. Meyer & Bro. Co., of 
Peoria, Illinois, will be found a most convenient little 
volume of reference by all who have to do with the 
work indicated in its title. The book besides its regu- 
lar subject matter also contains plans and sketches as 
aids in the work, tables of pipe capacities, register ca- 
pacities, weights of sheet materials and concise prices 
of the company’s handy furnace pipe and its general 
equipment. Memorandum and diagram pages com- 
plete the work. [t may be had by mail upon applica- 
tion to the address above given. 


> 


GOT HIS MAN. 





“TI now have a man and want you to take out my 
‘ad’ for one. I find THe AMERICAN ARTISAN a very 
great assistance to anyone wanting help, as it seems 
to have a great circulation. 

“Thanking you very much, I am 

“Respectfully, 
“M. T. S. Lresvep. 

“Hickman, Nebraska, October 14, 1907.” 
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Trade Report. 


HARDWARE. 

A few reports of unsatisfactory conditions in the 
western hardware jobbing trade are evidently com- 
parative in their finding. Last year naturally was a 
phenomenal one in hardware lines, particularly at this 
period of the year, and it is hardly to be expected that 
all seasons or all years would afford an equal volume 
of business. In an average comparison covering a 
period of years the business of 1907 thus far, and par- 
ticularly the corresponding periods to the present, 
hardware interests may be said to be well above the 
normal and at no time during 1907 have they fallen 
below the ncrmal. There is more or less pessimism 
apparent than is good for any industry, and hardware 
jobbers and manufacturers to a limited extent are 
sharing in it, and also to a limited degree it is felt 
in retail hardware lines somewhat. Crops and finan- 
cial flurries of course engender pessimism always and 
it is to these features of financial and economic life 
that what appears to be an entering wedge of pessi- 
mism in hardware lines is of course due. Farmers 
are prosperous and although to an extent short in 
their crops, their money resources still remain un- 
diminished, as the shortage in farm products is quite 
or more than offset by the greater prices secured. In 
the Chicago market prices continued firm on sub- 
stantially all lines and stocks are in good shape. Wire 
nails are quoted at. $2.10 to retailers in car lots and 
are in excellent demand. Cut nails rule at $2.33 car 
lots to retailers. Barb wire f. o. b. Pittsburg is steady 
at $2.25 painted and $2.55 galv. to retailers car lots 
and $2.35 painted and $2.65 galv. retailers less than 
car lots. Smooth fencing wire continues firm and 
in good demand, f. o. b. Pittsburg at $1.95 retail 
car lots. Single gun manufacturers recently advanced 
prices 75c each, 50c to apply at once and an additional 
25c to be effective June 1, 1908. 





TIN PLATE. 

New business in tin plate continues of small propor- 
tions for this season of the year. Present quotations 
are easy at $3.90 f. o. b. Pittsburg, with some mills 
quoting a shade less. 


QUOTATIONS. 
For prompt shipment, f. o. b. mill: 
og ae eee Be oe rs ee $4.05@4.10 
Cole ‘tind, 14R0D; 200 TDR. 5. LM Rede oe ke 3.90@3.95 
Cole Cilia, 1480 CE Tai ings oo FDE ia S43 TA SY 3.85@3.90 
Cece Tia; SAR Tee vn 8S con tka dee ses ceees 3.80@3.85 
Charen! sie. Se Bo os kai cb ncdteeeccweee 7.50@7.55 
Charcoal terne, 20x28, 200 Ibs. ... 2... cc ces cc eeees 7.20@7.25 


Usual differences for odd sizes and weights. 





SHEET ZINC. 

Demand for sheet zinc is of small proportions, busi- 
ness being of a more or less routine character. Prices 
are steady on the basis of $7.50 per 100 pounds f. o. b. 
smelter, with 8 per cent discount. There is no charge 
for extras. Prices on cask lots are held at 7.55@ 
7.65¢ per 100 pounds. 


SHEETS. 

It is reported that some of the independent mills 
are shading sheets up to about $2 a ton, both black 
and galvanized. Apparently these mills have run out 
of orders and perhaps are not figuring closely on cost 
of production. It is, however, represented that the 
high price of steel precludes the making of any money 
on cut prices for sheets. While billets have declined 
$2 to $3 in the past three months, sheet bars are abso- 
lutely firm at the old price, $31, f. o. b. Pittsburg. 
Nearly all athe independent mills are able to make 
good deliveries on black sheets, but in most cases 
galvanized sheets are a few weeks behind. 

The leading interest promises four to six weeks on 
black sheets, while on galvanized it requires a longer 


time. 
The following prices are for 500-bundle lots and over, 
f. o. b. mill: 


Galvanized. 
Gauge. Net. Net. List 
Gs SB 3 iis ee sc tae ik estes eae al col $2.85 $4.25 2I 
he: a sits ee ees Die es 2.75 4.00 19 
es. Res is NEA a8 045 2.60 3.75 17 
Oe BE 6 5 io ek in sehes acted ss} ands 2.50 3.55 16 
HOR 196 BO AD inna s ces sKadi peas ssc 2.45 3.35 15 
006: 24:00 B84 oceide Vindeeatibedsess 2.40 3.15 14 

COPPER. 


Reports of sales of large blocks of copper recently 
have been vigorously denied. The leading producers 
say that they are obliged to confess that beyond good 
shipments for export for financial purposes, there is 
no copper to speak of moving into domestic consump- 


tion. The independents again reduced prices on 


Wednesday, and there seemed to be plenty of the 
metal to be had on the basis of 12%c for electrolytic. 
It is thought, moreover, that the large selling agencies 
are meeting the new figure. A report from Boston 
says that a leading holder of lake copper has made 
some» fair-sized sales at 12%c. During the three 
weeks ending Oct. 12 there was shipped through New 
York to foreign countries 32,226,954 pounds of cop- 
per. One-third of this, or about 10,416,385 pounds, 
were shipped by the United Metals Selling (Co., 
Phelps, Dodge & Co. shipped 8,000,000 pounds, and 
the American Metal Co. 7,604,380 pounds. L. Vogel- 
stein & Co. sent a little over 2,150,000 pounds. The 
bulk of the metal went to Rotterdam and Havre. The 
Metal Exchange on Wednesday made another reduc- 
tion of %e all around, to 12%@12M%c for lake, 
11%@12%c for electrolytic and 11%@t2c for cast- 
ing copper. 
Extreme fluctuations for this year: 
Highest. Lowest 


Electrolytic copper, spot.............. 25% 12 
Lake Gappel, POC. Fo a Seid Peas 25% 1298 
Casting copper, spOt.....,....06...%. 24% 


IRON BARS. 
There has been a good business in progress during 
the past week in iron bars, and the market has as 





Pric, 
















































tit 


tic 
art 
Z0 
alk 


i 
i 
on 


abo 


C 
ing 
buyi 
tion 
cons! 
mant 
alrea 
ently 
The | 
a wa 
depen 
things 
bined 
tion. 


time. 


Lake § 
Norther: 
Norther 
Norther 
Souther: 
Souther 
Southerr 
Southerr 
Southern 
Southern 
Southern 
Southern 


No 2 F 
Grey For 
Bessemer 


Basic 


No I Fo 
No, I So 
No. 2 Fo 
No 2 So 
Grey Fx rg 

1908 de 


No - Fou 


‘Ogers, 
Lit 

Pig iro: 
are | 





tly 
TS 
od 


1p- 
on 
the 
tic. 
cies 
ton 
ade 
iree 
New 
cop- 
nds, 
Co., 
and 
ygel- 
The 
The 
luce 
lake, 


cast- 





«med a more active appearance, While there are no 
large orders in sight, the trade is under an insistent 
oressure for small lots, which bids fair to continue 
‘or some time. Prices are firmly held at 1.76@1.81c 
‘idewater. In Pittsburg there is a good shipment, 
and prices are firm at 1.60@1.65¢c. 


COKE. 


Business in both foundry and furnace coke con- 
tinues of good proportions. Foundry coke is pretty 
well cleaned up in the producing districts, and quota- 
tions cannot be shaded. Some good-sized inquiries 
are reported in the market for furnace coke, and a 
good business is being put through. Prices remain 
about on the basis of $3.25@3.50 for good grades of 
72-hour Connellsville foundry, while furnace is about 
on the basis of $2.30@2.50 for prompt shipment, and 
about $2.20@2.30 for nearby delivery. 





PIG IRON. 


Consumers are asking quick delivery and are buy- 
ing wholly for immediate consumption in both present 
buying and upon older contracts, evidently consump- 
tion is fairly up to normal conditions. There has been 
considerable shopping and waiting by all grades of 
manufacturing melters and these inquiries are 
already beginning to result in some business. Appar- 
ently pig is not wanted except for quick*consumption. 
The iron attitude may be characterized at present as 
a waiting game on the one hand and spirit of in- 
dependence and apparent lack of desire to force 
things on the other, which may evenuate in a com- 
bined effort to get in supplies for nearby consump- 
tion. Pig iron is a peculiar market just at the present 


time. 
CHICAGO MARKET. 
Lake Sepehe ces o5 os vc ce clScwccccseees $26.50(@27.00 
Norther: Gn Choe o's <i dn 0's c vesencsace 23.00@23.50 
Northege -ERRMIIIEG, 1s os oo coms vodeentssces 22.50@23.00 
Northesm FMI BOO. $e eos ce ccc nvecicccsccs 22.00@22.50 
Southern : FRI PEO. © Bassas dcnckscsceccccess 22.85@23.35 
Soutliesel Pas We! Meee vec decsedcovers sees 22.35@22.85 
Southerss TI GEOL, BoswcGe cess as cccccevcnc’s 21.85@22.35 
Southern Foundry No. 4..........-..e-cee+e+++ 21.35@21.85 
Southeg: Meeen divx onnecopdbUWeccdcedncee 22.85@23.35 
Southern “We@.) SSG obo Si... sone ceeeccvccseces SRSRRES 
Souther Apa nc bvcnedorctbcccovletsecss 20.85@21.35 
Sowtgeay ana) GileW'nul ss ce eerces < tctecscess 20.35@20.85 
_ PITTSBURG MARKET. 
No. 2: Fd ba witness op Pv ede Wc 00 w050 dna des $20.65@20.90 
Grey Pom rien ohn nee Meee te ta Ce awe vee 20.00 
Bessemseiy, su hmaiies il aleinas VaGNinwan's +» dicemease ess 22.90 
Basic . cca eek cree ioe e cob eves et etedsss.s GUaies 
BIRMINGHAM MARKET 
ee ae 
No. 1 Sqm eos ea cesesass 19.00@19.5° 
No. 2 WR ay po 5c Pio rien nS JUD Saainsts 18.00@18.50 
No. 2 Qe 8 re ein. Fee. Chet aes 18.00@18.50 
(wey Wiebe Sate ates Cece ees 16.00@16.50 
1908 delivery— 
No. 2 Foundry Pe Oar eee eSeweesserevereesrepere 17.00 


Rogers, Brown & Co., Cincinnati, will say in their weekly 


report: Little that is new or different from a week ago in 
the pig iron market can be remarked at the present time 
ht P . . ° : 4 
Prices are being well maintained in spite of such efforts as 
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are being made by those interested in a decline. One feature, 
and perhaps the leading one in the maintenance of prices and 
which is honestly the reason for upholding figures now and 
for several months to come, is the increase of costs in con- 
nection with every branch of pig iron manufacture. As a 
result, pig iron makers are very conservative in considering 
pig iron for next year, as this same conservatism and in- 
fluence of high price maintains for everything which goes 
into iron—ore, coke, limestone and labor. The present high 
cost is assured. The ore used is contracted for and the price 
of it has been settled. There is no chance for furnacemen 
to save money on this supply. All mining costs are higher 
than before and labor is scarce and high priced in all districts. 
Altogether the lot of the furnacemen, taken from the cost 
side of the ledger, is one to cause considerable anxiety and 
every effort to prevent financial loss. It will be seen that 
there is everything operating against a decline of prices from 
their standpoint. 

Current production and consumption are both progressing 
at high pressure, evidence of this being demand for prompt 
movement of iron and use of this immediately on arrival. 
Furnace yards are practically bare and consumers throughout 
the middle west are running with closer stocks than in years. 
There is beginning to be considerable interest, merely, how- 
ever, as a matter of information,.in outlook for next year. 
Increased inquiry for immediate delivery is the most prom- 
inent feature and some of the largest consumers are buying 
small lots of iron for immediate rush shipment, which seems 
to be an evidence that the end of low priced contracts on 
which they have been running for several months, is in sight. 
These lots are to tide them along until it becomes necessary 
to cover for an extended period ahead. 

There is still a large difference in published prices at 
many points, ranging from 50c to $1.50 a ton, but prices 
quoted cannot be taken as a guide to the market as trade is 
slight and each case is so particularly considered with refer- 
ence to ability of the furnace to supply the iron that the range 
of prices in published quotations is more of an evidence of 
satisfactorily filled order books than it is of anything else. 

Car supply at various points is just as bad as ever, inter- 
fering greatly with prompt movement of all material. 

Coke continues strong and in good demand. Quite lively 
business is being done and the better brands are at a premium. 
Car supply is cutting a big figure in the coke fields, as well 
as lack of adequate labor. Production is considerably off in 
consequence. 


Matthew Addy & Co., Cincinnati, will say in their weekly 
report: On old orders there is continual complaint that 
shipments are not being made fast enough, and from the 
South comes an account of a growing shortage of cars. For 
example, one furnace company that made 600 tons of iron 
on Monday was furnished only four empty cars in which to 
ship. That is, with consumers clamoring for the iron only 
100 tons were sent to them and 500 tons had to be piled on 
the ground because there were no cars in which to load it. 
This is an extreme case, but it illustrates the difficulties the 
furnaces are experiencing. 

Collections are still slow but perhaps not as slow as they 
were a month ago. In this respect there is some encourage- 
ment. 

As for actual new business, there is not much to say. 
Very little iron is being bought, but there is a much better 
inquiry, and at the present time the trade is figuring on sev- 
eral thousand ton lots. The real strength of the market is 
shown by the way in which prices have been sustained even 
after four months with practically no purchasing. Of course 
the abnormal prices paid during the famine for spot iron are 
no longer ruling, but the current quotations are on the basis 
on which the great bulk of the iron was sold last fall and 
early in the year for shipment over the year. The fancy 
spot iron prices were never really the average of the market, 
and it is this average price which is now being asked. So 
it is entirely fair to say that up to the present the market 
has held its own. 
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BEATERS. 
| Carpet. per do 
No. 10 Coppered Spring Wire. 0 pe 
No. 12 Spring Wire.......... 110 
a. 96 Prevents :.#s-ecass... 1 10 
Egg. Per doz. 
No. 50 Imp. Dover ......... $0 75 
No. 102 “ “ tinned 85 
No. 150 “ * Bett... 1 40 
No. 10 Heavy hotel tinned.. 210 
No. 13 si -- 38 
No. 15 = mn Pee. 8 
No. 18 ? , Peracs 460 
BELLOWS. 
Blacksmiths’... tebe cs. .O% 
Hand 
Ne Se ees per doz. $8 50 
te 10 50 
Moulders’ 
Oe err er yt 12 50 
BELLS 
Call. 
3-inch Nickeled Rotary Bell, 
Bronzed base...... per doz. $5 0¢ 
Cow. . 
High Grade..........'.. .0% 
Kentucky........-:. 658 10% 
Door. Per doz 
New Departure Automatic... $6 00 
Rotary. 
3 -in. Old Copper Bell........ 400 
3 -in. Old Copper Bell, fancy.. 6 00 
3 -in. Nickeled Steel Bell... .. 4 50 
34-in. Nickeled Steel Bell... .. 50 
Hand. 
Hand Bells, canoes . 40&5%, 
White Metal.. [evaeuwsc. % 
Nickel Plated... Se 
DE. cxtnk. 6 telde bea lews « 40& 334% 
Biiver Chimie. ....ciscccecc.. BH% 
Miscellaneous. 


Church and School, steel alloy. .50% 
Farm. tbs..... 40 8 75 100 
Each........-$1.25 1.60 2.35 2.8 


BEVELS, TEE 


Migaley’s. s, rosewood handle, new 
eae 


METALS. COPPER. ANCHORS 
FIRST QUALITY BRIGHT Cepper sheet, 100 Ibs. over, base. . .24c Expansion pigs rone aa pag 10% | 
PLATES. TIN PIGS AND BARS. Trenton, 70 to 80 Ibs... 9c per Ib 
Ic 14x20 Pot aa Banca, pigs, per fb...........-+- 44 c | Trenton, 81 to 150 tbs...... 9tc per tb 
IX 1 ehh SOIL FS 8 8 25 Straights, pigs, per tb............444¢ ASBESTOS 
Ixx na ES a 9 49 | Straights in bars, per tb........:.47 ¢ . 
Bee yee oe ee Board and Paper......-........25% 
IXXX 16x90...... 22-2 ees 10 65 LEAD. 
 éoveee  uteueee 11 80 
Ie 20x28 14 80| American Pig te] AUGURS. 
IX 20x28................16 50| Bar SEES ROE Sg pre Pe Meee The gi nay i . -10% 
SOME PMR. 5 oo 5.craalidl 9 op] Wentonel (Waite) baaads Ga lene Irwin's... - 408:10% 
7. ky SPEER SSeS 21 35| than 100 tb lots), per tb........ .8he Carpenter's Nut.. . -10% 
eee Gree errs 23 75 | Sheet. Hollow. 
Pull coils......... per 100 tbs. $9 00 pooney! te $30.00... o> 
COKE PLATES Cut coils... - Per 100 ths. 9 50) ot Mi. Peots sco veucnsn st 
‘0 
Cokes, 180 Ibs....... IC 20x28 $ 8 50 Digwell, &inch....... per doz. 12 50 
Cokes, 200 Ibs....... IC 20x28 9 00 ; 
Iwan’s Post Hole and Well.. 40% 
Cokes, 216 Ibs....... IC 20x28 9 50 Vv . . 4 6 25 
Cokes, 270 Ibs...... IX 20x28 11 25 aughan’s, 4 to 9-in., per dos. 
Rafting. 
Snell’s..... . -0&5% 
as HARDWARE ; 3 
Ship. 
Lake Sup. Charcoal. . . .$26 00@$26 50 
North’n Fdy., No. 1.... 26 00@ 26 50 sag ayers mae “wees pare 
North’n Fdy., No.2.... 25° 50@ 26 00 ? 
North’n Fdy., No. 3.... 25 00@ 25 50 
Northern Scotch Fdy... 26 00@ 26 50 Dondinnd ADZES Brad AWLS. 
: ‘ar : . 
re Strong Softeners, Plumbs 40% No. 3 Handled....... per doz. $0 40 
eS he et as bkity 26 30 SPREE EEO PP Cae ORES A x 
Obie Stroam’ Softeners No. 1050 Handled..... 80 
No. 2 satastead x 25 go | Coopers’. Shouldered, assorted, 1 to 4, 
ae + an .d 4218 8S 288 2s. on’ ae * pat calinal Seen 20d $1 20 
Southern Fdy., No. 1... 23 40@ 25 40 Barton i: isaa Sis Sie 01st 0 Cee ee 20% . per gro 
Southern Fdy., No. 2... 22 90@ 24 90 SS prea ame ees ae 15% Psa asst’d, lto4... 85 
Southern Fdy., No. 3... 22 40@ 24 40) pa jtroad eo $ 
Southern Fdy., No. 4... 21 9@ 2390/5, 4. ox Common............ a 95 
Southern No. 1 Soft... . .23 40@ 25 40 << yea ea ne ie Oe oe o| Patent............-. 90 | 
Southern No. 2 Soft.. _ 22 90@ 24 90! Ship. Peg. 
Southern Gray Forge... . 21 40@ 23 40) piumbs 40%,| Shouldered.......... " 1 20 
Southern Mottled... ... 20 90@ 22 90 RR ar aS Sore 124% Se peas vor a 60 | 
lie eek Wee: OM a es tates oe Ricken oy ” | Coneteh 
ii ioe. | 
3 Phe afay- ge RP gine 255 < ge AMMUNITION. No 1 handled. “480 
b oe , No. 15, socket handled per doz. 1 25 
2 to 10% Silicon....... 31 40@ 33 40 Capt, Percussion—per 1,000. No. 7 Stanley........ 1 80 | 
t Ala. and Geo. Car Wheel 28 40@ 28 90 .L Waterproof, 1-10s......... Me Sewing. | 
Malleable Bessemer.... 25 50@ 26 50); G D..... 2. ce eee eee eee eens 35c | 
} Standard Bessemer..... 25 50@ 26 50 Musket . -60c — x hee mats eae ies 00 | 
; Basic, Pittsburg........ 22 85 Aer Merial 
; Cartridges. ' AXES 
. . BLACK STEEL SHEETS. Winchester Rim Fire Ctgs.... .50&33% Boy's Handled. jr" s iron handle.. eee 25% 
Bos os. 11-12.......... per 100 Ibs. $2 60| Winchester Cent. Fire, Pistol Lippincott, 3 tb.......per doz. $6 00} BINDING, OILCLOTH. 
Nos. 13-14.......... per 100 Ibs..2 65| and Rifle................ 25&3% | Falls City........... OE eee Cae 80% 
a ty oa oe, ere sachs per oe 270| Winchester Cent. Fire, Mili- Broad. Brass 70& 10% 
432 + ae aaa er 100 Ibs. 2 751 _, tary and Sporting Ctgs.....15&8% | Plumbs, West, Pat.......... 33}% Brass plated.. 73&5% 
ae 8 Seiten pe ~f- Winchester Blank Ctgs., 22 cal. $1 25 “wn Can. Pat.. 40% 
: No 27 coeeeesees per - ~e 2 85 M35 pape Blank Ctgs., 32 cal., - Firemen’s (handled) BITS. 
; No RRR ange per 100 1 2 90 Spe Pines tops ee be «6 aca GUel oid dsho ene ces per doz $1, 5 Auger. 
; #4 as «per bs. 300) Winchester BB Caps, Rnd.ball 1 50 Plumbs, Miners’ (handled) “ 6 4 Extra Double Spur...... . . .70&10% 
GALVANIZED Winchester BB Caps, Conical Single Bitted (handled) | Ford’s Car and Machine... 408 107% 
ball peceeceseeseow roses soerece 19 Gladiator . 8to4 tbs, per doz $11 00 Triumph... Ry 
i Nos. 10-11.......... per 100 Ibs. $3 15| Winchester Cent. Fire, Mili- | FlintEdge “ 9 95| Ford's Ship... wees  40&10% 
Nos. 12-14......'.... per 100 Ibs. 3 25 tary and Sporting Ctgs.....15&8% | Sandard.. “ “ “ 9 26| Isele.........ciscivees-. 50% 
Nos. 15-16.......... per 100 Ibs. 3 25 | R ll Jenni s. _ 258& 10% 
: Elec Chopper, Forest Clipper 10 50 ussell Jenning’ og ‘ 
Nos. 17-21.......... per 100 Ibs. 3 50 | Primers. | Perk opper, - we tee] Clark's Expansive... et 
et it oP per 100 lbs. 365; Berdan Primers............. $1 00) Cr ey “ 700| Steer’s Small list, $22.00 pt 
Nos. 25-26.......... per 100 Ibs. 385| Winchester Primers............20% | .~70™™. : " “ Large “* $26.00 2 
Single Bitted (without handles) . 
, Ree per 100 Ibs 4 05 a | 4 u andies Irwin Car ...... : “ 8% 
Wei: TB. <j twice per 100 lbs. 4 25 | Shells. yuet Baas. 8 to 4 tbs. per doz. . = Ford’s Ship Auger pattern 
New Rival Empty Paper Pe EE ae ee ai 
eT ee eee tac: Gala Med peeee.-...,; 25%| Standard... * ESS UD ecanto~ iosndabetide ses 408107 
pose sapere 5 -per 100 lbs $490! New Rival Empty Paper Electric Chopper" ; 8 25 Petites 
29 ..per 100 Ibs. 5 00 Shells, 16 gauge............. %, | Perfect..... 4 4 7 75) - - 
0. 27 ; ..per 100 Ibs. 5 10 Repeater Empty..... 20% | Crown..... 6 25; No. 18 heeler’ ee hag $1 25 
Shee RX RES per 100Ibs. 5 20| Jeader Smokeless. 25% | Double Bitted (without handles). | No. 20 re ihe 
SMOOTH STEEL. Winchester Repeater . Loaded | Gladiator... 3to4lbs. per doz. 11 50) mca" Bags er head. z, ° 
Pa we Shells. . oF .410&5% | Flint Edge. 28 9 75 | + ee ras os 
Weod saan ia oe ag i : Winchester Leader.. " 40-10810% Perfect..... 7 “* 11 00 | _, Fist. -. daieias Sa ; 95 
" 2 No. 25-26 oo New Rival Loaded Shells. .334&11% | The above prices on axes of 3 to 4 Ibs. | Mayhew’s Flat....... © = 
t “1 deseas are the base prices. teeta é 
” i ig Moe sees 3 20 Pe ae. » Rar iy apart acer“ i tk EE > 
“ “ “un s—per 1,000. : - 
+ sisi aaah 7 Winchester Gua Wads......... 15% ¢ to athe. advance ie. | _New Jennings............ MEW 
PATENT PLANISHED SHEET | | 4 to 5} the. advance 7bc. | Gimlet. 
IRON. Powder. Each. | BAGS, PAPER WAIL. J Standard Double Cut.......... .60% 
Patent Planished Sheet Iron DuPont's Sporting, —- Ege “° » Pounds......... 10 16 Somes Pattern......per doz. $0 P- 
conte en cognes egs.. Per 1,000........ $2.50 3.75 4. 4 5. > erman...........-- % po 
Wea deh tree A” $10.20,"B" $920) PBINE ¢~— dom + | + ila n . 
PATENT PLANISHED SHEET | Dupont’s Sm’k’less.50-tb. drum 22 45) BALANCES, SPRING. a pa 80 
STEEL. 25-tb. kegs 11 30 rary’s. 40% | Countersink......... 1 
Dickey Planished Sheet Steel...... 8hc ¥; " 12}-tb.kegs. 5 80 Pelouze.. : 207% | eeamer 
% . 6}-Ib. kegs. 2 97 BARS. CROW. om 5 
SOLDER. “ ? . Jenning’s Square..... 2 #0 
XXX Guaranteed } & }...per Ib. 25}c arccre tas: '| Pinch or Wedge Point..per ewt. $3 75| Standard Square... Cs ° 
Commercial 4 & 4........ per Ib. 25 ¢ | Shot. wana BASKETS. German Octagon... * ” 
Daas Fas 8 sinc Sehe y ckbe 244c | Drop shot, sizes smaller than otnes. | Screw Driver. 
B, 25-tb. bags, per bag...... 195} Small Willow........per doz. #7 00 No.7 Commor....... |“ 0 
antic ncn ZINC. = Drop shot, B and larger sizes, Sener ee ee ns ad No. 1 Triumph....... , 1 25 
‘as case, per cwt. 25-tb. bags, per bag....... 7 oe rge wae it .,- SS) No. 2 " i 
300 Ib. Casks........... perewt. 950 Buck Shot, 25-tb. bags, per bag 2 20 | Galvanized Iron. 4 bu. 1 bu. 1} bu.| No. 340 Sheparua sOn ™ . 
Chilled Shot, 25-tb. bags, 220) Per doz........%#75 650 800, No.1 Smith’....... ? - 
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LACKING, STOVE. (See Polish). BUCKETS. Cable Coil Chai 
BLAU +n. 
BLADES, SAW. Pump, Rubber. ae ts : ts # |Cast, =, TACK. 45@60e 
. Wychoff............ per gro. $4 75| Per 100 Ibs.$10.80 $8.00 $7.00 $6.20) emit SS 
stat wan i & I}-i in.. see. on — ee eS “ 475 Inch...... ve ; t ; Sold ste wood hdle ta ey 
k Spring... PRE eo A ee ee v 7 50; Per 100 Ibs.$6.00 90 as os 
vr, .. ventana 15%| Victor.............. “ 9 95! Inch... oe oy ari “a incoseecseovrees ba 
WW Se ee each, $1 50 tab Cae oe eae - ‘= Per 100 Ibs........85.55 $5.55 $5.65 CLEANERS. 
Hack Cable Log Chai — 
isstOM’S.coesccececcsecees 25&5% | Well g mn. I ¢ ee 
Disston’s... 0 ell. wan’s Adjustable............ . 58 
Flexible....++e+seees+eee08 33$&5% | Galv'd Qts...... 10 12 14 ee 25c per 100 tb. on Cable Iwan’s Stationary.......... ‘aan 
Star..0<esnieeew ae 20&5% | Per doz - $2.90 $3.25 $3.40) —, Tie Chains Pot. 
‘ Wood Wooden, top ear, plain, per doz. 4 00 : . Wire.. , ..per doz. $0 55 
) Jackson’S..+++++-+<+s per doz. $2 25 “swivel, “ — -5 10 American, 2 toggle.. - -50&5% | Side-W alk. ’ 
; Disston’s—No. 6, 16, 26 & 045.. 4 25 = toggle and snap. -50&5% Deeel....s.... ...per doz. $3 25 
) Triumph.>.>seevpanseeeheat 3 50 BUCKS, SAW. open and closed Nagata «6685 % 
3 Forest CRGGUP. +sdek tes cease 3 00| Folding............... per doz. $2 10) 0 Choi ring........... .50&5% or . 
: : ins. CLEAVERS 
5 BLOCKS. BURRS, RIVETING. American, new list.......... ..33}% | Famély. 
5 Snatch. 0n10 ‘lCopper Burrs only..............20%| German................ 50&10&5% | Griffin, Inch ae 7 8 
0 Wooden.....++eseeeeeeres 70 | Tinners’ Iron Burrs ouly...... .65&5% | Niagara, new list .............40%| Per doz... ..$5.50 $5.75 $6.25 
0 Steel. ...-0s 0 abonbershle pibieh-e 50% Brown's, a ere Royal...... ..per doz. 2 25 
0 oe a 10% | Cost I BUTTS. Picture Chass. Butchers. 
0 Iron Strapped... -...+eeneeeres 0 Se are 70&5%.| Light Brass, 3 ft d Beattys, Kitchen ............. 407%; 
0 Com. Steel......sseeeeees e+ ++ - O% Wrought Brass (New List)........ 20% ao 3S 0 
BOARDS. + treed Steel, Bright. Pump Chain a CLEVISES 
. Sows...» .-sndch Geen gate ene 0% rought{Steel, Japanned. Galvanized, per 100 Ibs....... .$5 50 © cable ................... Shem. 
0 ; ; Re EEE Sdbs cncwenccnd 70% 
Wash. “— Chain. CLIPPER 
: 4 1 5. 
" Gisbe, pone -+++++per doz. * 2 CALIPERS. RETA Aetimens <0 0c ves en a 5 Sekekee soe. $1.90@4.75 
0 oe ie OGEEE. «ss +0 + « % 3 gg | Double..........0. 2. eee ees 65&5% | Special Steel Loading Chain 
mere 7 sea ee be 4 35| Inside and Outside........... 65&5% | Inch.......... i Sa ts CLIPS. 
Crystal pabb ee ss 59s “ RE it 7 FM: Se LoS AR ye 70% | Per l00lbs..... $16.00 $13.50 $12.50 Axle.... eee e eee - - O5&5% 
50 Brass WA 6k ie n8 ds = 450 : Streicher Chains Damper. 
men = ree . . = CALKS gs-in. $8.50; 4-in. $7.75 per 100 Ibs. EEE Oe per doz. 65c 
name ae P atndss Boot. Tie-Out Chains. ES a oe a - 38c 
BOBS, PLUMB. (Lufkin R. Co.'s), per M...... $3.75) Brown's................ 70859 ame. 17 
oe Carpenters’. Toe. Trace Chains. . 
No. 2 is@ilics cise ss per doz. $0 65) Shoenberger.............pertb 5c| Western Standard. E - CLOTH 
oy Ne. * “seekemeee se 1 30 eS Se aoe adil wawee “ & |, ea per§pair 30c a a 
= No. @,-" Sateasacns “ 180) American................ “ Te| @— 82..--...... -) oo Zo 
A 8-3 “ B.&A %, 
No. & lenfligsh ces ~s S  BONE WORN Ss .-.--020200-. Me :  Daseae ss thi? aes he 8 Se le ns 
14 Ne. 4. “ituleee ee “ 3 40 “Cane. gabe : = Hardware Wire—full rolls (100 ft.) 
00 No. 113, brass plated.. “ 110 Po? © pbbbiead , * 42c 2 to 8 mesh, black, per 100 sq. 
No. N30, nickel plat’d. “ 1 30| Cheese Factory. 7 —10-1... 2222! — Lon B.. ..- 05 oes oecses ners o 50 
00 No.N3l, ‘ 1 85| Ontario Pattern. 7 —10-0.. Gc | 9tol2 mesh, black, per 100 sq. 
00 Gallotis...... 20 30 40 Add 2c per pair for vere ft. 2 
50 BOLTS. Each.... . $4.25 $5.00 $6.25 Add 2c " for Twist Link. 2 to 3 incl _Galv. —in full roll... 4 50 
00 Carriage, Machine, etc. Milk. Wagon Stay Chains. 4 and 5 % 4 75 
Carriage, #x6 and sizes smaller Holstein. Inch.. ged: <a ts i 6 and 8. ; 4 
1% and shorter....... 2 2290%| Noss........ 900 901 302 | Per 100lbs.......$6.50 $6.00 $5.50 _‘ 2n5.-- 
q Carriage, sizes larger ‘and long- Gals. ....... v 8 10 «parse =~ ted 100 sa. f 1 25 
r% er than §x6.........-+. 50-108&5% | Per doz... $26.00 $27.00 $29.00) CHALK, CARPENTERS’. ae 
1% Machine, §x4 add sizes smaller | Chicago Pattern. , ie per gro. 7Sc COCKS AND FAUCETS. 
1% and shorter. . ‘ . - 0% | Sas és cee 105 108 110 | Req, “ 65c C » : ser 
Machine, sizes larger and long- } Per doz..... $20.00 $22.50 $24.90 Whi ogame tee . ss Comprenion I lain Bibbs... 00% 
ie or that Be 0% | Iowa Pattern. ite. as Se eee) ee 55c Lever Bibb Cocks.. 00% 
b a} Common White School Compression Hose Bibbs . .50—10&5% 
i A 
100 Hievate’.... .sspasee> vane 50-10&57% | Vos 408 410 | Craw “ Tele : y, 
L. ay aca: eae 00810, | — rb 5 obabe * se. wo rayon...... Saal & Ss ee Faucets aa list). — A 
, %, i s iat - acKing COcKS (new list) A 
sig Scdamwes tats o oes at ewe ies” . 7 CHARCOAL. Compression Lock C’ks(new list) 70% 
cocesee Se seetneccecres : et © RPS ARTES ME PR Be >» ¢ re ras ? _ > 
Wegen Bene. 70°. | a wnae m+ so n bag per bag 90c Andrew's Brass Faucets 70% 
a Mortis. Deor. P es ‘ : \iiiimeriaiaens Angle Plug Faucets, per doz... .$0 85 
5% 0 Burn Pattern CHECKS, DOOR. N © ? i i 
5%, Gem, iron. ‘ 60% — | Blount... ; brig? 334% Milk Can Faucets, per doz. .$2.60-4.20 
A vdeo s OOM Stas oo: ee #7 | Petroleum Fauce 75% 
Gem, bronze plated. dene es  I% Gals... my wt 8 10 | Sargent’s......... i es eat atte a tl 15% 
0% "Coe 0%, | Price... $2.40 $2.65 CHIMNEY TOPS COLLARS, STOVE PIPE 
mi @ Wrought.. at ee aees sc had CAN OPENERS. | Iwan’ s Volcano 50% | Plain yn gro $1.90 $2.40 $350 
a /0 D. — bronzed......-......50% | See Openers. . CHISELS. Japanned Tin “ 3.00 3.00 4.25 
ush. Sox. Lacquered Brass“ 3.00 5 d 
Wrought :6i.% «attites << -50&10% | CAPS, GUN. Inches... . Saco ae 12 14 rere : eT es 
10% Spring . | See Ammunition. Round per doz....$2.10 $2.25 $2.75 COMBS, CURRY. 

(a4 rought. PeeNne Salas sake as | | Flat = ... 2.85 3.60 4.20 Nos... 000 11 15 39 89 1 
of Wrought, heave. ‘““""*""""| CARPET STRETCHERS. Cold. Per - 
0% Seams .) See Stretchers. Good quality, § in. and $ 37 -60 1.90 90 1 15 .80 
50° pe es hy ae 50& 10% CARRIERS. larger....... :. pert 12c ~sq . 299 320 390 532 620 1400 
10% SOugR..«.ckp sc aeeaw ss c-seumas Hay. Smaller size per r dos.. De: $1.05 = on - " 

50% BORERS. | Diamond, Regular.. -each, $3 85 Socket, Framing and Firmer. - 5 1 1.20 5 1.0 
25% Angular. Diamond, Sling. . hig? 650. Barton’s..... . — 20% COMPASSES 
25% Miller's Falls........per doz. $13 00 | Myers’ Imperial ........ * 3 85 | Tanged, Firmer. Carpenters’... 60—10—10% 
45% Bung ‘3 | Myers’ Clover Leaf...... “ 400 With handles....... 30&5% Pencil—Faber'’s........per doz. $1.00 
Oz. | Cie 
10% Enterprise Mfg. Co's No 1... $14 00|_ - CARTRIDGES. rppers, See Cutters, Meat COPPER—See Metals. 
10% "* eh» @ 50 See Ammunition. CHUCKS, DRILL. : . 
Goodell’s, for Goodell’s Screw Ss : COPPERS. 
05, —— BOXES | CASTERS. Drivers... .per doz. $6 25 i“ tb 35c 
~ 73 — NO. gs. ss eeeee I 2 | Standard—Ball Bearing.. oo Yankee, for Yankee Screw 1} tb 33c 60 2 I a 36c 
5 a Joz...........83.50 5.50 17. to] hee S SA abn 9-45) . .O&5% Drivers..... Ay ee .. 500 3 thand larger.......... “ 38 
: ad Common Plate ; 
W Ne < T CORD. 
" : rw Lonaiie ns ce a ieee |. st oe €08:10% |. 4: pent W CHURNS Picture 
3 re eee eg Coane rss. | lame new hem 
: BRACES. Philadelphia Plate, new list... 10% Each... .. $3.90 $4.00 $4.85 Baltic Braided Flax. -per Ib 
, ae —  ~ -. i. 60%, Belle, Barrel. ‘ — Silver Lake. white. 7-22 in. 
&10% ened ro. 50&10&10@50&10&15% | Payson’s.......... 15&10% Common Dash, Gal. 4 5 Si]ver Lake, white, 8-32 in. 
ray's Genuine — eerie 60% Per doz. . $7.75 a 50 = so Keystone..........8-32in. ‘“ 2c 
60% Nos. 66 to 146.. ; 50% CATCHERS, GRASS. Union, Gal. 5 ja 
bd “ No. 0108... ae Zac "1183.65 $3 60 $4 5 CORKSCREWS. 
$0 4 “ gene re 2 75) Carroll's, No. C.. .per doz. $4 25 Al : Humason & Beckley...........33)% 
e . by ~pgeen s, CLAMPS. Wal 931 OF 
90 Ne. Qe. 3. oc. 2 85) N ' : 3 | Adjustable. iti tae 334% : 
: BRACKETS. Per doz... ||... .$8.60 $8.75 $6.25; Martin’s.......... 0% Ww emen'e Reortes. lorm.. bee : 
; Hay-Rack. a =e 4 5 6 Carpenters’ . mn a : 
Wenzelmann’s No.1, per doz. $9 00| Per doz... _.9$6.75 $9.50 $10.00| Steel Bar......... oe 28% COTTERS, SPRING ; 
2 90 a ae ad | Hose. All sizes—new list - 0% 30% rT 
me Shelf CHAIN AND CHAINS. | Sherman's, brass, }-in., per doz.. 42c COUPLINGS, HOSE. 
75 Cast Iron, bronzed... ... .50-10&5% | Breast Chains. | Double, brass, }-in., 6: 90c - 
oe n Wrought Steel........ 70&10% | Doubleslack. . -doz. pairs, = 75 | Saw Filers. + rag ted ney sagt 
0 sriffin Folding........... 70% hat a Snaps. Z 3 3 281 ease oy yo "ar 0% “atta , 
0 eei*ititi«é het oe | ee Ge 66 6 Ss 0 8 Ste A . > 7 ‘ Be 
as BROILERS. nog, |p Without Slide... "8 S| mb tetanees wh Sete rs, Pateagtas aks 23 Suameeae 
‘ No. Cwron.Seiftmeesine Gide, + eee | Bright Ox Chains. Wentworth’s, No. 1, $6.00; No. 3 CRADLES, GRAIN. 
basting, 80doa .. $2 7 #-in. $7.25; j-in. $5.45 per 100 Ibs $7.50. Morgan's Grapevine... . per doz.$22 75 
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CRA YONS—See Chalk. 


CROW BARS. 
inch or Wedge Point......«per ib i@§c 
CUTTERS. 
Glass. 
Red Devil., . Ae 
Smith & Hemenway Co. - 50% 
Woodward... ....0% 
Meat. 
Enterprise, Nos. 5, 10, 12, 22, 
nt et aE ee 25% 
No. 202, list, $1.50 ea...... . .40&74% 
Pipe. 
Stanwoods.No 1 
BO A eis 's tone $0.85 $1.58 $4.00 
Slaw and Crout. 
3-knife Crout........ per doz. $9 75 
1-knife Slaw.......... - 1 65 
2-knife Slaw......... ~ 2 25 
Was. pneseet . 7 7 
DAMPERS, STOVE PIPE 
NOE ana bin Kod eases sua eu 50% 
PN Balu line ieeiicuscvecpen 45% 
ND Ss iceve nice micadntawes 45% 
DIES AND STOCKS 
Es Psicncise ia edbadesne 40% 
King’s, Little Giant............ 334% 
DIGGERS 
Post Hole 
eb giaiscs ve suse per doz. $9 25 
SE di sk Swiss er PY 9 00 
I a ookd cokcen 1% 7 50 
SE ee Aes ° 10 25 
Iwan’s Split Handle. . = 7 50 
Iwan’s Perfection... — 9 00 
Iwan’s Hercules pattern “ 10 00 
PRRs v0 dus 50. dave 7, 17 00 


See also Augers—Post Hole. 
Dividers, Wing............. .65&10% 
DOOR CHECKS—See Door. 
DOORS, SCREEN. 

7 in. 4-panel, painted... per doz. : 93 
1} in. 4-panel, painted.. ° 9 50 
14 in. 3-panel, natural pine, 


DR 6 dicckbat ase ¥ 12 40 
DOOR HANGERS—See Hangers. 
DRILLS. 
pe ee ee ee Pee 60&10% 
Blacksmith's Twist...........+++ lo 

Breast. 
a each, $2 25 
Millers Falls............ 7 2 10 
Hand. 
Goodell’s Automatic. 
Nos..... 01 


03 3 20 
Perdoz.. $7.75 $12 50 $12.50 $11.00 
Goodell's Single Gear. per doz. 15 75 


Millers’ Falls “* “s 12 75 
“* Double “ 4 15 25 
Reciprocating. 
ee per doz. 16 50 
Bit Stock. 

Standard List . . 0&5% @00% @10 
DRIVERS, SCREW. 
RR Sa soy at Der 65&10% 
Lock Ferrule............+.+..-- 0% 
FOL TRE OLE e 40&10% 
Champion Pattern.. oS-a'e von 
ot s Interchangeable. Mad eteaaeuie 30% 

Dttha.6. 64 bb's os seus Case “apn 

Reed's s Lightning.. 
Goodell’s Spiral........ "50, 10, ‘tame 
Yankee Ratchet ............... 50% 
. nt phehis. iwc 50&10% 


Smith & Hemenway Co........ 
EAVES TROUGH, GALVANIZED. 


Territory. L. C. L. 
Oe re 70&30% 
Gia cauc <o de vcs yamennien 80% 
GR neindccccceweoube 70&30% 
Wi cdccdowedoehacpas 70&30% 
RPE Fee 75&74% 


Terms, 2% for cash. Factory ship- 
ments generally delivered. 
See also conductor pipe and elbows. 


EGG BEATERS—See Beaters. 
ELBOWS.’ 
Adjustable Stove. 
TI, cin. 6. a9 00s 5 6 7 
Smooth, per doz.. .80.75 $0.85 $1.20 
Plan’d, 1.80 2.00 2.65 
Corrugated Conductor 
DRI vim. 5 oe Vale doe sic 75&10% 
Corrugated Stove 
Inches... . 5 6 7 
Smooth, per doz. "$0. 85 $1.00 $1.50 
Pol’d, - 1.4 1.656 2.25 
Plan'd, ps 2.15 2.65 3.40 
Four-Piece Stove 
ROR: 6.0 <:40-0-08 5 6 7 
Smooth, per doz 














EMERY CLOTH—See Cloth. 
EMERY TURKISH. Wood Boxes. | Cave seer. 
Sine . . el. pkgs, 4 kegs, kegs Diamond...:.......- per gro. $5 50; Nansen..........-......., 60& 10% 
i ©0 v0 150, per fb. @c fe de | | Praser’s.........-2++s0e000s 950 | Matchless................. 70&10% 
“wife Se = Be) Sc | Hub Lightning.............. 525 Sees AS. oo 2 sr 9tecnnes.. .00% 
ENAMEL. IRON WOME bo os ov eds) 6508 6 75 orld’s Best................. 50% 
. Wood Pails Wagner's Adjustable. .......70&i0%, 
Nubian, }-pt. cans...... per doz. 165| Frazer's, 15 tb. 80c; 25 tb. $1.30 each WOPUMOUIO, 5 os sinsigdsdecee... 60% 
PRONE 5. 55s 5 Ss 63s ve Whee 1 25 — ee 15 th. 55c; 25 tb. | Conductor P. 
eac DD iiiens sacectiaghdess . 10% 
EXTRACTORS, PIG. Tin Cans. puetiiatie ae 
: Chamellene Graphite. sereee 7% 
See Forceps, Pig. 1 th. per gross... ........00. $0 59 | Zave Trough. 
EYES. 3 tb. per gross............+- 25 00 | nae tte eeeeeeees per gre. $2 35 
5 tb. per gross............+: Rs ee 8 8 PRES ER thse... 20% 
Bright Wire Screw—See Goods, B. W. TT ee ee 333% 
Drifting Pick...........4+. 60, 10&5% GRIDDLES | Parlor Door. 
—= and— soase% SMP. 5 0'ine cceeWi ged sone 0) ye Pee per set, $: 75 
Bese es acs tcccsvevoewe lo Ives’ Improved...... 2 0 
EEN ES Peer sr ea 10% ‘ GRINDSTONES. | Lane's Standard..... o 3 50 
Family. | Lane’s N Model “ 2 
Inches............ 7 s. 8) e's New Model... 3 10 
FASTENERS, STORM SASH say sed "g8.25 9.00 10.5¢| LeRoy Noiseless..... “ 40 
pe cert | ie per dos.-$0.08| Loose. | Richards’.....0-.02.00-. 40-108:59, 
Sensible.............. eS. PF amo ete bia $20 00@$21 00 ae 
ounted. ’ 
FAUCETS—See Cocks. Ball Bearing........ 1 2 3 : - 
’ Sak. $3 15 3.08 2.85 reg tide toe ge ence +s 410% 
FILES AND RASPS, eatinns Bearing .. 3 ith Staples—See Staples. 
BNR 6 i00s0d picks ss beens ous Each.. +e $3. 00 2. 0 2.65 | HATCHETS. 
Keamey & Post....+.+. +++. 758107, ot ‘WADs ‘ ORE REED 50-10857% 
FLUE STOPPERS—See Stoppers. Pen Cast Claw.......per doz. $1 20%1 45 
FORCEPS, PIG. wie ree | stare nay lig nedetag 
RE. 5, «ccs s. 5 200 per doz. $4 75| Common............ per doz. $0 19 | Plumbs................55-- 33}&5% 
Whisson’s Imp........ oe ae een ‘ = at seeele 
FORKS. Patent, plain top.. * 47 i lie . 
These goods are sold net this year. mae leather top... 8 
Barley. f Common............ " 22 HAY RACK BRACKETS. 
Steel New List.............@6810%| Patent.............. +3 52 | Wenzleman’s No. 1.....per doz. $9 00 
Wood, 4+tines, per doz........ $5 00 Wenzl 's No. 2 a 9 00 
Coal, Coke, Cottonseed.........+.. 30% HALTERS. pe eRe 
Hay RONG. 6 00. Svctons per doz. $1 10 
2-tine .«..00% | Sisal Rope............ . 1 85 HINGES. 
Ps pin shvibeais «feo 085% | Web.... 22.0... 00-05: “300! pring. 
4 oe teen eee ee eeeeeeeees 60&10% | Leather, rope tie.. ety > 8 50 | Clark's Gravity . per doz. sets, 95c 
NG deca cbc ded cota % | Leather, leather tie..... 11 58) ‘Parker's. 65% 
Scoop.. Co reerereeersessesevet’s 30% HAMMERS, HANDLED. Shepherd’ s s Noiseless, tee Wood 
Header. Blacksmiths’ Hand TRS pats per doz $1 05 
3tine beedédcdoo cov éetudep ete 60&5% Plambs......... ie ite | 60&5% 
Ek Siento sins 5 ow SHOP 085% | en oincers’. Gate. 
Manure mbs .60&5% | Clark's. i 2 3 
BNE Joon tsinwehe seo viveaseds 60% | Farriers’. Hgs & Ltch. . doz. $2.50 2.90 4.00 
Ore... Se, ee Oe ee 40&10% | Hinges only... “ 1.90 2.20 
Spading Machinists’ Latches only . Tay 70.75 
Plumbs ,----00&5% | Knuckle........ per doz prs. $6 00 
FRAMES ue. ne KT4% Mi ideeet “ sets 675 
Hack Saw umbDs. stereceereresseves ‘0 Superior Epp ee “ prs. 9 50 
Union revo per doz. $5.75| Quaker City......... per dos. @ i | Spring. 
enning’s adj........ * 750; w di le eee Ne re See's « 20% 
Sap 62 c8 6.55055 * ¢@iao” SRT Pais ins hgia-ta>s a2 2585% 
NESE peter 40&124% | Columbia Dbl. Acting... .40&10&57 
FREEZERS, ICE CREAM MS oF oR) Le oS bate beet bee e vibe sesey sc: 25% 
Arctic COM oc vescvvcsccess per doz. $0 75| Ideal Detachable per gro. $11 
Ors... ie 2 3 4 6 | Tack. SG nantes Se hie aes oF > 0 
Each. . .$1.10 1.0 1.50 1.80 2.99} All Iron............. per doz. $0 35| New Idea........... per gro. $8 00 
on nay welicgedl 10 12 15 | Pol’dIron, Hickoryhdl. “ 5@| Oxford.. veveeee es 20% 
Bach......... $2.95 3.90 4.50 5.29 Magnetinsevreect 1 Sl weromght Iron 
White Mountain. Per doz.. ..$0.70 * 1.08 SRT TED. Si La Woe CO hied 0c cc 0cee 
20 qt., New Platform....each, $19 10 Magasine.. ......... per doz. 4 75 | Griffin 
he ee 23 6 Light Strap Hinges........... .00% 
q pson Power, 43 50 HAMMERS, HEAVY. Heavy Strap Hinges "5% 
we © 58 25 | Heavy Hammers and Sledges. Light T Hinges............-.. 55% 
GAUGES TS han vate v abcess 5&5% | Heavy T Hinges.............- 45% 
. 5 tbs and WOON cs cb estas 75-10&5% | Extra Heavy T Hinges........ 60% 
Butt and Rabbet. Masons’. Screw Hook and S 
Cream Pail. Single and Double Face...... 715&5% | crew s100R @ trap. F 
; 6 to 12 in.. - Per 100 ths. $3 75 
Fairmont............per doz. $3 75 HANDLES 14 to 20 in. 3 65 
Marking, Mortise, etc.......... Auger. . 22 to 36 in, <a : “0 
aes ce tesa reacor re Soe 508&10% Common Assorted....per doz. $0 38 dug 
Wire Peck’s Adjustable....  “ 2 10 | Screw Hook and Eye _ 
soe aP Ives’ Adjustable. .... perset, 1 35 * ERAS Oud per 100 tbs. $6 7 
Disston's......+.++++++++++++-25% WME GA. Gcodass d¥eC cscs de pew 3 get : Soe = - 4 
Chisel. a. Se ee 97 
GIMLETS. Hickory, Tanged wthkey ong Assorted, | 
Desens. ...-- j sh sseeveets 35@40% | ~ S3c: Large, HORS 
‘ Hick . Socket TWirmen Assorted, | 
GLASS, WINDOW. 27c; Large, 30c per doz. i, I ses adbeeGits a<ecs 70& 10% 
Applewood, Tanged, Firmer, As- | Grub. 
ante *pegartie ce hae co sigue rs ted, 29c; Large, 38¢ per doz. WM iccccccduec videses.--- 70% 
OUDIC..ccsecccsesecesssces e Applewood, Socket, Firmer, As- Seed. lt Be per dos. $5 00 
GLASSES, LEVEL. SORTER 220 60250565 per doz $0 24/ Ladies’ and Boys’............-75% 
con oy Rete cr ees pee Mortar.......ccesssceesss: 75& 10% 
J 2, OR pirerr 0 , - 02) 
=. File, assorted, 13c; Large, 16c per doz. | oe haa ad "158&15% 
Bulk. Hammer. | ee 
B Amber, perlb.12¢/ Adze Eye........... per doz. $0 48, HOLLOW WARE—See War 
2. Seer rie 7 5c] Blacksmiths’......... ‘* 4c@70c 
H. S. pe eee MRC] Mastdnicts’.......... “ 45¢@70c | HOOKS. 
Liquid. FRE eee . 40 | And Eyes , 
Army & Navy 40% | Hay and Manure Fork BE MB soas vc ds ad.cadiesesdes *50& 107% 
Page’s— eS EPP eee OR OS RP as Cee 655 10% 
List “A” stent e ee eeeeeennee <3. 5 Be ee per doz. $0 75 | Awning..........+--.- per gro. $1 00 
List “B"......- +0 seers eee ©| Vamished........... 80 | Belt. = 
List “C".........000- 25% | Screw Driver | Brown’s..........+.ses00+: mete 
“ | U ,65&9 
GOODS ——" Sie we access e Phong Se op RS 0 
eS a se we ae Shoot na Spade... 
























































Elasti 


Heron, 
Crane 
Falcon 
Eagle 
Condor 
High Te 
COTTY 
High Gr 
Special 
Leader 


Boss. 
Nos 
Per doz 


NOS... 


Per gro 
Mei 
Per gro. 
Nos 

Per doz. 


B a 
Per gro. 
C lark’ s 


Per doz “ 
4VOS 


P 


er doz 


See Metals. - 


Curling 
xX. 8 


Y 


Z 
ev 


wel 


1perial, . 


Pinking 
Plane 

Wood Be 
Sad enc’ 
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“yere ts: 
Single Duc 
kN 
souble Duck ] 
Locomotia Jé 
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Oliver, 
Nos, 
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02. 
Inch... scscses 6 § 08 8 5 TH 
Per dom. 1.38 is se NOG. 2+ Feo sees see 1 we Bei SRG, STOVE. | 2 
Humason ec "s.. - ~ f TICKS 6 coe cee A 
“en, Gonds, Beight We) | Mons att ee | niea 
nil . Miiciss.. ; NES. ‘ 
* h. Each. -- 1 3 | Boring. Wi See Sets. NAIL SETS. 
Common Axe Handle.perdoz. $700; =  « $0.85 1.20 2.90 ithout With N 
hain. KETTLES Mites Augers Augers G ETTING, POULTRY. 
Ee we 4 * ae Sniaht.. --perdoz, 300 44 | re beforeweaving......, Void 
aa a .$7.60-8.10 9.75 11.50 12.60 —e Dei piri Leather Riveting. 260 «4408 Sn — ng after weaving....... Void 
lothes Leones. pper...... flint > @) J 65& 
Japanned ......«.- per doz 22c@24c a adele eas per Ib., 27c me ~esemedi .per doz. $9 00| _ NIPPERS. 5% 
{quae ae r: shot one 8 <o2S and 65%! Ha y oomste Sh RR, 2 09 | End Cutting. 
Caivanined:esceee "cai AMADOR oot tta casos ene neee res lh uaa, “ 9. g9| + Stubb’s Pattern. Inches shy 
Cast Iron . . per gro. 72c@$1 50 | Beet T, KNIVES. a. Pome rt Ae et 3 00) | oom oye 4 25 
Gem Witte .sseccasewse opping. iy tape ene ¥ 7 20) ee Diagonal C tt 
ondudet... | Le | Clyde, 9-in. Scimiter Blade, doz.$3 W Wis am | Swedish Side..... wang, 75% 
Malleable . . . . 50&10% @50&10&5%, California... aint SD - . Leg : per doz. 54 00 i Drop Forge & Tool Co... “ou 
) Wrought . . - 40810% @50% Cooper's Hoop... a on oT Diet icsaecae . * 54 00 oof Te 
aun ly mem Vere pe aecinnsay le aie dt” 26 Helller’s........6.-. 62+.» MO&10% 
Common, unpolished, per doz. $1 35 See .+++.-Per doz, $1 75 ce.fobChicaso “ 2450, © B.--------.. - MOBAD% 
A Common, polished... “ 1 80 Disston’s.......... * es See Bo: MAIL BOXES. NOZZLES a 
“Cut Basy” sis. stece “ : 75 Ses covas ce. “ 2 75 wae M ; | Hose. 
Gate. oo ee ; = Carpenters’ .  mceniee Genuine Gem....... per doz. $3 96 
, ‘ ss Goods, Bright Wire. ne Fibre Head, Small....per doz. $5 08 stones Pabeiindak vidas 3 50 
° Te MERE a aS “ Medium. ee eee. fee tae OS e908 Fee 3 60 
Common. Nos 2 3 Adjustable. 70% “ “ 5 75 
ecoee 1 ee ee La oa ad NUTS, H 
Per dO’... .++000s $1.80 1.0 1.70| > Darton’ Carpenters. vee um Round Hickory eS 70 ‘Square Blank. OT PRESSED 
Yo German....ss<seesss per doz. 1 75 Folding Handle.. oe ‘25& 4 ~, Lignumvite. ee 25 ; i : 
‘5 Little Giant......... “ 275 Hay. : 5% Square Hickory. = a “ 4 00 ip 9}c o 6$c bie st. t 
20 Hammock. American, Sickle Edge. . . doz. $10 50 “  Lignumvite 2 - 25 | Square Tapped. Se de 
Np With plate.......... per. doz. 50 Canton, Sickle Edge..... “ 8 Tinners’. “3 4 50 = ; } ; 
%, P WwW = SCIOW 0 stow 5 aed ote eesscecess _« 8 . Applewood sadhntaee's “ _ For a 10}c 8c ne éhe él. 6c 
Lombrequtty €¢ DGS ee eer Stee... - 9 Hickory Ske a 
Pict oo on 50% @508:10% | Laan c:impv'd Serrated . “10 09 ickory Sheet Iron...“ 1 50 | OILERS 
ee and Manure......... .708&124% Li 062g Holt’s Genuine. 6 50 MATS Chase Pattern ane. 
ates Wetowanh'etnnik sees 6 00 god . ef Brass and Caper. GS ox 
(See Goods, iii wise 085% Hedge. oint.. 8 50 Setees Die... 50, 10&5% a. “Since go 
00 Seat Spring . per Ib. je} Challenge... fn Plexible..........38% |" Cannon. x 
0 HOOPS, TU Disston’s............ per dos. 0! No.3 ape 55% 
tai 3 B. Pett oot. 3 75 N . everareeenees per gro ° os | ** per dee. $2 00O@$2 25 
astic... per case of 2doz.... $150} Com e- ; ae a 3 50 Machine. 
noe. 6 eo mon, Single... ... i e 0. 1 Asbestos Toasters, or Common. wort 
, GARDEN. mmon, Double. “ wire-covered Stove Mat Copper Pl 58 
bese 50 with h a Ss, | ated ‘Steel. = 
- Coupled, ae 4Blade..... “ 130| No.2 Asbestes .....per doz. 119} Malleable Iron.. ang 
5% Heron, 3 ply-#” guar. press 55 “4 tk P. treeter, 6-Blade..... . 2 00 ring.. bestos Toasters, with Japanned... x =.= 8 1085 % 
Conti - c | Putty. perdoz. 6 ¢ “aah haga ‘Owe 
105 Piece = sr oy os “ 8ic| Common.......per doz. $0 60@1 Plumbs "MATTOCKS. Box. OPENERS. 
; Eagle “ “ pe 120 “ Pn Pn a so erate th os 1 0@1 . Extra "dl -+ +»  65810% Inches 10 1 
Condor “ “ “ S c | Scraping. Bee ed oes <ol> a Fl pees Rs * Rene 2 14 
. “ 150 ** vd at. -«Pp d » 
3 High Test “ong -_ Beech Handle........... 75@1 09 | Iron, Ibs wa Rous. 5.328 398 
4.00 COTTON COV. RUBBER HOSE. 8 ten a 5 25@6 00 Seg hey _ a, 7 P* ,'S, 3 Can. 2.25 2.75 
: ‘ wes 2 
ae  Grade-4” -guar. press. 400 ts. 114 |D KNOBS Wood face, Ibs....... 10 12 14 | Daimenice ceeees per doz $1 30 
pecial 308 * 20r. Per doz..... $5.00 | Never Slip....... 
$6 00 Leder ee a %ic | Mineral..... PC OR 5. Sweeny 5.50 6.00 | Crate 
- “ ‘ " : . | vy. 
; % Bi nusetidie The Porcelain eee Se na Lake Super’r & Oregon Pat. 75&10% | a ios “se 
ie. ns a . 90 MEASURES. iMiedin 7 gets 
20% Per dos... $2.00 2.00 1.75 80 | Common Lon ADDERS Galvanised, per doz. $25 3°00 3.8% Economy....... per dos. 11 69 
85% NOS... ++. +0 L PP P K Per ft : Japanned » per dos. 83.25 3.09 3.95 Family. . “ 46 
&5% Per gro... ..$5.40 6.00 6.00 10.8012 tee seeeeeeeeeepeeenees 9c @l4c ~ 1% 3.6 3. PADLOCKS 2 
5% Nei.si:cs oan <ooall 2000 3 ; Per ft... , MICA. S She ' 
1 Per gro... .....-. 88.80 oS i atelier lic | First Quality............... Se 75&5% 
N 9.00 24.58 Seco: ... MB is pion 0 
2% Pag age 0 5 6 68 serene, per ft.. NAc nd Quality....... 5% Eureke a inaall 
$8 00 er doz......$2.15 2. iommon, wit MILLS, a ale » LOKo% 
20% a pee = 1.6 Sietieie é,, . Shelf add 10e. Le | Enterprise. . COFFEE. 25%, 60&57% 
co Keystone... se... esses eee ee | Parker. save des ; PAILS 
Cage +++22 tes aneeeen ee. $i4 40 riumph, en a ee "@-125825% | ‘ pre : 
’ RR ota gE Dageete erties 40-12 ; ~¢ » Without gz > 
aay Aa? 63 200 9 | Bull's Eye Police RNS. ian anes 424% 20-at swignout qouse, per doz. 2 50 
00% Nee eee ee ee 3 -in. Flash Light... .per d See Boxes. ‘G3 oe 3 50 
650 Pei’ ae eae 2f-in. Regular et! MOPS 10-qt., Gal 
_ 65% er doz...... $0.85 .50 3 -in. 099.6 ee 490 | Erie.. . Pay valvanized, per 100... .$13 
55% Nos 1.25 1.25 Regular... “ per doz. $3 12-qt., -4 00 
* ESOL Per die A AB p | Tubular. 49 5 50 | Handled Cotton. s. $315) leq, ° +.» 14 50 
ih er doz......$3.00 $4.88 $2.50 Buhl . Pounds..... 3 rs 2 ’ - 17 3 
IRON : --...-met prices.} Perd J qat.,IC Tin.. 
See Metals. —First Sal a # LEADERS: CATTLE. r othe 00 2. 35 2.65 3.26 oo dt oe 10 25 
, . es RS, LAWN > — ee 
P ‘ HH Curlin TRONS. Per doz........... 90 se 2.71 Ball- Bearing. 5 aa ye. 12, 78 
x LEATHER, LACE 3.75 | Inches....... “4 16 EE gp 959% nay, OSS 16 00 
3 40 ycuteteseegenes per doz. $0 40| Cut..... S alan » LACE, a ae $6.25 . 6.75 . , 8.09 >!ock + ; ad 
z.. ea 7 sa Sides Sy iéieve << daehe 334% —— pei d, qts. I 16 30 
a el pig . ie * mches...... “ea 
s. $6 75 pimperial..020000201 85 , berry ssecenes per sq. ft. 27| Each....... ‘as Py § Ss SS — li 75 5.25 
ie heap esc oitae “ 1 00 ATHERS, PUMP. eer. >. .... 5 2.55 2.70, Galvanized. 
9 75 Plane 7@ | Valve and Plunger.. ws (oS) simile 50, 10&10% | Perdoz...... qts. P 10 12 14 
Wood Bench LIFTERS. | _—«Inches Wood * —— oe 
Sad seseeaceaeess we -20&5% | Stove Cover. . Pantie ma, 5 16 18 2 Cable, 2-Hoop 
Charcoal, Coppered prgch.....---.68.00 9.78 4.09 4.5] Cable,  Hoop...... par gos. OS 
708:10% Comennee lee ase per doz.$11 00| Ideal wseeee.. per gro. 1 75@3 65| A phia. | Cedar, 3:-Hoop...- a 1 90 
Common, polished, per 100%. 4 68] Alaska, Coppere y U Styles, except A & E, 00 Standard, :> 
= Common, 1, hicleel plated, 5 | Alaska, Coppered “* : = Style A. , pm Standard, 2 Hoop. sa: 1 60 
..- VP ese P, n ' oop “ 
v2, $5 00 paundry, Nodes: ee 7s oo -:" io High | Wheel. . . 60, ret = aad 
75% Lau ndr y. No.3. * 5 75 ~ om. rexels...... 40% | Dripping... PANS 
75810% s oa 8, ee eee Ee) Pee eT 80% EOP 3 iitns cee: Net Price ry tly -G0&5% 
624% No. nied per set 93 | Chalk LINES NAILS. Common . 7 
"758&15% No 50 re “ 90 - OOS Bee Acme . . - 75&10% 
: Ne ¥ ae . 10 eeted ta in 20-ft. hanks. hae, aii . 50 .— hart oar 0% 
are No. - 2 Bless & Drake “ = Gross. . .$1. so 200 2 35 2 50 3 } "ae ating iat , 
Tailor." ” “ 99 Twisted i in 50-ft. ball. 00 OO" ee sree ee Per do 3 2 3 4 
Tailors’ on eb sebwabee perth. 5h] ROSse esse eee 2 4 eit $2 40 Fa arene “ 4 5.75 6.50 7.50 
Tue. ep ae “ | Por GOR sone “she 30 4 Cement Coated.............. 2 3 Savory, No. 200 4.50 5.50 6.00 
ae Oe Single Duck N Braided in 20-ft. hanks. Bie Ale |HorseShoe. 888 7 = 
10% uck Nest.....per doz $5 25|) pean. : APER. 
5, $1 00 Double Duck Nest . mene fas $5 25 Per TE asa 2 3 Is 5:0 aw tig pine . .55&5% | Building. 
nen wn each... 2 a3| Mansons’, ir ‘eh | aie Sie the a yy ops Ac. 6% | 7 e. per 100 ths 
5 , <=. 4xnDCCS eece in ie RCE MM. ....., so ncSeqewsade %| Tarred r 1 
a alates <2 ee wie) ea gt 
7 5% logon WS... cccesdebbaeec’es RRA AT * PRR tee 5 N ’ 7 1 65 
seo. 0%) Bie Jats per dor. 99.95] Stein co meee! ie Mihalka 8 
a ft. Sisal.. 2... ..: . eae Leaf....... per tb., net, 10} Sand and Emery. =a 55 
aaa | NRE | ee | - low list, 50% 
Sift. Besided Cotiaa. “comcalganteabaas 2S 
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4 10} in., doe. SUES sshansty vores > +t rKeere St  aenedest<:.o... « 
ar apr Davis Inelissencter 200222 Lae | CYelone, eopper...-° Back Bs 
one ocienaie Daley. - +200: “ —~ 
Adee Bye ora nee Drive Well Points........... . .758&5% mayo leh _ Jackson's. Br 
an SRR em PUN uichers® he 
mee Sot + haem por acrid Conductors’ ar "Sees! 
a Wr't Steel, str’t or bent, per doz. $0 55 —- : Peary rsvempeep neste. . a 
DR iste ap bis coagnspeae te -Wr't Steel, wood hand'ls 9 oe per doz $2 25 | Circular. 
PINCERS Nickel Plated, coil hand’ls “ 0 opr tee Sp iti h a per tb Disston’s ee ee ee & 
Carpenters’, cast steel POKES, ANIMAL. enc gi cco a B81 
Inches...... 6 Cracker Jack, wr’t steel, per doz. $4 50 per doz 60c@70c | Compass. 
Per doz pre? we tithe eS Ce ee 72c Common....... per doz $1 35 p 
EIS ae aes POLISH. Disston's £ % 
Mass vs vcceebbneesatecain Metal. eesti “os Soe scareumtm i 
Pride of the Bar............ $1 60 | 1" Bladders. Diss ms 
ce PINS. Putz Cream, Strictly pure...... per 100 tbs. 2 35 _ » -caeiale hue: idiot 7% 
lethes. ERwin ane me Bis Dehorning 
Q mmon..... per box of 5gro $0 52 Derdes <...... $0.80 1.10 1.65 RAIL. GRE SEE per doz. $5 75 
i ea eH 2 ” ae Barn Door. Hack. 
fe Per doz. .$2. 5 4.50 7.50 12.50 Matchless, I-in.............+- Disston’s..............+... 25° ! 
Fluted, 15-i White Silk,’half pints, per doz, $2 00 | Matchless, lj-in......... ES REAL a 30% | 
u aca. per doz. $0 White Silk 6-0. cans. per dor, 100 | Storm King...........c..... #e|Hand and Rip. = 
Fait hi, “ .per doz. 100| Storm King.................. Hand and Rip. 
: 1 Wondershine, Sléding Door. . s 
PP ER ED i ren at re en % 
1 a sean 1-6 + Painted steel abn imnlo-sjek per ft. Disston’s No. 7............... hg Hie 
jnn Pat $0.70 1.35 2.25 3.00 Bronzed wrought iron. . . per ft. Disston’s Nos. 8, D8, 12, 76,112, 
Cond ‘eorge William Hoffman D100, and 120 Troi 
Sondaee. U.S. Metal Polish Paste, 3.05 RAKES. sme gece aod Wo 
SS Ore sor Sateen gem dec A Pe Waaseciesesesecrceess. % 
ee os $b. boxes.......... per doz 1 20 |G ea eye coi hs entire aoe t erie Se "© Goo 
= ag gers Mixtisess< 2 25 iis bai Our a, ~ a eS “ bn 
— a eee ee ie elit isle ford bwWavse bees seo uunees eS ee 450 P 
bee Shae Sh. Aad - is Steel, bDow.........----+0+0-- 70% | Keyhole—Disston's............. Bu 
Lead. vam. Barkeepers' aie ihe eee * Bu 
ee ode) S 2 usted aarngne st os per doz 175 - Sterling ............. Cal 
gphitt Cllseseeseeeeceees ae coe per gr 18 00| pum -Wood. #1 BVO 0 lone Man. esse se io BOR Cat 
oe  .... est Gan.) Sees | esac eee feees- doz. Panel Dr 
Acme—Inches.... 5 ye hepa - am... ese Automatic. eine rt | INES. ei ctak-es ob o-0'% ie 2% Dra 
Smooth, per jt... 8ic SP ees “ "'S5c @$1 75 Lawn Queen ch Disston’s No. 7....-...........30% Hes 
Planished, 32c Imperial... . per gro 5 Jumbo, 36 teeth...... a Disston’s No. D100. ; "25%, Per 
Peerless—Smooth, Tic Steue. eee gro ..... Peis eeeeeeeess % Star 
ae sls sana uid 1 Black Eagle, 1-tb. cans, pr gr, $15 00 RASPS—See Files os in Shee p- 
hy sc ne RAZORS + oe + Call pana hed i "o Inch 
wikia —Rethes. 8 i con. ail memenpren’-* erarcteesére s+ 25% Reg. 
7 hari ge re Tn od pr it. Baste, pee. cons....perdes.  % | Med Dowll........s00......0ve08 af in fa ke per doz. $4 50 Tina. 
8 in Smooth T’s.. Fo pone ggeel ala Pa : = WEOE DUNNE wescdeueriactabeend Clover Leaf.......... . 6 SHI 
te 6 in. Planished Tapers aa « REG —— 
Yale Patent Lock Pipe— Stowe. Stel Range Glow... * 1 3 | List Deemer Keil aL Per'e 
Battle os ae: 7 Black Jack, bib. cans. “ 9 25 | Nickel Plated a - 669% SAW TOOLS—See Tools. Per se 
Can’ t Slip -Z 11 Dixon's Card. of Iron. 5 15 Elect eoceeereosoonseeee 663% AW SHI 
A ess i 11 Nickel Plate......... 450) \Govperecees Brass, Brenze or — 
Vob Rus. Fin... u Ries doe PS 8 ee te pte a piaiens, +» «per doz. $1 2 Union. .. 
ae Planish 21 Round or Square, I-qt. per doz. $1 05 RINGS » painted..... 170 
Sefrano, Gal a 16 nme B-qt.....2.00s 1 15 | 2M SCALES. Expansio 
e up, add per joint ware, 2-qt........... Pee 0 er 2h in. 7 
of grooved, le; riveted, Ie. Crating |4-at.....-.....-...... ie tere $i 38 $1 75| pen, Conductor 
de-up pipe extra. es Impreved Self. ON a so 63 gts rte s 3 <9F% 0& 16% SHO! 
Wrought Tron Gas Pipe. TS, FIRE. copper, pr doz 2 00 Platform. SHC 
4@L-in., black Petoew dientunt. (SEN DAE ee pyaar: SY, og each, $3.85 | Steel, per doz.......... ~ Ep a eee 50%, ~, SHO 
$@hin., black........ * 60,1085% | Clayton & Lambert's,each,$4 75@6 25 | Nickel plated.......... 1 35 . f om 
iin. to ry mete “ 70%, | Gate City...........-0.. each, 6 25 | and Ringers—Hog. tae SCOOPS No 2 W 
bei 1%in., black... “ TRS S05 Us wad win Vee each,$6 75@8 50| Blair's Rings....... § per doz. $0 58 | Grain. re 182. 
He in galvanized... ¥ POWDER. s Ringers... Z “ }-bi. “Hercules”... ... wor dos. 13 70 Ames’ ne 
1 tape " iegeoree ik ciceiiiialien sert s Rings....... ” 1-bu. “Hercules” “15 0 Neverb 
‘ in., galvan'd  “ : | Brown's Ring Oe leche 
St soibee, eee PRESSES, FRUIT AND JELLY. | Champion Ringes.... |“ SCRAPERS — 
PLANES sess Manufacturing Co..... 25% Hill’s Ringers... . . “ Box. : ackeve. 
- 9 ' » «= aa ©. ¢ OS 06 8 O28 of © 6.0 a | i ss hd i : . - 
Sargent Iron Bench............. per doz. $1 85 | = Ring, boxes op a re per doz. 4 0 be 
Stanley Iron Bench .......... Bye arisen rae slag en Makin, Cabinet. ’ ae s Pe 
PLANTERS. masunition . _Ringers...... “ Cast Steel .. per doz , Oc@75e ailroad, et 
Corn. PRUNERS. Wolverine Rings... . ee - Black Dia 
Monitor........... +: per doz Disston’s Pole......... per dos. 8 OlFut Jer. Cubic ft. 7 5 3 escent 
— Reecsere see Henry's Improved... .. ** 758&10% | ie. . tb Without run’s,ea. $4.00 3.75 3.8 a 
—— Pacebes semi Water’s Improved..... x Mikes: =. --. ‘< With runners, ea.. 4.25 4.00 3.75 Vatgcheail 
I aS Pee a PULLERS. | Split, round.......... H 
Challenge........... ae Cork. Split, square......... — i SCREWS. sama = 
m BBB ea p se vi sn sv NEESER LEONE each, $310 Ball, round.......... “ Bench. Snow. nts 
SO ea ae cn OE Fe = 1 40 PO, GR 3:5.6:0% 1 W Per doz,. 
PLATES, TIN. Quick and Easy.. '“ 270 RIVETS "$3 50 4.00 4.7 Alaska Sigel. 
See Metals in Column 1. ail. and Burrs. Wood, white aaa .per doz. $3 50 Handle. . 
PLIERS. Giant. «oo. ---2 2s per doz. 10 50| Copper Belt.......... Hend-— Wood... revere 10% tong Handi 
Sinnte-ins.. © pasede attern........ * 6@)| Coppered Iron.......... cou 1085 % ai i ie Cr 80& 10% Cast I 
Seiedeies 2. $2.75 3.25, 4.15 5.15] een 9 00 Sa ae yeby sta €0810% De, 5 noc Cinviwhi ors 70& 10&5% meal 
Button’s P. ack—Giant.......... 40 Neb ek. ic a eis, ee 30 0 Lag or Conh—o8 sizes, _—— eee — 
Seehita, 4... 4s PULLEYS. Slotied Clinch parte Geel tne apenas Wrought Sta 
Per doz..... $2.26 2. 75 3.25. 4. "6 Awning—Jap'd. cece cess s 60% | Tubular Sa-Cumenahd P naiatal Steel. 
Clothes Line.................80&10% | Nos 1 and 2 assorted sizes, d oto 2 5 on 
et ee ee e RIVET SETS a SNAP, 
End and Diagonal Cutti ~~ ron Wheel, 6-in...... per doz. $1 75 | Wood. Cha ‘ 
aa: O......, 4 Wood Wheel, 6in. . 1 7 | Se Sets. F. H. Bright.............. .874&5% ; mang os 
str oy SOR Re a Wood Wheel, 6in., pase knot, wnat R H Blued..........:...---..88% Jedd'e Pee 
 spdomapgapagen SSE 1 Saregama | — aia ni 
; ice... ... per doz : tee A , 5-16 ett uh ates’. - OOM 
a veg aang eres 25 Serre IAG bane von OM t 5:16 in Com, in coils. on. lite R. H. Brass... “ 80% 
nl apg IRR © Cia abe ame taegcacc)  l-c alee gummetaaivae te ihe tf R. H. Nickel Plated........75-10% 
man... Common........... ‘per doz. $0 20 ; : SCYTHES. 
Lodi fad isd oas a vee sete see pas Common-Sense,2in.. “ 20 oe ess deg och Blot mas, Be Ve Be, grass........ per doz. $8 50 
TABON.. ccc cc cccsesvecvseses — Pattern, 2-in.. “ 20 are e, rates, per Ih... Clipper, @TASS...-e00-- 
Gas.—Inches.. 7 8 1 121 {Ideal..... “ 20 Pure Manila. Clover Leaf Dutchman. “ 8 © 
Per doz..... $3.00 3.50 aoe aa 5 Ist quality ecco wes ceeses per tb. 15}c Honest Dutchman ; ” 8 0 
Hardware Grade, rates a OE Eo eee ‘ 
. eee dc | Be Ve Be......... bese $0 








Steel {Serr rere. e 
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SHAVING SETS. 


Smith & Hemenway.........:.:.00% 
SETS. 
Round, common. ....per doz. $0 33 
Square, common, .... “ 2 
Octagon, commion....  “ 33 
No. 5, square.......- ” 75 
Cup point, knurled...  “ 15 
Rivet. 
Farmems’.....sse0%8 per doz. $1 20 
Tinners’..ccsceseeevees es - SORIO% 
~(Niken’s Pattern...... per doz. $3 50 
Common Lever...... = 1 20 
Disston’s Monarch.... . 6 50 
a Gat... ‘: 12 00 
ed ech tlle we Sina ry 1 05 
Mornil's s Old Style.... “ 5 00 
Morrill’s Pattern... . . 7 3 25 
Leach’s.ccceitose+s- - 80 
Nash’s Hand........ 23 315 
Nash’s X Cut.......: - 420 
Stillman’s Lever... .. ? 1 30 
Stillman’s X Cut... .. ? 2 50 


SHARPENERS, SKATE. 
Diamond...<sstseeees per doz $1 60 
Smith & Hemenway ............ 20% 

SHAVES, SPOKE 
lyon... suena wal per doz $1 10@1 8 
Wood . «ss sseau > 2 75@4 75 
Bailey's .... .sscssessce.. 0. SOR 
Govdles WeCUe se oess 6 <b ckle ion 15% 
SHEARS 
Pruning 
Buckeye, No. 1.. 
Buckeye, No. 2.. 
California Pat., Gin. 
Cailfornia Pat., 10-in.. 
Draw Cut, No. 3...... 
Draw Cut, No. 4...... 
Henry’s Pat. 0 01 1 


Oz 
64 
Reg. Grip........ $11.25 11.50 
Nar. Grip.,doz.... 11.00 11.25 
Tinners’—See Snips. 
SHEAVES, SLIDING DOOR. 


Per Whiwcciss $0.75 1.00 1.60 


SHELLS—See Ammunition. 
SHELLERS, CORN. 
per joc. $6 75 


SHOE POLISH—See Polish. 
SHOT—See Ammunition. 
sais SHOVELS AND SPADES. 
jen 2 ae ee per doz. & 4 
Discount, N% 


Neverbreak, hollow bek, bi re 75 


pre new list . 


National. . cs 14 75 

Buckeye. . ry ote 10 00 

Mohawk;... “ fone 9 00 
Drain. 

Iwan’s Perfection.............530% 
Railroad, etc. 

Black Diamond..... . per doz. $1 50 

Crescent......... ; 5 75 

Keystone 8 75 

Star.... 4 75 

VepGis «ans 2 9 50 

Hollow Back........ 475 

Ames, new list . . .... Discount, 12% 
Snow. 

Per @tliscae css: .. .$1.65@ $9.00 
Alaska Steel. 

D Handle..... . .per doz. =< 

Long Handle........ < 

SINKS. 

Cast Iron. 

Painted.. .50&10% 

Enameled, White. . .0&10% 
Wrought Steel. 


Painted, new list........ .40-10&5% 
SLEDGES—See Hammers. 
SNAPS, HARNESS. 


Champion.. ? Se 
German Pattern. . nen accas te 
Judd’s Pattern..............--. 50% 
D SNATHS. 
louble Ring, Bush.. doz. * 00 
Patent Loop, —_: Ket: 75 
Patent Loop, Grass.... “S 3 50 
SNIPS, “TINNERS’. 
SARA WE eisalh 6 DOERR 6 oho. 40 
Nations tee ete oo sc ec 40& 10% 


SOLDER—See Metals. 


Perici, SPRINGS, DOOR. 


Reliance. 




















VISES. 
Pheenix.. The 


. 0% 


Se Ne +» Sia SS AB heavy, $2 50 | Gi 
Star Sch. taenc ti act ale‘ Fe br ween = Fin cielad ei al % | Phoenix Oval ‘Slide, » 
er . t, , vy, p ters’ sates ca neen 90&10% 
Torrey’s... seseseees per doe. -€1 Double Pointed.................9% hee “sits 1:50 1% ots 
Warner's RABE ll  . . see per Ib. 2c Parker's Parallel........... . . 18&20% 
ison xeks cnt 75c $1 35 | Canvas Nails................ .76&5% — ee tetee sense ees oe 
Clout Nails.................75&109 SIker S$ VOMOIMNAWON.........- .-I079 
SQUARES a... SPIN MOGs. os nncsn 200. ooae 4085 % 
a! and Ivew men TAPES, MEASURING. Sees Weehaaies’........aee 2 
or gluing, 2.50 per. doz., net Asses’ Skin 408 10%, Williamson's Universal........ 60% 
er ee 0 

tire. a ae 20% Stove Hollow on 

Try and Bevel Peseet Sesther..........-....--20% yt  Radewes: 

Try and Miter Lufkin’s Steel. . 25% ain or Unground...... 51% 
a ere per doz. $5 75 | Lufkin's Metallic. . sea ae ee E ahaha 457% 
Winterbottom’s............... 70% TEE BEVELS—See Bevels. wreng \ Sealab 334% 

THERMOMETERS. Country Hollow Ware, per 100 tbs. $3 00 
SQUEEZERS, LEMON . White Enameled Ware. 
Tin Case.........per doz. 80c@$i 25 60& 19%, 

Common Wood........ per doz. $0 70| Wood Back...... “  $2.00@12 00 ‘ /o 

Porcelain Lined, Wood.. lu. a “ 12 00 — Ww rt. ‘a mans 

Boss, malleable iron.... “ 1 20 ind and furnd.......... /o 

Iron Frame, porc’n bowl “ 1 90 TIES. cece eee e « Mb&10% 

Iron Frame, glass bowl. ‘ 2 35 | Bale. Glue Pots, 

Little Giant, tin’d iron. “ 400| Single Loop................80&5% . .25% 

Drum, japanned. . as 360 All other kinds.......... . .10% E led . 9% 

Drum, nickel plated . f 4 50 | Cow—See “Chains.” Chasey Blossom and Chrysolite..50% 

STAPLES A oueee SAW. a WASH BOARDS—See Boards. 
lind. Disston’s Universal............. .40% WASHERS. 

ge Sala s'si"s. ozs per tb . ..9$@9ic Mintature. , | Standard O G. cast iron . . .per tb. 2¢e 

Butter Tub.. “ 9) 8 @8ic Smith & Hemenway...... .25% | Wrought iron in bulk, per tb: 

Fence—less than carload. TRAPS. In. 

Polished......... per 100 ths. $2 30 Fly. i. él. b. de i. de 94 d4c 
Galvanized & é 2 60 allon..... “per doz. $1 25) Wrought steel in 5-fb. iy ns 

Netting. Harper's... . , 1 35 

. 43c 

Galvanized........ 100 Ibs. 4 00 | Game. 
Wrought. “7 ee 40& 10% WwW ASHING ‘Mapsnané— 
Wrought Staples, Hasps and New Victor.. 70& 10% See vgs 
Staples, He-< Hooks and ole. WEDGES 
Staples, Hooks and Reddick’s Se, SN. os 0 oc ocic cen ee per doz. $0 30 
Staples...............80-10&10% | Mouse and Rat. ION isso spoon O0% per fb. 
Extra heavy.............. .75&10% Wood Choker ..per doz. holes $0 13} >%™----- 5.4 Sb 
STEELYARD. Tin Choker.....° “ “ 75 WEANERS 
Dicsmaane om Delusion............ per doz. 1 15| Calf. 
ee Marty Rat.......... 2 6 25| Fuller's, per doz... .. .$2 00 to $2 50 
STONES. y 
. Senet Tyler's Safety, per doz 185 to 24 

Axe. Marty Rat Imitation. 3 50 Carroll's, per doz...... 300to 3 75 
Hindostan ...... ...per tb 54@7 c Marty Mouse....... 300) Standard, per doz..... 300 
More Grit... .. A God 9jc | Marty Mouse Imitation 200! Hoosier, per doz..... 350to 40 
Washita ............ “1% ¢| Hold-em, wire rat.... 3 75 WEIGHTS. 

Emery........-.. . . 00% @N&5%, TROWELS. Hitching...... per fb. 2te 

Oil—Mounted. Brick. _ | Sash—f.o.b. Chicago....prton, 28 50 
Arkansas Hard.......per doz. $23 00 Clover Leaf... . 30% WHEEL BARROWS. 
Arkansas Soft........ 15 0 Brade’s....... ae Common Railroad per doz. $17 00 
Hindostan ..........per tb 64@63] Disston's yy Rai ings ue 

Heavy Railroad. . 24 0 

Ou—Unmounted. Rose’s...... 20% Panama Steel Tray. 39 00 
Arkansas Hard ......perth $2 05) Plasterers’ Klondike Steel Tray. 28 08 
Arkansas Soft....... 110| Clover Leaf 40% WHEELS. 

Lily White. . . 7 45 Disston's 25% | Corundum.... ane 
Queer oe “ 15| W.& McP 25% | Emery T5&5 
Sienchien “ pos ; Well. 4 
nit@............ S TRUCKS. aa 3's Ay 6.00 
Washita....... — 26 
Sythe a ...each, $2 75 WIRE. 

‘ Handy. . se 1 85 | Barbed Painted. Galv'd 
weeds ond......per gro st iweheeas ae 50& 10% _ per 100 ibs. e. 65 $2.95 
un Ooenelioas 7 50| No OS 2 om 30 
inte ‘i 450 Half Ironed $3.00 3.85 5.50 | Brass. 

La Moille ..... "11. ggg] Full Ironed....... 3.95 4.50 6.45) TP GS ois ice 

ee ae ae Bas 5 00 TUBS, WASH Broom—Tinned .. . 0&10&10&10% 

Red End. ss 3 75 | Standard, Wood. Ex. | Cable—Same price as Barbed Wire. 
ay ae 3 2 1 large Copper. 

STOPS, BENCH. Per doz... ..85.00 6.00 7.00 9.50] Incoils.............. 208105. 34.9 
Pees 6 566 os cicccn's per doz. $3 50 | Dowell. 1-tb. spools, 2 ee 
ES Sg eon " 475| Per doz...... 5.35 6.35 7.00 9.50 | Fence—Smooth. 

Cedar. Nos. 6 to 9, An’eal’d, at otal 3 | 
STOPPERS, FLUE. Per doz... . 6.10 7.10 7.90 10.80| Nos.6to9, Gaiva.. m 
IE, |g xmiskccc oaded per doz. $0 40 | Indurated Hair—New List.. . 0% 
SS oxncadercteecne “4 45 Per doz... 8.55 9.45 10.80 13.50 | Market. 
Gem, flat, painted... ... 4 85 | Galvanized. ‘ Bright, full bdles........ 70&5 

Gem, cor'd, decorated... . 70 0 Pee nse ] 2 3 Se ree ee x 

Kirch's.. ‘abet “ 90 er doz...........96.0 6.75 7.78 loppe u MB. oe ccnces 

Perfect...  -70@85 TWINE. a rg ne ne 

Skinner’ s Common Sense he 80 Per tb. Tinned, broken bdles. } 

STOVE PIPE—See Pipe. 3-ply Cotton Wrapping ......... 25c | Picture—In coils . . . . 90% @80&10% 

STOVE BOARDS—See Boards gf ‘* -. ++. 25e | | In 5-Ib. spools. -per fb... ,.26¢ 
STOVE POLISH—See Polish. Extra Wrapping...... .27¢ | Plain—Small lots. . ® ® 
STRAPS. Hvy. Wrapping . .. .25¢ | 0301 spools Sc per 100 higher. ; 
Scoop per doz prs., $1 85 Wrapping on tubes... .27c WRENCHES. 
ie * “90@70c = “cones. ....25c 

“SP rae Ce ‘ g ia aa “Qc | Acme Renteed....... od PPh 

thn STRETCHERS. ndia Hemp, }-Ib. balls 19¢ Always Ready....----. ee me 
Bullard’s. per doz. $3 90 * “ $$ “ . - 18c Coe’s Standard. . 40& 10&5 
Rxcelsiot.. 25 > —. doz. 7ic | Agricultural........ 5 
Malleabl ss 2-ply Jute, }-tb “ 14c | Ellis ne. 25% 

eable Iron. 70 | 3 ol tb 13c | Malleable “S’’... per Ib. 8c 
Perfection.. 6 39 |*Ply Jute, 4- | Malleabl "Bc 
Ki 450 Jute Wrapping, }-!b. balls... .. l4c is 1 ee Pig 
ai a aaah Jute Wool, 1-tb. balls... Sic | Seon Pipe......... 10% 

Wire. : oins BEMIS & CALL’S WRENCHES. 

> y oar s per doz. $6 00 “si 9 12 15 impsoved Stjenebte : ate Se 

. S. Elwood’s....... — IRS mprov justable S pipe . 
Little Giant......... 5 75| Soft..----. per tb 263 26 «25 =| Briggs’ Pattern nut..... 0% 
Safety... vee 10 00} Med..-.. 264 26 25 | Combination Bright.... 40% 
Star tale 6 25 Hard. Zz 26 26 ee Black...... 0&5% 
Canton Tackle Block. 9 50 Staging. if. ball ste $1......20}e | Stoel Handle mut 00 +- +--+ 

qrner’s ....... . -. a , 
SWIVELS. ‘ ; 7 t 27 = : % W RINGERS. 

ageing ts ees 2 No. 22, Guarantee....per doz, $32 50 
Malleable Iron.. ...-pertb. $0 70 spy “B in hanks ...... 18c | No. 110, Guarantee... . oii 32 50 
Wrought Steel.. per gro. 4530) 4“ “B” “ _ 18 | No. 110, Brighton... .. P 23 50 
TACKS. g «Ae “ Me - i " = 

American Cut...............90&15% | 3 “ Silver Finish, in hanks...37c | N°- : se 

American Wire.............. 85&20% | Fodder or Lath. a 308, Universal. .. iaon,, = ° 

Bill Posters Cut............ .90&20% fo ee 6c | No. 310, Keystone..... = 28 00 

ee re ee —c | No Riv eee sie 23 50 


ened GE. 0s. wee ce cee 90& 10% 
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ADVERTISERS’ INDEX. 





eee eee ewes eee eeeeeeeeeee 


Peck-Hamre pubic} Co. 
Perfection Furnace Pipe Co 
Philadelphia Lawn Mower Co 





81 Ceilings 


78| Berger Mfg. Co., 

17| Burton. W. J. Co., 

93| Canton Art Metal Co., 
99 | Canton Mfg. Co., 


Canton, 0| Milwaukee Corrugating Cos 


Elbows—Conductor Pipe 


Canton, O Canton Mfg. Co., Canton, 0 
Detroit, Mich Dieckmenn, Ferdinand, Cincinnati, 0. 
Canton, O Klaner Mfg. Co.. 


Dubuque, Iows 


Pittsburgh Steel Co................ Mier 1ate. 0 jm mee a iweukes. Wi, 
Plame & Atwood Mfg. Co.. oe @& er Mfg. Co., anton, ’ 
ALPHABETICAL LIST. suiade Mann, cn: eee " 100| Friedley-Voshardt Co.,  Chieago, 111 | Ble Mfg. Co., Canton, © 
Pritchard-Strong Co..... .....-:+++ 87| Keighley Met. Ceiling Co., Pittsburg,Pa | Reeves Mfg. Co., Canal Dover, 0 
gq| Pullman Mfg. CO....020.0..cscse0ee, 83 | Milwaukee Artistic Metal Cefling Co., Wheeling Corrugat’g Co.,Wheeling. W.V 
Aluminum Solder & Refining Co...... 82) Quaker CA eA Ls ciak, 16 ilwaukee Wis Elbows—8 
American Lock Nut Co.......-+++-++++ 83 Quincy ~~ S ERS A  P 7% | St. Paul Roof.. Cornice & Ornament Co., ue cay tove Pipe 
American Radiator Co...........+++++ 3| Rett, Walter ., & Co......... --..---. 9 St. Paul, Minn. | Reeves Mfg. Co. Canal Dover, ¢ 
Arcade Mfg. CO.........0eseeeeeeeeeeee 86 Wheeling Corrugating Se. ee aw. Elevators 
— hae ong Se atecboocces eves : Kimbail Bros. Co., ett Biufts, 10. 
very Stamping U0...-6-- cecceeeceee 
Baker McMillen Uo.......---+++eeeee* Cement—Plumbers Enameled Ware 
Bemis & Call Hardware « Tool Co... ‘— Obermayer Co., 8., Cincinnati, O Leffler, Thiele &Co., New York, N. y 
Berge’ Bros Gas. cocce coccccdssdvsccess bn OE NS Caboose veg y ccc geescanes . 84 Star Enameiiog & Stamping Co 
Berger Mfg. C0.....--«++e+srererserers a Safety Door Hanger Co.............. 1 Cement—Roofing tteburgh, Pa 
Bertach & (0 .....--+ecesecrcecreseee Sayre Stamping Co..... ............ .- 8B Fenciag—Wire 
Black Si!k Stove Polish Works....... 78) Schoedinger, F.¢: ..........0.00s0000 80/ Conners, Wm. Paint Mfg. Co., Troy, N.Y ied 
Blick-Williams CO......++-++0e++ seers 84! Scholihorn Co,, Wm...............++ 98 Chains Denning Wire & Fence Co.. 
Bonnot Co., THE = .-e+ weecereceeeeree Schwab, R. J. & Sons Co............ 16 Cedar Rapids, Ia 


Boynton Furnace Co......- 
Brammer, H. F., Mfg.Co . 
Brauer. A. G.. Supply Co. 














Sheldon School, The 
7 | simmons Hardware Co. 
Smith & Hemenway Co 





eee eee ee ee tewee 


76 | Bridgeport Chain Co., Bridgeport, Conn 


89/ plume & Atwood Mfg. Co., Chicago, Ill 


Pittsburgh Steel Co., 
Files 
Carver File Wks, 


Pittsburgh, Pa 


Philade)phia, Pa 


ridgeport Chain CO. ..,.c.+s+eeeee- 1/ Sulderene Com Pet cisssces vs) 
Sates t raint & Varnish Co......... ro Sperry, D.R = Pe. ae 88 Chains—Jack and Safety Disston, Henry & Sons, Philadelphia, Pa 
4 Furnace Co.......- ep ie Mee 

Burgess Sol nae ‘iso abana 7 Standard Horse Nai! Co 83 Hungerford, U. T. Brass & CopperCo., Firearms 

Burton, W. J., Co... Standard Register Co... ........... 19 ew York 

Butler Bros...... 97) star Enameling & Stamping OP ccc 100 Stevens, J. Arms & Tool Co., 

Calander, Jno bosaes - o Star Expansion Bolt Co............... 100 Chimney Tops Chicopee Falls, Mass 
Canton Art Metal Co ar BOGOF. Biccccccccsccccccscvcoses % Firearms—Accessories 
Canton Mfg. CO......-.0s20eeeeereeees 77| Stevens, J., Arms & Tool Co........ 99 oem Leena porter 7 

Carver File Co. ... .--.2-e0+ eeeeees 1-96 | Stove & Range Co. of Pittsburgh..... 2 Me + Ail | Stevens, J. Arms and Tool Co., 

C ampten Steel Range Co.......-..+. 7| Stowell Mfg. Co............c.s0c0e0e 77-81 Chicopee Falls, Mass 
Chicago Stove Works......-..+++-++++ - Stauber & Kuck ........ cccccccc.ccoese 100 Olips—Carriage Trimmer’s Food Choppers 

Clark. Quien & Moree....... 9 -+++++ cupplee Hardware Co............... 92! U. 8. Clothes Pin Co.. Montpelier, Vt 

Clayton & Lambert Mfg. Co.......... 82] Symonds Mfg. CO............-....... 18 ; vr | aaeeapeee SARE. Co... PiMadeiphte, Pa 
Cleveland Costings t ae Co. ..+.+. a Taylor Co., N. & G.............2005: 81 Olothe’ ~-vers Forming Rolls 
Cleveland Nickel Work+........ -+ "| Taylor & Boggis Fdy. Co. ............ 74 

Clipper Lawn Mower Co.......-..-.+. 81 oe Nickel ocee” Pears ... %4|Mannen & Esterly, Cleveland, O whore pron Pye ee one. Ind 
Cole Manufecturing Co petbecnerwee seg : Turner Brass Works ................ 82| Martcross Co., Chicago Buffalo, N. Y 
Columbus Bolt Works ........---+++- Tuttle & Bailey Mfg. Co............ 19 

Conners, Wm., Paint Mfg. Co......... <5 Union Stove Co.............0ec0eeeee ~ Clothes Pins Foundry Supplies 

Cooney & Geiger.. . U. 8. Clothes Pin Co ........... «+. 1 Obermayer, 8. Co., Cincinnati, O 
Cope, Geo. W., Stove Pattern Wks... 75 Van, John, Range Co..............++ Ge SORaeaes.: Spy Stevens, F. B., Detroit, Mich 
Cortrigbt Metal Roofing Co........... 74) \ edder Pattern W rks.............. %5 Coll Springs 

Culter & Proctor 8t ve Co.........--+ 8| ward Dickey Steel Co.... ............ 100 Furnaces—Gas 

Cee alee CO ..ceevereee See S Eee eee 82 Pullman Mfg. Co., Rochester, N.Y | Mannen & Esterly Co., Cleveland, O 
Delta File WOrkKS......-++-++-+++-+++++- “s | Weller Pattern Co.... ...........++. 7% 

Denning Wire & Fence Co..........-. 88] wheeling Corrugating Co.... ....... 90 Genductes Manges Furnaces—Hot Air 

Detroit Heating & Lighting Co......- 18) whitscre, J. B. Mfg. Co.............. 100 Bonnot Co., The Canton. 0 
Dieckmann, Ferd ......----++++++-+++ 79| White Lily Mfg. Co...............+0- 86| Berger Bros. Co., Philadelphia, Pa| Boynton Furn. Co., Chicago, 111 
Diener —_ =. > Woeeesereecaeeees 4 Wooden Ventilator Co............... 18 Forest City Fdy. & Mfg. Co., Cleveland,O 
Disston, Henry. IB --oceresescovere Youngstown Furnace & Supply Co... 15 Green Fdy. & Furn. Wks.,Des Moines, Ia 
Dixon. Jos , Crucible Co.........-+.++ 73 Conductor Pipe Haynes-Langenberg Mfg. Co., 
Economy Stove Co........-+++eeeeeeee 7 Poneto Berger Mig. Co., Canton, 0 St. Louis, Mo 
Biller Mfg. CO. . .....ee. cece ceeveeeees 78 CLASSIFIED LIST. Canton Mfg. Co., Canton, 0 | Heary & Scheibie Co., Cleveland, 0 
Enterprise Mfg. Co........-----eee: 94-95 Clark, Quien & Morse, Peorta, Ill Hess-Snyder Co., Masilion, 0 
Evans Stamping & Plating Co.. ..... % er Eller Mfg. Co., Canton, 0 | Kelsey Heating.Co., Syracuse, N. Y 
Faultiess Stove Works.......-------++ 7 Acetylene Generators Friediey & Voshardt, Chicago, 111| Lennox Furnace Co., Marshalltown, Ia 
Ferrostee] CO. ...... cecccececceeneeee La Crosse Steel Roof. Co., La Crosse, Wis | Mannen & Esterly Co., Cleveiand, O 
Follansbee Bros. Co Ideal Epworth Acetylene Co. Reeves Mfg. Co., Canal Dover, 0 | March-Brownback Stove Co., 

Forest City Fdy. & Mfg. Co........... 20 Waterloo, Iowa | schoedinger, F. O., Columbus. Ohio Pottstown, Pa 
Foster 8 ov@ CO..... ...-ccceceeceneee 4 and Johnstown, Penna St. Paul Roofing, Cornice & Ornament May & Fiebeger, Akron. O 
Friedley-Voshardt CO. ccces cvcescccce 7 Co., St. Paul, Minn Meyer Furnace Co.. Peoria, Il) 
Garland Nut & Rivet Co.........-++++. 85 Augers—Post Hole Monroe Fdy. & Furn. Co., Monroe, Mich 
a1. be paeer oe CO. «+++ “tees i Iwan Bros. Streator, Ill Copper and Brass Mueller, L. J. Furn. Co.,Milwaukee, Wis 
Green Co., A. H..... seeecrerseeeeees ‘ angurterd Quaker Mfg. Co.. Ch cago, Ill 
Geen Foundry & Furnace Works... 14 Barn Door Latch e _— en ee N. y | Ratt, Walter 8. & Co., Chicago, Ll 
Griffin Mfg. ae os seaaubeooene ae ood Oe Robinson Furnace Co., Chicago Il! 
Harrington & King Perforating Corn Cribs 
Haynes-Langenberg Mfg. Co.......... os Boilers—Steam 
re Oe Oo nibs 08 ence, 19}American Radiator Co., Chicago, m1|eains Wire @ Fence Qo, 
Aess-Bnyder Oo ........-.++-++ éevahaet 14| Boynton Furnace Co., Chicago, 11] 
Hofman, G0, W.........--0-0eeeeeeee 74| Kellogg-Mackay-Cameron Co., Oornices 
Hooper. C. Aerated oie Chicago, Ill pe aay ae 
Howard Automatic Furnace Regula- anton . Co., anton, O 

GOP BOs, Ge Du cosis. Secsccccccscccecess 1 Boller Handles Eller Mfg. Co., Canton. O 


Hungerford. U.T.,Brass & Copper Co. 77 

Ideal Epworth Acetylene Co.......... 18 

be ss Register & Manufactur- , 
Co. 





scone BGOS ooo cdbcvccccccccccscécowosced 83 Garland Nut & Rivet Co.. Pittsburgh, Pa 

Kees, F. D., Mfg. Co....2.-.6- seneene 84 Olver Iron & Steel Co., Pittsburgh. Pa| Bertsch & Co., Cambridge City, Ind 
Keighley. Metal Ceiling Co., 8........ 77| star Expansian Bolt Co., New York,N.Y | Niagara Machine & Tool Wks., 
Kellogg-Mackay-Cameron Co......... : ° Buffalo. N. Y. 
Kelsey Heating Co....-..-..---- pe eee Boxes—Hardware 

Kimball Bros. Co........-.ceciecececees 84 . Crow Bars 

Klawer Mig. 00......002 sseeecsee jeoce = Green Co., A. H., New York | Oliver Iron & Steel Co., Pittsburg, Pa 
L@wWe0m MIG. CO... 2.0.5 5000ge0 seg cere ' oF 

La Crosse Steel Roofing Co........... ” Brakes—Cornice Cut Offs—Rain Water 
Leffler, Thiele & C0....... 00+ sreeee Bertgch & Co., Cambridge City, Ind | cooney & Geiger. Indi 7" 
Lennox Furnace Co.........2..0++000 11| Niagara Machine & Tool Works, toe y yet Fo apes 8, a 
Pp ora TITTY TTT TTT +6 - Buffalo, N. ¥ 0 ern ig - snceanas hone Trosse. 
iene Mfg. tks sutkicclok deishoocv'cce Hea 84 Brass and Copper Mees! Milwaukee, Wis. 
M & D Range Co.. ...... cee eeeeeeeees 5! Hungerford, U. T.. Brass & Copper Co. utlery 

Maher & Son Lightning Rod Co...... 88 New York, N. ¥| simmons Hardware Co., St. Louts, Mo 
Manhattan Screw & Stamping Co..... 81/ Plume & Atwood Mfg. Co.. Chicago, Il) Dampers 

Mannen & Easterly Co. ......--++++s00 18 

Manufacturers Stove Repair Co ..... % Bread Mixers Sayre Stamping Co. Sayre, Pa. 
March-Brownback Stove Co.......... 12| Pritchard-Strong Co., Rochester, N. ¥ | Taylor & s Fay. Co., Cleveland, 0 
Martcroas CO........cceeceecsececerees 85 Boget 

May & Fiebever ...........seeesereeee 18 Cans Eaves Trough 

Merchant & tie DOs ode sc sdescccnces ~ Stuber & K 1 |Canten “tg. Co., iis 
Meyer Furnace Co..............esee0 uck, . Peoria. Eiler Mtg. Go. cone 
—* te beg be 5 & . = Oo. oecesecoes “ Carpenters Tools + stences Bevs,. sereater, i 
sateen —of jvh Peas ‘Co....... 15| Griffin Mfg. Co., Erie, Pa| La Crosse Stee! Roof Co., La Crosse, Wis 
Mueller, L. J., Furnace Co -........ 13-19| North Bros. Mfg. Co., Philapelphia, Pa | Milwaukee Corrugating RE a 
National sheet Meta! Roofing Co..... 77 Sch o., ° 
Niag«ra Machine & Tool Wks ........ 82 Carriage Forgings Peace 2 Ne Payers o 
North Bree. Mfg. Co..........eeeeeeee 84) Columbus Bolt Works, Columbus,O} Co., ; St. Paul, Minn 
Northwestern Stove Repair Co....... ve) \ bitacre. J. E. Mfg. Co., Roc m 
Obermnyer, 8. Co..........cseeeeeeeee 5 Castings—Iron Whesling Oo co. kford, 
Oliver Iron & Steel Co............... 89/ Taylor & Boggis Fdy.Co., Cleveland,O ep Wheeling, W. Vs 


78 Lyons Mfg. Co., 


Berger Bros. Co., 


Columbus Bolt Wks., 





Lyons, Iowa 


Philadelphia, Pa | Schoedinger, F. O., 


Columbus, O 


Columbus, O 
St. Paul Roofing, Cornice 4 Omemnens 
Co., t. Paul, Mins 


Cornice Brakes 


Schwab, R. J. & Sons Co.,Milwaukee, Wis 
Stove & Range Co of Pittsburgh, 
Pittsburgh, Pa 
Ia | Youngstown Furn. & ~~ Co., 

oungstown, O 
Furnaces—Tinners’ 
Burgess Soldering Furnace Co., 
Columbus, O 
Clayton & Lambert Mfg. Co., 


Detroit, Mich 
Diener Mfg. Co.,Geo. W., Chicago, 11! 
Turner Brass Works, Sycamore, I)! 


Furnace Pipe and Fittings 


Green Fdy. & Furn.Wks., Des Moines,la 
Meyer, F. & Bro. Co., Peoria, I!) 
Mueller, L. J. Farn. Co., Milwaukee, Wis 
Perfection Furnace Pipe Co., Toledo, 0 
Qu. ker Mfg. Co., Chicago, Ii! 
Robinson Furnace Co., Chicago, Il 


Gas Lamps 


Manhattan Screw & Stamping. Co., 
ew York, N.Y 


Gas Stoves 

Cole Mfg. Co., Chicago, I)! 

Economy Stove Co., Cleveland, O 

Stove & Range Co. of Pittsburgh, 

Pittsburgh, Ps 

Generators—Acetylene 

(deal Epworth Acetylene Co., 

Waterloo, lowa, & Johnstown, Penn 
Grain Grader 

Paxton & Gall gher‘io., Omaha, Neb 

Grinders 


Royal Mfg. Co Lancaster, Pa 


Hand Punching Machines 
American Lock Nut Co., Oregon, 11! 
Hangers— Door 
safety Door.Hanger Co., Ashiand, 0 


Hangers—Eaves Trough 
Columbus, O 


schoedinger, F. O., 











Griff 
Law: 


Aver 
Sper 


Stand 


Kees | 


North 


Manha 


Arcade 
avery « 
Leffler, 


Calande 


Berger } 
Pritchar 


Denning 


Clipper L 
Philadelp 


Supplee H 


Baker-Mc} 
Davis & Cx 


Detroit He: 
Ideal Epwe 


L 
Maher & g¢ 


ee -Willia 


Me 
Harrington 4 


Hoffman, Ge¢ 
Nickel! Plate | 


M. 
be Ww. J. 
Cortright Mes, 


Nat’) Sheet M 
St. Pa l 
on Roofin 


Whitacre, JR. 


Nalls an 
Hungertord, v. 


Scholihorn Co | 
American 
Colambug Bolt ¥ 
Paints and 
Buckeye Paint & 
BNOrg, Wm., Py 


Dixon, Joa. Cract 















Otxon, Jos. Crucible Co., Jersey City,N.J 


Paliman Mfg. Go., Rochester, N Y 
Hardware Jobbers Perforated Metal 
clark, Quien & Morse, Peoria, I] Herrington & King Porterating Oo. 
pax.on & Gallagher Co.. Omaha, Neb 
Photograph Clips 
Baphyesereepaers U. 8. Clothes PinCo.. Montpelier, Vt 
Taylor & Boggis Fay. Co., Cleveland,O| ~ ’ 
Hardware Speciaities Pistol 


Arcade Mfg. Co.. Freeport, Il) 
Bemis & Call Hardware & Too! Co., 
Springfield, Mass 


Stevens, J. Arms & Too! Co., 
Chicopee Falls, Mass 


Pliers 
ros., Chi m 

: ser Had. Co.. Phi'ade' ae Pa| Scholihorn Co.,Wm., New Haven, Conn 
Ciark, Quien & Morse, Peoria, Il) Plungers 
Enterprise Mfg. Co. of Pa., B . Co. 

nterp Philadelphia, Pa erger Bros. Co., Philadelphia, Pa 
Paxton & Gallagher Co., Om ha, Neb me if 
Peck-Hamre Mfg. Co., Berlin, Wis Polish—Metal 


Hoffman, Geo. W.., Indianapolis, Ind 


Pullman Mtg. Co, Rochester, N. Y 
Pritchard-Strong Co., New York, N. Y 
Simmons Hardware Co., St.Louis. M 
Smith & Hemenwey Co.. New York, N.Y 


lor & Bog: Foundry Co.. 
bat ” Cleveland, oO 
Heating 


troit Heating & Ligh Co., 
” see votrott, Mich 
Kelsey Heating Co., Syracuse, N. Y 


Heating Plantse—Warm Air and 
Hot Water 


Quaker Mfg. Co., 


Polish—Stove 
Black Silk Stove Polish Works, 
at Sterling, 1] 


Berger Mfg. Co., 

Hess-Snyder Co., 

Punches 
American Lock Nut Co., Oregon, Il) 
Bertsch & Co., Cambridge City, Ind 
Niagara Machine & Tool Works., 
Buffalo. N.Y 
Scholihorn Co., Wm., New Haven, Conn 
Puatty—Stove 


Connors, Wm. Paint Mfg. Co., Troy, N.Y 


Radiators 


American Radiator Co., Chicago, Ill 
Kellogg-Mackay-Cameron Co.. 
Chicago, Ill 
Rochester Radiator Co., Rochester N.Y 


Rasps 


Dteston. Henry & Sons., Philadelphia, Pa 
Carver File Wks., Philadelphia, Pa 


Canton, O 
Massilion. O 


Chicago, Il] 


Erie, Pa 
Chicago, Ili 


Griffin Mfg. Co., 

Lawson Mfg. Co., 
Hollow Ware 
Avery Stamping Co., Cleveland, 0 
Sperry, D. B. & Co., Batavia, Li) 
Horse Nails 

Standard Horse ate Co. 

ew Brighton, Penna 


BES. Seg oto 
Kees Mfg. Co., F. D Beatrice, Neb 


Ice Cream Freezers 
forth Bros. Mfg Co., Philadelphia, Ps 


Colambus Bolt Works. 


North Bros. Mfz. Co 


Paxton & Gallagher, 
Royal Mfg. Co., 
Bertech & Co., 


Weiss, H. & Co., 


Berger Mfg. Co., 


Taylor Co., N. & G., 
Wheeling Corrugat’ 


Follansbee Bros., 
Ward-Dickey Steel Co., 


Taylor Co., N. & G., 
Ward-Dickey Steel "Co 


Stevens J., Arms & Tool Co 
Chi tcopee Falls, Mase 


Screws 
Columbus, O 


Philadelphia, Pa 


New 


Seed Cleaners 
Omaha, Neb | 


Sharpeners—Tool 
Lancaster, Pa 


Shears 
Cambridge City, Ind 
Niagara Machine & Tool Works, 
Buffalo, N. Y 
New York, N.Y 


Sheets— Black and Galvanized 

Canton. 0)" 
Philadelphia, Pa 
‘g Co., Wheeling, W.Va 
Sheets— Planished 
Pittsburg, Pa 


THE AMERICAN ARTISAN AND HARDWARE RECORD 


Seamless Tubing—Brass & Copper 


Hungerford, U. T., Brass & Copper Co. 
ork, N. Y 


Indiana Harhor, Ind | 
Philadelphia, Pa| 


Indiana Harbor. Ind 
Sheet Brass 





Stove Repairs 
Brauer, A. G.. Supply Co., St. Louis. Mo 
Manufacturers Stove Repair Co., 
Chicago, Il) 
Northwestern Stove Repair C o.. 
Chicago, 111 
Reeves, 8. V., Philadelphia, Pa 
Stove Trimmings 
Cleveland Nickel Works, Cleveland, O 
Stove Trucks 
Arcade Mfg. Co., Freeport, Il! 
Sugar Kettles 
| Sperry, D. R. Co., Batavia, I) 
Supplies— Foundry 
Obermayer Co , 8., Ciacinnati, O 
Stevens, F B., Detroit, Mich 
Supplies—Stove Dealers’ 
Supply Co., St. Louis, Mo 
Tacks 
Hungerford, W.T., Brass & Copper Wks 
New: Yora, N. Y 
Tanks 
St. Paul Roofing, Cornice & Ornament 
Co., St. Paul, Minn 


Brauer, A. G., 


Tapes 
Lufkin Rule Co., Saginaw, Mi. b 
Technologist 
Hooper, C. N. Drbaqes. Iowa 
Telegraph & Telephone Pole 
Equipment 
Oliver Iron & Steel Co., Pittsburgh, Pa 
Test Taube Holders 





| 





Plume Atwood Mfg.Co., Chicago, Il!/ yg, 8. Clothes Pin Co., Montpelier, V1 
Shelf Boxes me o Oven 
Green &Co.,A.H., New York, N. Y| ‘ bs pore in 
a ey 
Shelf Ladders wn aunton, Mase 
‘alander, John, 8t. Paul, Minn | Time Regulators 
Shot Guns Quaker Mfg. Co., Chicago, Il} 


Tin— Perforated 
Harrington & King Perfora' 
“42... In 





Razors Shovels 
Inverted Gas Lamps Tin and Terne Piate 
Manhattan Screw & Stpg. Co Smith & Hemenway Co., New York, N.Y | avery Stamping Co., Cleveland, O/ rayior Co.,N.&G., Philadelphia, Ps 
ew York, N. ¥ tare Sidi Tinners’ Tools 
Otenshe Anam > wee Roly eee Ol sepweniens Artiott se 1 Ceiling C B Bros. Co. Philadelphia, Pa 
Arcade Mfg. Co. F . Henry & Schetble Co., Cleveland, oO waukee rtistic eta elling Uo., erger bros. o9 
avery Ge Co., ee am Independent Register & Mfe. Co., Milwaukee, Wis | Lufkin Rule Co., Saginaw, Mich 
Leffier, Thiele &Co., | New York City Cleve and, O Sifters Niagara Machine & Tool ba me I nr 
Ladders—Shelf Mueller, L. J., Furn.Co., Milwaukee, Wis uffalo, 

Schwab &GonsCo.. Milwaukee. Wis | St@ber & Kuck. Peoria, I!) | smith & Hemenway Co., New York N.Y 
Calander, Jno., St. Paul, Minn | Standard Register Co., Cleveland, 0 Skylights Taylor Co.,.N.&G., Philadelphia. Pa 

Symonds Mfg. Co., E. St. Louis, I) Tinplate 

Eller Mfg. Co. Canto: 

parm r se Co.. Roch ae Register Faces Schoedinger, F. O., Ouusten * 0 | Canton Art Metal Co., Canton. O 
pape bag ester, N- ¥ | wooden Ventilator Co., ast Palistine, 0| St. Paul Roofing, Cornice & Ornament | Eller Mfg. Co. — 
Lawn Fence iy bers Co., St. Paul, Minn| Follansbee Bros. Co., Pittsburgh Pa 


Denning Wire & Fence Co., 

Cedar Rapids, Ia 

Lawn Mowers 

Ciipper Lawn Mower Co., Dixon, Ll] 

Philadelphia Lawn Mower Co. 

Philadelphia, Pa 

Supplee Hardware Co., Philadelpoia, Pa 

Levels 

Baker-McMilien Co., 
Davis & Cook, 


Regulators—Time 
Quaker Mfg. Co., Chicago, Ill 
Rifles 
Stevens, J. Arms & Too! Co., 
Chicopee "Falls, Mass 
Rivets 
Columbus Bolt Works, Columbus, O 
Garland Nut & Rivet Co., Pittsburg, Pa 


M4 Hungerford, U.T., Brase & Copper Co., 
ork,N, Y¥ 


Akron, 
Watertown, N.Y 
Lighting 

Detroit Heating & Lighting Co., 
Detroit, Mich 
Ideal Epworth Acetylene Co. 
Waterloo, o-va 
and Johnstown, Penna 

Maher & Son Ligh Rod 
Lightning Co., 
Preston, 


Roasters 
Republic Metalware Co., 
Wheeling Corrugating Co., 
Wheeling, W. Va 
Asphalt 
Stowell Mfg. Co., Jersey City, N.J 


Roofing—Iron and Steel 
Berger Mfg. Co., Canton, O 
Burton, W. J. Co., Detroit, Mich 
Canton Art Meta! Co., Canton, O 
Canton Mfg. Co.. Canton, O 
Eller Mfg. Co., Canton. 0 
Follansbee Bros. Co., Pittsburgh. Ps 
Friedley & Voshardt, Chicago, Il) 
La Crosse Steel Roof. Co., La Crosse, Wis 
Nat'l Sheet Metal Roof. Co., 


Jersey City, N. J 
Reeves Mfg. Co., Canal Dover. O 


Chicago, Ill 


Iowa 
Mall Boxes 
Blick-Williams Co.. Indianapolis, Ind 
Peck-Hamre Mfg. Co., Berlin, Wis 
Metai— Perforated 


Harrington & King aweseretins Co., 
Chicago, I)! 
Metal Polish 


Hoffman. Geo. W., Indianapolis, Ind 
Nickel Plate Stove Polish Co.. 


Chicago, 11]| Schoedinger, F. O., Columbus, O 
Metal — Roofing, Cornice & © Conomens 
— w.J. ‘au nD 
; Co., Detroit, Mich Wheeling © ‘ 
eht Metal phia, Penna Wheeling, W. Va 


Nat'l Sheet Metal Reofing Co., 

secsey City, N. J 
8. na Roofing, Cornice & Ornament 
St. Paul, Minn 


Roofing Cement 

Connors Paint Co., The Wm., Troy, N.Y 
Taylor Co., N. &G., Philadelphia, Pa 
Roof Paint 

Dixon, Jos. Crucible Co., Jersey City,N.J 


Miters 
Whitacre, J. B. Mfg. Co., Rockford, I) R 


Nalls and Tacks—Oopper 


Lufkin Rule Saginaw ,Micr 
Hungerford, U. T., + Brass & Copper Co Co. _ sare 


Sash Balances 
Pullman Mfg. Co., Rochester, N.Y 
Saw Sets «nd Saws 


Disston, Henry & Sons, Philadelphia, Pa 
Smith & Hemenway Co., New York, N.Y 


— 
muss OF 


harrngton @ Ring Portorating So, 
Screen Door Checks 
Pullman Mfg. Co., Rochester, N. Y 


Nippers 

Schollhorn Co., Wm., New Haven, Conn 
Seine Nuts 

erican Lock Nut Co. Oregon, Il! 
Colambus Bolt Works, 4 Columbus, O 

Paints and Paint Specialties 
Buckeye Paint & Varnish Co., Toledo, O 

hors, Wm., Paint Mfg. Co. 


Dixon, Jos. Cractble Co., Jersey 








Troy, N. Y 
City,N.J 





Taylor Co., N. & G., 
Solderene 
Solderene Co., 

Squares, Machinists’ 
Disston, Henry & Sons, Philadelphia, Ps | 
Stampings—Sheet Metal 
Avery Stamping Co.. 
Stoves and Ranges 


Champion Steel Range Co., Cleveland, O 

Chicago Stove Works, 

Cole Mfg. Co., 

Culter & Proctor Stove Co., Peoria, 11! 
| Foster Stove Co.. 

M & D Range Co., 

Stove & Range Co. of Pittsburgh, 


Union Stove Co., 
Van, John, Range Co., 
Stove Cement 

Dixon, Jos. Crucibie Co., Jersey City. J | 


Solder 


Cole Mfg. Co.. 
Economy Stove Co., 
Stove & Range Co. of i. - 


Stove Pipe 


1) Hemp & Co., 


Stove Pipe Thimbles 
Stuber & Kuck, 











Slate Roofing 
Auld & Conger Co., 


Skylight Gearing 
Weiss, H. & Co., 


New York, N.Y 


Aluminum Solder & Refining Co., 


} 
Cleveland, 0} 


Merchant & Evans Co., Philadelphia, Pa 
Schoedinger, F. O., Columbus, O 
Taylor Co., N. & G., Philadelphia, Pa 
Wheeling Corrugating Co., 
Wheeling, W. Va 
Tinware Trimmings 
| Berger Bros. Co., Phiiadeiph‘a, Pa 
| Butler Bros.. Chicago, Il) 
Tools, Etc. 


Oswego, N. ¥| Bemis & Call Hardware & Tool Co., 


Philadelphia, Pa 


Boston, Ma's 


Cleveland. O 


Chicago. I! 
Chicago, Il 


Ironton, O 
Chicago, 11) 


Pittsburgh, Pa. 


New York, N.Y 
Cincinnat!i.0 


Chicago, I!1| Globe Ventilator Co., 


Cleveland, 0} 


tsburgh, Fa 


Rtove Mats 
Stuber & Kack, 


Peorta, Il) 


Stove Patterns 
Cleveland Castings Pattern Co., 


Cleveland, 0 


Cope Pattern, Geo.W.Wks.,Detroit,Mich 
Quincy Pattern Co., 
Vedder Pattern Works, 
Weller Pattern Co. 


Quincy. I) 
Troy, ¥ Y 
Quincy .I)! 


St. Louis. Mo 


Peoria, 11) 


Springfield, Mass 
| North Bros. Mfg. Co., Philaveiphia. Pa 
Sehoilhorn Co. Wm., New Haven, Conn 

Tools—See Carpenters’ Tools 
Tools—Linemen’s 
Smith & Hemenway, New York, N.Y 
Tool Sharpeners 


| 
| 
| 


Royal Mfg. Co., Lancaster, Pa. 
Trowels 

Avery Stamping Co., Cleveland, O 

Disston, H. & Sons, Philadelphia, Ps 

Griffin Mfg. Co. Erie, Ps 


Tubing—Seamless 
Plame & Atwood Mfg. Uo., Chicago, Il} 
Tubing— Brass and Copper 


Hungerford, U. T., Brass & Copper Cc. 
2 New \ors, N.Y 


Heavy Tin 
Cincinnati, O 


Tubing— 
Dieckmann, F., 

















Ventilators 
Canton Mfg. Co.. 
| Eller Mfg. Co., 
Friedley & Voshardt, 


Canton, O 
Canton, O 
ye a tl 
Troy, N.Y 

derchant & Evans Co., Philadelphia, Pa 


Powers Bros. Streator, Il! 

| Pallman Mfg. Co., Rochester, N. ¥ 

Schoedinger, F. O.. Columbus, O 
Washers 


Columbus Folt Works., Columbus.’O 
Oliver Lron & Steel Co., Pittsburgh, Pa 
Washing Machines 
Brammer, H. F.,Mfg.Co., Davenport, Ia 
White Lily Mfg. Co., Davenport, Ia 

and Toledo, 0 
Wire Goods 


Nenning Wire & Fence Co. 
Cedar Rapids, 


Pittsburgh Steel Co,, Pittsburgh, Pa 
Wrenches ° 


Bemis & Call Hardware & Tool Co., 


Springfield, Mas 
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Wants and Sales 


For Yearly subscribers THE AMER- 
ICAN ARTISAN will insert under this 
head advertisements of six lines WITH- 
OUT CHARGE for employers wishing 
to secure employes, persens seeking 
situations, parties desiring to purchase 
a business, businesses for sale,partners 
wanted, to exchange,etc. Those who 
respond to these announcements will 
please mention that they read the 
advertisement in 

THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 


PATENTS 
eee crept 


























For Sale—One-half interest in thriving 
hardware and implement business ‘in 
= live town; best of farming country. 

ted at Manito, Illinois. Good reason 
for selling. Address George Knollhoff, 
Manito, I inois. 17-2t 


For Sale—On account of death of one 
er, half interest in. our hardware 
usiness. Situated in one of the best 
towns in northern Ohio. Last year’s 
sales $48;000. For particulars inquire of 
R. 8. Rodgers, 507 Park Blvd., Cleve- 
land, Ohio. 17-3t 


For Sale—Either whole or half inter- 
est in a good paying plumbing and heat- 
ing business. Also have tinner’s: tools. 
In good town in Illinois. Address for full 
information E-55, care THE 
ARTISAN, 69 Dearborn St., Chi cage. 

7-3t 











For Sale—Fine hardware business in 
No a — town, stock about 
5,000. y sales about $23,000. Brick 
building Veaiio: will sell or = a 
sell quick for ‘cash. Best 
Address E-56, care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 





17-3t 
For e—Do you oe 2 stock 
of Sesiheore and stov i sto od en 


ing, invoicing about $4, rin a 


—_ Le 600 or 700 people? Rtg B-47, 


Seartenn Bt, St., Chicago, 





For Sale—Good clean up-to-date stock 
of hardware ether wit tin shop and 
flats, roofing. iness ~-ygy near- 


years. Town of a 
ple , 3 northern Indiana. "tae. otiver ier stock 
n town. ‘Best of reasons for selli 

dress §-51, “s of THE 
ARTISAN, 69 Dearborn 8t., Chicago, st 


For Sale—A good tin and fur- 
nace business in city o 000. Will sell 


inter: or reason for sell- 

x Address 5-50 care png THE 
CAN ARTISAN, 69 Dearborn 8t., 
Chicago. 16-3t 


-to-date stock of 
hardware, stoves tinware in count 
seat town in Missouri. Population 6,000. 
A good ingestion. For only. .Ad- 


y 
ARTISAN, 69 Dearbors St., icago. 
16-3t 








Good ope for for eripple, of or A inede to 
pg Ro ee 
wor 

Commercial Club, Linton, Indiana.  15-3t 


TINNERS’ TOOLS. 


For Sale—At a bargain, one set new 
“Péck Stow and Wilcox” tinner’s tools, 
ag ee square shear. Will sell any one 

bargain. Write quick. Lock 
Bex 602, ‘Monticello, Iowa. 15-3t 


Wanted—Second-hand tinners’ tools. 
Describe and give best cash price se 
ately. Lock 228, McArthur, ee 


Tinners’ Tools for Sale—17 in. groov- 
ing machine and 1 nearly new-set down 
machine; 1 small ben ly 1-20 in.  beader 

















Wanted—A to once, one good + also 
a good Address 8. 
Laughlin, Manteno, Ill. Pe 





Wanted—By October 26th, an all aroun, 
man who a t inning, plumbing 
and hot re a Not necessary t 
be onde three lines, as ian 
of the firm is a ieeieene and can teac} 
what is lacking. Our town is located i» 


© water ani 
water syst Electric . fowned 

by city); fine 

saloons; 


churches 
in fact an ideal town. Steady 
job for years to man who is satisfactory. 
State wages in first letter. Address The 
a Hardware Company, ame Colo- 
0. -3t 


Wanted—At on a good tinner with 
some knowledge. ae plumbing. te 
wages and references in first letter. Ad- 
dress F. M. Staples, Spencer, - 

-u 


SITUATIONS WANTED. 

















HELP WANTED. 








Wanted—At ar a ce in. 8 ‘ground 
tinner, plumber and oe 
job the year around. 
wages. orthern Iowa. ease E. 57, 
care THE AMERICAN ARTISAN,. 69 
Dearborn S8t., Chicago. 17-3t 


Wanted—Good tinners. Will pay good 
ee aged for good men. No other need ap- 
ply we must have good eoeeeniee. 

ose wages in first letter.. Macom 
Sheet Metal Works, Macomb, —_ - 


Wanted—An Serasiemoes plumber and 
tinner. Must be sober, steady and re- 
liable. Steady job for the ht man. 
In a county seat town of 3,0 State 
wages wanted and experience "in first let- 
ter. Address Boyle Brothers & Company, 
Blackfoot, Idaho. 7-3t 


Wanted—Two first-class tinners and 
furnace men. Good wages and steady 
work; married men preferred. 

Chas. H. Hart, 53 La Salle St., Aurora, 
Illinois. 16-3t 


Wanted—A mechanic for all 
around work in a general shop vos & Ge- 
ning does not require all of a 
time. One willing tc assist at eA fitting 
and do per g - and furnace 
sacensery. A st R.... : 
0 a good man. Wages and ex- 
perience in first letter. Also furnish ref- 














erences. Address HE. J. Ketchum, 229 
Central Ave., West Duluth, ae. 
-u 





Wanted—Tinner or Furnace Man. 
sober man; steady job; 

work and os stoves. Address Henry 

ern, 713 Water St., Sandusky, ~... 


Wanted—A good all around — 
Must be strictly sober. Good wages; 
close re yy eS Address “64, 
care ARTISAN, 69 
ee es St., Chicago. 17- 


Wanted—First-class tinner by the Zin- 
ser Hardware Company, Joliet, Illinois. 











17-3t 
Tinner Wanted—An ced man 
for o — > ™ tinwork.  ~y 4 
ba 4 me ready for wor 
wages. Smith & Ste 
Boulevard, Austin, Chicago, ois. 15-5e 





Wanted—A German clerk in general 
hardware store, Prefer a young man with 
some experience and will him ali he 


-ils worth. Write us stating where ye 


have and expec 
Write fully to . Wolbert, ene | 
North Dakota. 15-3 





For Sale—One-half or all of a tinshop 
= in northern Arkansas town, do- 
a good business with plenty gh work 
inf sight. bas. sell cheap, 
for AMERICAN AE ress E. 53, care of THE THE 
Seen ARTISAN, 69 Dearborn B 


For Sale—A good tin shop in bees 
Ii., .having a big boom and ty of 
work. Good reason for odie” 

chance for right man. Address 4. Ww. 
Purcell, Robinson, Iil. 14-4t 








For Gates-One of the finest hardware 
businesses in the state of North Dakota. 
Only tin FB in en. Stock invoices 
about $7,000. All new goods. Brick = 
ing ap feet by 110 feet. Will sell or ren 

ding. Reason for selling, owner foo 
by live in*town and manager forced to 
ere aT anectasier tan x This is an 
exc opportun step into an 
established business. r sphae 3 partic- 
address care 
AMERICAN ARTISAN, 69 aasenn St. 
—, Illinois, 14-4t 





8 deme gyetten good all aro 

cody work tir a. at be aiictly e wages 
r 

in first letter. John Stoelzlie & Brothers; 

Murphysboro, Illinois. 15-2t 


Wanted—At once, a first-class inside 
tinner and furnace man, no outside work 
to do. A “iy job the year te at 


competent man. 
ter Tin Shop, * Marion, Ohio. 15-3 
Wanted—Good wantes at once. 
Address stati full 


46, 
care of 77s ARTISAN, 69 
Deertors S8t., Chicago, tilinote. 15-3t 


anted—For 1908, salesman __ experi- 











none in se ranges and furnaces 
to sell” - Peerless “Mall e”’ 
Ranges and K: Warm Air erators 


a Lee Mis. Co, Co., olan re) 











Wanted—Situation as hardware clerk. 
Have had ten years’ experience and can 


ve best of ‘references. State in 
t letter. Address E-48, care of THE 
MERICAN ARTISAN, 69 Dearborn St.. 
Chicago. 16-3t 





Situation Wanted—By first- 
er, steam and we water fitter in a 
smaller city. Can also assist at tinning. 
Address Jesse M. Wildrick, Prpcreres De- 
pent am Seattle, Wash. ~~ Ble St 


~ SPECIAL NOTICES. — 
WANTED 


ae ypecioaey wah — 

‘o write for sam- 

= blue print explaining our method of 
cutting patterns. Price and terms are 

within the reach of all. 

New Plates. New Instructions. New Methods. 

The E. R. PROBERT SCHOOL, Cincinnati, O. 


Experienced Salesman Wants 


lines of stoves, furnaces, gas es, etc., 

to sell to trade in Southern ichigan 
and Northern Indiana. Also other spec- 
ialties for hardware and furniture trade. 
Address ‘“‘SALESMAN,” care -THE 
AMERICAN ARTISAN, 69 Dearborn 
street, Chicago. 17-1t. 


POSITION WANTED 


By a young man, with fifteen ears’ prac- 
tical experience, as Sales and Advertising 
Manager of a Stove Company desiring to 
increase its trade. Best of reference. 
Address B-85 care THE AMERICAN 
ARTISAN, 69 Dearborn Street, Chicago, 
Illinois. 15-6t 


FOR SALE 


Up-to-date hardware store with tin- 
shop; established ten years. Will in- 


class plumb- 




















- voice about $3,500. On West Side, 


Chicago. Address, ‘“‘West Side,’’ care 
THE AMERICAN ARTISAN, 69 Dear- 
born Street, Chicago. 12-ufn 


WANTED—A PARTNER 


in plumbing and tinning business, now 
established at Lawton, Oklahoma. The 
right party, skilled in business, with 
good reference, can secure interest in 4 
splendid established business with ver) 
little money. Write for full information 
to JAMES M. POWERS, Lawton, Okla. 16-ut 


TO EXCHANGE 


640 acres Wilkin or. Minnesot« 
level black prairie land neumbranc: 
$10,000, five. years at 5% interes! 
Owner will cae ange for a good stock ©! 
hardware or implements. Address B-8: 
care of THE AMERICAN ARTISA 
69 Dearborn St., Chicago. 16-4 
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SPECIAL NOTICES. 
WANTED. 


A position by January Ist, by an all 
around hardware tail a rn a 
jence in re store. pable 
me ail ao Se hardware work. Or 
would invest some money in right kind 
of proposition. Address ““CAPABLE,”’ 
care THE AMERICAN ARTISAN, 69 Dearbo 


m 
street, Chicago. 17-4t. 


WANTED. 


First-class Iron Stove Pattern Fitter. 

















Steady work. Good wages. Prefer one | 


who is familiar with White Metal Work. 

Address B-88, care THE AMERICAN 

ARTISAN, 69 Dearborn street, Chicago. 
17-2t. 





Foreman Wanted. 


For die room; must be familiar with 
sheet metal stampings: Good oppor- 
tunity for theright man. Address B-89, 
care THE AMERICAN ARTISAN, 69 
Dearborn street, Chicago. 17-3t. 


WANTED 


By a large manufacturing company in 
New England, a thoroughly competent 
designer of cooking utensils, silverware, 
etc. In answering state experience and 
salary desired. Address, ‘‘ Silver,’’ care 
THE AMERICAN ARTISAN, 69 Dear- 
born Street, Chicago. 17-4t 


WANTED 


By Stove Foundry making trade mark 
line of goods, salesman with acquaint- 
ance and trade in Nebraska. Apply 
to “‘Foundry,”’ care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 
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POLISH bata 


ey STERLING 


prin ILL..U.S.A. 




































Having purchased 
the comparatively 
new and well .as- 
sorted stock of the 


NORRIS & LORING HARDWARE CO., CEDAR RAPIDS, 


we have moved the same to our extensive warehouses at 
WATERLOO, IOWA, where with unusual facilities, augmented 
assortments and additional help, we are better prepared than 
ever to satisfy the wants of the RETAIL HARDWARE 


TRADE and solicit your inquiries. 
WE SHIP PROMPTLY 





Cutler’s Easy Saws 
Cutler’s Easy Razors 
Cutler’s Easy Shears 
Cutler’s Easy Sweepers 


All goods branded 
“CUTLER’S EASY” 
Are Easy to Sell 


Cutler’s Easy Axes 
Cutler’s Easy Hangers 
Cutler’s Easy Hatchets 
Cutler’s Easy Pockets 








WANTED 


To become connected with either a good retail 
or wholesale hardware and stove establishment, 
either in Colorado and surrounding States, orin | 
State of Washington. Address, B-90, care 
THE AMERICAN ARTISAN, © Dearborn 
Street, Chicago. 17-ufn. 


FOR SALE 


Good plumbing arid heating business with build- 
ing and lot. Old established business. Best town 
in Illinois. $25,000, one half cash or equivalent, 
balance in clear farm land which must be produc- 
tive. Address B-87, care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 16-4t 








<x Si. CUTLER 
Snes SC HARDWARE 
ASG COMPANY 

x Waterloo, Iowa 















WANTED | ENAMEL 


With pry! 34 years experience in all 


_ Exclusive Tin Shop wants first-class tinner well | branches of the enameling business, in 


up in outside work and tank-building. Must be 
able to cut patterns and handle men, also look 
after the mechanical details of the shop. No pre- 
ender, cigarette smoker or booze-fighter has any 
chance here. Position permanent and lucrative 
to right man. Write fully in first letter, giving 
age, experience, reference if any and salary 
wanted. Address, J. C. ZIEGLER, Wichita 
Falls, Texas. 17-1t. 





| dress: Joun 
| 


foreign countries as well as here, I am 
in shape to furnish ‘“‘only’’ first-class 
formulas for vitreous Enamels. Dry and 
wet process for cast iron. Strictly one- 
coat enamels for Kitchen-ware. Also 
base-coat with one coat white, blue, 
blue-green, copper-red, etc. The finest, 
best and cheapest one coat white, blue- 
green and es in the world. Ad- 

EI, Columbus,Ohio. 17-ufn 
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A ; 
Se SOLDERENE# 

It is invaluable to the busy mechanic who can carry 
called into instant use to effectively repair sudden leaks or breaks at the factory, “a 
everyone desiring a rapid and easy method of making and repairing all metal ware. No 
little candle or match, then Solderene, and the work is done. 
ready seller to your stock. Send us your order today. It retails for 10 cents; discount to the trade. 

SOLDERENE COMPANY, 53 State Street, Boston, Mass. 





the peo 


Solderene is a mending substance, a high grade solder, 
made by an entirely new process requiring no rosin, 
acid or other fluxes in using, 
ple needing such an article because of its sim- 
plicity and evident merit. 

this compact little bar in his pocket ever ready to be 


Don't overlook this splendid opportunity to add another 


It appeals instantly to 


home, automobile garage, and 
soldering iron required, just a 








—_ 


ented 





_ WANTED 


‘.rst-class stove salesman for Kan- 
s“s. Good salary to man who can 
get the business. Address BLA- 
KESLEY-TUTTLE STOVE CO., 


4 


S'ition A, Kansas{City, Mo. 16-ufn. 








oe 


9 


Ticonderoga Flake Graphite reduces friction 
losses in cylinders, bearings, and at all friction points. 


Get sample 18-C. 


J Dixon Crucible Ce., Jersey City, N.J. 
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FOR SALE 


Fine clean» stock of hardwaré, with 
tin shop and plumbing: shop., Attrac- 
tive, modern store, well arranged, with 
agencies for some of ‘the very~ best 
standard lines. Business established 25 
years ago, located in a progressive 
county seat town, in Eastern Nebraska. 
Business is for sale for cash only, and is 
sold on account of a death in family 
necessitating a change of residence. 
Stock will invoice about $10,000 and 
— will run $30,000 year! Address 

83, careof THE AMERICAN 
ARTISAN, 69 Dearborn St., Chic go. I. 

n 


WANTED 


Traveling specialty or stove sales- 
men, who cover their territory in inter- 
vals, to handle a well-advertised house 
hold article (an acknowledged leader in 
its class) as a side line, on a liberal com- 
mission basis. We offer an unusual 
opportunity for hustlers to connect 
with a responsible, large and rapidly 
growing corporation. State territory 
now covered by you and line you are 
selling. Address H. C. LENDLE, 
Secretary, 1371-1393 Carroll Avenue, 


Chicago, Illinois. . 
_ (18-3t) 





Situation Wanted 


as stove salesman for any 
Western States. Southern 
Iowa or Northern Missouri 
preferred. Correspondence so- 
licited. Am an experienced 
stove salesman. Addfess, 
Dwight Davis, Lamoni, Deca- 
tur County, ‘Iowa. Eve ute 





In Every Town 
I would like one reputable hard- 
ware man or tinner to manufacture 
for our mutual: benefit a patented 
device made of galvanized sheet 
steel to supply the trade in his 
territory. Retails from $1.00 up. 
Address, R. Merrill, Merrill Bldg., 
Milwaukee, Wisconsin. 16-8t 




































































insuring further orders at every opportun 





and incidentally we might add—They make more money for the Tinner who lays them. in two 
ways-—-first, in actual cash; second, as a permanent advertisement. 
always making themselves apparent, an a the owner of the man who did the work, and 


“Rightly Roofed Buildings” will interest you—it’s free. 
CORTRIGHT MzTAL ROOFING CO., 
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heir good qualities are 


Philadelphia and Chicago 





Sik iNFALLIB BLES 2 

ETALPOLISH 
archase Exposition, 8 Louie: Mas 1000 
IN PASTE, aut sb OR WDER 


FOR ALL KINDS OF METALS 


se Paseo Gece Ratan owe ote 
rs eve 
Boldt Bold by 6 the jobbing Samples free by 


GEO. Ww. HOFFMAN, Manufacturer 


295 E. WASHINGTON ST., INDIANAPOLIS, IND. 
BRANCHES. 





i Park Row, NEW YORK CITY. 


East Madison St., CHICAGO 
508 Mongupery Ave. 8A SAN "FRANCISCO, CAL 








We are Headquarters for 


Foundry Facings, Plum- 
bago, Graphite, Putty 
and Supplies of Every 
Description. In fact— 


Everything You Need 


in your foundry. 


Get Catalog No. 40-A NOW. 


Established 1874 


THE S$. OBERMAYER CO. 


Cincinnati Chicago Pittsburg 
. J 
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STOVE 
TRIMMINGS 






Al aska Shovels, Pokers, Lid Lifters, Knobs, and Malleable Stove 


Fittings of All Kinds. 


Troy Nickel Works, Albany, N. Y. 

















THE TAYLOR * BOGGIS FOUNDRY CO. 


CLEVELAND, OHIO 


Manufacturers of 


Light Gray Iron ——- 








BUILDERS’ HARDWARE, DAMPERS AND 
DAMPER CLIPS, OIL AND GAS STOVES, FUR- 
NACE LAMPS, MOLASSES GATES, LETTER BOXES, 
HARDWARE SPECIALTIES. 














THE AMERICAN ARTISAN. 






Gentlemen: Please discontinue A ad. I have sold he’ stock and die. The first iesue did the 


business. 





ours truly. E. J. KETCHUM. West Duluth. Minn. 
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“BRAUER’S” 


is the best place to buy Stove © 
Dealers’ eg Castingsand | 


Stove Repairs? ‘a 
Prices Arc Lowest. Prompt Shipment. 
ADDRESS 


‘A. @. BRAUER SUPPLY C0.; 216-318 H. Third St., $7. LOUIS, MO. 
_S..V.. REEVES 


No. 50 N. 2nd St,, Philadelphia 
Manufacturer 











M ark | 


The LEIBRANDT. @ ‘McDOWELL STOVE CO.’S 
STOVES and REPAIRS 








Cleveland Nickel Works, Cleveland, Ohio 


MANUFACTURERS OF 
“SUPERIOR” Improved Exhaust Tumbling Mills, Dust Arresters, 
~~ Hard: Tron Stars,,Wrought Iron Chaplets, Plain and Tinned, Stove 
Rads, Furnace Rods, Chair Rods, Stove Scrapers and all kinds of | 
NICKEL PLATED STOVE TRIMMINGS. Send for catalogue. 








The Missing 
- Letter 


: It is your letter about 

Foundry Facings, Sup- 
plies, _ Polishers’ and 
Platers’ Compositions 
and Supplies which I 
Hy omega that Tam 








WRITE TO ME. 


FREDERIC B. STEVENS. Detroit, Mich. 














THE RIGHT KIN DBD 


j ' ef Oven Thermometer is 











wave BY EVANS STAMPING AND PLATING CO, taunton, mass. 


Western Agent, C. H. MATTHEWS, Detroit, Mich. 

















THE OLD RELIABLE 


UNGLE SAM DAMPER 


DURABLE, STRONG, LIGHT. 
The plate is corrugated to prevent warping. 
Stamped from best nickeled steel. Sharply pointed 
steel stem, notched to engage edge of plate. Held 
in place by spring, and earefully fitted to loop to 
Preventturning. Absolutely the best on the market 


Sample mailed free on request. 








SAYRE STAMPING CO., - - Sayre, Pa. 





STOVE Repairs 


Manufacturers’ 
Stove Repair Co. 


617-539 Diversey Boul., CHICAGO 














Prompt Shipments. Give Us a Trial 


— 
~~. 
> 





NORTHWESTERN 
STOVE: REPAIR 
COMPANY 
225 to 235, West 12th Street 
CHICAGO, ILL. 
LARGEST STOCK OF 


STOVE 


AND 


| FURNACE 
REPAIRS 


IN THE WORLD 


Orders filled immediately. 
Our new No. 25 Catalog will 
be sent with first order. 

















WELLER PATTERN (0 


DESIGNSand ESTIMATES FURNISHED 
OR ALL KINDS OF STOVE PATTERNS 


QUINCY, ILL. 
PATTERNS 


For Stoves and Heaters 








The Cleveland Castings Pattern Co. 


CLEVELAND, OHIO 





be@oC TQ V Eta 


PATTERN 
WORK S wcmca 


PATTERNS 


For Stoves and Heaters 
First-Class in Wood and Iron 


Vedder PatternWorks, Troy,N.Y. 
Established 1835 


Yes 


| FeO ge g Ww! .@) 8) 


LTERNS 
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“Get Our Catalogue 
of Handsome Metal Ceilings 


_. v Write for it today. Ask for Catalog D-8. You're not posted on 
* ‘the Steel Ceiling question unless you haveit. We haverthe largest and 
most complete line of Steel Ceilings on the market; we help our dealers 
by making up suggestions and exhibition sketches on work they are 
figuring’on. e want wide awake dealers in every town. We want 


_ you to write us about it. 


THE BERGER MANVFACTURING CO., _— Canton, Ohio. 


New York, Philadelphia, Boston, St. Louis, Minneapolis, San Francisco, Chicago. 











Are You Ambitious to Earn More Money? 


Then, fit yourself to.be worth more—make yourself a better business man. 
Are you willing to spend one hour a day for six months to double your earning cap 


acity for a lifetime? 


Thousands of men have done exactly this. 
“You can do it too, whether you are earning $500 a year, or $5,000 a year. 
The Sheldon School has enabled over 25,000 men to increase their earn- 
ing capacity from 10% to 100% and more, by teaching them to be better 
“The Sheldon Course is a mighty good thing. salesmen and better business men. 
Tt fas increased my earnings by as muc The Sheldon School is-a correspondence School.. You keep right on 
Bee eae ene Past At eee eons do; | earning money in your regular business while you take the Sheldon Course 
Century Bldg., Kansas City, Mo. ‘ The Sheldon Course is just as valuable, just as useful and just as im- 
denen Sg portant to the head of the house as to the man on the road. 
von Doubled Salary It is equally valuable to the book-keeper, the stenographer or to the 
Ph SH BR Ry bors correspondent, because back of every kind of business is the principle of 
not possess before: From the standpoint of selling—and the man who is master of salesmanship is better fitted to dis- 
money 1 am eeguvins at present just twice.as charge any of the duties of business life. 
Bren Hoe Bonmeal T seer oS HL 
sad ; inated, ‘ eaches you how to 
parte ; nhc a The Sheldon School approach men, how 
Keener Intellect a them, how 
“At the time of enrollment I was commer- to influence them, how to impress them favorably, how to win confidence 
cial traveler making $100 per month. Grad- | and keep it—how to make the desirable 2 


uated I established in business for myself. 
Commissions on single sales at times exceed sale regardless of odds. meen 
$1,000.00. Your Course has given me a keener It teaches the big broad principle of 


intellect, spurred my energy and has given me business as adopted and practiced by 
igi in fife.” — THE SHE , 
uh St hinneopolis, oF thy err ad the most successful business men in the ma tois 1” Repabiic Bidg., Chicago 
. country. Please. send me at your expense you 
You may be just starting out for yourself. Then you need the Sheldon Course Peed Colereeeel mnotiniiy ln the subject: 
to put you on the right road of success. ‘ have checked below. 

You may be a clerk, book-keeper, stenographer, correspondent or professional ; 
man. Whatever your vocation, the Sheldon Course will help you to make more | --- -S#lesmanship Sell-Developmes 
out of your position, your profession or your business. ; ... Ad Writing _.. System and Costs 

_ You'may be a good man now, but you can become a better man, a higher _. , Business Logic Self Education 
— fro a more successful man by following the methods laid out in the feudesne Pepchdeny . . Silence of Retail 

You may be an employer... If so, the Sheldon Course will help you get better . .Promotion Merchandisins 
results from your employes and will help your employes to get better results for you. N 

The cost is trifling compared with the results obtained. — 

Let us send you the book “Getting There and Staying There.” It is worth any man’s reading, Address . . 
whether he wants to take the course or not. . It is free for the asking. Town |"... 
THE SHELDON SCHOOL, 1099 Republic Bldg., Chicago, U. S. A. Tee ee 
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STAR BRAND ne 


COPPER RIVETS & BUARS 


BRASS and COPPER __ Jf “sss « now evan 


BRASS é 
BRASS DOOR RAIL 


SHEET COPPER ke *—e ; 
BRAZE Pas COPPER HAMMERS 
. COPPER TACKS 
BRASS & COPPER WIRE UPHOLSTERY NAILS 

OLDER , te Whiddiia BRASS & COPPER COMPANY BRASS & ZINC OILERS 


ETC., ETC. 
497-505 PEARL ST.. NEW YORK 


STOCK SHEET, SHOWING FULL ASSORTMENT ON HAND, SENT ON REQUEST. 


EASTLAKE METAL SHINGLES 


If you should decide to The Roofing With a Reputation 


get a Keighley Lock-Joint po is SE thier, ote build- 
Metal Ceiling you'll have fone ings #wenty years, 
the satisfaction of knowing we Ma and are stillin good 
you've gotten the best that condition. 
money can buy —a 100 8 ah OE Write for catalogue 
cents worth for every $1, s¥7<* and prices 
Would. that be any satisfaction to you? 
di The W. J. Burton Co. 


Lock-Joint is dust-proof and air-tight. No matter if your building 


settles a little or the joist shrink the seams will not—cannot start open. 
The dust cannot get through from above. Perhaps another satisfaction Detroit, Mich. 


to” you. 
If you prefer a cheaper.ceiling you may be pleased with the Keighley 


Lap-Joint Metal Ceiling. It is proving satisfactory to many builders. It's 
worth 100 cents on every dollar—and maybe more. Keighley Lap-Joint is 


the best of this construction. It has the same care in making as the Lock- 

Joint, and is made from the same high grade of steel. ROO F | N G 
Most likely youcan find some design in Catalog “D’’ which Would look 

well in your building. S L A T Ee 


Better write fot this Catalog ‘‘D’’ and our price list 
ese 
W S. We operate our own pee 
a 


ee ee ee MFG. cO., manufacture and sell all grades 
f Sl: - R f Ss 
Baltimore, Md. Washington, D. C. Tools, Cement, Nails, Pat 


Write for delivered prices. 


New York,.N. Y. Boston Mass. 
THE AULD & CONGER CO. 


IEEE IEEE DD9ID9396 Dept. 8 CLEVELAND, 0. 


CP EP EP EERE EE EE EP EP TEP EET 
W. F. GUENTHER & SONS, Owensboro, Ky., write: 


“‘We feel that we cannot get along without THE 
AMERICAN ARTISANand HARDWARE 


RECORD.” 


Ot SS FGe oe Kae oe IGE Os SG OE Of IGE Of NOE Of IGE oo IGE oo iGo 
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Shingles that last 
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No. 212 NORTH UNION ‘STREET, 


New York Office: 114 Liberty Street. 





TH HARRINGTON KING PERFORATING CO, 








CHICAGO, ILL. 


ee ee 


STAMPINGS 


from sheet metals at the very low- 
est figures consistent with good 
work and materials. 


ESTIMATES 0 patented 


afticles and ‘specialties cheerfully 
furnished. 


THE PECK-HAMRE MFG. CO. 


BERLIN, WIS. 





—* : et 




















HEALTH CEILINGS 
HEALTH SIDE WALLS 


They might well be termed as above, 
for they do not gather moisture, are not 
filled. with poisonous coloring matter, and 
cannot fall, crack or become unsightly. 
Eller’s Steel Ceilings and Side Walls 
have for many years been the standard of 
quality—look for the trade-mark—it 


means perfection in every feature. 


ELLER MFG. CO., Canton, Ohio 


[ee LENOX HOTEL 


BUFFALO 



































IME required in erection of 
metal.ceilings tells what 


profit is made on the job. If the con- 
struction’ of the plate is poor, they won't fit 
| and will require more time and care and will produce 
a badly appearing job, as a result. 


Buy CANTON METAL CEILINGS 


the profit sharing kind. Let us tell you more about 


them.’ Our Art Metal Ceiling book “H” is yours 


THE CANTON ART METAL CO. 


CANTON, OHIO. 


New York Agency, 525 W. 23rd St. 


Minneapolis Agency, 
253 Second Ave. S. 








Modern. Highest Grade. Fireproof. 











OUR OWN RAPID ELECTRIC 
CARRIAGES, EXCLUSIVELY 
FOR PATRONS, operate continuously 
every few minutes from Hotel through 
Business District and to all Depots for 
principal trains. 


EUROPEAN PLAN. 
Rates $1.50 per day and upward. 
‘ GEORGE DUCHSCHERER, Proprietor. 














“ 
Russia finish, pat. lock 


STOVE PIPE 
It is made of a very 
high srasoct uniform 
color Blue Polished 
Steel, and is coated 
to prevent rusting. 
Made in all sizes. 
Packed twenty-five 
and fift % joints to 
crate. or sale by 
thejobbingHardware 
Trade throughout the 
United States. 
: ae a 


ofS econ ~ 





= In fi yy * you 
jobber does not ’ 
dle this pipe send your inquiries to us. 





THe AMERICAN ARTISAN 
Heeps You Posted. 








Plecker’s Ss. Corrugated Expanding Conductors 


Have “no Cross 
Seams. Made of 
Galyanized Iron in 
ten-foot lengths. 


, Will not burst 
? when full of iee. 


CLARK, QUIEN & MORSE, 


PEORIA, ILL. 
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TUBING AND Tt : ELBOWS 














1, 1}, 14 inches in diameter 


With Leck Seam and Galvanized After Formation. © 
Heaviest Tin Speaking Tube on Market. 
Elbows made of One Piece of Metal. 


Heavy— | | Galvanized 
—Tin monff After Formation 


_1, 14, 14 inches in diameter 





For Ice Box Drains, Portico Work, Speaking Tubes, 
Lighting Systems, Incubators. Ask for 
prices, state guantities destred. 


FERDINAND DIECKMANN 


Station B., CINCINNATI, OHIO 








Soe METAL CEILINGS 


WRITE.US. 


ESTIMATES PROMPTLY 
SUBMITTED. 


m= Send for Catalegs and Price Lists 





THE LARGEST SHEET METAL WORKS ate HE MIDDLE-WEST 


LWAUKEE CORRU GATIN G CO | 


MILWAUKEE — —WISCONS SIN 


oe In Metal Ceilings 


THE GOODS MANUFACTURED BY 


FRIEDLEY-VOSHARDT CO. 


“ARE IN A CLASS BY THEMSELVES 
WRITE TO-DAY FOR CATALOGUE AND PRICES 


94.204 Mather Street -, Chi 
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We manufacture Conductor and Eaves Tro 


Eaves Tro ugh always have s large stock on hand for i 











Quick Shipments Our Specialty 


Con ductor ferir 0 the “Schoed farts, you mest pent first of 


buy of us you are not Guait satisfactory goods but fair prices, li 


LA CROSSE, WISCONSIN 









the material and workmanship. Anythig in- 


bt — to a and customers. 


MANUFACTURERS OF 
ZAVES TROUGH ROOFINGS AND SIDINGS 
CONDUCTOR PIPE STEEL CEILINGS 
CUT OFFS | CORNICES 
MITRES, ENDS AND DROPS SKYLIGHTS 


you 
beral terms and prompt shipment. 






in such immense quantities that we 
jate delivery, no difference how large or 















Send for Catalog || 














The Fire-Retarding “Star” Ventilator 


_ The roof of this Ventilator is movable vertically, and is held in its high- 
est open position by a lever movement, controlled y a fusible link. In case 
of fire the link parts, and the top drops down by gravity, closing the opening. 

The.top is also a damper itself, as by regulating the chain length the 
opening is partially or wholly closable at any time, and still retaining its au- 
tomatic closing feature in case of fire. Therefore we offer the 
COMBINATION: Ist. The Automatic Fire-Retarding “Star” 
Ventilator. 2d. A controllable Damper—ALL IN ONE. 


Hundreds of these Ventilators now in use. They are absolutely storm-proof, and our Ven- 
tilators have a proven speed of air exhaust in excess of any other made. 

- be supplied with glass top. Simpler and with fewest parts made. Also lightest in total 
waists without sacrifice of proper gauge. 


“ent-& Merchant @ Evans Company 
& Successors to Merchant & Ce., Inc. 
€ 


~ 


Pat. Of,” 





Philadelphia New York Brooklyn Baltimore 
Chicago Kansas City Denver 













ue a 














Department B. 


1907—OUR GUARANTEE—1932 


We Will Replace Without Charge Any of Our 


_ ALUMINUM COATED 


Conductor Pipe, Eaves Trough, Roof and Box Gutters, 
. Valley, Ridge Roll, Mitres, Elbowe and Shoes 


That Rust Out Within 25 Years! 
Look for Brass Label on each Joint with above guarantee. Write for Sample and Prices 


The Reeves Manufacturing Company, 








CANAL DOVER, OHIO 











we like it and weuldn’t think of getting along without it.” 


SCHMIDT HARDWARE CoO., Sheffield, lowa, writes;—The more we. read your paper the bette~ 


RREAAAAAAPLPIDSEI I 
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“Target and Arrow Old Style Brand 
Roofing Tin" 
The Music Pavilion at Woodside Park, 


Philadelphia, was covered with “TAR- 
GET & ARROW Old Style” tin twelve 


years ago. - That roof is still in perfect 





























condition. 
TARGET AND ARROW Old roofing-tin 
OLO STYLE is handled by all lending hardware lobbing bazses 
REGISTERZO throughout the United Bhater seed and cut Jour erase without, brealna the 
~ ers or , the become 
—— GET AND. ARBOW Old Seyla=retter than the werds | | $0d,ibe weeds will disappear, The Clipper wil de 
RADE wreastthia Ol Ain > 
N&G.TAYLOR CO Send for our “Guide te Good Roofs,” 
PAILADELPOIA | Mertens afte me THE HAWKEYE 
sheet N. @ G. TAYLOR COMPANY 
orEROet SSapraR now Grain Grader and Seed Cleaner 
U.S: Peat Oce "Established 1810 Philadelphia 

















KLAUER'S( )ELBOWS 


STRONGEST AND TIGHTEST 
LEADS THEM ALL IN 
CONSTRUCTION AND APPEARANCE A better machine could not be made. 


Price REASONABLE. 
THE ONLY ONE PIECE ELBOW WITH nibs ch nteiden entaitambireten 


A Perfect Grooved Seam its Entire Length | | PAXTON & GALLAGHER CO. 
~ and its Entire Surface Corrugated OMAHA, NEB. | 


Sole Agents for Nebraska 


















Ask Your Jobber for them 
Sample Elbow Sent You on Request 

















< Prva es PROTECTION 
Wes : BY USING OUR 


‘ J ~ SAVES REPAIRS~--- 
~~ SAVES RECOATING 
SAVES RENEWING 


MANUFACTURED BY 


KLAUER MFG. CO. 


DUBUQUE, IOWA, U. S. A. 


WIZARD 


Inverted Gas Lamp 
Nine-Tenths Saved 


of the cost of Electricity and gives as 
brilliant a light. 


They Sell Easily 


and make a rich window display. For the home, office 
store, school or public building. We furnish attractive 
show card, and make 


Special Prices to the Trade 


Grade MANHATTAN SCREW & STAMPING “aac 
167 West End Avenue, NEW YORK 
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LEVER SHEAR. 


This Lever Shear 
is made in seven 
sizes. Itis acon- 
venient tool for 
shearing plates, 
bars or angle 
iron. We build a 
complete line of 
Shears, Punches 
and Bending 
= Rolls, all sizes, 

* for hand or power 


BERTSCH @ COMPANY, 
Cambridge City, Ind. 


H. WEISS & CO. 


oe 20 Cliff St., New York 

















































Hand Punch for No. 10 tron 


Skylight Gearing 
and Chain Lifts 


Tinsmiths’ and Plumbers’ Tools. Cornice 
Makers’ Tools. . Coppersmiths’ Tools’ ~ 
Pipe Threading Machines 


Becend-Hant Goods Bau Sold and | Exchangde 


ONE STANDARD 


In Fire Pots and 
Torches and that 
is found in the C. 
L. line. Many 
— gotoprove 
sid aka i in 

~e Seat skill in 
= construction, ef- 
= ean! 4 opera- 
tion hey are 
light yet strong, 
compaet yet com- 
plete, powerfulin 
generating ca-., 
pacity, simple in 
principle, direct 
in. application, 
guick in a 
No, § Fire Pot :. $4.50 Net Ss 
pply at factory heat at one-half 

price, or or we re wil ship direct the ex diture 
h accompanies order. of gasoline ordi- 

narily required. Varietyin shape, capacity and 
style enable us to meet every requirement. An 
enormous trade shows the appreciation of the 
user. Buy aC. & L. Fire Pot or Torch and re- 
duce your gasoline bill. Descriptive booklet free. 


CLAYTON & LAMBERT MFG. CO., Detroit, Mich.,U. S.A. 


HOTTEST ON EARTH 




















No. 6° EUREKA. Price each, $6.00 Net 
No. 14 ‘EUREKA Price each, $4.50 Net 


Jobbers sell at factory .price. 


THE TURNER BRASS WORKS 


TOOLS FOR SHEET METALS 


INCLUDING 

Tinners’ and Roofers’ Tools, 

Shears, Punches, Presses 
and Dies, 


Can-Making Machinery 
MADE BY 


NIAGARA MACHINE & TOOL WORKS 


BUFFALO. N. Y. 








SHEET BRASS, All Tempers. BRASS and BRONZE DRILL RODS. 
BRASS and COPPER WIRE. GERMAN SILVER SHEET and ROD. 
BRAZED and SEEMLESS TUBING. 


Eagle Brand Coprer Rivets and Burrs 


Brass Escutcheon Pins 
Desk Narrow, Broad Middle 
Brass Butts, Ball Tipped and Water Closet 
Brass and Iron Jack Chain, Brass Safety Chain, Etc. 
General Office: Catalogues on Application. Chicago Office: 


wew vore THE PLUME & ATWOOD MFG. CO. * “suisine 




















Valves and Plungers 


Only the very best leather and rubber are used in 
these goods and all are carefully and evenly‘fitted 
making them the best of their kind. 


Berger Bros. Co. 


Office and Stores: 237 Arch St. 
Warerooms : 100-02-04 Bread St. 
Factory : 3114-16-13-20 N.17th St. 


Philadelphia 





















We are now prepared to offer to the trade an 
ALUMINUM SOLDER, which we absolutely 
guarantee to solder Aluminum to Aluminum or -Alumi- 
num to other metals in a strong and satisfactory 


TO THE TRADE | § : 














Imperfect Aluminum Castings 


manner | 

Excellent for 

It is the only Solder which can be used successfully h 

in the manufacture and repair of aluminum articles. ¥ 
It merits investigation, 

- 


For Sale by Hardware Stores or 


Aluminum Solder and Refining Co. 
OSWEGO, N. Y. 


New York Agent NEIL & BRINKER ‘18 Warren Street 
CHARLES MILLER & SON CO., Utica, N: Y. 





sm ile Aan os eh ae 3 lees ii 








THE KLONDIKE INCUBATOR CO., Des “Moines, ‘lows,’ 


Write: Please take our advertisement out of your paper for 7-foot Rob- 
inson Cornice Brake. We are getting too many answers. 














26 Park Avenue Sycamore; Jil., US A 




















ene 
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’ Iwans Volcano Revolving 
Chimney Top 


Sizes 6 to 12 inches. Sold by jobbers of 
Hardware and Tinners’ Supplies. 

Notice one of its Strong Features. The 
upward sloping.opening in back of hood 
creates a constant upward draft, no matter 
how depressing the atmosphere. 


You need it for some of your customers’ 
chimneys. 


Send postal for catalogue. 
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IWAN BROTHERS 


Mfre. of Hardware Specialtics 
STREATOR, ILL. 


OT 














The Sincerest Flattery for the “‘Match- 
less’’ is the imitations which are to be 
found in the market. 

The Matchless double-acting floor spring 
hinge is ball bearing. This insures a mini- 
} mum of friction The Matchless operates 
} easy and without noise. 

They can be fitted to any door in Bank, 
Church, Vestibule or Pantry. 
Send for our fully illustrated catalog and 

price list. Address Dept. A. 


LAWSON MFG. CO. 


40 Dearborn Street, Chicago, 
101 Reade Street, New York 














LIGHTNING PORTABLE HAND PUNCHES 


_ LIGHTNING _ 









Send for catalog and price list today 








MAHER & SON LIGHTNING 
ROD . is the only firm that 





ba 
poinis "Giving $500.00 guar 
an 


We have the finest static machine now, something new and given to our agents 
FREE. Write to-day for Agency and territory. Our prices are right. 


MAHER & SON LIGHTNING ROD CO., :: PRESTON, IA. 


Ask Your Dealer For The 
Stmy 
Soldering 
Furnace | 








Always Ready — No Smoke — No Odor— No 
Noise —Unexcelled —Unequaled —Unrivaled 
—Safe—Sure—Durable. 
Galvanized Iron, Brass or Copper Reservoir 
Equipped with Cylindrical Slotted Burner 


MADE ONLY BY 


BURGESS SOLDERING FURNACE CO. 


COLUMBUS, OHIO, U. &. A. 

















GEO. W. DIENER MFG. CO. 


Ca t be hott 
HE L ner No. 10 





Noiseless, No Odor, No Smoke. 
More Heat with Less Fuel. 
Greatest Range of Heating. 
3 to 12 Ib. 
Coppers Indoors or on a Roof. 


Order of your Jobber, or we will ship direct 
for $6.50, on 30 days approval. 


77-83 West Lake St., Chicago 











{ STANDARD TORSE NAIL Gxt 
| -AFull ine of flowre Nails 


[ Scud for Catalogue Prices ® Samples. 


-_NEW BRIGHTON,PA.U.S.A- | 














Sperry’s Steam 
Kettles 


Made from very thick metal, with- 
out Stay Bolts, joint packed in such 
a Manner as to never need repack- 
ing. A little higher priced than 
some, but they are safe and tight. 


D.R. SPERRY & CO. "°rocnorxs*” BATAVIA, ILL. 




















PULLMAN 


SASH BALANCES 





Are you eelling 
them? 
IN USE 
EVERY. 
WHERE 


Send us your orders 


PULLMAN MFG. COMPANY 


OCHESTER, N. Y., VU. S. A. 




























pnd ts 
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[Blick No.3 The Best Box 













Sell — —_ A bom. ay 
‘ e on x x inc. e 
M: savy gaivanieed steal. 


box warrant They 
Order now. 
$5.88 per Doz. 
Blick -Williame Co. 
Indianapolis, Ind. 














ELEVATORS 
4 Improved Quick and Easy, 
Rising Steam, Electric 
and Hand Power. 
SEND FOR CIRCULAR 
KIMBALL BROS. CO. 


1031 Ninth St.. COUNCIL BLUFFS, IOWA 
Kurapait cievator Co., 139 Vincent St., Cleveland, 0, 





















LOCK-CORNER 
SHELF BOXES 
For the Hardware Trade. 


THE A. H. GREEN CO., 
97-401 Warren St., NEW YORK. & 









te PETERSEN?” icrtrivace nes 


The Petersen 
Everlasting Steel 
Barn Door Latch 
and Holder 


Bran new, born in Lyons, Iowa. 


This latch*fisdouble 
acting, will hold your barn 
door open or shut, is the 
only latch and holder on 
the market without a spring, which generally gives out in a year or two. This 
latch has a steel handle on each side of the door. 


LYONS MEG. CO., Sole Manufaeturers, LYONS, IOWA 


We Always Have the Petersen Latch in Stock and Make Prompt Shipments 




















A Harvest of Dollars for Dealers who handle 
“TWELVE-IN-OREL” 


KEES 
Corn Huskers 


(The Huskers with a REPU- 


ay 
t) TATION based on QUALITY.) 


4, : 
5,000,000 corn pickers will read about them in the leading farm papers dur- 
ing the husker-selling season. Your customers will ask YOU for them. 
If your’e not already a KEES dealer, be one. Order from your jobber to- 
day or send for catalog and prices. 


F. D. KEES MFG. CO., Box 522, Beatrice, Nebraska 




















STANDARD 


among 
Wrenches 
No. 48 of this Style 








Graceful in design, constructed of the very best materials. The operating nut 
being of sufficient diameter, the wrench is very easily adjusted by the thumb of 
the hand which holds it. All the parts are strong and durable, the operating nut 
is steel and the sliding jaw a steel drop forging.. Hardened and ternpered—thor- 
oughly made. Parts are interchangeable. nd for catalog. 


BEMIS & CALL HARDWARE & TOOL COMPANY, SPRINGFIELD, MASS. 





“WAY AHEAD” 


Of the 
grindstone 
or any 
other 
apparatus 
for 
sharpening 
=> table or 

~~. kitchen 
cutlery or 
edge tools 





of every kind are our 
Hand and Foot Power 


Urinders & Tool 
Sharpeners 


Four sizes. Needed in every home—every day 
in the year. Every grinder guaranteed. Be 
sure; Get our catalogue with Discounts to the 
trade—to-day. 


ROYAL MANUFACTURING CO, 
108 E. Walnut Street, Lancaster, Pa., U.S.A 





New York, 176 Fulton Street, Herbert Porzer & Co,, Hanagers 
Chicago, 118-115 Hickigan 6¢t., B. G. Curtis & Son, Managers 








- = are the Newest, 
ankee Tool a ree 

and 

Are No. 10 and.11—Ratchet, Right and Left Hand and Rigid 


Without 
Equal in 
Quality 











No. 15—Ratchet, with Finger Turn on Blade 


AE iti lg 














or No. 30 and 31—Spiral Ratchet, Right and Left Hand and Rigid 
Efficiency 

in No. (0-4inbteRianitatie Drill 
Practical 

Use No. 50—Reciprocating Dril for Wood or Metals 


Send for “Yankee” Tool Book 


North Bros. Mfg. Co., Philadelphia 











22'S -) tees | tT 


a 





cry is 
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n SPECIFY 
Small Rivets Cold Punched Nuts 
q Carriage Bolts Machine Bolts 
AND GET THE BEST 
e 
GARLAND NUT @ RIVET CO. 
TT PITTSBURGH @& 
T 
THE 
UMBRELLA 
CLOTHES 
BAR 
32 FEET 
DRYING 
HAVE YOU A RING IN YOUR TAIL? SPACE 
Ihave. My name is The “Ring Tail Red Devil.” I hang up by the 
tail. My handle don’t warp. My blade is always keen. I am put up in an 
antiseptic case. I am a good shaver, not a poor one. Have you got me in 
stock? If not, order a sample and you will not keep me, the other fellow will THE MARTOROGS CO., 40 Dearbeon St, CHICAGO 
; wantme. THE GENUINE “RED DEVIL” RING TAIL RAZOR. 
Tue AMERICAN ARTISAN ee 
| SMITH @ HEMENWAY CO., 108-110 Duane St., New York City Ads Bring Results. 





Pointing and Brick Layers’ Trowels 


The blades are made of best spring steel, the shank of the pest air furnace malleable iron. Hardwood,’ well ; 
polished, forms the handle. Our household cleavers are a necessary line in every hardware store. They sell 

- easily and they pay well, We make a large assortment of Builders’ Hardware and have the largest and best 
. equipped hinge factory in the world. 


Hinges, Butts, : 


Shelf Brackets 
Door Bolts 








WRITE FOR CATALOG 


GRIFFIN MFG. CO., : Erie, Pa. 
AKRON ECLIPSE LEVELS 


All glasses in Akron Eclipse 1a 
Levels are carried on elastic i 
bearing and enclosed in 

heavy glass tubes and are 1a 
almost unbreakable. , - 


GEND FOR CATALOGUE ILLUSTRATED IN COLORS 


She BAKER McMILLEN CO., Akron, Ohio, 13 Bowery St. 


6: Tapes 











Steel, Metallic, Linen, etc. Our goods are Recognized as 
the Best. Tinners’ Rules, Magic Pattern Rules, etc. Send 
for Catalogue and Mention The American Artisan. 


Lufkin Rule Co. 


SAGINAW. MICH. 
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“NEVER-BREAK”’ 
Steel Spiders, Griddles and Kettles 


WILL NOT 
Scale Off like cheap enamel. 
WILL NOT 
Scorch or Burn like light fry-pans and 
skillets. 
WILL NOT 
Absorb Grease or Flavors like cast iron. 


THE AVERY STAMPING CO. 


CLEVELAND, OHIO 
Sole Manufacturers 
“NEVER-BREAK” Goods. 








mental 





“THE DENNING oo 
~— Cribs and Grain Bins 


are handled by dealers everywhere. 


The Denning Fence is famous for its raat 
Peerless Tie. 


The Denning Lawn Fence is orna- 


The Denning Barb Wire is perfect. 
Write us for catalogue and prices. 





























YOU SHOULD SELL . 


BUCKEYE PAINTS 


Unquestionablyythe very best paint 


on the market.. Made of the ver 


» best material. Will 
“outwear’’any other 
aint,and cov- 






er more 


WE == apt for the 


GUARANTEE 


all paints and varnishes bearing our 
name. Send for printed matter, sam- 
ple shades and prices. 


BUCKEYE PAINT & VARNISH CO, 


TOLEDO, OHIO 














WHITE ROSE 


IS WITHOUT A 
COMPETITOR 


It. is actually BALL BEARING 
and has proved the most phe- 
nomenal seller ever placed 
upon the market. 


WRITE TODAY FOR 
EXCLUSIVE AGENCY 


WHITE LILY MFG. 60. 


TOLEDO, OHIO DAVENPORT, IOWA 








CUT THIS OUT 














To the Publishers 


The American Artisan and Hardware Record 
69 Dearborn Street, CHICAGO 


Please send us THE AMERICAN ArTisax each 
week for three months. At the end of that 
time we will remit Two Dollars for one year’s 
subscription, or 50 cents in case we decide to 
discontinue. 








Tewn State, 














Milbradt’s Rolling 
Shelf Ladders 


Are made to fit all 
kinds of high shelv- 
ings, and are guar- 
anteed to be satis- 
factory in every re- 
spect. 

HIGHEST AWARD 
St. Louis Worid’s Fair 
Send for Catalog 
and Prices 


JOHN CALANDER 


629-681-638 Jackson i. 
(Cor, 13th St.) 
ST.PAUL, Minn, 








ware man. 


CAN YOU MOVE A HOT STOVE? 


Hot or cold, big or little, the Baltzly will handle them so 
easy that you will hate to take the money. 
will last a lifetime. 
contains some 400 suggestions for the alert hard- 
Drop us a postal and we will send it 
with prices that will be interesting. 


ARCADE MANUFACTURING CO. 


Not expensive. 










Made of steel and 
Our catalog 










FREEPORT. 
ILLINOIS. 
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SIMPLICITY vs. COMPLICATION 


EVERY good dealer knows that the fewer the parts of a mechanism, 
the less the friction. This is equally true when applied on washing 
machine gearings, hence permit us to remind you once more of the 











Wonderful Simplicity of Construction 



















the Gearing 
of our 








Embodied in 

















































All unnecessary parts have been eliminated, giving us a reciprocating 
mechanism unequalled for 


SIMPLICITY, STRENGTH, DURABILITY and EASE of Operation. 


THE TUB. We pride ourselves upon the fact that it’s the best made. 
THE FINISH. It can’t be beat, it’s handsome and lasting too. 









Write for Particulars—DO IT TO-DAY. 


BRAMMER MFG. CO., Davenport, Iowa 


DID 
e PAY e 


Every Hardware ander interested i in the subject of Window Displays should send 
for a copy of our booklet “Did It Pay,’’ in which we have combined the experiences of a 
large number of dealers who have made Window Displays that increased sales showing 
photographs of their windows, details of arrangement of goods, different methods employed 
to get the crowds into their stores, their interior store displays, special window signs, ad- 
vertising campaigns in local papers, etc., etc. j 























It Is Simply Full of New Ideas 





THE PRITCHARD-STRONG CO. 


25 CIRCLE STREET ROCHESTER, NEW YORK 























ae 





THE AMERICAN 


Great is the Reward 


for the dealer that is wise enough to devote a little time to his show 
window,” every now and then. There is nothing more attractive, 
tempting or_convincing than a special window display. Good results 
have never been known to fail the hardware man that keeps his show 
window attractively trimmed. It will pay you, and pay you well, 


whether you win a cash prize or not to 
| RIM YOuR Sporting Goods W | N D OW 
FOR 


THE AMERICAN ARTISAN Competition 


and seek to 


Win a Cash Prize 


You’ve got a mighty good chance, probably better than many dealers 
that have already sent in photographs, to win part of that 


One Hundred Dollars in Gold 
$50.00 setsecition att Window 


Display of Hardware. 


$25.00 in Gold for photograph 
25.00 and description second in ex- 


cellence. 


$15.00 in Gold for photograph ~ 
$ | 5 .00 and description third in ex- 
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Hardware, Paint, 
Fishing Tackle or 








cellence. 


$10.00 in Gold for photograph 
10.00 and description fourth in ex- 


cellence. 





CONTESTANTS—Any hardware dealer, or his assistant or clerk, is eligible to this com- 
petition. 

TIME—The photographs may be sent by mail or express, charges prepaid, and must reach 
this office-not later than noon, January 1, 1908. Address all photographs to 


THE AMERICAN ARTISAN PRIZE COMPETITION 
69 DEARBORN STREET, CHICAGO, ILL. 


CONDITIONS—Each photograph must be signed by a fictitious name or device, and the 
same name or device must be put upon a sealed envelope, containing the real name and 
address of the contestant. This envelope is to be enclosed with the photograph. 

AWARD OF PRIZES—The Competition Committee, one of whom will be a practical window 
trimming man and one a practical hardware man, will pass upon all photographs and 
descriptions received within the prescribed time and will decide between the contestants. 


THE AMERICAN ARTISAN reserves the right to publish all photographs and descriptions 
of same submitted in this competition. 
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“MONEY TALKS” 


Dollars for Dealers 





When you purchase a bill of goods, do you look for quick 
profits and returns?—good profit? Or do you intend to 
keep the goods on your shelf, expecting someone—some 
_ time—to come in and ask for them? 
Our KEEN KUTTER Advertising Service wil! 
not put the goods on the shelf, but it will help take them 
off—at a satisfactory profit. 
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Loox For Tuis Stamp 











Manufactured by The 






Wheeling Corrugating Co. 


Wheeling, W. Va. 


DRIPPING PANS 


OUR PANS ARE CAREFULLY AND 
PERFECTLY FORMED AND 
COATED WITH A PREPARATION 
TO PREVENT RUST :: :: %: & 3 
MADE FROM THE BEST GRADE 
EVEN COLOR STEEL SHEETS 

















OUR SIGN OF Quatity » : 

Size List Pric Size be ; List Price 
m2 4 DOZ. IN A CRATE jist Paieo PB ame § 3 DOZ. IN A CRATE wey amg 
6 2. @).0335 3 Se ae ee $1.75 es Rect ietiege Aalto wgnry, Peek oot gt Pe Ee $3.50 
Cb: TB ii oso nce Piores bis eee 1.70 Bk) PRA CN Se A re 3.75 
Oo Oo ed has is een Fi ee con eee 1.90 $0: ORT oS cone ok beet eae a aa eee 4.00 
eS ee) ye EE yar rag for 2.45 SO 0G. cas Hl ss ew he ka tome 4.25 
qo WE AS ec aks Sno rae Re eee 1.80 SO MIS 6 oo i'n RR os a ee 4.45 
De TR PG oo bs iar ass Deas bre se Ht helene 2.00 St ae. oe Ae ce ee ee ee ee 3.00 
Fs RS ee ae dee bos Oe ee 2.10 Se ca SR Se eer tare a Oey Bi? > 3.90 
DO Sc < Se Oe sadeate Omi ble Oak eee 2.65 G2). SO 5’, Gas Bs Bae bes Cas ks at en 4.15 
SO BW i wies bree ea CO 35 oa eee es 2.05 ee Ai Re ve 5S Tae eh os Gn ene Wipe Bip « Oe 3.50 
SR BAe ake rh chee pace oa 2.20 Bee Sa ccs a dias ase «le ee ce ae 4.00 
ee ics Fhe a cs resid len) eee econ 2.55 Bs. FS as coe Be eh Lk Cis cee 4.45 
B: a 1s esis i eaten eee an ee 3.05 Re Bo eee te ie oo ee een . 4.85 
Bw Wheres Pas es a i. Cee ee 3.45 SS ee os. oo oso es ees eke ee 4.00 
Dh me Bei As cathe oc naebed ter wek nels 3.10 DR CE eal), oe cs dials a een i kids he doe 4.50 
9 @ IE Rak oh aes. das ve 2.60 Be ARG OX « 03s'd bee BAO ee 1 es ce 4.75 
ee ae) Nem tpie Tt ee a gh i Ree ae te BO: AT oo oie ob ke dA RS Aer prewne 5.00 
9 2 18 Oeste EO eee. ee BAS MS ss bss Ras ci ee a ge oan e eee 6.00 
O wT Peta Si a aes Cs oa ee ean 3.75 Be WP ov ie on are ibs ta 5.50 
OS x 1 ite Oe eon er eee oes 3.90 Oy ie se kos wae es oe ees os SESS 6.25 
10 st 1 to SoA eas 2. ae eee ee ee: tc i Ree ee Ve ee lees DOS 6.50 
40 5 EP. Bea ees ts 5 ce ee betes 3.05 

€ Be eS Sc kcce ab keaeas Ce bee en ee 3.40 WRITE FOR DISCOUNT. 










BRANCH OFFICES AND WAREHOUSES: 


St.Louis, - 1006-8-10 Spruce Street ‘enn 





New York City - = - 47 Cliff St. Philadelphia - 402, 404, 406 Race St. 


Chicago - = 2327 N. Clinton St. Boston, Mass. - 132 and 134 Pearl St. 
Chattanooga, Tenn. King St. 








Larce Stocks oF ALL our PrRop- 
UCTS ARE CARRIED AT THE Fac- 
TORY AND IN ALL THE WAREHOUSES 
































@ @ G 














ewe wo 


The demand for Geod Enameled Kitchen Ware is insistent and increasing, Particu- 
larly when your customers hold you personally responsible. 


Seamless Non-Leak Pyrolite Ware 


Quadruple-Coated White Lined 


Durability and Finish Unsurpassed 
Shape Scientifically Correct and Assortment Unequalled 


Noteworthy features: Rivetless Seamless Spouts and Lips on Tea Kettles, Tea Pots, 
Coffee Pots, etc. Positively without a seam and therefore absolutely Non-Leak. 


Open Stock Plain Turquoise at New York 





Waa 





Seamless Pyrolite Samples on request; no obligation, Catalog No. 5. 


LEFFLER, THIELE &* COMPANY 
Dept. A. 47 MURRAY STREET 











New York 
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This wonderful Roaster is being made known to 
mittions of women thro an Elaborate seh acest tiie 
Campaign, including Magazines, Demonstrations, News- 
papers, Window Trims, Pamphlets,etc. Thousands of 
dollars are being spent on this campaign and every 
dé ale run kite hen Etigtihuiliit:: goods, who has Savory 
Roasters for sale, will feel the good effects of it. 


Now is the season to display Savory Roasters. 





SOLD BY ALL JOBBERS 


\ Manufactured Solely by 


The Republic Metalware Co. 


CHICAGO NEW YORK BUFFALO 
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Penna Gem Lawn Cleaner 


Rakes and Collects at 
one operation—does the 
work of four or five men 














Our 1908 Catalog of Pennsylvania 
Lawn Mowers will be ready for 
distribution November Ist. Will 
mail copy on receipt of request. 


SUPPLE HARDWARE COMPANY 


- PHILADELPHIA 
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COMBINATION IN 
LAWN MOWERS 








ARE THE 


Standard Mowers the World Over 


All have the words Philadelphia Lawn Mower Co. cast on the wheels of 
the mower. See you make no mistake in ordering. Are made in 64 to 12-inch 
wheels, 3 to 8 blades. 17 Styles Hand Mowers and 5 Styles Horse Mowers. 


First and Original Patentees of Side Wheel Mowers in the World. 
WE LEAD, OTHERS FOLLOW 


Perfect 
Simple 
Durable 





SEND FOR CIRCULAR AND PRICES 


The ere ore Mower Co. 
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Enter 


MEAT AND FOOD 


Five Profitable Steps for the Dealer 


Millions of people have seen the advertisements of the ‘‘Enterprise’’ Meat and Food 
Choppers in their magazines, their mail and their cook books and booklets. 

They have made up their mind to buy one, and will buy one at the first opportunity 
—IF THE DEALER REMINDS THEM OF IT! 

We give you the opportunity. Hang up your metal lithographed display in a prom- 
inent position. By featuring our goods and giving your customers our book of famous 
recipes, ‘““THE ENTERPRISING HOUSEKEEPER,” you will be surprised to find you 
are selling twice as many food choppers as before. Another business increasing booklet 
is ‘AN ENTERPRISE PEACE OFFERING.” 


THIS IS YOUR OPPORTUNITY 


Are you doing all the business you should in 
MEAT AND FOOD CHOPPERS? By 
glancing through our latest catalog you will soon 
find out. 

These are the Choppers.that first intoduced a 
























7 : mee et 











See 





- 































































ha perfect method of 
4 choppmg and they _ 
fee have remained for 
ie years without serious 
e competition, and are 
absolutely the best 
| on the selling market 
to-day. fan 
SEND FOR Pop 
ADVERTISING 
MATTER AND pe. 
ILLUSTRATED 
CATALOGUE. 
OT It 
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They are the only Choppers that 
cut every tendon and piece of 
gristle perfectly. 


We furnish a ‘‘Knife and Plate’’ chopper for every possible use, from the small 
family size at $2.00, to a fifteen horse-power electrically-driven chopper. 














Our new number, No. 202 Food Chopper, has phosphor-bronze bearings, is thor- 
oughly tinned and has four knives for cutting everything from nut butter to hash. 


For wonderfully quick sales to families, boarding-houses, hotels and institutions, our 
popular sizes, Nos. 5, 10 and 20, cannot be excelled. 


THE ENTERPRISE SAUGAGE STUFFER, LARD AND FRUIT 
PRESS is bristling with many good points and patented features which combine to 
make it the most efficient, quick-selling and profitable machine of its kind. 


ARE YOU POSTED 


On it, stocked and prepared with advertising matter to push it? 


PRISE MFG. CO. OF PA. 


PHILADELPHIA, U. S. A. 


a 
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DELTA 













FILES BEARING THE TRADE MARK 


DELTA 


ARE MANUFACTURED FROM THE BEST CRUCIBLE CAST 
STEEL BY COMPETENT AND EXPERIENCED FILE MAKERS 





Value Received is the Most Potent Salesman—BUY DELTA FILES 





You Eliminate All Chances When You Use DELTA FILES 





TO KEEP UP THE SALES, KEEP UP THE QUALITY 


Buy, Sell and Use DELTA FILES 


An Independent Organization. Not Connected With Any Trust in Anv 
Form, Shape or Manner 


y ‘% DELTA FILE WORKS ¢ 


PHILADELPHIA, PA. 


CARVER FILE COMPANY 


Proprietors 
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Our Santa Claus 
Catalogue 


wei 


4 This catalogue presents the most comprehensive line of 
holiday goods ever gathered into the showing of a single 
house. And it quotes net prices in plain figures. 


{ Three score of the largest sample trunks that might 
be brought to the store would not be as informing as 
this catalogue is to every buyer of toys, china, dolls, 
fancy goods, etc., etc. 


{ Tens of thousands of retailers all over America have 
learned to treat this catalogue as the signal to start their 
holiday buying without further delay. 





q They know that it marks the top notch in wholesale 
holiday preparation—that breaks are not far away—but 
that prompt ordering will still get what they want and 
all they want. 


4 That so many shrewd merchants consider our Santa 
Claus Catalogue so important is suggestive. Can you 
afford not to know the profit possibilities it holds for 
YOU? 


{ That Santa Claus Catalogue is No. MC640. Write for 
it—NOW. } 


ot 2) 


BUTLER BROTHERS 


Wholesalers of General Merchandise 


NEW YORK CHICAGO ST. LOUIS MINNEAPOLIS 
Sample Houses: BALTIMORE, DALLAS 
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DELTA 


FILES BEARING THE TRADE MARK 


DELTA 


ARE MANUFACTURED FROM THE BEST CRUCIBLE CAST 
STEEL BY COMPETENT AND EXPERIENCED FILE MAKERS 





Value Received is the Most Potent Salesman—BUY DELTA FILES 


You Eliminate All Chances When You Use DELTA FILES 





TO KEEP UP THE SALES, KEEP UP THE QUALITY 


Buy, Sell and Use DELTA FILES 


An Independent Organization. Not Connected With Any Trust in Anv 
Form, Shape or Manner 


y % DELTA FILE WORKS / 


PHILADELPHIA, PA. 


CARVER FILE COMPANY 


Proprietors 
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Our Santa Claus 
Catalogue 


wei 


4 This catalogue presents the most comprehensive line of 
holiday goods ever gathered into the showing of a single 
house. And it quotes net prices in plain figures. 


4 Three score of the largest sample trunks that might 
be brought to the store would not be as informing as 
this catalogue is to every buyer of toys, china, dolls, 
fancy goods, etc., etc. 


{ Tens of thousands of retailers all over America have 
learned to treat this catalogue as the signal to start their 
holiday buying without further delay. 


{| They know that it marks the top notch in wholesale 
holiday preparation—that breaks are not far away—but 
that prompt ordering will still get what they want and 
all they want. 


{ That so many shrewd merchants consider our Santa 
Claus Catalogue so important is suggestive. Can you 
afford not to know the profit possibilities it holds for 
YOU? 


{ That Santa Claus Catalogue is No. MC640. Write for 
it—NOW. | 
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BUTLER BROTHERS 


Wholesalers of General Merchandise 


NEW YORK CHICAGO ST.LOUIS | MINNEAPOLIS 
Sample Houses: BALTIMORE, DALLAS 
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Tn kThe*above cut'ishows our new plant. The entire factory is devoted exclusively 


~~ to ithe[Ymanufacture folJBERNARD’S PATENT Pliers, Nippers, Punches and kindred 
Tools, under the “Bernard,” “Paragon,” “Elm City,” “Lodi” and “Excelsior” Brands. 


‘OVER 200 DIFFERENT ARTICLES 


In various kinds and sizes ~ 
for all purposes 


THE WM. SCHOLLHORN CO. 


NEW HAVEN, CONN. 






































DISSTON SAWS, TOOLS AND FILES, 


KEYSTONE SAW, TOOL, STEEL AND FILE WORKS 
PHILADELPHIA, PA. 





Geaen Hand Book on Saws. 


This new edition contains 208 pages of useful, 
practical information—articles on The Making of the 


: _ giving the progressive steps in their manufacture, a 
: large number of ‘lustrations of the works, together 
: with TREATISES on the CARE and USE of Saws, etc. 


‘HENRY DISSTON @ SONS, Inc. 


























STEVENS 





Please Remember 


HAT we are anxious to aid you in selling STEVENS RIFLES, SHOT- 
GUNS, PISTOLS and ACCESSORIES, in every way, shape and manner; 
A supply of our Abridged Catalogs (imprinted with your firm name and address.) 
Part Envelopes (imprinted with your firm name and address), Electrotyped Ad- 
vertisements, Aluminum Hangers, Cuts of Models, etc., etc., is at your disposal and 
will be forwarded upon receipt of specifications. Transportation charges on these 
practical STEVENS Advertising Accessories to be borne by you. Shipment to 
be effected by either Freight or Express, as may be designated. 


BEAR IN MIND, TOO, that if you have no Advertising Copy conveniently 
at hand, or do not feel inclined to prepare same, we will be glad to send you some 
striking and forceful text that has been “‘tried” and “proved” by us. 


Send for complete catalog. Ask your jobber for the STEVENS. Insist on 
our papules make. . 




















J. STEVENS ARMS & TOOL COMPANY 


460 MAIN STREET 
_CHICOPEE FALLS, MASSACHUSETTS, U. S. A 
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THE IMPROVED ONE-PIECE MITER | 


This miter is made absolutely cor-— 
rect, true to shape, size, and bead, 
and the easiest con- 

_ necting slip joint. 
Wili save your time 
and temper. Incase 
your supply house 
cannot furnish them, 
send your order direct 
to the 


J. E. WHITACRE MFG, CO. 


@anufacturers of Sheet. Metal Specialties. 


The “GLOBE” Ventilator 


in COPPER, GALVANIZED IRON 
and with Glass Tops for Sky- 





Absolutely Storm Proet 
Ventilating Schools, Churches. 
"i hts aay god hens 
SMOKY CHIMNEYS CURED 
“GLOBE VENTILATED RIDGING” 


Send for Pamphlet 
Manufactured by 
GLOBE VENTILATOR CO.,Troy, N.Y. 


Ghe ECLIPSE Nested Stove Pipe Thimble 


Saves 80 per cent of room. 
Stronger than a hand-made 
riveted thimble. 
Always Ready to hook to- 
gether. 
The Lug is always on top 
and passes through two slots 
then tied. Does not inter- 
fere with the entering stove — 
pipe. 
The ECLIPSE Nested Stove Pipe Thimble is made of 
Galvanized Iron in sizes of 5, PG and 7 inch. 
Manafacturers of Pierced Tinware and ali styles Flour 
SruBEeR &2 KUCK, = Peoria, iti. 











OLLANSBEE 


OF ING ESS 


Ty 


NTEED ; 
wen oy 


A) 
“MADE AND SOLD BY 





FOLLANSBEE BROS. CO. 


MANUFACTURERS OF 


SCOTT'S EXTRA COATED 
HAMMERED OPEN HEARTH 


N° 27 


DICK E \ 


MAN UFACT TI 


rHiS SIDE UP 








INDIANA HARBOR IND 


290 33 257 


pL ANDHED 
SHEET STEEL 


Soft 


ee 
RED 


HOLDS COLOR 
UNDER LONG 
AND HIGH 
HEATS 


No 











This Space for Sale. 


Inquire of Daniel Stern, 
69 Dearborn St., Chicago 





Technologist 


Vitreous Enamelinj 


Designs and builds new plant, 
ree quality and reduces cost 
ose already established. - 


C. N. HOOPER, Dubuque, ke, 








and Catalog on 4 atin 


you a. pas im 
STAR EXPANSION 5 BOLT co. 


STAR EXPANSION BOLTS 


AL KINDS 


ANYTHIGG 
To AT 
FROM THE 
SMALLEST 
WOOO SCREW 
TP THE 





Blue and White and 


Enameled 





PRESERVING SEASON IS HERE 


WE MAKE PRESERVING KETTLES 
From 2 Qts, to 18 Qts., in 


Gray Mottled) 


ALSO OVER 500 OTHER FAST SELLING ITEMS 
Star * Enameling @ Stamping Ce.. PITTSB"!RGHIM) PA. 


Ware 

















ROOFING PLATE PITTSBURGH 





Tinaers Find Employment 
mine oR rees 


Powirs Antesiilie OF 


Chimney Tops 


eAtfga0 They make chim- 





THE “CENTENNIAL | 
RAIN-WATER cv 


The strongest, 
most durable and 
cheapest CUT- 
F on the 
market. 

The only single 
cut off made to fit 

and 

ipe and which can 

aes used without 








A full line 
Nuts 


/COLUME 


IN THI 
‘6 | 


girl in th 
are doin 


